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Harold Young — Dallas distributer (page 85) 








Beaver No. 3 Ratchet Threader is a deluxe tool with 
fully-enclosed ratchet teeth that cannot get gummed-up or 
mutilated—thus eliminating the danger of serious accidents 
caused by ratchet slippage. 

Die segments square in shape — no weak sections — are 
easily removable for sharpening and can be inverted for 
close threading. Ample openings between segments for 
oiling and chip clearance. 

Diehead carrier free — enclosed metal tool-box available 
extra. 

Beaver No. 3 threads Pipe, % to 1”; Bolts, “4 to 1”; 
Conduit, ¥% to 1"; Brass Tubing, %-20; % or %-27 Thread. 
Also specials. 


Write for new 1952 Catalog and Data Book—complete 
with “Operating Guide” that tells how to locate and correct 


pipe machine and tool troubles. Address: Beaver Pipe 
Tools, Inc., 216-300 Dana Avenue, Warren, Ohio, U. S. A. 


Gaaoaed 


Clog-free openings for 
rapid chip clearance and easy 














Square-shaped die seg- 
ments have no weak offsets. 
Easily removable for resharp- 
ening. Can be inverted for 
close threading. 














Handy carrier free with 
orders for tools with three or 


nore dieheads. 











Enclosed ratchet mech- 
anism protects teeth and elim- 
inates slippage — and acci- 
dents! 





es il > 
Cy ° 











emcee 


Patented chip-free Die- 
head for threading bolts and 
rods up to | inch. 





S. 


=~ Fi 
Tener? 
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3-RING CLINICS benefit 
customers and prospects, 
salesmen and the firm. To 
learn how this type of 
product exhibition was 
staged by a North Caro 
lina supply house, turn to 
page 56 


SEEF-ABILITY once again 
prayves its worth. Page 98 
tells about an Iliinois dis 
tributor’s mailing piece 
that illustrates the picture- 


word proverb 





ony 
a 


A McGRAW-HIL 


Member of As:ocioted Business Publication 
ond Audit Bureau of Circuletions 








BRAND-A-MONTH is 
the slogan for a Los An 
geles firm. Everybody gets 
into the act to make it a 


ul ( | ige 5 


> 


PRE-PLANNING a new 
plant was done by consult 
ing an industrial distribu 
tor before seeing the archi 
tect. Page SS tells how 
this proved successful for 
a Seattle company 


_— 


$500,000 was spent by a 
Providence distributor's 
customer to filter out the 
textile wastes in an anti 
pollution drive. Page 110 
tells of the problem and 
the solution. — 


SAILS MEAN SALES— 
\t least it does to a West 
Virginia salesman Th 
tory of the unusual indus 
try he services appears on 
page 108 


oe 


NEW OFFICERS wen 
elected at the 20th annual 
convention of the Central 
States Industral Distribu 
tors’ Association, For de 
tails of the meeting, plus 
pictorial coverage, turn to 


pag )? 


“WOW DAY” has been 
very profitable for one 
Cincinnati firm. You can 
read the details of this 
stunt on page 102 





Income Changes 
Talk of the Trade 


Editorial 


REGULAR FEATURES 


7 Supply Sales Trends..... . 114 News 


77 ~=Price Index ... ... 118 Selling Is My Business 
8l The Outlook for Business. . 120) On the Market Today 





the BETTER fastening method. 


< Socket Head 
CAP SCREW 


Guaranteed Unfailing Performance 


Industrial Distributors like the Holo-Krome 100% 
Distributor Sales Policy. Your territory may be open. 
Interested? Write for details! 


HOLO-KROME 
Complelaly loled 
SOCKET SCREWS 


THE HOLO-KROME SCREW CORP., HARTFORD 10, CONN, U.S.A. 
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1953 Big Year 
for Link-Belt 
Distributors 


A banner year is predicted for 
distributors of Link-Belt indus- 
trial products. Production in 
most industries is at an all-time 
high. Our own improved manu 
facturing facilities will enable our 
distributors to make quicker de 
livery on Link-Belt power trans 
mission and conveyor products 

Link-Belt’s broad advertising 
program in leading magazines 
in each field will use even more 
lominant space—with advertise 
ments appearing in 200 
publications. Almost everyone of 
your customers and prospects 
will see part of the over 1300 
page total. New markets will be 
reached, with effective coverage 
of all industries utilizing Link- 
Belt products 

Distributors will also be 
helped by Link-Belt’s stepped 
up program on sales and engi 
neering literature. Supplement- 
ing the complete No. 900 Cata 
log, there will be many fine 
individual product catalogs and 
folders, featuring up-to-the-min- 
ute design and application data 

New sales possibilities will 
also result from new Link-Belt 
products. Consider the Flex 
mount Oscillating Conveyor, 
recently standardized for 
distributor selling. Other prod 
ucts with equally large potential 
will be available for marketing 
in the coming months 


over 


easy 


Locknuts, Lockwashers 
Position Bearings 
on Shafting 


As manufacturers of ball, roller 
and babbitted bearings, Link 
Belt has developed a complete 
line of locknuts and lockwashers 
specifically for effective posi 
tioning of bearings on shafting 
Precision-made to ABEC and 
SAE standards, they're rust-re 
sistant, vibration-proof, burr 
free, easy to install and remove 
Folder 2348 gives complete in 
formation on the line for \%% to 
7'\%, in. shafts 





Complete, Integrated Line of Enclosed 
Drives Benefits Link-Belt Distributors 


An example of an integrated 
tempering furnace drive. 
motor, P.I.V. Variable 
Worm Gear 


Link-Belet 
Speed 
Drives and Precision Steel 


installation is this 
include Gear 
Couplings, 
Drives 


Link-Belt 
products 
Flexible 
Roller Chain 


Drives, 


"Roller Chain Book 2457 Offers 


Wealth of Pre-engineered Data 





Colorful 1953 
Pocket Calendar 
Proves Popular 


One of the most popular sales 
aids Link-Belt supplies distrib 
utors is the plastic pocket cal 

The 1953 design is serik 
These calendars are carried 
their wailets, 


endar 
ing 
by thousands in 


serving as day-to-day reminders 


of your ability to furnish pepu 
lar Link-Bele products right 
from local stock to assure unin 
terrupted production in custom- 


ers’ establishments. 





Selling Steel Roller 
Chain Drives is a much simpler 
the introduction of 
AS This 
contains 14 

Included are en 


Precision 


since 
Book 


catalog 


job 
easy-to 
fact 


new 
use 
packed pages 
gineering data, pre-selection 
tables, specifications, application 
and maintenance data, and illus 
trations 
Sectionalized for faster use, 
it is the 
book yet published on modern 


roller chain practice. You'll find 


most comprehensive 


data on complete drives, trans 


mission and conveyor chains, 


sprocket wheels and casings 
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When distributors handle 
Link-Belt enclosed gear drives, 
they need no other line to be- 
come “headquarters” for com 
plete drive re- 
quirements. 
Link-Belt 
builds three 
types of en- 
closed gear 
helical, herringbone 
and worm. In addition, Link- 
Belt manufactures the only 
chain-positive” variable speed 
drive (P.1.V.)—plus the “Cush- 
ion-Action” Electrotluid Drive. 

Equally important, customers 
can choose from Link-Belt's 
broad selection of kindred pow- 
er transmission products 
chains, sprockets, bearings, cou 
plings, take-ups, pulleys, clutch 
es—everything needed for the 
complete job. Summary of Link- 
Belt enclosed gear drives 
WORM GEAR DRIVES— 

high-ratio speed reduction 
with right-angle takeoff. Reduc- 
tion ratios 3.1:1 to 8000:1, 
Torque: 1400 to 123,000 in. Ibs. 
Output shaft rpm: 0.22 to 564 

GEARMOTORS—For space 
saving applications. Reduction 
ratios 6.2:1 to 292:1 Hp 
range: | to 30. Output shaft 
rpm: 6 to 280. Helical drives al 
so for separate mounting, or with 
baseplate (hp range: | to 75). 

HERRINGBONE GEAR 
DRIVES—For high-hp capacity 
with parallel shaft takeof Re 
duction ratios: 2.84:1 to 318:1 
Hp range: 4) to 2000. Output 
shaft rpm: 2 to 600 

FLUID DRIVES—For 
smooth, shock-free power trans 
mission. Five  types—Electro 
fluid Drive, Electrofluid Gear- 
motor, Fluid Drive, Fluid Gear 
Drive, Fluid Coupling Drive 
Hp range: %4 to 200 

PIV. VARIABLE SPEED 
DRIVES—For _ positive, — infi- 
nitely variable speed transmis 
sion. Eight sizes from YW to 25 
hp with ratios to 6:1 and 16 
standard types for horizontal 
and vertical mounting. Control 
electronic, pneumatic, hydraulic 
or mechanical 


* Sales 
Meeting 
in Print 


drives 


For 


13,092 





LINK-BELT COMPANY 


Plants in 
Indianapolis + Philadelphia 
Chicago + Adianta + Colmar, 
Pa. + Houston + a 
lis * San Francisco + Los 
Angeles + Seattle 

Offices in Principal Cities 











Advertisement! 





They're popular... usefy| 
and FREE for the asking! 


= 


The Cover 
Pan-American unity has become 
quite a popular slogan in the last 
few years, Here’s a man who 
does something to make 
Turn to page 8 
Harold Young, 


actively 
ita reality, 
5 for more about 
Dallas distributor, 
who is also Vice Consul for the 
Brazilian government in Dallas—an 
honorary Position, (Incidentally, 
we've tried to add our bit to the 
unity program by 
dominant color of the 
on our cover.) 


featuring the 
Brazilian flag 


sinensis 


Publisher 
A. M. Morris 














































Editor Walter F. Crowder 
Managing Editor Raymond W. Barnett 
A ' Associate Editor John A. Wertis 
, = - Associate Editor D. A.C. McGill 
¥ Threadwell’s Distributor a Associate Editor (Chicago) 
material has gone over with such a 


Robert Slater 

George |. Bottari 

Leugel Foss 

Assistant Editor J. Van Ness Philip 

. 7 Assistant Editor C. H. Holdsworth 

We're making it available to Distrib Washington Bureau . B. Bryant, Jr. 
vtors who haven't taken advantage 


Editor, World News Russell F. Anderson 
of these good will builders. rai 
Ss as 


, te be Assistant Editor 
bong that we've had to lay i. Assistant Editor 
ew supply. — 


ch og ne aon District Managers: . \ Grantvedt, Chi- 

a> pension genet cago; E. J. McOsker, Cleveland; H. 
ee Thayer, New York and Boston; John P. 

and tapping tol numbers of ~ Ora, New York and Philadelphia; J 

Sedtap Oh seavete and —— W. Otterson, San Francisco; H. L. Keeler, 

a ssappne eae of Le ee = I Los Angeles; J. Cash, Dallas. Busine... 

pee i= =] Manager, W_ A West 

many more. Our comp , ae eee : 

Distributor Promotional pieces is Az 

available in o handy kit. Write for 


| ee ee | January, 1953 Vol. 43 
it new. Yeh} 


ohn 
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Industriai Distribution 
: Member of ABC and ARP 
" |= formerly Mics SUPPLIES with which are 
P ° to toke core \ 7 consoli ee ! INpUusTRiaL SELLING, INvIts 
TRIAL MNSTRIBUTOR ND 8S LMSMAN and 
Naturally, we re going first, but dita SUPPLY Sains ry 
: : u ‘ founded by Ernest H. Smith) 
of Threadwell Distributors first, Published monthly” with an ant directory 
. 5 x num be Deceniber Y Metirs Hill Pub ishing 
invite all Distributors to share in Company," Be James sree ttt (1860- loan 
we inv ; hile they Founder. Publication Office, 99.12 
imulators whi , ae | 
these sales sti 


9% North Broadway, 
Albany 1, 


Executive, Editorial and Advertising Offices: 
Hill Building, 330 West 42nd St.. New York 36, 
Curtis W. McGraw President; Willard Chevalier, Ex 
ecutive Vice. Py Joseph A Gerardi, Vice- Presi 
dent and Treasure John J. Cooke Secretary; Pau! 
Montgomery. 8 nhior ice- President, Publications D 
‘ion; Ralph B. Smith Vice President and Editorial D 
rector; Nelan wd, Vice President and Director of 
Advertising; J. 5 Blackburn, Jr » Viece- President an 
Director of « ir on 

Subscriptions. Address correspondence to 43 
Blackburn, 


- e 
. Jr.. Director of Circulation, industriai 
Distribution, 99-129 WN. Broadway, Albany i, N.Y 
’ or 330 Ww 42nd St. New York 36. N.Y. Allow ot. 
month for change of adress 
Th a VE Subscriptions are « t 


ted only from Person engage 
in the distribution and sale of indust; al equipmen: 
tools and mill Supplies. Position and company con 
nection must he indicated on subscription or¢ 
Single Cupies She Subscription rates--United Stat: 
and possessions $3.00 a year; $4.00 for two years; $5. 
for three years Canada, $5.00 @ year, $8.00 for tw: 

‘ 


years, $10 for three years. Other Western Hemispher- 
THREADWELL TAP & DIE Co. GREENFIELD, Mass. 


last. If you don’t know the Thread- 
well story you might ask about it, 
too. We know you'll like it. 


McGraw. 
36, N.Y 





countries $10.00 for ome year. $16.00 for two Year 
$20.00 for three sears All 

year, $30.00 for three years 
matter April 19, 1948, at the 
N. ¥.. under Act of Mar. 3, 1879 Printed in 1S 4 
Copyright 1952 by McGraw-Hill Publishing Im 
All rights resery d 
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ATLAS PRESS COMPANY - 


HEAVY DUTY 
PRECISION V BED 


IT’S BIG, HUSKY 36” between centers, lathe weighs 
535 pounds! 


CLUTCH AND BRAKE COUNTERSHAFT The only 
12” precision heavy-duty lathe in the $500 field with 
friction clutch and brake for stopping work without 
stopping motor. Saves many minutes every day. 
TIMKEN BEARINGS Clausing are the only 12” 
lathes in their price class with Timken tapered roller 
bearings. These bearings carry all radial and thrust 
loads with a minimum of friction, permit high- 
spindle-speed work, assure long accuracy life. 


V and FLAT WAYS — PRECISION-GROUND Vee- 
Ways, flat ways, and undersides are ground —all eight 
surfaces to within .001”. Bed is 744” wide, 51%” deep 
— it’s bigger, heavier. 


AUTOMATIC APRON with SPLASH LUBRICATION 
Heavy one-piece, double-walled construction makes 
for smoother, more accurate operation. Positive clutch. 
Gears and shafts run in bath of oil! 


MORE SALES FEATURES THAN 
ANY LATHE in the ‘500 FIELD 











Division 
ATLAS PRESS COMPANY 


mAlamal mice 





12” HEAVY-DUTY 
PRECISION LATHE 


24”, 26", 48" 
Between Centers 


Clausing 4800 is the easiest-to-sell lathe 


in the $500 field! Take a look at its features and 
you'll quickly see why. 


You offer greater capacity for the same 


money in some cases. In others, where size is com- 
parable, you have all these important sales fea- 
tures working to your advantage. 


clock 


Sell the Clausing 4800 for ’round-the- 
production, maintenance, tool room, or 


research. 


(6) 
@) 


Q) 


%” LEAD SCREW Clausing's lead screw (8 Acme 
threads to the inch) is %” in diameter. 


V-BELT DRIVE Complete V-belt drive from motor 
to countershaft and countershaft to spindle assures 
efficient transmission of power. 


4-224 THREADING RANGE Instant selection of 48 
threads or feeds, right and left hand threads from 
4 to 224. 


QUICK-LOCKING TAILSTOCK The only 12” lathe 
with swing type attached wrench for quick, sure, rigid 
locking of tailstock. 


A GREAT VALUE Prices start at $420.00! The Claus- 
ing 4800 is truly the greatest lathe value they'll find 
anywhere! 


CLAUSING DIVISION 


N. PITCHER ST., KALAMAZOO, MICHIGAN 
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DODGE-TIMKEN HEAVY DUTY 
CAPACITY! 


Sy sats a 





PILLOW BLOCKS 








A JOINT ENGINEERING 


®@ All-Steel construction 
® A new Timken bearing design 


s . . Saf 
High radial and thrust capacities Here are the bearings for industry's toughest 
e Compact— minimum dimensions jobs. High radial and thrue* cepacities. 
Stamina to take heavy shock k.«:is. And all- 
® Minimum weight with maximum strength steel construction packs this lvad-carrying 
capacity into less weight and less space. 


®@ Fully self-aligning with spherical outer race Engineers are already specifying ‘“Dodge- 
Timken All-Steel’’ f-r some of America’s 


® Both expansion and non-expansion types largest projects. Wri! now for detailed infor- 
mation on these new bearings. 


® Adapter mounting, proven through the years DODGE MANUFACTURING CORPORATION 
° 500 Union Street, Mishawaka, Indiana 
® Double piston ring seals 
THE TRANSMISSIONEER is featured in 
oe Sealed both on and off the shaft every Dodge advertisement. Prospects 
are urged to call the Transmissioneer 
for information about the products ad- 


® Fully assembled, permanently adjusted, lubricated ter taformetion about the peoducto od- 
and sealed at the factory ments in power transmission machinery 





of Mishawaka, Ind. 
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INCOME CHANGES IN THE AMERICAN ECONOMY 


By The Economics Department 


McGraw-Hill Publishing Company 


et AMERICANS .. . are aware 
of the transformation in the 
distribution of national income that 
has occurred within the past twenty 
years—a transformation that has been 
carried out peacefully and gradually, 
but which may already be counted 
as one of the great secial revolutions 
of history.”” Arthur F. Burns, Director 
of Research, National Bureau of Eco 
nomic Research, uses these words to 
describe one of the most momentous 
changes which has occurred in_ the 
American economy in recent years 
The main forces at work, changing 
the American economy and incomes, 
have been two wartime inflations, 
major depression, progressive incom 
taxation, and expansion of plant and 
equipment which has increased the 


productivity and earnings of people 


These economic changes have 
caused a substantial redistribution of 
income. The changes are worth ex 
amining to discover how well off we 


are now. 


Growth in Per Capita Income 


The income received per person in 
the United States is a good general 
indicator of our national well-being 
I'he per capita income can be ad 
justed for price changes. This giv 
us a measure of the changes in “real” 
income or how much goods the in 


come will buy. Here is a table show 


ing per capita income changes (after 
income taxes and in 195] dollars): 


Year 

1900 
1909 
1914 
1919 
1924 
1929 
1934 
1939 
1944 
1949 
1951 


Per Capita Income 
$687 
768 
71719 
815 
921 
1016 
805 
1027 
1477 
1363 
1443 


nomic Report to the 
muary, 1952. and Leven's 


ifact to ( un Su Me 


President, 
Imerica's 
Brooking 

1934 


Redistribution Classes 


Even more striking than the growth 
in the income received per person has 
been the shifting of families and single 
individuals among income brackets. 
his can best be shown by a per cent 
distribution of families and single in 
dividuals in each income class over a 
period of years. ‘Table I below shows 
rough estimates of income distribu 
tions from 1890 to 1951. The effects 
of price increases have been removed 
from this table. These figures, there 
fore, reflect the shift in incomes due to 
an upgrading of their real earning 
power and standard of living 

The most significant fact from this 
table is that a tremendously largs 
middle-class has been created in 
America. This is a middle-class made 


up of employees who earn wages and 
salaries from factory and office skills. 


Equalization of Income 


Another way to look at the dis- 
tribution of income is to see how 
much of the total income each group 
or Class gets If were dis 
tributed equally, then each 10 per 
cent of the population would get 10 
per cent of the total income, or each 
1 per cent of the people would get 
1 per cent of the income. We all 
know, of course, that mcomes are 
not equally distributed in this way, 
but few of us are aware how much 
more equal they are becoming 

Dr. Simon Kuznets made a study, 
published by the National Bureau of 
Research, in’ which he 
proportion of income re 


mcomes 


Kconomi 
shows the 
ceived by the top 5 per cent of the 
population. In 1929, the top 5 per 
cent @f the population received 31.9 
per cent of the income (before taxes), 
but by 1948 this share had dropped 
sharply to 19.5 per cent. The drop 
in per cent of income received by 
the top 1 per cent of the population 
is even more startling; its share has 
been cut almost in half. In 1929 the 
top | per cent received 17.2 per cent 
of income, and by 1948 this had been 
cut to 9.0 per cent. 

Remember that this is income be 
fore taxes; therefore, the higher tax 
rates have no part of the explanation 


Continued on page 10) 








Table | 


Distribution of Income for Families 
and Single Individual in Percent 


(Income Ranges in 1951 dollars) 


Table Il 
1952 


“Take 
t tome" 
Income 


Gross 


Income 


Now 
Required 
to Equal 

1940 
Purchasing 

Power 
$6,405 

8.775 
11,110 
24,500 


1921 1929 1935 1942 1951 honntend 
18 17 21 15 13 for 

Approxi- Equivalent Approxi 

mate “Take of 1940 mate 
Income Home" Purchasing Income 

Gross Tax Pay Power Tax 
$3,000 none $3,000 $5,660 $745 
4,000 $27 3,973 7,500 1,275 
5,000 65 4,935 9,310 1,800 
10,000 395 9,605 18,125 6,375 


1890 


Under $1000 28 
1000-2000 26 25 24 30 18 15 
2000-3000 21 24 24 22 20 18 
3000-4000 6 14 14 11 15 18 
4000-5000... uy 7 5 10 15 
5000-7500... 4 7 7 14 14 
$7500 and over 6 5 4 


Source from dat 


McGraw-Hill estimates 1 
National Resources Board, OP A a 
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Here’s how to take full advantage 
OF YOUR NEW BRONZE NEEDLE VALVE LINE 


This new, simplified line of Needle 
Valves is your opportunity to increase 
your volume of Lunkenheimer busi 
ness. Needle valves are widely used 
for instrumentation and for the close 
regulation of flow in practically every 
industry. You will find volume sales 


in the original equipment field 


Needle Valves are also used for feed- 
ing small quantities of fluid into other 
lines — such as odorants into gas lines 
and oil into steam lines. They are 
installed for close regulation of flow 
to oil burners, bearings and many 
similar applications. 


Advertising covering this new line of 
valves, as illustrated on the opposite 
page, is being placed in leading trade 
papers. Reprints and literature explain- 
ing the valve’s features are available. 
You will find these excellent sales 
tools in helping you sell your pros- 
pects. Send for a supply of literature 
and use it to point out the features of 
the new line in terms of benefits to 
the user. 

This new line of Bronze Needle Valves 
is designed compactly and includes a 
gland follower that compresses the 


packing firmly around the stem, creat- 
ing a perfect seal. Result: tightness 
at the stuffing box. This Extra Value 
makes your selling job easier — espe- 
cially since the new line is competitive 
in price with non-gland valves. 


Both bronze stem and steel stem 
designs are available. Steel stem valves 
have a smaller seat opening than 
bronze stem valves, and are especially 
suited for extremely fine regulation. 


In instrumentation work, they assure 
tight shut-off, even after the valve has 
been in the open position for a long 
period of time. 


Valves are also available with indi- 
cator dial, which permits resetting the 
valve to the exact regulation required 
each time the valve is operated. 


For long, efficient service and pre- 
cision control of flow, there’s nothing 
to equal the new Lunkenheimer Bronze 
Needle Valve with Gland. Your cus- 
tomers’ valve problems are your sales 
opportunity, so start cashing in on this 
new addition to your Lunkenheimer 


Line — today. 


PREPARED BY LUNKENHEIMER 


ESPECIALLY 


FOR 


LUNKENHEIMER DISTRIBUTORS 
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\ LUNKENHEIMER 
\\ GLAND -TYPE 
BRONZE NEEDLE VALVES 


\ 


with fine thread-pitch 
for precision throttling 


@ WHAT'S NEW ABOUT THEM? 

They have a new gland follower . . . they're 

redesigned from handwheel to seat opening 
. and yet they're competitive in price with 

non-gland valves. 


rr 


@ HOW ARE THEY FOR INSTRUMENTATION? 


Perfect. The handwheels lend themselves to 
delicate fingertip control. Fig. 1565 has a 
special indicator handwheel with numbered 
graduations and a spring lock, if you prefer. 





They're compact, to fit behind instrument 
boards, and they have a very fine thread-pitch 
for close regulation. The seat angle is 30°. 
They handle 200 Ibs. Steam; 400 Ibs. W.0.G. 


@ HOW ABOUT THE STEMS? 

Your customers can take their choice of 
“Stemalloy”* or steel in the globe design. 
Stemalloy’’* is Lunkenheimer's exclusive 
wear-resisting bronze alloy, tested at more 
than 300,000 openings and closings. Steel stems 
are cadmium-plated to resist rusting. Steel 
stem valves have smaller diameter seat openings 
for even finer regulation. 


@ IS MORE INFORMATION AVAILABLE? 
Yes! . . . Copies of Lunkenheimer’s new 
Needle Valve Bulletin 568 are available for 


you to pass out to your prospects. Order them 
from: The Lunkenheimer Company, Box 360U, BRONZE*+ IRON STEEL 


Cincinnati 14, Ohio. c 


*Patented alloy 


LW WN ENHEI MER 
COX NAME IN VALVES 
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SELL DUMORE 


DUMC 


ditt, 


— 


Motor manufacturer doubled out 
cut on armature shaft drilling 
Yecreased drill breakage 25 times 


bey can win new customers and please 
old ones, too, with the Dumore auto 
head. This remarkable tool 


customers to cut 


I 
holders 


' 
matic drill 


enables your 


lrill break 


standards tor 


delays virtually eliminate 
age write new low 
minimum scrap losses. Most important 
small diameter, deep hole drilling pro 


duction is increased 


yusual setup drills bronze nozzle 
Labor costs slashed $75 
on first run of 5273 pieces. 


down-time 


Self-Contained Air 


No cumbersome air lines to hook up. 
Simply plug into electrical outlet 
Built in rotary ai compressor ad 
vances drill at required speed and 
feed for mew resistance drilling, 


New Resistance Drilling 
mpletely automatic oper 
ation. Self compensating camel ot 
drill by combined action of Air Feed 
Pressure Regulator and built-in re 
turn spring allows material being 
drilled to govern rate of drill feed 


and speed 


Provides 


Adjustable Stroke Control 

Select depth of stroke by adjustable 

stor nuts. Allows measured depth 
illing from 1/32” to 1-1/8” Can 

004” preciseness 


dr 
be controlled to 


Air Feed Pressure Regulator 

Permits adjustment of pressure up 
to 15 P.S.1. Allows for variation in 
drill size. This simple control governs 
rate of drill advancement in work 


Automatic Chip Clearance 
Depth Staging feature provides re- 
traction of dll at proper intervals 
for chip clearance. Prevents drill 
breakthrough, practically eliminates 
costly dsill breskeae. 


Maximum Drilling Production 
Automatic operation of drill allows 
free use of operator's hands. Fast, 
one-time setup makes this machine 
ideal for simultaneous operations. 


cashed in on — Savings 
drill breakage to the bone. 


Demonstrate this profitable tool. Show 
your customers how it eliminates oper 
ator guesswork and provides completely 
automatic control with flexibility of set 
up at low cost. 


And remember Dumore workman 


ship and Dumore distribution policy give 


you an unconditional guarantee of qual 
ity and profit 


Sound equipment manufacturer 


Cut 
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of the tendency toward equalization. 
True, the effect of the highly pro 
gressive income tax rates has furthered 
the trend toward income equality, but 
that point will be semana lee. 

The point is that there have been 
powerful forces at work, regardless of 
the effects of taxation, to level out 
incomes. What have been these great 
levelers of income? The London 
Economist had a series of articles 
which indicated that, in England, 
inflation has been the main force. 

The inflations which go hand in 
hand with wartime create a huge in- 
flow of new money into the hands 
of the public at the same time that 
goods are being taken out of the 
economy to be shot up in combat. 
The result is a scarcity of goods and 
a high incentive to produce more. In 
trying to produce more goods, the 
supply of labor becomes critically 
short. Scarcity drives up wages. This 
is what happens with the price of 
labor. Wages go up rapidly during a 
manpower shortage. 

“Over-Employment” 

From 1941 through the present 
time, there has scarcely been a time 
(except for brief periods in 1945 and 
1949) when unemployment has ex 
ceeded two million people. We have 
had more than a decade of what some 
economists call “over-employment.” 
It is this decade of labor scarcity that 
has raised the value and wages of the 
worker. Particularly, the people who 
were in low wage occupations, or who 
were less employable, came into de- 
mand at higher wages. The result has 
been commonly observed throughout 
industry and commerce as a flattening 
in the wage and salary scales. The 
lower Or minimum wages paid have 
moved up rapidly; the higher wages 
and salaries (particularly of super- 
visory and semi-professional person 
nel) have risen more slowly. 

Turning to the upper income 
groups, we find that their incomes are 
in larger part derived from invest- 
ments rather than from personal em 
ployment. During the past decade, the 
interest rates, rent, and dividends have 
failed to rise as rapidly as worker's 
compensation or prices. Part of the 
low level of return for all types of in 
vestment has been due to government 
action, such as rent control, pegging 
the interest rates, and excess profits 
taxes on corporations. Then, too, sav- 


THE DUMORE COMPANY 


1321 Seventeenth Street * Racine, Wisconsin 


ings were high during the war period 
(Continued on page 14) 
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sca EXTRA VALUES 
BUR OD FOR DISTRIBUTORS OF 


AY pels INDUSTRIAL V-BELTS 


VERTICAL MATCHING ASSURES EQUAL POWER TRANSMISSION 


Durkee-Atwood's new vertical V-belt matching machines elim- 
inate the “sag” error always present when V-belts are matched 
on horizontal matching equipment. Calibration of true running 
length assures equal power transmission from all belts on 
multiple belt drives. The machines also test for vibration and 
possible internal imperfections. 








DU PONT CORDURA® RAYON MULTIPLE CORD CONSTRUCTION 


High-tenacity Cordura’ rayon cords give Durkee-Atwood 
Industrial V-Belts longer life, less stretch, and greater shock 
resistance. Use of this revolutionary new cord material is 
another one of the reasons why D-A Industrial V-Belts are 


guaranteed to satisfy on any drive. 





Trademark E. |. Du Pont De Nemours & Co., Wilmington, Del. 


' STRAIGHT SIDEWALLS — FULL GROOVE CONTACT 


Durkee-Atwood V-Belts are manufactured with straight side- 
walls to maintain full groove contact at all times giving positive 








drive action. Straight sidewalls reduce slippage and assure 
smooth, efficient power transmission. The load is distributed 
evenly over the entire thickness of thé belt giving it longer life. 














FIELD-TESTED AND APPROVED 


D-A Industrial V-Belt performance and life are thoroughly 
proven facts—and on-the-job records back this up. Durkee- 
Atwood engineering and research, use of the finest materials, 





strict manufacturing controls and “Vertical Matching” have 
brought forth industrial V-belts outstanding in quality, whether 
for OEM or replacement drives. 


New Warehouse Stocks * Chicago, Atlanta, Cleveland, Jersey City D UR 4 E E 


DURKEE-ATWOOD co. WieiUir 


MINNEAPOLIS 13, MINNESOTA 
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7 . SAVE YOU WORK: 


Bunting Standard Stock Bearings 


Costly machining is practically eliminated when you buy Bunting 
Standard Stock Bronze Bearings for production or maintenance of 
machine tools and industrial machinery. These Bunting Bearings are 
completely machined and finished when you get them from your Bunting 
Distributor. They can be fitted to unusual applications with very little 
further finishing 


The Bunting Distributor 


Your Bunting Distributor is an industrial distributor or a specialist 
in certain industrial items. You will find him listed in the classified 
section of your telephone book——most likely under the heading 
Bars, bronze or Bearings, bronze. If he is the leading distributor, he 
almost certainly is the Bunting Distributor. He carries in stock, 
for your money saving convenience, completely machined and 
finished Bunting Standard Stock Industrial Bearings, Electric 
Motor Bearings and Precision Bronze Bars in a complete range of 
sizes meeting all your usual production and maintenance needs. 

Ask him for catalog. 


Ww 


ORE tl” 


_~ 


This advertisement appears in Modern Machine Shop «+ iron Age * Machinery + Mill & Factory + Southern Power & Indusiry + Steel 


THE BUNTING BRASS & BRONZE COMPANY «+ TOLEDO 1, CHIO «+ BRANCHES IN PRINCIPAL CITIES 
DISTRIBUTORS EVERYWHERE 


BRONZE BEARINGS + BUSHINGS + PRECISION BRONZE BARS 


INDUSTRIAL DISTRIBUTION © JANUARY, 1953 





iad DW x “gs 


but, you should! 


.and stay sold, do a better 
job faster and more economically, build repeat business and volume for you. 


There are 8 important reasons why Williams tools sell .. 


f 


Here, in capsule form, are the steps through which every Williams tool must pass... 


before it reaches you and your customers: 


1. 








A good tip to your customers 


Be wise... Buy 
WILLIAM 


Market Research:- To determine demand and 
scope of market. 


Product Research and Design:- To develop 


* the finest possible product. 


2 
3. 
4 


Preparation of Dies and Tooling:- To effect 
monufacturing ecoromies. 


Pilot Run:- To prove manufacturing process 


* and provide test units. 


5 
6 
7. 
8 


* and materiol is the fine! expression of 


Product Test:- To provide actual use results 


* in field and laboratory. 


Refinement:- To incorporate all improve- 
ments developed through tests. 

Production:- Under continuous material and 
process controls. 

Guarantee:- Against defective workmanship 


Williams built-in quality. 


You can put this Williams “quality story” to work for you simply by 


pointing out these 8 steps to your Customers 


sales, profits 


-and repeat business 


It builds 


It's effective. 


Try it! 











J. H. WILLIAMS & CO. 
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e 472 Vulcan St. 


¢ Buffalo 7, N.Y. 





FOR INDUSTRIAL USE 
MEASURING TAPES MUST BE 
ACCURATE AND DURABLE 


That's Why I Always Specify 
WEKIN “CHROME CLAD” 


THE OUTSTANDING DEVELOPMENT IN THE 
MANUFACTURE OF STEEL MEASURING TAPES! 


Chrome Clad measuring tapes meet industrial demands 
for accuracy and durability. The all-metal line is extra 
strong because it is built up by a series of electroplatings. 
The hard chrome surface will not chip, peel, or crack—is 
easy to clean—resists rust and corrosion. Figures and 
graduations are bonded to the steel line—won't wear 
off. Jet black markings stand out sharp and clear on the 
non-glare chrome-white surface. 
r 
THE /WFKIN LEADER 


With Chrome Clad line. Rust 
resistant metal case liner is 
covered with durable maroon- 
colored vinyl. Available in 25, 
50, 75, and 100 foot lengths. 
Choice of standard or hook ring. 


SELL UFKI. TAPES + RULES + PRECISION TOOLS 
SOLD ONLY THROUGH DISTRIBUTORS 


THE LUFKIN RULE CO., SAGINAW, MICHIGAN 
132-138 Lafayette St., New York City © Barrie, Ontarlo 
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Income Changes 
In the American Economy 


(Starts on page 7) 





because people could not get goods 
upon which to spend their rising in 
come. This also helped make capital 
relatively more plentiful than labor. 

These are the forces at work which 
have tended to equalize income. 


Effects of Taxation 


The effects of progressively higher 
rates of income taxation have been, 
naturally, to hasten and accclerate the 
tendency toward income equalization. 

Dr. Kuznes’ figures show that the 
income after taxes declined even more 
sharply than the income before taxes 
Ihe share of income of the top | per 
cent dropped from 18.9% of total 
income in 1929 to 7.2% in 1948 

The combined effects of both taxa 
tion and inflation upon incomes can 
be shown together; and the combined 
effects are drastic. This has been 
shown in a study by Curtis L. Jones, 
certified public accountant with the 
Federal Power Commission. Table II 
(page 7) shows the gross income 
which is now required to have the 
same purchasing power as in 1940. All 
figures are for a family of four. 


Geographic Regions 


Wide differences in incomes have 
existed in the past between geographic 
regions of the United States. The 
trend toward equalization of income 
naturally pushes regional incomes 
closer together. 

Incomes per capita are becoming 
more equal among regions. In 22 years 
the range of income around the 
national average has narrowed con 
siderably. In fact, the two extreme 
regions have closed the gap by more 
than 40%. The effect of this trend 
is to open up new marketing possibili- 
ties for business. 

In 1929, per capita income was 
lowest in the Southeast, where it was 
mly 51% of the national average. At 
the other extreme, the Middle Atlan 
tic states had the highest per capita 
income, 36% above the national av 
erage. By 1951 the range narrowed 
considerably. The Southeast contin 
ued to hold the lowest ranking income 
per capita but had moved upward 
ward the national average. ‘Vhe Mid 


(Continued on page 15) 





For MORE V-Drive Business... 


on 

, rporat! 
mutectoring COP net 
mourey mo » cricoe? 


nae 
» wero" 
a3 so" 
2907 


The 44-page Maurey V-Drive Catalog is a 
shot-in-the-arm for V-Drive sales. It is loaded 
with facts and packed with SELL. With 
large, interesting illustrations and readabie 
type it tells the full story about Maurey 
Flexible Couplings. . . Interchangeable Bush- 


A FEW 
PROFITABLE 
MAUREY 
TRADING 
AREAS OPEN 
Write for 

details on the 
Maurey V-Drive 
franchise. 


: 


yo 


ings... Hi-Q V-Pulleys... Mor-Grip V-Belts 
... V-Drive Accessories . .. and the complete 
Maurey V-Drive Line, FHP to 10 HP. Put 
this powerful tool in your salesmen’s kits... 
and place a copy with your more important 
customers. It SELLS the Maurey line. 


maurey manufacturing corporation 
2907-23 South Wabash Avenue, Chicago 16, Illinois 


World's. largest manufacturer of Cast lron and Pressed Steel FHP V-Pulleys...serving industry since 1917 
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SELL and RECOMMEND 


TOLEDO 


THREADERS and POWER DRIVES 


Gen Don! 


Sure enough—the street scene at right is really 
Broadway, N. Y.—where the mechanic is oper- 
ating a Toledo Power Drive and No. 2 Geared 
Threader on 3” red brass for water service. 

Time was important on this job—as a trench 
was dug in the street and traffic had to detour. 

Time was saved by high-speed performance 
of the Toledo Power Drive operating Toledo 
geared tools! This also means /abor-saved . . . 
and money saved for the contractor! 

Wherever the job—in shop, plant or in the 
field—your customers can speed up pipe fitting 
and reduce costs with Toledo Tools! Precision- 
built. ..dependable. Remember—Toledo pro- 
tects your profit by selling ONLY thru dis- 
tributors. Write for details. The Toledo Pipe 
Threading Machine Co., Toledo, Ohio, 


Toledo Power Drive operating a Toledo No. 2 Geared Threader 
on 3” red brass for water service at 217 Broadway, New York. 





sotD ONLY ruru DistripuToRrs , aa 
No. 2 geared adjustable threader, No. 2BR Geared Adjust- 
EARN, 2%” to 4” pipe, incl. Lighter weight able Threader, 2%” to 4” 


: than any other tool of this capacity! pipe, incl. New Type 3- 
T | E e) ©) jaw pipe holder. 
B PIPE TOOLS... POWER DRIVES 
/ ~ 
J 


.-+ POWER PIPE MACHINES 


/ 
/ 


/ 
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You'll find it easier to sell Alemite Grease 
Guns! Backed by Alemite—the oldest name 


in lubrication—they’re famous for finest qual- 

ity and outstanding sales features. ALE M ITE 
ALEMITE 

HEAVY-DUTY ; 

LEVER GUN 


A big gun for 
tough jobs. Ca- 
pacity: 21 oz 
Model 6243-J 


J remnes OUTSTANDING SALES FEATURES —There is an 
Alemite gun for any type of industrial lubrication. They 
meet the capacity, pressure and volume requirements of 
any machine. Give faster, easier lubrication of hard-to- 
reach fittings. Keep lubricant refinery clean 


DYN-O-MITE 
GUN 
10,000 Ibs. pres- 
sure with easy one 


hand push-action 
Model 7132 


P ausmire QUALITY YOU CAN COUNT ON AND RECOM- 
MEND. Alemite guns are designed for tough industrial 
use— built with the finest workmanship and materials 


They give power, more volume —a better all around job Only Alemite hand guns offer 
all these features 


® High pressure pistons of hardened steel, machined and pol- 
PUSH-TYPE ished within exact tolerances! 


HAND GUN @ All parts precision fit—for longer life! 


High piessure with ® Long operating handles with heavy steel linkage! 


simple thrust ac- ' @ All available with fittings for automatic loading! 


5 hy Capacity: | ® Built for easy servicing — built-in ball checks 
Ib. Model 7584 easily cleaned! 


3 ALEMITE — BEST ADVERTISED NAME. Presented to 15,000,- Free-new BOOKLET! 


000 Post and Collier’s readers every 2 weeks through- Ajenite "Sales hor ines wtwe fo look for more 
out the year—Alemite’s advertising keeps you constantly thous yar Send Pha 6 ate bed, Fit yee pa 
coupon todoy! 


in the picture! Spotlights you as the man to see, listen to, 
send for first! [AUTEM 20s AL EMITE, DEPT. H-13 
1850 Diversey Parkway, Chicage 14, til. 


A L E M I TE stil sv nn 
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He keeps YOUR customers 
coming back to YOU 


his is a Federated metallurgist; one of many in Federated plants 
throughout the country. 
In the micros ope he sees a cross-section of a piece of metal. 
In his mind he sees a maintenance man in Skowhegan, 
or Denver, or North Platte. He sees your customer and he knows 
what is needed to keep him buying from you. 
(Quality is what is needed, and it must be in the metal. 
It doesn’t show on the box or the wrapper. 
You can’t tell by hefting the piece, or smelling it, 
or looking at it through a reading-glass. 
You must trust your supplier for the quality. It must be 
engineered in the product. Then your customer gets a spool of 
solder which melts at the right temperature, flows freely, 
binds firmly ...and works the same way every time he uses it. 
(Juality control—both extensive and intensive——is the 
unseen value that the Federated organization engineers into 
its products, It is a value that keeps your customer 
coming back to you .. . reminding you that 


Federated is Headquarters for Non-ferrous Metals. 


Sededded Tlie Dison (ats 
a 
AMERICAN SMELTING AND REFINING COMPANY 


120 BROADWAY, NEW YORK 5, N. Y. “id ED 


In Canada: Federated Metals Canada, itd, Toronto, Montreal 
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In the American Economy 
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more than one-third of the way to- 
ward the national average. ‘The mid- 
dle Atlantic region, on the other hand, 
moved downward 60% of the way to- 
ward the national average. 

Regional differences in per capita 
income are determined by: 

1. The types of industry within a 
region. 

2. Geographic differences in pay 
scales. 

3. Proportion of people earning in 
come in each region. 


Earnings A Factor 


The biggest growth in per capita in 
come has taken place in the South- 
cast, Southwest, and Northwest. In 
these three regions, farming is a very 
important industry. Diversification of 
crops in these areas, plus high prices 
for farm products and good crop years, 
did much to increase farm income. 
But more than this, these regions also 
have made recent gains in industrial 
activity. The Southeastern states have 
gained prominence in textile manu- 
facture. Large oil and chemical devel 
opments have taken place in the 
Southwest. The Northwest has made 
progress in aircraft and aluminum. 

The percentage gain in per capita 
income in the Far West, Middle At 
lantic, and New England states has 
been smaller. These regions generally 
have industrial pay scales that were 
already high in 1929; hence large per 
centage gains on this high base were 
more difficult. The Middle Atlantic 
and New England states are, more 
over, important as financial centers. 
Investors and financial groups have 
shared less in the income growth in 
the economy than wage earners and 
the self-employed. The proportion of 
retired persons, government em 
ployees, and service workers—who 
ilso made only small gains, if any, in 
income—is also higher in these areas. 

In terms of dollar amount of gain 
in per capita income, the Far West 
scored the highest rise, amounting to 
$1,019. This compares to a dollar 
increase in the Southeast of $731 per 
person. As a percentage gain, however, 
the Southeast’s performance is more 
spectacular, because it starts from a 
smaller base. 

The effects of these geographic in 
come changes on business is to shift 
the emphasis of sales. Durable goods 
and other high standard of living 


Aluminum and Magnesium, Babbitts, Brasses and Bronzes, Ancdes, 
Die Casting Metals, Lead and Lead Products, So!ders, Type Metals 


items can be sold in volume now in 
picviously limited market areas 


18 INDUSTRIAL DISTRIBUTION © JANUARY, 1953 





PRE-TESTED TOUGHNESS 
FOR orturé DRIVE 


PRE-TESTED SALES FEATURES 
THAT BUILD REPEAT PROFITS 
WITH 


ATLAS ROLLER CHAIN 


Grueling ... rugged shock loads . . . day-in, day-out 








poundings on the roughest drives—Atlas Roller Chain 

has the pre-tested, proven toughness to take them all. 

Longer, trouble-free production for your customers is 

proved by repeated Rockwell Hardness Tests of every impor- 

tant part of Atlas Chain. Wear resistance that stops sales resistance 

... pre-tested satisfaction that builds repeat sales are all yours when 
you sell Atlas Roller Chain. 

Atlas offers you a full line of all types of roller chain—single, 

double or multiple widths, extended pitch, single link plate and many 





special types. Each and every one has been pre-tested for quality, 


sales-proved for profits. Line up with the Atlas Line of “Super-Life’ 
Roller Chain. Let the Atlas profit plan help make '54 your best year. 
Write for full details. 


ATLAS CHAIN & MANUFACTURING CO./1 
PHILADELPHIA 24, PENNA. 7 *2 
ATLAS 


== ROLLER 
PtuAin 


- 
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To Norton Disittiaiters , Salesmen : 
Explain to customers how Norton brings them the 


“TOUGH OF GOLD" 


that adds more value to every grinding job 





Grinding, the most universal, most basic of all production 
processes, is the true “Touch of Gold” that increases the use- 
fulness — and the value — of every manufactured article. 
Thet's whot happens every time Norton grinding wheels 
touch the grinding jobs your customers do. 


That’s the theme of Norton’s new “Touch of Gold” ad- 
ver‘ising campaign, beginning this snonth in leading trade 
magazines — the most dramatically educational campaign 
ever launched in the abrasive selling field. 


Here are the two objectives: (1) to build up the import- 
ance — which has been too long under-rated — of all grind- 
ing operations; (2) to prove how Norton leads the field in 
every phase of abrasive manufacture, product development, 
and service. 


And here are the facts we’re spreading — so that you can 
spread them, too. 
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Every type of grinding gets the top value-adding 


FIRST IN SIZE 


“Norton City” comprises over a mile of building and } pas 
thousands of skilled workers. This largest, most modern a A “ -y 
plant of its kind is the greatest single supply source of as j 
abrasives and abrasive products — world headquarters for ’ 
the ‘Touch of Gold”. Here also is the world’s most modern 
grinding machine plant, and the famous Norton School of 
Grinding. 


FIRST IN RESEARCH 


At Norton over 100 trained technicians, in 19 specialized 
laboratories, are constantly engaged in product improve- 
ment and application. This a not only the develop- 
ment of new abrasives, bonds, and processing techniques, 
but cooperation with customers in the solution of everyday 
grinding problems. 


From Norton laboratories come 
“TOUCH OF GOLD” 
exclusives like these 


Norton New-Process Wheels are unequalled for uniform 
structure, identical performance and long, even wear. 


32 ALUNDUM’® Abrasive, another Norton “first’’, is one of 
the most revolutionary developments in abrasive history. 


NORBIDE* Abrasive, hardest man-made material, replaces 
costly diamond dust on many polishing and lapping jobs. 


FIRST IN PRODUCT-RANGE 


Norton offers the most complete line of abrasive products. 
Norton ALUNDUM abrasives and CRYSTOLON*® abra- 
sives, together with Norton-developed bonds, make avail- 
able hundreds of thousands of grinding combinations. 


FIRST IN SERVICE 


Norton Abrasive Engineers are skilled in every phase of 
abrasive manufacture and application. They're ready to go 
into customers’ plants, study grinding problems and help 
find the money-making answers. 


INTERNAL GRINDING 


Norton Warehouses, in key locations, contain large stocks, 
highly trained personnel, and special wheel alteration 
equipment. Each is further assurance that users will get 
Norton wheels whenever they need them. 


And you're featured too! Your customers are being re- 
minded that you are topnotch grinding wheel men, who can 
give them valuable help in wheel selection . . . from always 
adequate stocks... and that you, as a member of the Norton 
foul, are their local, direct connecting link with the entire 
Norton organization — world headquarters for the “Touch 
of Gold” that means more profitable grinding. 


That’s What we're telling ‘em .. . Now you fell "em! ian ; 2 
CUTTING-OFF DIE AND MOLD GRINDING 


NORTON COMPANY, Worcester 6, Mass. 


Distributors in ali principal cities. 
Export: Norton Behr-Manning Overseas 
Incorporated, Worcester 6, Mass. 


NORTON 


ABRASIVES 


Making better products to make 
other products better 


*Trade-Marks Reg. U.S. Pat. Off. and Foreign Countries BARREL TUMBLING TOOL AND CUTTER GRINDING 
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SELL the Z/P - LIFT 





In thousands of plants that employ “thru-the-air” handling, 
users know — and depend upon — Zip-Lift quality. They'll 
settle for nothing less. That's what makes the Zip-Lift 
America's largest selling wire rope electric hoist. 

That's exactly what makes P&H Hoists a big profit line 

for you. When you sell a Zip — you can depend upon it to 
deliver reliable service reduce service worries — and give you 
another happy customer. Once the Zip-Lift starts to save 

money for its owner, you can expect repeat business re-orders! 
Compare the Zip-Lift with any other 1-ton hoist and you'll 
quickly see why. It’s loaded with quality features you'd expect 
to find only on larger, more expensive hoisting equipment. 


interested in ZIP - LIFT profits? 


Aggressive dealers are adding thousands of dollars to their 
monthly sales volume with this popular line. Write us today. 
Ask us to send you complete details about the P&H Hoist 
Sales Plan. Your inquiry will be answered promptly. 


(DS Electric Hoist Division 


HARNISCHFEGER corporation 





48 Superduty “4” Models—8 speeds, 
from 500 to 5000 R.P.M. Choice 

of pistol or saw-type grip. 

Oy T-melmiiela-Mel ai iil-ti-0 a al 
Superduty Models will EXACTLY 


meet any drill user's needs! 


3 Superduty %” 
Models, 400 to 
21000 R.P.M. 

3 Superduty 2” 
Models, 500 to 
600 R.P.M. 


. 
= 


POWER TOOLS 


Why the complete PET drill line helps 
you close sales faster...and easier! 


You build sales faster when you handle 
a line with no “holes” in it. And, when 
it comes to electric drills, PET Superduty 
offers you a really complete line! Here's 
a line that lets you offer a choice from 
among 54 drill models in 3 sizes... you 
get the order because your prospect gets 
exactly the drill he needs! 

But the clear-cut advantage of a com- 
plete line is only one of many reasons 
why PET Superduty Drills convert calls 
into sales. These drills are precision- 
made—and they look it! All a prospect 
has to do is plug in a PET Superduty 
drill, feel the smooth-running, dynam- 


ically balanced power and he knows that 
the quality is high. 


To top it off, we're backing up every 
PET distributor with strong national 
and trade paper advertising programs. 
And, we're prepared to offer new PET 
distributors the very best proposition in 
the industry. 


Prove it to yourself! It costs you 
nothing to get all the facts. Write today 
for illustrated catalog and complete in- 
formation to: Portable Electric Tools, 
Inc., Dpt. 1D-13, 320 West 83rd Street, 
Chicago 20, Il. 


The features you get in PET Superduty 
Drills are features you can SELL! 


@ Reserve Power; for the extra-tough job 
® Heavy-Duty ball and needle bearings 


@ Precision-Cut, Heat-Treated Gears; for 
smooth, quiet power flow 


@ Dynamically Balanced Armatures; for 
freedom from vibration 


® Forced Ventilation; for cool running 


& Aluminum Alley Die Castings; for light 
weight, easy handling 

@ Compact Design; makes hard-to-reach 
driliing jobs easier and faster 


@ Meet U. S$. Government and Military 
Specifications 


PET BY 47:19 a9 ine tial) ee 


Mn @helalolelohi delaleloliom atta lat: 
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“SHINYHEADS” 
Americo’s Best Looking Cap Screw 


Made of high carbon steel — AISI 
C-1038 —to standards for Full Fin- 
ished hexagon heed cap screws— 
pow finieh Heads machined top 

bottom. Hexagon faces clean 
cut, smooth and true, mirror finish 
Tensile strength 95,000-110,000 
p.s.i. Carried in stock 


“LO-CARES” 


Made of AISI C-1014% steel — bright 
finish. For use where heat treatment 
is not required and where ordinary 
hexagon heads are satisiactory 
H-xagon heads diw made to size — 
not machined. Pointe machine 
turned. Tensile strength 75,000. 
95,000 p.s.i. Carried in stock 


FILLISTER CAP SCREWS 


Heads completely machined top 
and bottom. Milled slote—less 
burrs. Flat and chamfered machined 
point. Carried in stock. 


“SHINYLAND” STUDS 


All etude made steam -tight on ta 
end unless otherwise specified, 
with flat and chamfered machined 
post Nut end, oval point. Land 
etween threads shiny, bright, 
mirror finish. Carried in stock 


» 
CONNECTING ROD BOLTS 


Made of alloy stee! — heat treated — 
threeds rolled or cut — finished to 
extremely close thread and body 
tolerances — body ground where 
specified. Expertly made by the 
pioneers in producing connecting 
tod bolts by the cold upset process 


THE FERRY CAP & SET SCREW CO. 


2153 SCRANTON ROAD @¢ e CLEVELAND 13, OHIO 


“HI-CARBS” 
Heat Treated Black Satin Finish 


Made of high carbon stee! — AISI 
C-1038. Furnished with black satin 
finish due to double heat treatment. 
Hexagon heads die made, not ma- 
chined. Points machine turned; flat 
and chamfered. Tensile strength 
130,000 -160,000 p.«.i. Carried 


in stock. 


SET SCREWS 


Square head and headless — cup 
point. Case hardened. Expertly 
made by the pioneers in poaeucing 
Cup Point Set Screws by the col 
upset process. Cup points machine 
turned. Carried in stock 


FLAT HEAD CAP SCREWS 


Heads completely machined top 
and bottom. Milled slots — less 
burrs. Flat and chamfered machined 
point. Carried in stock. 


* 
ADJUSTING SCREWS 


Valve teapot adjusting screws — 
Hexagon head style — to blue = 
specifications—hexzagon head 
polished if specified — threads wai 
te close tolerance— points machine 
turned; flat and chamfered. 


, 
SPRING BOLTS 


Case hardened to proper depth and 
ground to close tolerances. Thread 
end annealed. Supplied in various 
head epee with ofl holes and 
grooves o erent kinds, and flats 
eccurately mill 


TANDARDS 
carried by 
LEADING 
DISTRIBUTORS 





SPECIALS 
furnished to 
BLUE PRINT 
PECIFICATIONS 





WRITE FOR 


INFORMATION 


SEND FOR SAMPLES 


FERRY PATENTED ACORN NUTS 


For ornamental purposes. Stee! in- Tapped 1/4” to 3/4” inclusive. 

sert — steel cover Finish: plain, Cross section of Ferry patented 
sino plated, cadmium plated. Size: acorn nut, showing how steel hexa- 
0/16", 3/4",158/16" across the flats. gon nut fits enugly into shell. 


Pioneers and Recognized Specialists, Cold Upset Screw Products since 1907 











INDUSTRIAL DISTRIBUTION © JANUARY, 1953 





... for every 
type of work 


Simonds makes all types of standard 

machinists’ files . . . but Simonds only makes 
one quality: Grade A. And that quality is checked, 
safeguarded, assured by the Simonds ‘‘Prover Test”... 
in order to be sure that “Red Tangs” will cut instead 
of scrape...and that they unfailingly cut more 
smoothly, with less ‘elbow grease.”’ That’s why workers 
SIM ON DS | like them... why your customers will find they can 
| SAW AND STEEL CO | make your file dollars go farther. That's why it pays to 


Pek = — sell Simonds “Red Tang” Files. 


Factory Branches in Boston, Chicago, San Pran snd Portland rexzon. Canadian Factory in Montreal, Que 
Simonds Divisions: Simonds Steel Mill, Lockport, N. ¥ mond ra é Phila., Pa. and Arvida, Que. Canada 
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‘OUR BIG nexxa STOCK 


— says Tom Nelms, 
Vice-President, WESSENDORFF, NELMS & CO. 














BUILD BlGnevra SALES 


Houston Distributor Increases Profits with 3-Point 
Stocking - Display - Selling Plan 
os 7 


“Delta power tools are one of the most profitable lines,” 
says Tom Nelms, Vice-President, Wessendorff, Nelms & Co., 
Houston, Texas. 


“Delta is big business for us—it's a complete, well-advertised 
line, and it opens the door to sales of related items. We 
put the push behind Delta it deserves.” 


Wessendorff, Nelms has a three-point program to boost 
profits with Delta. Here is Tom Nelms’ formula: 


© sd eS ae 


“One sale we do not lose is that lost because we don't have 
the tool. We're bugs on that subject—we'd rather have too 
many tools than not enough. You can't sell what you 
haven't got.” 





2. PUT'EM UP FRONT-to be seen! 


“When you've got merchandise worth pushing—push it. 
Delta tools are eye-catchers. Tool men like ‘em. At least 
one salesman who really knows Delta tools is always on 
the floor—usually, two.” 


“That's another thing on which our company is definite— 
when a man buys one tool, sell him the companion tools 
and accessories. Show him how to increase the usefulness 
of his tool, and he will never be in a better mood to buy. 


"That's our system—no secret about it. Actually, it's easy 
to sell Delta tools. I'll add this much about our Plan: IT'S 
WORKING FINE.” 


Do as Tom Nelms does: Build profitable big ticket sales with 
Delta—the complete power tool line 


K Quality Makes The Difference 


DELTA POWER TOOL DIVISION 


Rockwell 


MANUFACTURING COMPANY 


634A NORTH LEXINGTON AVENUE 
PITTSBURGH 8, PENNSYLVANIA 
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Exterior View of Union H-rdwere and Meta! 
Ce. Headquarters. This 71-year-old firm has 
44 outside industrial salesmen who cover 
southern California, Nevada and Arizona 


sentetive and Unien Hardware Salesmen. 
(Left to right) Messrs. Strasser, Tarnofsky 
and Hoehn of Union Hardware discuss lat- 
est information on new SKIL Hand Grinder 
with George Willis of the SKIL Los Angeles 


Factory Branch. »@ 


rol ter ening trae toe 


























SUL Corporation 


gives the most help 
of all 4000 manufacturers 
whose lines we sell!” 


says E. E. Hey, Industrial Sales 
Manager, Union Hardware and 


Metal Co., Los Angeles, California 


“We sell the products of over 4000 manufactur- 
ers and have the opportunity to observe and 
compare the cooperation our salesmen receive 
both from the manufacturer's factory and their 
sales representatives.’ Mr. Hey explains, “ Han- 
dling so many lines makes it difficult for our 
salesmen to be informed with the latest product 
knowledge of each line. We are pleased with the 
efforts of the SKIL people to educate our men 
The SKIL organization is outstanding with its 
program of salesmen education 


“But SKIL doesn’t stop with just the educa- 
tion of our salesmen. From the factory we get 
added sales assistance through direct mail 
campaigns and broad program of sales-making 
national advertising. From my experience of 34 
years in industrial sales,’’ Mr. Hey continues, 
“IT know how this broad program helps the in- 
dividual salesmen. 

“SKIL Corporation extends this sales assist- 
ance to the level of the customer with missionary 
sales calls and gives SKIL tool customers tech- 
nical information and other data on SKIL port- 
able tools.’"” He concludes, ‘Combined with 
high quality of SKIL tools, these sales assistance 
factors give our men every advantage in making 


successful calls.’ 


FOR COMPLETE INFORMATION ABOUT TOP-QUALITY SKIL PRODUCTS 
AND SKIL SALES SUPPORT, CALL YOUR 
CONVENIENTLY LOCATED SKIL FACTORY BRANCH OFFICE 


PORTABLE “TOOLS 


SKIL Products are made only by SKIL Corporation 
formerly SKILSAW Inc., 


5033 Elston Avenue, Chicege 30, Illinois 
. 
Factory Branches in 34 principal cities 
in Canada: Skiltools, Ltd., 
3601 beades Street West, Toronto 9. Ontario 





Silicon Carbide RESINOID BOND 
WHEELS are successfully replacing crit- 
ical diamond carbide tool 
grinding. Recommended gradings: for 
small carbide cutters, GC 60-N3-BA; for 
medium and large cutters,GC 60-L3-BA: 
tor chipbreakers, GC 60-P3-BA. Users 
of diamond wheels will welcome this 


wheels in 


news trom you 


RUBBER BUSHED WHEELS, used 
with rubber washers, are being widely 
adopted because they reduce vibration 
to a minimum in portable grinding 
Results: less operator fatigue, greater 
output and longer wheel life. Every 
portable user in your territory is a pros 
pect for these money-saving wheels. 








“RED-1-CUT” Waterproof Paper hasrev- 
olutionized wet seein operations in 
thousands of shops. With its new flexi- 
ble backing and a new resin bond, you 
can confidently promise your customers 
a faster cut, a better finish, and up to 50% 
longer useful life on production runs. 


NEW “PORT-A-BELT’’ Grinding At- 
tachment quickly converts any horizontal 
— grinder to a belt grinder. It's 
ight — compact —easy to attach. Show 
it, and youll sell it, to any customer 
who does die and mold grinding, weld 
cleanups, edge breaking, contour finish- 


ing. Often eliminates 2 or 3 operations. 


| 





_ 


NEW RESILIENT FEED WHEELS prove 
ideal in centerless grinding of armatures 
and other work requiring light but 
even pressures. Wheels are standard 
A 80-R2.R grading, with specially de- 
signed resilient rubber center. They'll 
save money for your centerless users 


‘ 

V1 BOND, outstanding performer in 
internal grinding, is now saving money 
for users of mounted wheels and points. 
Why? They last longer, cut faster, hold 
form better, because V1 Bond is stronger, 
free-cutting. You can offer better finishes 
with less work. 





Only 


INDUSTRIAL 


CARBC 


“Carborundum”, 


TRA ODE 


“Aloxite”, “Red-I-Cut”, “Fastcut” and “Port-A-Belt” are trademarks 


of The Carborundum Company, Niagara Falls, New York 
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sell more abrasives... 
faster...to more customers 





“FASTCUT” Sanding Pad has enabled 
users of abrasive cloth discs to achieve 
finer finishes on metal than ever before. 
Through the resiliency of this soft rub- 
ber back-up medium, swirl patterns and 
harsh scratches are eliminated. Show 
your customers these advantages — 
they'll buy! 


BETA-RAY GAUGES, first ever installed 
by any abrasives manufacturer, assure 
quality control and positive uniformity 
of coated abrasive production. Every 
component... backing, adhesive coat, 
grain coat, sizing...is gauged and elec- 
tronically controlled to close tolerances. 


NEW R3 (Rubber) BOND RACEWAY 
WHEEL lowers costs in the bearings 
industry. It cuts cool, holds form—re- 
duces regrinds and rejects. One wheel 
often replaces tandem mountings. You 
can promise more output per wheel, too. 








— 
ee 
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“T-61"' UNIVERSAL HUB CONTACT 
WHEEL ASSEMBLY now combines 
economy of longer belt life, achieved 
by serrated wheel surface, with equally 
sharp saving in wheel replacement cost. 
Changeable “tire” idea multiplies wheel 
versatility too, Every chinawe beh user in 
your territory is an immediate prospect. 





AMERICAN MACHINIST 
BUSINESS WEEK 
FORTUNE 
IRON AGE 
MACHINERY 





Just a few of the TOP BRAND NAMES in publishing 
that carry CARBORUNDUM, the top brand name in 
abrasives, to the very men you sell, 


U.S. NEWS & WORLD REPORT 


...and many others 


MILL & FACTORY 
PURCHASING 
STEEL 


WALL STREET JOURNAL 





a 
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MAR K 


arms its Distributors’ Salesmen with 
NEW sales-and-profit-making ammunition 
in ALL abrasive fields 
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Now available for oil | 
in entire range of thi: 


Solid Sales Help 
stands behind this 


famous line! 


Brown & Sharpe not only manufactures one of the 
most complete lines of small tools sold through 
distributors today . . . but also backs them up with 
a continuous national advertising program in 35 
leading Industrial, Machine Shop, Purchasing, 
Engineering and Management publications. 

Every year, literally millions of individual adver- 
tisements promoting Brown & Sharpe Small Tools 
blanket the industrial market . . . carry the story of 
the complete Brown & Sharpe Line to every cus- 
tomer and prospect in your territory. That's why 
doors open easier to Brown & Sharpe Distributors 
... even on “cold turkey” calls! 

Add this solid sales support to the unusual 
breadth of the line, and the Brown & Sharpe Dis- 
tributor Protection on numerous types of products 
usually sold direct. You get a total that means: 
Brown & Sharpe is the profitable line to handle 
and push! Brown & Sharpe Mfg. Co., Providence 
1, R. 1., U.S.A. 


WE URGE BUYING THROUGH THE DISTRIBUTOR 


(|BS 
Brown & Sharpe 


Machinists’ Tools © Cutters * Permanent Magnet Chucks 
Johansson Gage Blocks * Electronic Measuring Equipment 
Pumps * Arbors and Collets * Machine Tool Accessories 
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ARO air Toots 


HELP GILLETTE cert 


SUPER-SPEED PRODUCTION 


SCREW-DRIVING. Aro Screwdriver, Model 7329-R, 

in special fixture made by Gillette to hold the Super : - ‘ < 

Speed Razor during mbly of handle. Foot treadle Saye 

octvates throttle. Aro's torque conirel very importont GRINDING. Aro Grinder, Model 7014, used by Gillette in 

here—drives screw to just-right tightness! : preparing blade stock for processing in a continuous strip, 
coiled on reels. 





Millions of Gillette Super Speed Razors grinding, polishing, screw driving 

have been assembled during the past and other operations. 

five years with the help of ARO Air An ARO Field Engineer will gladly 

Tools. help in engineering your job or con- 
Perhaps ARO can help you speed up tact your Aro distributor. 


_ . — The Aro iquipment Corp., Bryan, Ohio 
production and cut costs in drilling, pee rsa ct Senne oa dame Ont. 





“She Leader! AIR TOOLS 


LUBRICATING EQUIPMENT HYDRAULIC EQUIPMENT... AIRCRAFT PRODUCTS... GREASE FITTINGS 
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UTICA S 


JOINT 


Pliers + 507-10 





With FORGED rib-joint 
for added strength 
exactly where you need if. 


FULL FORGED RIBS 
CAN TAKE IT! 








GECAUSE STEEL FIORE STRUCTURE (5 COmPaEssED 
AMD FORCED TO FOLLOW CONTOUR OF fits 








FACHW RIB SHARES THE SINEW LIKE 
STRENGTH OF THE ENTIRE JOINT MEMBER 


Full forging of the rib joint is the secret of this no weak point, likely to break, with this method 
new Utica pliers. Forging makes the steel fibre of manufacture. 

structure follow the contours of the ribs as shown Be sure you see these new pliers! One look, one 
in the diagram above. Hence, each rib shares the “heft”, and you'll know that they live up to the 
sinew-like strength of the entire joint. There is standard of Utica quality. 


DROP FORGE AND TOOL 


CORPORATION in Caneda: ADLAM TOOL & SUPPLY CO., LTD., 
UTICA 4, NEW YORK MONTREAL; WALLS-IRONS, LTD., WINNIPEG 


4 INDUSTRIAL DISTRIBUTION * JANUARY, 1953 














FIRST TEAM IN CUTTING TOOLS... 





HERE’S WHY EVERY UNION AD 


That’s the big, eye-catching sign-off you'll see from now on 
in every Union advertisement. Your customers and pros- 
pects will see it, too, because well over 1,000,000 Union 
messages are appearing this year in the fcllowing leading 
metal-working magazines: AMERICAN MACHINIST ... 
MACHINERY . .. TOOL ENGINEER . . . MODERN 
MACHINE SHOP ...WESTERN MACHINERY and 
STEEL WORLD. 


Besides this continuous promotion giving you fifty-fifty 





FOR you 


prominence, Union supplies a fine group of sales aids de- 
signed to help you reach new customers and keep old ones. 
These sales aids include eye-catching counter displays, ad 
reprints, colorful product folders, handy and useful wall 
charts and gauges — plus net price sheets to assist you in 
pricing and bookkeeping. 

These sales aids will be imprinted with your name and ad- 
dress without charge. This leads business straight to you. 
Join the “First Team in Cutting Tools.” 


UNION TWIST DRILL COMPANY, ATHOL, MASSACHUSETTS - Milling Cutters + Gear Cutters » Twist Drilis + Hobs + Reamers + Carbide Tools 


We own and operate S. W. CARD MANUFACTURING CO. Division, Mansfield, Mass., Taps, Dies, Screw Plates... 
BUTTERFIELD DIVISION, Derby Line, Vt., Taps, Dies, Screw Plates, Reamers, Twist Drills. . . 
BUTTERFIELD DIVISION, Rock Island, Que., Milling Cutters, Twist Drills, Hobs, Reamers, Taps, Dies, Screw Plates 
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Ask for a decision 
--- we can deliver 


The old adage “You can lead a horse to water, 
but you can’t make him drink’’ isn’t true in the 
case of a salesman. He not only leads his prospect 
through the steps required to make a sale, but 
closes the deal by asking for an order. 


We believe that all UNBRAKO salesmen should 
remember that unless they ask their prospects 
to make a decision, there can be no sale. STANDARD 
PRESSED STEEL Co., Jenkintown 13, Pennsylvania. 


UNBRAKO SOCKET SCREW DIVISION 


JENKINTOWN PENNSYLVANIA 


fo 


Knurled Head $Self-Locking Fiat Head Shoulder 
Cap Screw Set Screw Cap Screw Screw 
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“MARVEL” #4s 


Always HAD the edge 



































MARVEL High-Speed Edge Biades assure Faster, more Accu- 
rate cutting with proven Economy and complete Safety. Only 
the MARVEL is a composite blade with a high speed steel 
cutting edge electrically welded to an exceptionally tough, 
strong alloy steel body. 


The High-Speed-Edge does the cutting while the alloy back, 
with hardened eyes, carries the load. Blade tensions up to 
300% higher than those possible with ordinary blades are 

recommended. This greater tension is confined to the cut- 

ting or leading edge by the location of pin holes (exclusive 

MARVEL design feature) and cannot be overcome by work 

resistance. Heavier feeds and greater speeds are practical 

without “run out.” 1 High-Speed-Steel cut- 

: . * ting edge. 

With greater accuracy, higher production and lower costs 
per cut, come the extra dividend of Safety, for MARVEL 
High-Speed-Edge Hack Saw Blades are Positively Unbreak- 
able—they will not shatter. 


? Tough unbreakable 
* alloy steel body with 
hardened eyes. 


MARVEL High-Speed-Edge Hack Saw Blades cost no more 
than ordinary blades. MARVEL High-Speed-Edge Holes Saws 1&2, integrally welded to 
not only the “edge” but the tough alloy steel bodies which * make a fast-cutting 
give them the extra strength needed for deep work on drill long lasting composite 
presses and lathes. MARVEL Band Saw Blades come welded blade that is positively 
to size ready for use, packaged in individual boxes . . unbreakable. 
these three lines of superior metal-cutting saws constitute 
the very finest blade service you can offer your customers. . 

| 


ARMSTRONG-BLUM MFG. COMPANY ; 


“THE HACK SAW PEOPLE” 
5700 BLOOMINGDALE AVENUE CHICAGO 39, ILLINOIS 









wee W ea | 
Better Machines-Better Blades 
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SPECIALIZES 
IN PRODUCING 
TAPS! 





.--f0 Save You Time and Money 


Yes, we do specialize in tap production. To be exact, it makes up the 
bulk of our output. And because of this, our engineer specialists—in 
fact, our entire organization—concentrate their efforts on the design and 
perfection of one important line—Hy-Pro Taps. 


Whatever your customer’s needs may be—from a special design prob- 
lem to advice on his present production setup—these Hy-Pro Engineers 
are ready to work closely with him. 


Remind him today about these Hy-Pro services. We offer a complete 
line of taps, and with it the know-how that only specialization in one 
field can produce. 


HY-PRO TOOL CO., NEW BEDFORD, MASS., U.S.A. 
INDUSTRIAL DISTRIBUTION © JANUARY, 1953 





Meet Your Rust-Oleum 
Field Sales Organization 


These men work 

hand-in-hand with you to make 
your selling job easier 

and more profitable. 


| 
1 


Specially trained factory 

represenlatives who are on 

hand to help you at 

all times typify Rust-Oleum 

teamwork with its distributors. 

Teamwork that includes a sound, 

protected distributor policy built 

around you maximum sales assistance 

in your trading area . . . dramatic 

advertising and promotional programs that pre-sell 

Rust-Oleum to your prospects. Ample reasons 

why Rust-Oleum means high profits . . . fast turn-over 
and repeat sales to industrial distributors all 

over the country. For complete information, write 

the Rust-Oleum Corporation, today. 


RUST-OLEUM CORPORATION 
2412 Oakton Street, Evanston, Illinois 
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J. E. Merrie Ous B. Casanova Dale W. Kimmel Robert Phipps John R. Baker 


Lee Hill W. A. Bellows L. J. Rumig J. H. Moran Paul Moftie Harry P. Barth 


a, 


» 


Walter Fenn Robert D. Repass John A. Larson A. A. Ahiff Robert J. Zobel James R. Boren 


R. Raymond Stabley Warren A. Risk Ted White Thomas F. O'Malley H. W. Edwards J. Olin Jones 


Ey 





John T. Winter Charles McGee U. Stanley Ackles Jack Hole 


Arthur Cowan Earl Lyons Davis L. Key Thomas S. Walsh T. R. Mumford Erwin G. Rand 





Ask Your Rust-Oleum Factory Representative for 
Details on Rust-Oleum's Big 1953 Sales Campaign! 





MOUNTED WHEELS 


First— Foremost—and 
Finest! The fastest 
turnover and the big- 
gest profit line in the 
abrasive field. Mini- 
mum space require- 
ments... low stock 
investment... higher 
profit margins. 


“XL” BOND WHEELS 


Areal Chicago Wheel 
exclusive ... this new 
“XL” Bond for car- 
bide tool and cutter 
grinding. Nothing 
like it on the market 
»~the answer to your 
diamond wheel short- 


age. All popular sizes 
and steel backs. 


DISTRIBUTORS WHO Know SAY. 


CHICAGO WHEEL 


Ask any Industrial Distributor who sells Chicago Wheel products, and 
he'll tell you that year-in year-out, it's the top abrasive specialty line 
for him. His profit margin is larger and fully protected, and he’s never 
stuck with stock obsolescence or slow turnover. The Chicago Wheel 
line, moreover, is non-competitive on many items. And it’s backed by 
hard-hitting, consistent national advertising, helping to boost the fast- 
est growing company in the abrasive industry. If you are not satisfied 
with your present connection . .. if you want to get aboard a real money- 
maker .. . don’t delay . . . find out today why CHICAGO WHEEL is a 
Peach of a Deal! 


GRINDING WHEELS ee INTERNAL WHEELS 


Wide range of sizes, Es Vital to today's urgent 
shapes and specifica- ) production require- 
tions for every portable 7 ments... a real leader 
tool operation. The yeas in the field. Better bal- 
outstanding line from * anced to give better 
both quality and profit hey finishes. Available in 
factors. Fxclusive . . . oan all popular sizes for 
“79E" Bond Wheels eZ every 1.D. application. 
for faster production. 
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CUT-OFF WHEELS ; HANDEE TOOLS 
Longer-lasting, stronger, OF 1001 USES 


more efficient wheels that ies. Top quality hand tools 
cut anything. Complete Cs) for shop and home use. 
range of sizes and shapes to Nationally advertised... 
_ | meet every demand. Bonus nationally known. Wide 
- selling feature is 10% range of models. . . plus 
greater cutting efficiency ... 3 more than 500 matched 
a —— hap cen ; accessories for steady, 
available only wit ica ! i 
Cut-Off Wheels. os { iia 


Toes 48 CHICAGO 


Sales Promotion Aids 


WHEEL « Mfg.Co. 


Dept. ID, 1101 West Monroe Street + Chicago 7, Illinois 
Offices in Principal Industrial Centers 
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Your customers get that extra 
* margin of endurance with 


Tnermoid 


Industrial 
Rubber Products 
i patel 


CONVEYOR BELTS *« HOSE +¢ MULTI V-BELTS 


Whatever the industry, chances are your customers have appli- 
s, Hose or V-Belts will 


cations where Thermoid Conveyor Belts, 
do the job better—provide that extra margin of endurance that 


cuts costs. 
Constant improvement and expansion of engineering and production 
facilities have always been a part of Thermoid’s program for the 


past 70 years. The results of this continuing program are rubber 


products that guarantee high operating efficiency and superior per- 
meet the demand for maximum service at minimum 


formance .. . 
cost ... last longer and require less maintenance. All of these top- 
quality products are backed by extensive advertising in leading 


trade publications. 

Increase your sales and profits by concentrating on Thermoid 
Industrial Rubber Products. Be sure you have complete information. 
Contact the Thermoid Sales Engineer in your area or write direct. 


Do it today. 
it will pay you to specify Thermoid. 
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Designed foresiiia drilling need 


ls rticularly the need to 
new WALKER-TURNER Wain ceiiatiaa adie 


ton 


LIGH T- 
WLAVVWEIGHT 


DRILL PRESSES 











SOLD ONLY 
THROUGH TRAINED 
INDUSTRIAL DISTRIBUTORS 





For Complete Information 


about Walker-Turner Drill Presses, write your name and 
address in the space below, indicating type of Drill 
(15°, 20", Radial) in which you are interested. 


ORPORATION 
@ 


ORAL PRESSES * RADIAL DRALS * TATING ARBOR SAWS * BELT and DISC SURFACERS 
METAL-CUTTING BAND SAWS © LATHES * SPINDLE SHAPERS * JOINTERS 





REAMER 


cuts replacement costs in half 


Nothing like this sensational new T-J 
Reamer—another T-) first! Designed with 
one shank quickly and easily interchanged 
with wide range of heads. Sizes range from 
%”’ to 2%” incl., in 1/16” increments... 
spiral flute. Head has tapered hole which in- 
sures concentricity and a snug fiton smoothly 
ground tapered shank. Reamer operates 
free from binding or sticking, due to cutting 
portion wearing undersize and creatin 
negative relief. Performance retains all a 
vantages of standard, expensive reamer. 
Backed by T-J's 36-years of know-how as 
one of largest manufacturers of die sinking 
milling cutters. 

DISTRIBUTORS. Your territory may still 
be open! Send coupon or write today for 
details about profitable franchise oppor- 
tunity. 


The Tomkins-Johnson Co. 
Jackson, Mich. 


Please send details about your distributor plan 
for T-J Reamers. 


. Cuts replacement cost to less than half! _— 


2. Quick change of heads . . . saves time! Company 


Easy to change heads for different metals . . . — 
increases efficiency! 


Wide range of sizes . . . spiral flute. 
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CINCINNATI is the most complete line 
of grinders available anywhere. There's 
no match for their 50-year record of 
satisfactory service. They're backed by 
a quality story, told month after month 
to your customers in top industrial 
magazines. This picture spells profits. 
Write today for Catalog 53-CE. 


6-INCH GRINDERS 


Here's a practical answer to the 
grinding needs of small shops and 
tool rooms. Ball bearings in dust- 
proof housings, locked to the 
shaft to provide end thrust and 
eliminate wear. Dependable ‘4 
and 4 HP. motors. Toggle switch 
in motor base. Complete with 
grinding wheels, guards and rests. 


7 and 8-INCH GRINDERS 


Your customers can count on these 

grinders for ample production capacity and increased efficiency. Dust-proof 
housings for ball bearings and enclosed switches insure trouble-free opera- 
tion. Furnished with grinding wheels, guards and rests. 4 and % HP. 
motors for 7” size; %4 HP. for 8” models. 


8 and 10-INCH GRINDERS 


For heavy-duty grinding of all 

kinds, plus buffing and polishing, 

CINCINNATI has the answer in 

ruggedly built 8” and 10” models 12 and 14-INCH 

Dust-proof ball bearing housings, GRINDERS 

heavy nickel steel spindle, safety- a, 

type adjustable wheel guords. Or General purpose grinding of 

for dependable duty on lighter all kinds calls for CINCINNATI 

jobs, there's an exceptional valve 12” and 14” models with 

~ A —- = se emphasis on utility. Wheel 

ete with wheels, safety-type ~ 

guards and adjustable tool rests. guards are fully enclosed safety -type wih hinged end covers, spark 
breakers and exhaust connections—adjustable for wheel wear. Ball 
bearings are mounted in dust-proof housings; magnetic starter is 
standard equipment. Furnished with wheels, guards and grinding rests. 


ALL GRINDERS FURNISHED FOR 
BENCH OR PEDESTAL MOUNTING 


N C INN ATtIH 8, OO H 1 


INDUSTRIAL DISTRIBUTION © JANUARY, 1953 





DOUBLED BELT LIFE 


by consulting Goodyear Distributor 


hago of this granite gang saw called a Goodyear GOODYEAR INDUSTRIAL RUBBER PRODUCTS | 
Distributor for help with his flat belt drive. The 
Distributor came, bringing along the G.T.M.— @-Specified 
Goodyear Technical Man — to analyze the drive and ond Distribuier-Supplied COMPASS CORD 
make belt recommendations. TRANSMISSION BELT for Granite Gang Saw Drive 
The G.T.M. studied the drive, made his engineering ae 
recommendations, specified the belts to handle the 10% DIA. 
problem. Result: the Compass Flat Belts he recom- 575 RPM ORIVE 
mended delivered two years’ service—double the best 
previous record, The Distributor took over—now 
stocks the exact replacement belts the operator needs— 
can deliver them right out of stock at any time. 


60’ DIA. 
DRIVEN PULLEY 


You can get service like this, too—specification of the 

right product and on-call delivery — simply #™,calling 

your nearest Goodyearf” ytrial Rubb“ ducts f. 
Distributor. Look for } —~ yell er Mr 144 GRAVITY 
Telephone “zector{ ze me IDLER 
V-Belts, Pi AU, 

—or write J Bi . 

cal Goods 7 : 


} ‘ 
} —T. My The Goodyear Tire & Rubber Company, Akron, Ohio 


DISTRIBUTORS NOTE! | =*" — 


Advertisements like these appearing 
regularly in leading trade papers help 
Goodyear distributors make more 
sales—and help make the Goodyear 
franchise the best money-maker in 
Industrial Rubber Products! 


Goodyear, Mechanical Goods Division 
Akron 16, Ohio 





HERE'S WHY IT PAYS 10 ORDER FROM 
YOUR LOCAL GOODYEAR INDUSTRIAL 
RUBBER PRODUCTS DISTRIBUTOR 


Replacement orders filled when you need them 
from convenient, local stocks. 

One order, one bill, one central responsibility 
for all your Mechanical Goods requirements. 
You save on valuable stockroom space, because 
your local Distributor maintains a full stock of 
what he knows you need 

Double assurance of satisfaction because the 
Distributor and Goodyear stand behind the 
products he sells you. 


(EAR 


THE GREATEST NAME IN RUBBER 


We think you'll ike *THE GREATEST STORY EVER TOLD” —every Sunday — ABC Radice Network THE GOODYEAR TELEVISION PLAYHOUSE — every other Sunday — NBC TV Network 
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These du MOST Bits are made of precisely blended 
carbon and vanadium for extra fine grain structure, heat 


Here is ro] a m ground to close tolerances. 


Field tests prove du MOST Bits do most cutting — 


Red Hot item to Py take a keener cutting edge and hold it longer — have 


superior toughness and resistance to abrasive action. 


fnew = du MOST Tool Bits will be sold 
» Fm only through Industrial Distributors 


They are backed by du Mont sales promotion 
the well known du Mont sales follow-through 
and by vigorous national advertising in 
AMERICAN MACHINIST, MACHINERY, TOOL 
ENGINEER, MODERN MACHINE SHOP, MA- 
CHINE & TOOL BLUE BOOK and TOOLING & 
PRODUCTION. 


Get yoursel 
accounts 


The du MONT CORPORATION 
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You keep your lead over the field 
... When you’re teamed up with MORSE! 


MORSE keeps all Morse-Franchised Distributors well out in front, with 


complete co-operation every step of the way in design, engineering, and 
service. And that’s why Morse-Franchised Distributors are consistently 


front-runners in the gruelling race for sales. Morse Twist Drill & 
Machine Co., New Bedford, Mass. Warehouses in New York, Chicago, J 


Detroit, Houston, San Francisco. 
MORSE MEANS 100% DISTRIBUTOR PROTECTION ‘ Ag 


a> 


MORSE Cutting Tools 
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The 


Number 0 


name in socket screws.. 


ALLEN 











with design engineers... 
because Allen’s greater strength, 
greater holding power and free- 
0 dom from projecting heads per- 
= mit more compact design and 
smooth, safe surfaces. 


on the production line... 


because AllenO Heads’ superior 
uniformity is maintained by 
statistical chart control. Burr- 
e free threading and keying speed 


assembly time. 


with the end user... 


because AllenO Screw products § ; 

identify equipment that is de- Jf 

signed right, built right. Allen The 

screws, with more durable : 

ad threads and sockets make adjust- YY Wi 
ments, disassembly and reassem- 


bly easy and trouble-free. 


for socket screws is.. 


. « , Sold only through leading distributors. ALLEN 
“4 


MANUFACTURING COMPANY 
Hartford 2, Connecticut, U. S. A. 


CS  — 
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Tomorrows Sanding Fabric Today! 
LING BAY STATE “EIRST 
_old prob- 


ANOTHER spARK 
all, GRITCLOTH solves the age 
of coate 


Once and for 
lem of clogging sa" aper and other type 
e 


papers. \TCLOTH S 
lets the remove 


sharp abrasive 
10 to 15 t 


any 


pal cities 


All princi 
Abrasive Pro 


Distributors 
Bay State 


In Canada: 


SEND 2 MXM “tS 
ND FOR SAMPLE! S 


‘ \ 


\ 
\ 
\ 
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The U.S. Steel Supply team that gives you 
personalized service 





1 Re 


i. 


These people specialize in good steel service! 


Y OOD STEEL SERVICE is much more than machinery, advice on the selection of the 

J a one-man job. . . it requires teamwork right type of steel, or assistance on produc- 
between specialists. Each of our warehouses tion techniques with special steels. United 
has such a team ready to go to work to give States Steel Supply is a “‘one call’’ source 
you fast. trouble-free service. of steel supply service . . . one call to our 

Your U. S. Steel Supply salesman will salesman puts an expert team to work to 
put the members of this team to work for see that you get what you want—where 
you. Call him for steel, tools, equipment, you want it—when you want it. 


YOUR “ONE CALL” SOURCE OF STEEL SERVICE 


U.S. STEEL SUPPLY 


UNITED STATES STEEL SUPPLY DIVISION, UNITED STATES STEEL CORPORATION 
HEADQUARTERS: 208 So. LA SALLE ST., CHICAGO 4, ILL. WAREHOUSES AND SALES OFFICES: 
BALTIMORE + BOSTON + CHICAGO + CLEVELAND - HOUSTON + LOS ANGELES + MILWAUKEE ~- MOLINE, ILL. 
NEWARK PITTSBURGH + PORTLAND, ORE. + ST. LOUIS + TWIN CITY (ST. PAUL) - SAN FRANCISCO ~- SEATTLE 
Sales Offices: INDIANAPOLIS + KANSAS CITY, MO. + PHILADELPHIA + PHOENIX + ROCKFORD, ILL. - SALT LAKECITY + SOUTH BEND + TOLEDO 
TULSA + YOUNGSTOWN 


———— ea . ~ ee pea 
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A COMPLETE LINE OF 
STANDARD 


HIGH SPEED 
AND 


CARBIDE 
TOOL BITS 


Whitman & Barnes is pleased to 
announce that it now 
manufactures and stocks a quality 
line of Too! Bits *** Carbide Bits 
have the right grade of selected 
carbide strongly brazed to bodies 
for long tool life. There is a type 
for all metals—red colored for 
cutting steels—grey colored for 
cast iron and non-ferrous 
materials. Both W&B Carbide 
and High Speed Tool Bits will 
give that comparetive extra 
performance which is necessary 
for increased production. 
Write for complete catalog. 


| 


. Mobos Armee insane : 
WHITMAN s BARNES 


PLYMOUTH, MICHIGAN 


NEW YORK « CHICAGO + LOS ANGELES + HOUSTON 
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Faster turnover! 


If you concentrate onit, you can build the distributor who wants to sell in big 
a brisk business in packings and gaskets. volume. It's backed by high caliber 
Profitable, too. The highly diversified advertising and promotion. If you're 
R/M packing line is made to order for interested, drop us a note right away. 














\ 


c— \ S y “Mm « ALL R/M PACKINGS FOR MAINTENANCE 


PURPOSES ARE SOLD ONLY THROUGH 
R/M K-68" R/M Vee-Flex® R/M versi-pak® R/™M Teflon Pack 
—— Sa AUTHORIZED R/M DISTRIBUTORS 


Neoprene and Automatic sealing 
asbestos sheet packing rings packing with chemicals 


P AC K N G §$ 


RAYBESTOS-MANHATTAN, INC., PACKING DIVISION, MANHEIM, PA. 


FACTORIES: Bridgeport, Conn.; Manheim, Pa.; No. Charleston, S.C.; Crawfordsville, Ind.; Passaic, N.J.; Peterborough, Ontario, Canada 


RAYBESTOS-MANHATTAN, INC. Manufacturers of Packings + Teflon Products + Asbestos Textiles + Industriel Rubber Products «+ Abrasive and Diamond Wheels + 
Rubber Covered Equipment Brake Linings + Brake Blocks «+ Clutch Facings «+ Fan Belts + Radiator Hose «+ Sintered Metal Products + Bowling Bails 
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product 


When Your Customer 
Needs More Headroom... 


@ Talk the new trolley-mounted 
WRIGHT Speedway Hoist. It has remark- 
ably close headroom— from beam to hook 
is only 1244” on the Frame 1. 


This hoist is compact, ruggedly built, 
and perfectly balanced. It is designed 
with features that make it easy to use 
and give it unusually long life. Servicing 
is simplified by quick disassembly of 
parts or sections of the new WRIGHT 
Speedway. Wire rope is rigged to last 
longer and is easily replaced. 


Here’s the electric hoist line for you 
to stock and sell. Capacities range from 
Y% to 10 tons. Your customers know the 
high quality of WRIGHT Hoists 
and accept them readily. 

You’ll make money selling the 
WRIGHT line. Write today for 
full details. 








Hoists 


_ WRIGHT HOIST DIVISION Trolleys 
AMERICAN CHAIN & CABLE Cranes 


York, Pa., Chicago, Denver, Detroit, Los Angeles, New York, 
Philadelphia, Pittsburgh, San Francisco, Bridgeport, Conn. 
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SPECIALIZED 
LUBRICANTS 


For You, Mr. Distributor... 


this sign means profitable repeat business ... a line that 


is little affected by business or seasonal slumps... 
and a line that is backed by a money-saving guarantee. 


KEYSTONE LUBRICATING COMPANY, 21st & Lippincott 


Sts., Phila. 32, Pa., Est. 1884. 
GEAR GREASE CONSUMPTION CUT 8 TO 1 FOR A 
METAL-WORKING COMPANY Keystone 122 d 
fi off like e , coesnt 
7 sn grease formerly used 122 gives better 


lubr ' 
ication eliminat ) 
ates the costly job of cleaning spent 


grease from the its 
e pits, and cuts consumption 8 to } 


Warr. 


FEED CUT FROM 4 ee 


Kéystone 


Cor nse 
. pbrication * 


.o feed and sflordé ur 7 °4 | 

' no*vatve orrene replace me , ¥ 
se ei peor EYSTONE 44 GREASE SAVES TEXTILE MILE $1000 
ake ean worth of chain per yeat in this slasher room Also 


er 6 years te date 
one application of i 
44 lasts 30 days, whereas 





nder wear 


st, abs 
“ sable cy" 


former 


! 
vbricant lasted 6 or 7 hours 44 saves chain, t 
ime 


labor and lubricant 


<h 
‘Ee 


~*~ ae ~ 


ene 
. . 


SAVED PER YEAR PER DRAGLINE 
5 


$2200 IN CABLE cos! ted through 
e cable service “e"" 

70" ncrease 7 Ww ¥ t+. Cables 
tone Lia 4 Wire Cable Greas' KX : : ‘ 
. e one qv 
OE no swerage of 960,229 yes. © 
an avwt ‘ 


714.618 «v. Yes 


cams 


formerly handiing ab tt 

a) ndied 

phosphate handle ’ 1 eet 

sh Keysfore On the walking 

cated wi * 
re) 

)} & Heavy cut grease consumption ? 

3 eayv 
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CONSERVE YOUR 
MAN-POWER 


i) 


GOOD CHUCKS 
keep your 
machine too 

at PEAK 


a 


MANUALLY-OPERATED CHUCKS 


No. machine tool can perform better or maintain 
closer tolerances than the chucks with which it 
is equipped. That is the simple reason why we at 


Cushman emphasize PRECISION in every detail Clays enetie Gon. 
and listed in Catalog Neo. 


of our production. Experienced engineering, 6410... Cushman Power 
Chuck Cateleg Ne. 


with years of work-holding ‘know-how,’ finest PO-6410 lists separately 


ovr complete tine of 
modern manufacturing equipment, and excep- nw 
tional inspection and test procedures, stand back = 


of Cushman Chuck performance. 


Good chucks protect your investment in high 
production equipment...help maintain peak 
production ...conserve skilled man-power. Spe- 
cify Cushman...A WORLD STANDARD FOR 
PRECISION. 


THE CUSHMAN CHUCK COMPANY 
HARTFORD 2, CONNECTICUT, U.S.A. 
Chucking Engineers Since 1862 


Manufacturers of 
POWER CHUCKS, AIR CYLINDERS, and 
ACCESSORY EQUIPMENT + THE CUSHMAN 
RECISION POWER WRENCH - CUSHMAN MANUALLY- 
OPERATED CHUCKS and FACE PLATE JAWS 
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ATKINS AND BORG-WARNER _¥ 


Carn op 
FOR ACTION IN ’53! 


New Atkins ard Borg-Warner together offer — 
New products and improvements 
New sales programs + Broader engineering 
Extra research facilities « Greater production capacities 
New strength and action for 
this most complete and dependable saw line! 


You can expect big things from Atkins this year—and in the years to 


come—the biggest events in saw business! 


You’ve seen many “‘firsts’’ from Atkins. Now you'll see even 
more—in product development, market expansion, promotion leader- 
ship. You'll have even broader and more comprehensive coverage 
and services. You'll have more selling help, more aggressive advertising 
and merchandising. You'll find extra strength and activity in every 
phase of your relationship with Atkins, and with your customers— 
for greater, much greater volume. 

But throughout all these developments, you'll still have the sound 
and solid basis of Silver Steel and all it stands for—the know-how and 
experience which have made Atkins the pioneer and leader in in- 


dustrial and mill saw engineering. 

Borg-Warner now complements Atkins craftsmanship, adding 
new research and development facilities to this historic 96-year-old NEW RESEARCH FACILITIES 
Atkins name. 

Atkins i+ going places... come along. 


NEW INCREASED PRODUCTION 


er ) 


= 


ATKINS SAW DIVISION 


BORG-WARNER CORPORATION 


Siler Steel 
shed (SUCCESSOR TO E.C. ATKINS AND COMPANY) 


SAWS INDIANAPOLIS 9, INDIANA 
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NEW ENGINEERING 


+ Abe 





~~ 


NEW QUICK DELIVERY 
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107 YEARS MAKING STRONG THE THINGS THAT MAKE AMERICA STRONG 
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A qom of a sabesmoken! 


Carefully look over every order 
you get for wrenches, screw- 
drivers, taps, drills, bits, etc. 
There’s hidden treasure in 
. for they can start a chain reaction 
of money-making related sales. 

Every hand tool you sell will use up countless fas- 
teners in its long, sturdy lifetime. This means profit- 
able repeat business in fasteners for years to come. 

Get an edge on competition in making these re- 
lated sales by selling the finest fasteners, RB& w’s. 


these orders . . 


For RB&W means customer satisfaction . . . bolts, 
screws, nuts and rivets of uniform accuracy, de- 
pendability and physical properties . . . products of 
quality control over every phase of production, from 
raw material to end product. 

Then, too, being able to suggest the right fasteners 
for a particular job builds customer confidence and 
good will, and leads people to depend on your firm 
more and more for an ever-widening range of 
industrial products. 

Get those related sales now with RB&w fasteners. 


RUSSELL, BURDSALL & WARD BOLT AND NUT COMPANY RBaW 


Plants at: Port Chester, N. Y., Coraopolis, Pa., Rock Falls, lil., Los Angeles, Calif. 
Additional sales offices at: Philadelphia, Pittsburgh, Detroit, Chicago, Dallas, San 
Francisco. Sales agents at: Portland, Seattle. Distributors from coast to coast. 
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Here’s a Real 


MONEY-MAKE 


The New 


SPRAY TYPE 
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advertising to Consumers : 
in publications reaching thou- e's a brand new, ie 4 : 
sands of industrial users of belts, paste wy customer _ aitigs product that literall 
wilt build demand. type of ce: you hve rope. 04 ja 
onal lather, abe fab ransmision bel ma : 
dressing any 
Advertising by Direct Mail Alexander Liqui " to keep them operating belts must use a 
lt receive free * escent chaoty: is a time- efficiently .. . and 
folders . venience ag ffers waste-free econom . +» bn this new spray 
: : every maintenance y and easy-to-use 
stuffers and direc be are it on your counter foe wants on sight. con- 
Pi | a sf © can... ats Rac 
ora aby ao Ba acy ita at 
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Every distributor wi 


Every distributor 
wilt receive free -- 
exand 
these 5-color mec er Brothers Belting Co. + Philad 
. rush m iladelph 
counter displays’ LIQUID BELT en ) ae wre ia 23, Pa 
. son the NEW 
onet! tual ALEX, 
et holding °" actu ve suet tite tans 
we can and @ supply 
Company 
of folders. . 
Address 


406 N. 
3rd Street, Philadelphia 23, P 
, Pa. Also Mc 


ynuldcturers o al 
j fa Complete Line of Leather Belt 
ing anditndustrial Leath f 
. . / t 








Division of Simonds Saw and Steel Co., Fitchburg, Mass. Other Simonds Companies: Simonds Steel Mills, Lock- 
port, N. Y., Simonds Canada Saw Co., Ltd, Montreal, Que. and Si ds Canada Ab Co., Ltd., Arvida, Que. 
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The night staat for 
GOOD GRINDING! 


























SIMONDS 


ABRASIVE CO. 


_—_— 


Grinding Whee 


No matter what grinding ma- 
chine you use—no matter what 
material you grind—it makes 
good sense and good grinding to 
select the wheels that conform to 
the needs of both. 


Simonds Abrasive Company’s 
complete line includes grinding 
wheels accurately specified for 
top results on all metals—on 
all grinding machines...on all 
grinding operations. It includes 
grinding wheels, mounted wheels 
and points, segments and abrasive 
grain. 


Write for free data book and 


name of your Simonds distributor. 
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“Tough Sledding” 
Without Grinding 
Wheels 


Every experienced Arctic traveler 
knows that when the temperature 
falls lower than about forty-five be- 
low zero he had better lay up in camp 
for a day or two, write up his diary, 
copy his roughly pencilled notes, and 
in general get his home-work done. 
This is not because it’s too uncom- 
fortable outside. It’s never too cold 
for a properly dressed man. Nature, 
working through the principles of 
survival, has given the Arctic ani- 
mals pelts of marvelous insulating 
value and man borrows them from 
the animals. In effect he carries his 
own body heat around with him as 
a climate. 


Neither is it too cold for the dogs, 
for Nature has taken care of them 
too; it’s just too damned hard work 
for anything but an emergency. Snow 
and ice melt as a result of heat, and 
the pressure between sled runner and 
snow crust generates just enough 
heat in normal weather to give a thin 
layer of water on which the runners 
momentarily float almost without 
friction; that’s why sled runners and 
skates leave tracks on snow and ice. 


At about forty-five below, differ- 
ing slightly with the unit load, the 
runners fail to melt a path. They drag 
just as they would in sand. The poor 
dogs pant and strain, and sit down 
and look at you with eyes that 
say plainly, “Go back to camp, 
you damn fool, this is one of 
those days.”” In an emergency you 
can keep on, with frequent rests for 
the dogs, but the experienced travel- 
er knows that he will lose mileage 
next day from tired dogs that will 
blank out the short gain. 


This is recorded here because it is 
thought to be the only case of fric- 
tional adjustment which cannot be 
controlled by the grinding wheel. 





The advertisement shown here is 
typical of Simonds Abrasive Com- 
pany’s current campaign carrying 
9 million sales messages to users 
of Grinding Wheels and Abrasive 
products. 


( Advertisement ) 
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YOU are the Pattern ais 


—— . for B- RIGHT-ON * 
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street . 


3 i“ . with all traffic flowing to his customers. To back 
. him up he must have his supplier giving the same 
F prompt service and assistance to him that his customers 
| expect from him. 

x Brighton gives this service to its dealers, the kind of 
: cooperation that simplifies your sales job. A compact, 
fast-on-its-feet organization devoted exclusively to 
’ manufacture and sale of top quality socket 
t screw products, Brighton is behind you all the way. 


; a 
Sy) Get the service 
a 4 = you like to give... 
Z| | \ Feeeaee with B-RIGHT-ON! 
Zi 


/ . e@ Socket Set Screws 
4 : e . a 


Socket Head Cap Screws 
Socket Pipe Plugs 

e@ Socket Head Stripper Bolts 
- 4 — 


An industrial distributor does not live on a one-way 





\ 





+. 


e Socket Screw Specials 

e Socket Screw Key Kits 
_ 

rite for Details . . . on the 

D> o Right On "lee of dre be 
-Y Socket screw products. 
F OA) 
st z The BRIGHTON. 
‘> aa Screw & Manufacturing Co. 
» | __ 1827 Reading Road Cincinnati 2, Ohie 
. 
ae 
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The people you will 


call on today are buying more 


genuine 


than any other drop-forged 


wire rope fasteners 


YOU CAN GET THIS BUSINESS! 
HOW? BY ASKING FOR IT! 





WHAT'S EASIER, or more sensible, than to build your sales 
on ready-made orders? Right now, in the plants where you 
get your business, requisitions for wire rope fasteners are 
building up to a nice stack. Sales records prove that, on the 
average, the biggest part of the orders for drop-forged 
fasteners will go to CROSBY CLIPS. 

If you don’t get this business, somebody else will. To men 
who think about safety, and to men who want the “‘best 
buy”, CROSBY CLIPS are a fixed habit. They are advertised 
this year in 14 magazines. They get the hottest, strongest 
sales promotion of any fastener made. 


Do you want to ask for the business? We have a continu- 
ing program that can make it mighty handy for you. We've 
got free catalogs and insert sheets you can get .. . free en- 
velope enclosures . . . pocket memo books . . . blotters .. . 
safety wall posters . . . plastic pocket calendars. Your com- 
pony name imprinted free on everything. 

Most important of all . . . pick up the order when you 
call. And don’t forget to scoop up the order for American 
CROSBY Load-Rated Wire Rope Blocks at the same time. 
These two great lines are teamed together. (See our ad on 
CROSBY blocks in this book, near the “Block” listings.) 

2904 


Made by: AMERICAN HOIST & DERRICK CO. © St. Paul 1, Minnesota 
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For “sound economy,” 
standardize on 


POWELL VALVES 
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HUGE STOCKS — Pheoll offers the largest 
finished inventory available anywhere... 
over 6 miles of well-stocked shelves of 
pockaged fasteners. 





COMPLETE LINE — Pheoll manufactures A . e 


the most complete line available any 
Swhere...by fastener types, by head 
styles, by sizes, by finishes. 


FAST SHIPMENTS — Efficient mechanized 
order handling procedures speed up filling of 
your orders. Perpetual inventory controls 
minimize back-orders. 


DEPENDABLE QUALITY — Pheoll fastener 
quality has been famous for nearly 50 years 
... backed by an unequalled system of in- 
spection, on the production line and in the 


—_PHEOLL 
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simplify your own ordering 
and stocking problems... 


Why put up with time-consuming delays that occur when you order different 
types of fasteners from different suppliers? Pheoll manufactures the industry's 
most complete line... and maintains the most complete stock. 

To you, this means EASIER ORDERING... you buy from a single source 
of supply for every possible requirement; LESS PAPER WORK and OVER- 
HEAD—fewer purchase orders, less correspondence, reduced freight, and 
less time wasted locating materials. 

Yes! Pheoll is your most reliable source for threaded fasteners! But that's 
not all. Pheoll works with you under an enthusiastic pro-distributor policy 
that recognizes your position as no other full-line screw manufacturer has 


ever done before ! 





Read pwHEOLL’s Straightforward 
DISTRIBUTOR POLICY! 


PHEOLE BELIEVES—That the sale of screws, nuts and bolts 


in packages should be primarily through distributors. 


PHEOLL SAYS That screw manufacturers should not com- 
pete with distributors in selling fasteners for maintenance 
and supplies direct to consumers. Therefore, 


HEOLL. PLEDGES 1° immediately refer inquiries and orders 
or Deer taeseners to qualified Pheoll distributors. 


MAIL THIS COUPON NOW! 


There you have it! Simplified ordering, faster deliveries, 
4 quality .. . acceptance in your area, with positive referral 
of inquiries and orders for packaged fas- 
teners. Want to eee amd Just mail the 
coupon, wire or phone for complete details ! 
PHEOLL MANUFACTURING COMPANY 


5700 ROOSEVELT ROAD, CHICAGO 50, ILLINOIS 


MANUFACTURING A Please send information on your Distributor Program for screws, nuts 
Vo and bolts to: 

COMPANY , 

5700 ROOSEVELT ROAD {| Your Name 

CHICAGO 50, ILLINOIS | 


Firm Name 
Street Address 


City 
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TH LUBRICANT 
CAVED UC 
0008-16 

IN SEVEN MONTHS 


—says THE BROWN COMPANY 
Quality Paper Makers of Berlin, W. i. 











V “During a seven-month period 


before using LUBRIPLATE No. 
130-AA in the bearing of our Kraft 
Mill Lime Kiln, we u a conventional 
oil at a cost of $2,134.00. In the seven 
months that followed, we used LuBRI- 
PLATE No. 130-AA for initial filling 
and replacement at the cost of $35.84. 
For nearest LUBRIPLATE distributor, 
see Classified Telephone Directory. 
Send for free 56-page ‘“‘LUBRIPLATE 
DaTA Book”... a valuable treatise on 
lubrication. Write LUBRIPLATE DIvI- 
SION, Fiske Brothers Refining Co., 
Newark 5, N. J. or Toledo 5, Ohio. 


REGARDLESS OF THE SIZE 
AND TYPE OF YOUR MACHIN- 
ery, LUBRIPLATE 
LUBRICANTS WILL IMPROVE 
ITS OPERATION AND REDUCE 
MAINTENANCE COSTS. 




















IT’S A CINCH 
TO SELL 
SAVINGS 


With taxes what they are and today’s 
high prices of materials, labor and 
general overheads, the plant operator 
is just hungry for savings. Offer him 
savings and he is your friend as well 
as your customer. And you are offering 
him savings when you tell him about 


LUBRIPLATE Lubricants. 


Just look at the LUBRIPLATE adver- 
tisements alongside of this column. 
Here are two nationally known con- 
cerns that are so pleased with savings 
they have enjoyed through the use of 
LUBRIPLATE Lubricants that they 
wrote us about them and gave us per 
mission to use their names. That's what 


selling savings will do 


Furthermore, LUBRIPLATE Lubri- 
cants make the perfect line for the In- 
dustrial Supply salesmen to push. Its 
sale is restricted to authorized distribu- 
tors, $0 when you open up anew cus- 
tomer, he is yours for keeps. They 
furthermore make the ideal introduc- 
tion to new accounts where the sales 
man can also sell the other products 


he carries. 


LUBRIPLATE Lubricants are nation 
ally advertised in over fifty journals 
that reach every one of your customers, 
irrespective of what they manufacture 
LUBRIPLATE Service Engineers are 
available and ready to travel with you 
to help solve knotty problems. LUBRI 
PLATE literature is complete and plen- 


tiful 


If you are not pushing LUBRIPLATE 
Lubricants, you're missing a big bet 


because it’s a cinch to sell savings. 


(ADVERTISEMENT ) 


INDUSTRIAL DISTRIBUTION © JANUARY, 1953 





THIS LUBRICANT 

CUT OUR PARTS 

EPLACEMENT 
50%" 


—soys THE MORTHERN PACIFIC TRANSPORT CO. 











V... use of LUBRIPLATE in the 


worm-gear, hypoid and two speed axles 
has enabled us to change our oil-change 
period from 15,000 miles to 40,000 and 
sometimes more. Our overhaul periods 
are stretched from 50,000 to 100,000 
miles and repair parts bill cut 50%!” 


For nearest LUBRIPLATE distributor, 
see Classified Telephone Directory. 
Send for free 56-page ‘““LUBRIPLATE 
DaTA Book”... a valuable treatise on 
lubrication. Write LUBRIPLATE DIvI- 
SION, Fiske Brothers Refining Co., 
Newark 5, N. J. or Toledo 5, Ohio. 


REGARDLESS OF THE SIZE 
AND TYPE OF YOUR MACHIN- 
ery LUBRIPLATE 
LUBRICANTS WILL IMPROVE 
ITS OPERATION AND REDUCE 
MAINTENANCE COSTS. 




















emnea oNe 








© IT’S TWO-STAGE 
e IT’S AIR COOLED 
© SELF OILING 


TheNew @Cuwtis 


MODEL 98 AIR COMPRESSOR 


TWO-STAGE AIR COOLED 15 AND 20 HORSEPOWER 


TWO-STAGE — More air per kilowatt hour, VALVES — Readily removable as assembled 
assuring savings in power bill. units without removing cylinder head or breaking 
AIR-COOLED — No expensive water bills; pipe connections or gasket joint. 
eliminates plumbing installation costs. CRANKSHAFT — Counterbalanced, drop 
INTERCOOLER — Four section, finned, forged — two main bearings — no overhung 
providing unusually effective cooling between bearing. 
stages; cooled by cyclone of air from fan flywheel. PRECISION WORKMANSHIP — Assures long 
SELF OILING — Simple, positive centro ring life and minimum maintenance. 
method; provides pressure lubrication of connecting EXPERIENCE — Backed by 99 years of 
rod and pistion pin bearings. manufacturing — assures you dependable, 
TWO TIMKEN MAIN BEARINGS — Topered troublefree service. 
rollers; provide easy adjustment made externally Available as a simple compressor or base 
without dismantling compressor. mounted — motor driven. 


LET ONE MAN DO THE WORK 
with this Curtis air-operated 
equipment. 


CURTIS PNEUMATIC MACHINERY DIVISION 
of Curtis Manufacturing Co. 
1911 Kienlen Avenue, St. Lovis 20, Mo. 


1 um interested in items checked below 
THE NEW MODEL 98 AIR HOISTS [ | AIR CYLINDERS 
|_| AIR COMPRESSOR 


io) 


AIR CYLINDERS — for AIR HOISTS — for 
almost ony pushing, low-cost lifting or 
pulling or hoisting lowering of materials 
operation. or machines. 


CURTIS PNEUMATIC MACHINERY DIVISION of Curtis Manufacturing Company 


191] KIENLEN AVENUE ST. LOUIS 20, MO. 
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Here’s why U.S. V-belts 


always mean repeat business 


ile every installation your customers demand top performance. You 
can give it to them with U.S. Rainbow V-belts 
lake the heavy-duty coal car shakeout illustrated— working on such 
a shakeout is probably one of the worst shock loads V-belts are called 
upon to take. With every revolution, they must transmit the power to 
shake a loaded coal car with sufficient force to loosen tons of packed or 
frozen coal. Yet this snatched set of U.S. Rainbow V-belts has been 
working steadily on this heavy-duty shakeout for more than 10 months 
Previously, three other brands of belts had lasted an average of three 
weeks apiece. Moreover, the “U.S.” belts never jump the pulleys as did 
the other brands that were tried. ; 
Here is convincing evidence that industry can depend upon U.S 
V-belts to handle the toughest assignments. It is your assurance that Two views of drive of heavy-duty coal car shakeout. 
specifying U.S, V-belts will pay off in customer satisfaction. For com This shakeout handles over 30 cars a day, is equipped 
plete information write to address below with a matched set of three C-144 super-service V-belts. 


PRODUCT OF 


UNITED STATES RUBBER COMPANY 


MECHANICAL GOODS DIVISION + ROCKEFELLER CENTER, NEW YORK 20, N. Y. 
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here’s your OPPORTUNITY to sell 


THE NEWEST THING 
IN SHAFT COUPLINGS 


FACTS that make 
pes 


profitable sales 
fo 
for YOU! 


Vv 


Non-corrosive, non-magnetic 
—not affected by most liquids 
and gases. 


Requires no lubrication. 


Four sixes—%" —'4"— 
%"—¥e" hub bores. 


Internally geared sieeve 
tekes all four hub sizes. 


Embodies more than 40 
years of WALDRON coupling 
making experience. 


Nationally advertised in 


leading industrial 
pyblications. 








WALDRON. 


& 
e 
a 
7 


“GEAR COUPLING 


Here's the combination that spells OPPOR- 
TUNITY for distributors and their salesmen! 
A revolutionary new product, sponsored 
by the oldest manufacturer in the field 
and backed up with extensive sales pro- 
motion, service and shipping facilities! 
The first light weight, inexpensive cou- 
pling of gear type construction for nominal 


bores as small as %” diameter. Made 


Patent applied for 


of unbreakable nylon it provides ad- 
vantages never before available for 
hundreds of types of small fractional H.P. 
drives. A tremendous market for profit- 
able business to distributors. Learn how 
you can cash in on this opportunity in 
your territory. Sold on a selective distribu- 
tor plan. Write or wire today for full 


particulars. 


Address: JOHN WALDRON CORPORATION, Coupling Division 


P.O.Box 791 + NEW BRUNSWICK + NEW JERSEY 
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> Variety nt JACK SALES Too! 


This Is a Vital Sales Point for Simplex Distributors: 
The Distributor with You can recommend, without prejudice, the 


jack that will work better, faster, more 
the Complete Line of efficiently for each job for every customer. 
Your advice is unprejudiced because your 

Jacks Can Always Simplex line of jacks is by far the most 


complete. You can choose from scores of jacks 


Supply the RIGHT Jack —each designed and engineered for 


definite purposes and applications. 


for EVERY Job! Only with the Simplex Line can you offer such 


unbiased service for best results in satisfied 
customers, good will and repeat sales. 


| F Simplex Simplex Simplex 
LEVER Jacks SCREW Jacks HYDRAULIC Jacks 


Available in a bread — eh 


of types and ond durable Simplex Hydraulic 
capacities. All include sofest, easiest- 
Simplex's noted con- acting screw jocks Jacks are available in 
struction fea:ures, te be had. 
long life and 
dependability. 


Fr \ > 
LEVER « screw « nyorautic » SIMPLEX Makes ALL 3! 


And Simplex Makes 
the SPECIALS, Too! 


For jobs done better with modifi- . . 
cations of standard types of jacks, ves SREW - HYORAULEC 


Simplex mokes and stocks all kinds of J a ¢ k g§ 
special-purpose jacks. — ~~ 


TEMPLETON, KENLY & COMPANY 
1036 South Central Avenue * Chicago 44, lilinois 
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DISSTON. metal-cutting tools 
Stowe them 


ISSTON products can benefit every one 
D of your customers in the metal-work- 
ing field. Whether they use files, hack 
saw blades, band saws or circular saws, 
Disston —The Profit Line of Quality Tools 
—insures repeat orders. 


For as any Disston Distributor can testify, 
Disston metal-cutting tools are tops in 
sales, tops in performance every time. 
Their consistent excellence brings cus- 
tomers back year after year, and puts 
dollar after dollar into the distributor's 
pocket. Write today for full information. 





And these top-rated products are sold 
exclusively through Disston Distributors 


Exclusive pin-leck allows 
: up te 30% longer lite 

Disston Metal-Cutting Band Saws 458 Sia eee ee 
Disston Diss-Croloy Circular Saws 2 
Disston Chromos* Segmental Circular Saws 


ai sea" 
\ gies ES 


Disston Bite-Rite Files 
Disston Hack Saw Blades and Frames 











To aelp Disston Distributors sell this ’ 


4 For — service, expert advice, 
HENRY DISSTON & SONS, INC. | gu ucr guess cu 


123 Tacony, Philadelphia 35, Pa., U.S.A. 


Branches: Chicago, Seattle, Portiand (Ore). Vancouver (BC } 
Factories: Toronto, Ont., Canada: Sidney, NSW. Australia 


eec ut re 


For your woodworking customers, Disston makes a complete line of woodworking tools; cutter heads, machine 
knives, carbide tipped saws and knives, band saws for wood, and solid and inserted tooth circular saws. 
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OPE FACTS "sins! nasetctnne cet 


HOW TO UNCOIL ROPE WEIGHT AND STRENGTH CHART 


“American Brand” and “Amco All-Weather’’ Pure Manila Ropes, 


. s day and ‘American Brand" Sisal Rope 
of Z , 
: Minimum “AMERICAN 


YG ‘A 4 Tensile 





Strength of BRAND” 
“AMERICAN R 
Aporox. BRAND” ana} 8% Reve 
Length Full “~amco” Tensile 
Threads Diam. if. Coils - Feet Manila Ropes, Strength 


6-thd. fine 3/16 3,000 45 J 450 360 
6-thd. "4 2.750 55 ' 600 - 480 


| _9-thd. sjie 2,250 65 . 1 000 £00, 
1. A new coil of 2. Cut lashings 3. Grasptagend | 12-tnd. 3/e 1,620 66 : 1,350 














1,080 


**American on inside and re- and pull up 
15-thé. 7/16 1,200 | 63 9. 1,750 | 1,400 | 





Brand Rope move. Leave 
18-thd. 18/32 1,200 75 2.250 om 800 


should be placed wrapper around - 
tag end up. coil to keep rope 21-thd. 1/2 1,200 90 2.650 2.120 
; = 3 a 


clean e/i6 ~~ 4,200 3.450 | 2.760 
sje | 1,200 | 160 4400 | 3,520 
3/4 4.200 | 200. | s400] 4,320 
13/16 | ~ 4,200 | 234 | 513| 6500! 5.200 
7/0 ~ 4,200 4.45 ~ 7,700 | 6.160 
ord 4,200 | 324 3.7 { 9,000 | _ 7,200 


tt/t6 1,200 375 3.20 10,500 6.400 

















1/6 1.200 2.78 12,000 9,600 
11/4 1,200 502 2.40 13,500 10,8C0 


1s/16 1,200 576 2.09 15,000 12,000 
11/2 1.290 720 1.67 18,500 14,800 


isje | 1,200 | 693 | 1.34 | 22,500 | 19,000 
‘13/4 ~ 4,200 | 1.074 | 1.12 | 26500 | 21,200 
2 1,200 | 1,290 _ ~~ 930] 31,000 800 
21/8 1,200 | 1.503 | .80c] 36.000 | 28.800 
26 ~ 4,200 | 1,752 | .685| 41,000 800 
“22 __ 1,200 | 2,004 | 600) 46,500 .200 


25/6 1,200 | 2,290 524] 52,000 .600 
2718 1,200 | 2,580 465] 58,000 .400 























5 


THIS IS CORRECT. Wrapper and lashings have been 3 1,200 2,900 414] 64,000 | 51,200 
a. __- Jw Gn A 
removed to show clearly how first turn comes off the 3i/e 1,200 3.225 372 71,000 56,800 


bottom of the coil. If uncoiled any other way, rope will 31/4 1,200 3.590 .335 77,000 61,600 

















kink and tangle. 35/8 1,200 4400 | 273] 91,000 | 72,800 
4 1,200 5.225 .23 105,000 | 84.000 
































For safe working load, do not exceed 20% of Tensile Strength. 
= 
ALLOW FOR | CHART FOR MATCHING ROPE TO BLOCK [aa —— 
SLING ANGLES | se «11 “Tr 1 tbs 


Length of sheli| Size of Rope | (Length of shell] Size of Rope 
in inches (Diameter) in inches) (Diameter) 








™ EACH LES OF SiinG 


~ 


Diagram shows how 
the load increases at 3" %" 14" 1%" 
the sharper sling an- 4" “aM 15" 1%" 
gles. The load at 90° : sii ate a 3 
is doubied at 30° and 5 Ae" %e 16 '% 
is four times greater 6" %" 
at 15°. For maximum 7" 146". %_" 
safety and economy a" Y%_"-\" 6" Y".%_" 

never use slings of " " " myyn FREE REFERENCE CHARTS 
le , 5° 9 ! 8 "1% MANILA OR NYLON 
ess than 45°, 10" 1%" 10" mm" “may have copies of bor! 


conteining complete i 
" y" " \y% formation about Manila, Sisal and 
12 % 12 \” Nylon rope Please write us or 


your business letterhead 


BUY ROPE BY BRAND—BUY “AMERICAN BRAND” 
American Manufacturing Company, Brooklyn 22, N. Y. 


ROPE - TWINE +« OAKUM + PACKING + CARPET AND ELECTRICAL YARNS 
Branch Factory: St. Lovis Cordage Mills, St. Lovis 4, Mo. 
Sales Offices: Boston + Chicago + Houston + New Orleans « Philadelphia * San Francisco 





8s 





Wood Snatch Blocks 





























2000 LBS. 
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Talk of the Trade 


FURKEY: With the holiday season always comes the 
New York Hardware Trade Association’s distribution of 
turkevs and hams . Fred Duff (Morse Twist Drill) 
was one of the recipients this year and it prompted him 
to tell of his experience last year when he had just 
been transferred to the New York office Fred i 
ceived both a ham and a turke' The only troubl 
is that he had not found living quarters at the time 
and was staving in a hotel Ired solved the problem 
by taking the gifts back to his office and raffling them 
off, 10 cents a chance He collected for two chanc 
the two winners paid him 


CONGRATULATIONS: Peggy Young, daughter of 
Mr. and Mrs. Harold Young (Murray Co., Dallas) was 
married last month . . . Congratulations, Peg Golly, 
I must be getting old—Why I remember when Peggy 


Was 


4 
t 
tH hp & 


ab 


GIN FLOAT: If vou’re a martini drinker maybe you'll 
like the floating kind, the recipe for which we thank 
Krank Nelson (Garrett Supply, Los Angeles Mix 
the martini with the yoportions you like best—4 to 1, 
> to 1, 6 to 1, 7 to |, or—whoa now, steady boy 
(Anyway, now that vou've gotten the drink mixed, tak« 
vour iced cocktail glass, put a drop or two of cointreau 
in it, swish the cointreau around and throw it out; now 
pour your martini but don’t fill the glass, leave unfilled 
the top quarter of an inch; now float gin on your martini 
it takes a little practice but in five or six years you 
should be able to do it Drink it down and boy, 
you're livin’—vou're floatin’ too 


A SAD LOSS: ‘This is the time of vear, for the last 
few vears, that we've been busy planning for the South 
crn Association’s Annual Biloxi meeting All | have to 
do is look at the snow in New York and know I'm 
sorry there’s no meeting there this vear 


GIANT (02 y) (ROWND 


CALLING PHOENIX: How's about you fellows in 
Phoenix giving me the low-down this spring? . . . That 
is, the low-down on how that almost winning baseball 
team, THE Giants, looks for the "53 pennant race. . . 
No, ] ncvcr Live up 


MR. SENATOR: It’s casy to sce that your editors know 
their politics Ilse how could they dare to use Bill 
Purtell as a cover subject before he was elected U.S 
Senator from Connecticut I'll let you m on a 
little secret: Even if Bill hadn't been clected, the cover 
material would have been correct—Bill was serving by 
appointment By the way, the latest word is that Bill 
will not be the senior senator from Connecticut 

Bill was elected to a full term while his GOP colleague, 
Prescott Bush, was clected to the unexpired term of the 
late Brien McMahon, the same term Bill was filling by 
appointment Phe gimmick is that immediately Mr. 
Bush was clected, Bill's appointed term expired; thus 
Mr. Bush became Senator Bush and Senator Purtell 
became Mr. Purtell until Jan. 20 I hat makes Senator 
Bush the senior senator simple isnt it? Or is it? 


THOUGHT FOR THE MONTH: A sincere wish from 
INpuSTRIAL Distrripurion’s staff for a Happy New Year. 


R. W. B. 
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The famous Diamond and Signature trademark 
on Jenkins Valves has merited the continuing trust 


of the nation’s foremost builders since 1864. 





On this symbol they know they can build with 
confidence that future, as well as present operating 


costs, will be the lowest possible. 








For the Jenkins Distributor, this trademark provides 
an unparalleled sales advantage. No stronger foundation 


for building better valve business exists today. 








Is it any wonder that — year after year — Jenkins 
remains the preferred valve franchise of the nation’s 
leading industrial supply distributors. 


Jenkins Bros., 100 Park Ave., New York 17. 





ws 


JENKINS VALVES : 











REPUBLIC RUBBER 


CLINIC 


“Just 'statin eevidential 
facts beyon ‘all argument.” 
Rudyard Kipling, 1493 


Kipling's humorous re- 
mark reminds us that 
good selling is factual 


selling. With a product 


like Republic Elevator 
Belting, the facts are 
on your side, 
facts and your pros- 

pects will soon use your 


product, 


iL, 


Sales Manager 


K 


nepus.ic’s 5-Pomt SALES POLICY 


@ A LINE of rubber items sulficently complete 
to permit elfectively supplying the require 
ments of the trode solicited 


A QUALITY of product uniformly qood and 


capente of delivering service results that 
shou,d reasonably be expected 


A PRICE basis inducing and making pos 
sible aggressive competition with reason 


able profit return 


FREEDOM from cx 

of supp 

the trade cover 

beitetions 

SELLING helps of reasonable a , 
bes sales force may be given the advantage 
of specvoleed training and a knowledge of 


the product sold 


Use these 








endurance test record PROOF: 


@ Every belt tested had an equal chance to perform. It was 
a primary crusher installation at a large Southern quarry. A 
tough job, and, an important one, because a breakdown here 
meant work stoppage in the entire plant. Performance of ordi- 
nary belts varied. Some lasted longer than others, but not one 
approached the record made by Republic’s EXCELO Elevator 
Belting. This rugged belt outlasted all the others. It worked 
steadily for a two-year period without a single breakdown. It 
required less maintenance, showed less signs of wear, did far 
more work at less cost than was previously thought possible! 
Republic Elevator Belts chalk up performance records like this 
everywhere they're used. Republic Elevator Belts are expertly 
matched to your job by local men who really know your 
specific problems. So, don’t gamble on results. It costs less to 


use the best . . . REPUBLIC ELEVATOR BELTING!! 


Repu ble builds hughest levator Belts gong 


SA Se ee pt 
Gin SES 


, iy> 
o 

f ue 
‘ 


9) o\ A 


“in 
vs, 


@__ REPUBLIC RUBBER DIVISION 


LEE RUBBER & TIRE CORPORATION. YOUNGSTOWN ! OHIO 


€} 


art 


INDUSTRIAL RUBBER PRODUCTS 
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Industrial Distribution 





We Look At Your 53 Problems 


YVERYONE at this time of year makes a forecast for the 
E months ahead—a forecast of probable sales volume 
and a forecast of the problems which will develop. These 
forecasts are personal, distinct and usually different 
Ihe editors of INpustriAt Disrrinurion are constanth 
calling on distributors and salesmen in all parts of the 
country. Here is how we view your problems in 1953 


While sales volume in 1953 will probably continue at close to the current record levels, 
distributors will find it progressively more difficult to maintain a satisfactory net profit 
position. Against relatively static gross margins, all elements of expense will continue to 
creep up. The big job in °53 will be expense control. Or stated in positive terms, dis 
tributors will have to increase productivity all along the line—in selling, in paper work 
and in warehouse operations. —W arrer Crowper, Editor 


Business conditions generally will remain good but selling will be more competitive 
stock shortages will be a thing of the past . . . personnel will continue tight especially 
with warehouse and clerical help . . . partial answer to the problem will be more mechani 
zation of warehouse and office operations training programs will be stepped up 
sales contests and campaigns will become routine but only those initiated with imagina 


tion will score results.—Ray Barnett, Managing [ditor 


Purchasing and inventory control will demand the close attention of distributors in "53 
Improved deliveries on one hand and changes in customers’ production requirements on 
the other will make the attainment of a satisfactory and profitable inventory balance a 
tough problem indeed.—Jack Wertis, Associate Editor 


All signs point to the need for aggressive sales management. The executive charged 
with shaping the sales program must adopt positive methods of determining sales poten- 
tials, instead of flying blind with scattered scraps of information, He must coordinate 
advertising and promotion with the overall selling program, to assure concentrating sales 
effort on the profit target. In short, he must come out of the woods and take a dispas 
sionate, calculating look at the forest—Don McGi1., Associate Editor 


For the first time in 20 years, business will operate under a changed political adminis 
tration. Answers must be worked out to a host of high level questions—industry, labor, 
Korea, Communism. Regardless of the nature of the answers, the effects of major policy 
decisions will be felt by distributors. The new vear can bring an entirely new demand 
in both tvpe and quantity of industrial supplies—and a whole new set of rules to work 
under.—Rospertr Stater, Associate Editor (Chicago) 


Ihe fear is frequently expressed that the defense prop will get verv shaky in 1953 
But defense spending has two, maybe three, vears to go at its present “peak” level of 
$55-57 billion annually. It’s only the rate of increase that’s slowed, from $7 billion pet 
quarter in early 1951 to $2 billion now. Your defense customers are buying mor 
selectively. From now on, they'll have to be sold.—Vawn Ness Puiiip, Assistant Editor 


The optimistic outlook for "53 is reflected in the attitude of some salesmen who feel 
the scller’s market is here to stay. But I think we are, even now, in a time calling for 
true competitive selling. Therefore, in '53, distributor salesmen will have to recognize 
the need for planned effort—more calls, effective calls, concentration on worthwhile 
potential, more time allocated to acquiring product knowledge and improving sound sales 
techniques.—Grorcr Borrart, Assistant Editor 
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INSIDE. ENTHUSIASM for a sak unpaign is kept at a and South. Sales results are posted daily on a point bas 
high pitch at Garrett Supply, Los Angeles, by injecting a When the North leads, mside men wear Union cap ] 
little fun. Outside salesmen are divided into teams, North South leads, Confederate caps are worn 


Everyone Gets Into The Act For 


+ + 


Garrett Supply, Los Angeles, sends sales 
curve soaring by coordinating all activi- 
ties and adding a little fun to its “‘brand- 


of-the-month”’ drive 


INTEGRATION OF ACTIVITIES is the key to successful sales 
campaigns at the Garrett Supply Co., Los Angeles. From 
the time any one line is decided upon for concentrated 
sales effort until the final sales figures are recorded in 
the books, all in the company, from management on 
down, are kept aware that a sales drive is underway 

Frank Miles, vice president and manager, and Frank 
Nelson, general sales manager, share the belief that a 
sales campaign to be successful needs the support of all 

outside salesmen, inside salesmen, office workers, war« 
house men. ‘They realize, also, that a 30-day campaign 
could become monotonous if action is not taken to mak« 
the support enthusiastic. Sales campaigns at Garrett, 
therefore, are double barrelled—they are aimed to create 
interest among potential customers and, at the same time, 


COFFEE TIME, brings jeers and cheers as the distaff side to keep sales enthusiasm at a high pitch within the com 


notes the North team is leading by one point pany 
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PRESENTATION is well thought o 
Smith follows through on plan designed t 


of a potential buver until he wants to 


30-Day Sales Campaigns 


Sales figures attest to the fact that the campaigns hav« 
been successful. In every case—and there have been a 
half dozen drives in the firm’s current sales program 
sales figures have risen sharply. And, what is a greater 
test of the value of a sales campaign, although the sales 
curve for cach campaign line literally leaped up, ther 
has been no comparable drop once the campaign was con 
cluded. In other words, the campaigns have resulted in 
a higher sales volume plateau 

As the first step in planning a campaign, Mr. Nelson 
calls a conference—all departments are represented, out 
side sales, inside sales, advertising, merchandising. Each 
conferee contributes thoughts for the others and, what 
is most important, all efforts are coordinated 


Stock Is Important 


Obviously, sales cffort will bear little or no fruit, if 
Garrett is unable to supply the items salesmen are push 
ing. The first step, therefore, is to determine the amount 
of stock on hand and the availability of additional stock 
Historic figures on lead time are acceptable but nothing 
is left to chance. A definite check, by telephone, tel 
gram or letter, is made with the manufacturer to ascer 
tain in what quantity a product will be available during 
the sales campaign period. Once management ha 
decided upon a product for a campaign the 


Advertising Gets Attention 


Garrett’s central sales « npaign theme, for attention 
getting purposes, is ticd up with “brands the brand 
of famous cattle ranches of the west and the brands of 


« 


we 


TRY THE TOOL himself on three different metals. Not 
that the sample box contains manufacturer's literature and is 
designed to keep hlings off the buyer's desk 


By Ray Barnett 
Vanaging Editor 


the nationally known manufacturers whose lines are 
carried by Garrett Thus, the company features “the 
brand of the month”. 

Advertising is extensive. 
page to full pages is taken in the leading regional trade- 
papers. Copy for the advertisements is professional, pre 
pared by an advertising agency. ‘Typical of the ads was 
one published for the file campaign; it showed a drawing 
of a cowboy roping a steer under the O—O brand. Copy 
pointed out “O Bar O—was the famous cattle brand 
of a New Mexico ranch once reported the hide-out of 
Billy the Kid, notorious outlaw credited with killing 
21 men.” Garrett's file line with the manufacturer's 
trademark (brand) was played up and in addition there 
was a listing of tther famous brands” carried by the 
distributor 

In addition to publication advertising, sales letters 
for direct mail use are drafted, all using the brand theme. 
And then, to top it off 


Space ranging from one-sixth 


Salesmen Are Briefed 


While creating cnthusiasm among salesmen for the 
campaign product is esseatial, Mr Nelson and the indus 
trial sales manager, Robert Danicls, want no part of the 
old fashioned “pep” mecting. A Garrett campaign sales 
mecting first entails a listing of all the manufacturer's 
products. ‘Then, a sales presentation outline is drafted 
Ihe outline is designed to carry salesmen through from 
beginning to end of a sales interview 

The file campaign outline, for exampl 


upplier’s idvertising « p 


called for the 
showing of the inquiring 


Next page pl ase 
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Everyone Gets Into The Act (Cont'd) 


COORDINATING ACTIVITIES is the first step. Plans are 
discussed by Jack Curley, cutting tool specialist; Harold 


about mailing pieces, the showing of a file kit along with 
in cxplanation of what the file could do and why it 
ould do it, a demonstration of a file with the customer 
filing, and the showing of a picture of the file 
uwned by Garrett. ‘The four concluding outline 
points indicate the thoroughness of the instructions to 
mesmci 
Leave folders on files discussed 
Ask to further demonstrate files to shop superintend 
ent or any one he feels would be interested. 
Suggest a trial order on the files discussed 
hank the man for his interest and make sure to 
yourself he has been interested during your presentation.” 
During the sales meeting that launches every campaign 
each point in the outline is elaborated upon but the 


outline, as given to the salesmen, does not contain all 


CHECKING RESULTS of a. sales 
drive is always a pleasant task—if sales 
are good. The smiles of this manage 
ment trio proves they are pleased. Rob 
ert Daniels, industrial sales manager, 
and Frank Nelson, general sales man 
ager, are pointing to the file sales figures 
for the benefit of Frank Miles, vice 
president and manager 


— 


Komp, inside sales manager, Mr. Nelson, Mr. Daniels and 
Henry Turner, merchandising head 


of the details because Garrett management wants to avoid 
salesmen presenting “canned speeches”. Individuality, 
Garrett management feels, breeds enthusiasm and that’s 
important for outside as well as for 


Inside Personnel 


Although sales campaigns are serious business, Mr 
Nelson injects a “‘little fun” in the Garrett drives. The 
outside sales force is divided into teams, North and South 
When the North team is ahead in sales, inside personnel 
wears a “Yankee” cap; when the South is in front, “Con 
federate” caps blossom forth. The wearing of the cap 
results, naturally, in good natured ribbing; the campaign 
and its products are on everyone's tongue, and, in brief, 
the campaign is a success because . . . 

Everyone gets into the sales campaign act 


x nd 


¥ > 


Y 
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Harold Young— 
Consul For Brazil 


WHEN YOU CALL ON HaroLtp YOuNG, 
Dallas distributor, you may be sur 
prised to see a Brazilian flag very much 
in evidence in his office. The flag is 
not there for decorative purposes only; 
when you walk into Mr. Young's 
office, you're in ‘The Brazilian Con 
sulate in Dallas. Mr. Young is Vice 
Consul, an honorary position that en 
tails work 

Mr. Young’s consular work, strange 
ly enough, is something for which he 
prepared. When in college he 
studied for consular service but, after 
he obtained his degree from the 
School of Governmental Commerce, 
George Washington University, h« 
joined the Department of Commerc« 

The department, at that time, main 
tained commercial attaches and trade 
commissioners in foreign countries 
throughout the worid, and also field 
offices in the United States to service 
American business firms on their inter 
national trade problems American 
foreign service men obtained the in 
formation in the foreign countries and 
it was made available to American 
businessmen through these field offices 
in the United States 


Two Years in Washington 


The first two vears that he was with 
the Department he spent in Washing 
ton, D. C. on regional industrial sur 
vevs. He was then transferred to the 
Chicage office of the Department and 
later on to Dallas, where he was in 
charge of that Southwest office for a 
number of years. ‘Ten years ago he 
left the department to enter the dis 
tribution field 

As a Vice Consul, Mr. Young 
legalizes Consular Invoices for firms in 
the Dallas area where the shipments 
are going to Brazil. Power of Attor 
nev and other legal documents are 
also visaed or legalized in the Dallas 
Consulate. The consulate assists peo 
ple in getting together the necessary 
documents to support passports for 
those travelers wishing to go to Brazil 
However, there is a function that 


IN LINE OF DUTY, Harold Young, Dallas distributor, greets Frik Boherman, 
\mbassador to the United States from Sweden, at Love Field 


lLicnorary Brazilan Consulates are not 
permitted to perform—that is, granting 
of a visa or legalizing a passport of the 
intended traveler to Brazil. This has 
to be done by a career Consulate, 
manned by career personnel, all of 
whom are Brazilian citizens. 

Brazilian travelers going through 
Dallas are aided in various ways by the 
Information is furnished 
by other Consulates or by the Em 
bassy in Washington to the effect that 
certain Brazilian citizens will be in 
Dallas, and these persons are helped 
in one way or another, depending on 
the purpose of their visit. A few years 
several very iunportant catth 
breeders from Rio Grande do Sul 
came to Dallas, and after they werc 
placed in contact with various organi 
zations in the Dallas-Fort Worth area 
ippointments were made with the op 
erators of the King ranch in South 
l'exas for them to visit that ranch and 
to get quainted with the operations 
of the cattle ranch in’ the 
ountry 

Just recently the Minister of Naval 
Affairs in Brazil, who has the rank of 
Admiral, together with another Ad 
miral and other officials of the Bra 
zilian Navy were visiting in Dallas, 
and the Consulate assisted the Naval 
personnel at the Dallas Naval Air Sta 
tion in making their stav in Dallas 
long to be remembered 


Consulate 


g 
igo, 


largest 


one 
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In addition to bemg Vice Consul 
of Brazil, Mr. Young also serves the 
Consular Corps of Dallas as Secretary 
and Counsellor, and has held this 
position since the Corps was organized 
it the time of the Greater Pan-Ameri 
can Exposition in 1937 

When he was appointed Vice Con 
ul of Brazil in Dallas in 1945, Mr. 
Young received two very formal docu 
governments —one 
the President of Brazil 
making the appointment, and the 
other by the President of the United 
States recognizing the appointment 
for the United States government. 
This authority from the President of 
the United States is known as an 
cxaquetor 

While the Consular appointment 
held by Mr. Young is honorary, he 
performs the same duties with only 
slight variations as those performed by 
career representatives of such govern- 
ments—legalizing the many documents 
entails quite a lot of paper work, affix 
stamps, signing documents, 
them the seal of the 


ments from two 


signed by 


ing of 
placing on 
countrs 

Mr. Young for the past several vears 
has been teaching Latin American 
Trade at Southern Methodist Univer- 
sitv. He is also on the Board of Di- 
rectors and is a member of the Execu- 
tive Committee of The Dallas Council 
on World Affairs 





REGISTER DESK at counter was handled by Miss Blanche SHINGLE CUTTING with new flexible wheel was demon 
Will retary, and many prospects’ names were obtained trated by Bob Ostrum and Nibbs Levdorf, Porter-Cable 


3-Ring Shop Clinics Benefit Everybody 


BACKSTAND IDLER OPERATION jis explained by Har SIMPLE, ISN’T IT? Asks Lyle ‘Twining, Marquette 
vey Bennett, Behr-Manning Co., to Clarence Smith, mill Cx is his pupil, Miss Wilkins 
; 7s 


h i\\ ¢ tor the tool m arc after preliminary instruction 


| 


. Lea 
VISITOR’S POCKET KNIFE is sharpened by Ed Hurst, WOMEN’S TOUCH at refreshment table was supplied by 
Norton Co., who is watched by veterans’ tramimg students, the Misses Martha Price Jenkins, Sara Williamson and 
guests of Carolina Machinery & Supply Blanche Wilkins, volunteers from the office 
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ur rntuusiasm oF C. E. Blake, pres«lent, and Georg 
Hi. Booth, vice president, Carolina Machinery & Supply 
Co., Rocky Mount, N. C., for three-ring shop clinics 
they inaugurated last year is easily understood from a 
glance at the list of benefits derived by customers and 
prospects, salesmen and the firm 

Customers and prospects learned: 

|. That CM&S was equipped to give them expert 
service on many of their problems, cither production or 
maintenance. One construction firm thanked CM&S 
for introducing it at the clinic to a speedy method of 
hanging doors. It claimed that the price of the equipment 
purchased was saved in the first week used 


2. That the assortment and extent of the products 
carried by CM&S were far beyond what they had 
thought they were. Many new requirements were noted 

3. That there was every reason for confidence in 
CM&sS salesmen after secing at first hand the invest 
ment in stock, facilities and personnel behind them 

Salesman learned: 

|. That self-confidence to sell a product aggressive 
comes from actually holding the tools in their hands and 
learning how and why thev work which they did at the 
demonstration 

2. That much can be learned by watching factory men 
carry On a demonstration. 

hat a demonstration brings out a lot of selling 
points which can be used in making a product presenta 
tion. Salesmen listened to factory men answer a lot of 
questions asked by visitors about product: 

+. That factory men can tell a lot on how thei 
products compare with competitive ones 

The company learned: 

1. That clinics promote sales. Many orders received 
ifter the show were directly attributable to the customers 
ind prospects attending the clinic 

2. That clinics are good institutional advertising as the 

ti; disc USS 
Schools were 


ippreciation expressed for the opportuniti 
problems and see products at work indicate 
particularly appreciative 

3. That clinics stimulate word-of-mouth advertising of 
the most favorable sort. Many visitors were attracted to 
the second clinic by hearing of the first 

+. That the clinic register provided additional names 
of prospects to the mailing lists 

5. That clinics stimulate the company’s thinking on 
the value of display. Mr. Booth report We are now 
in the process of remodelling our store to have more 
room for d splay si 

[he company staged its initial clinic last Sorin Ih 
results.” Mr Rooth remarked, “wer 0 gratifvineg that 
we felt it would be profitable to hold another in October.’ 
The success of the second clinic prompted Messrs. Booth 
ind Blake to lav plans for a third this Spring 


Planning Starts Early 


Each of the clinics held were two-day events. Planning 


began more than four months in advance of the date: 
sclected. The initial step was to have the salesmen 
canvass their customers to find out what equipment o1 
supplics they would like to have demonstrated. Cus 
tomers’ preferences virtually determine the subjects for 
the program, although the possibilities of introducing a 
new line at the clinic is always considered 

In the case of the last shop clinic held, customers put 
welding first on the list. As grinding and polishing are 
closely related to welding operations, Messrs. Blake and 
Booth decided to add them to the program. Customers 
sclected power tools as their next choice and these wer 
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SOMETHING WAS GOING ON all the time at the 2-day 
shop chmnic staged by Carolina Machinery & Supply Co., 
Rocky Mount, N. C. Event is now a fixture 


elected to round out the program. Since CM&S has a 
grinding wheel line and a coated abrasive line, two sup- 
plicrs were represented in the grinding section. 

Next came the details of contacting the suppliers on 
who would be available to conduct the demonstrations, 
the dates, the times and an idea of what sort of operations 
customers would be interested in. 


Learn From First Show 


Having learned from the first clinic that some cus 
tomers were unable to leave work to attend, the firm 
decided to run the show from 4 to 10 p.m. on the 
opening day and from 9 a.m. to 4 p.m. on the second 
day. The evening session gave those guests who had some 
distance to travel to attend a chance to do so without 
taking time off. The day session was able to accommodate 
classes from manual arts and veterans training schools 

I'he store and warchouse were selected as the clinic site. 
his gave visitors a chance to see displays and stock. 

The show was advertised with show posters which the 
salesmen tacked in conspicuous places in each plant they 
visited (with permission, of course). Cards inviting 
zuests were placed in each piece of mail to customers and 
prospects. Salesmen carried the cards, about the size of 
calling cards, to distribute to key plant personnel 

\s the time for the clinic drew near, the company used 
newspaper | radio to remind customers and prospects 
lactorv men arrived the dav before the onenine to set 
up displa of product lav out their demonstration 
props. arrange literature. Thev consulted with salesmen 
to gain more particulars of customers’ problems in order 


to make the demonstration more effective 


Sales—And Plants—Going Up 


Ever heloed rebuild an entire plant for what it means in 
sales? Turn the page and read about a salesman who 
did. 








LAYOUT of new brick plant is shown to John Burns, salesman, Washington Bitg WORK FLOW is checked by Mr 
& Rubber Co., Seattle, Wash., by Clifford Houlahan, president, Builders Brick Co Burns and L. J. Leitch, superintendent 


Customer consults supply salesman before architect and winds up with... 


Plant Built Around Efficient Layout 


By Jack Wertis, Associate Editor 


BUCKET elevator carries clay from dry pan and muller to 
vibrating screens. Mr. Burns sold belt, buckets, drive 


BELT CONVEYOR at left feeds from silo to pug-mill and ANOTHER bucket elevator carries clay from screens to 


the one at nght (bucket) brings up scrap from inspection silo or to transverse belt leading to two other silos 
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a Se tate | 
BIG SPACE SAVER and improved performance was this motor to the huge brick-making machine in which large 
17 V-flat belt drive to transmit power from the 200 h.p screw impels the “pug’’ through brick or tile dies 





TRANSVERSE trough belt, 85 ft. long, for which Mr 


Burns sold belt, idlers, drive, et to load other silos 





it 


io we 
TROUGHING trainer for the long transverse belt was OFF BEARING BELT of neoprene on which formed 


suggested by Mr. Burns to keep long belt running straight brick or tile emerges from cutter (foreground) is oil resistant 


(Story continues on next page) 
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Plant Built Around Efficient Layout (Cont’d.) 


TRANSFER TROLLEY which carries tru 


ks to dryer and from dryers to the kilns 


Mr. Burns sold the power transmission items for this device 


... And Materials Handling Was A Problem 


WHEN Buitpers Brick Co., Seattle 
Wash., decided to rebuild its burnt 
out plant at nearby Clay City, Clif 
ford Houlahan, president, and L. J. 
Leitch, plant superintendent, con- 
sulted industrial distributors before 
secing an architect. The reason: Mr 
Houlahan wanted to streamline and 
mechanize work flow and then build a 
plant around the layout. The result is 
a highly efficient plant which turns 
out 150 tons of brick and tile daily 
in a thoroughly mechanized operation. 

Distributors and representatives 
helped out with suggestions, specifica 
tions, product and delivery informa 
tion on the various unprovements the 
officials had in mind. In addition to 
the installation of modern equipment 
for mulling, drying, screening, stor 
ing and fashioning brick and tile, the 
ofhcials planned to minimize physical 
handling of raw material and end 
product and increas¢ output of dryers 
and con 
and it was on 


with specially designed 
structed dryer units 
these problems the distributors aided. 

l'ypical of the distributors’ role is 
the experience of John Burns, sales 
man for Washington Belting & Rub 
ber Co., who assisted on the convevor 
md drive problems backed by his 
firm’s and supplier’s facilities. Mr 


90 


Burns had served the old plant and 
was familiar with many of the mate 
rials handling problems. 

One of Mr. Burns’ suggestions was 
to replace a flat-belt countershaft drive 
on the 200 h.p. motor driving the 
extrusion machine which formed brick 
and tile with a V-flat drive on a much 
shorter center, thereby saving room, 
a factor to consider with construction 
cost at $2.40 per sq. ft 

Another suggestion was the use of 
a troughing trainer on an 85-ft. belt 
conveyor which carried screened clay 
to two of the silos. The trainer. used 
to keep the belt running straight de 
spite shifts in loads, was a new item 
to Mr. Leitch. 

As a result of mechanization. clay 
moves from a feeder hopper through 
conditioning, screening, storage and 
molding into a finished product with 
out any physical handling on bucket 
clevators and belt conveyors, the lead 
ing cothponents of which—belt, idlers, 
bearings, shafting, pulleys, 
sprockets, roller chain, V-belts, set 
collars, speed reducers, etc - were 
sold by Mr. Burns. 

The clay is dumped into a four-vard 
hopper from which it is conveved to 
a large dry pan on a 24-in. belt. After 
mulling and drying, it is carried on 
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sheaves, 


a bucket elevator (14-in. belt, 75 ft. 
long with 12-in. buckets ) and dumped 
into vibrating screens for sifting. 
From there a similar bucket elevator 
carries the sifted clay to a silo. The 
clay can be diverted from the chute 
to an 85-ft. trough conveyor which 
carries it to two other silos. The 
trainer suggested by Mr. Burns is 
used to guide this 20-in. belt. 

The silos are cone-shaped at the 
bottom to facilitate gravity flow of the 
clay. Under each silo is a 30-in. belt 
which carries off clay from the silo 
to another belt running at right angles. 
This latter belt carries the clay to the 
pug-mill in which the clay is mixed 
with water. The pug mill (a standard 
unit with its own drive 40 h.p. motor 
with reduction unit) passes the pug 
into the extrusion, or brick-making 
machine. This machine is driven by 
a 200 h.p. motor for which the V-flat 
drive is used. The pug is forced by 
a large screw through brick or tile 
making die. As the formed brick o1 
tile emerges it is cut to the right 
length by a cutter and moved by an 
“off-bearing”’ belt. 


Oil Resistant Belt Sold 


This off-bearing belt (14-in. wide, 
52 ft. long) is timed to take off the 
brick or tile at spaced intervals. Since 
the brick or tile is covered with oil 
after passing through the die, this belt 
had to be oil-resistant. Mr. Burns 
sold a neoprene belt for this job 

The brick or tile is inspected on 
this belt, faulty ones removed and 
this is the first time the raw material 
or product is touched by human 
hands. From this belt, the brick or 
tile is loaded manually on trucks with 
flanged wheels. ‘These trucks run on 
tracks leading to a main transverse 
track running past the dryers and the 
kilns. ‘The tracks of the sidings run 
down a little incline (the trucks are 
held back and drawn up by malleable 
chain drive under the tracks). Mr. 
Burns sold the chain and sprockets 


On the Main Track 


On the main track, there is a home- 
designed and built electric transfer car, 
the chain drive for which Mr. Burns 
sold. This transfer car has four sets 
of rails which can be aligned with any 
of the spur tracks. The car carries the 
loaded trucks to the dryer spurs and 
to the kiln spurs. There are tracks 
in the drvers ‘and in the kilns 

The specially constructed 
have many components obtained from 
Mr. Burns’ firm and other distributors. 
Mr. Burns sold the drives needed for 
the pumps, blowers and fans. Other 
distributors furnished motors, fans, 
blowers, pumps, heat exchangers, 
pipes, valves, fittings. 


drvers 





SALESMAN Chas. F. Donovan, Dills Supply Co., Dayton, 
hands his visiting card to Miss Cultice, Delco Mfg. Co.'s 


receptionist, and states his business. Miss Cultice makes out 
a visitor's slip which Mr. Donovan subsequently signs 


“This I Like’—The Ideal Gentleman Caller 





WAITING patiently, Mr. Donovan watches Miss Cultic: 


make several phone calls to purchasing agent to make appoint 


ment. Then he makes way to office. After appointment, Mr 
Donovan returns copy of visitor's slip to Miss Cultice 


Confessions of a Receptionist 


kor TEN YEARS, Miss Edvthe Cultice has sat at the 
main reception desk at the Delco Products Div. GMC’s 
plant in Dayton, O. During that time she’s met hun 
dreds of salesmen, helped them make and keep ap 
pointments, and has formed opinions on many of them 

4 pretty, charming woman who vastly enjoys her job, 
Miss Cultice has few complaints about the manners or 
behavior of salesmen who daily call at Delco. ‘““Uhey’re 
all nice,” she says with a smile. Yet she admits ther 
are a few—very few—who regard her with deepest sus 
picion, as though her sole intent is to keep them out 
of Delco’s offices. 

Miss Cultice wants it made clear that, in a big 
office, a receptionist’s motives are of the best lo only 
a limited extent,” she says, “do I run interference for 
the executives and others. My main job is to help call 


crs find the men they want to sec, and then arrange an 
appointment for them.” 

It’s being more of a guide than a guard that gives 
Miss Cultice a real pride in her job. “Many salesmen 
calling here,” she says, “don’t know whom they want 
to see. And many of them don’t even know which de 
partment they should contact. That's why I'm here—to 
ict as a Clearing-house.’ 

Callers she doesn’t like usually run to extremes 
Ihere’s the tight-lipped type who resents divulging his 
business to her. Or there's the old-timer, who feels hx 
can by-pass her completely. Worst of all, perhaps, are 
the impatient ones who chafe at waiting, even though 
Miss Cultice rigidly enforces Delco’s policy of never 
letting a caller wait longer than half an hour or leave 
without knowing why appointment can't be mad 
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OFFICERS FOR 1953 were introduced at the Central States Industrial Distributors LOBBY TALKS and conferences in 
Association annual meeting. ‘They are: President S. H. Clark, Samuel Ilarris & Co distributor-manned booths were a fea 
Chicago; Vice President C. W. Helstrom, Globe Machinery & Supply, Des Moines; ture. E. G. Vonnegut, Vonnegut Hard 
l'reasurer Loren Moss, Miller Bros. Hardware, Richmond, Ind.; and Secretary ( ware, Indianapolis, and W. Ralph 
Morgan Curtis, Western Iron Stores, Milwaukee Crook (Winter Bros.) talk things over 


OFF TO LUNCH goes this group; Harry Eckland, Peterson AT THE RECEPTION were Ralph Hughes, Samuel Harris 
Pool, Chicago; C. H. Ingwer (Ridge Tool); R. C. Klemm & Co., Chicago: Fred C. Helms, Jr. (Morse Twist Drill), and 
Repubhe Steel) and W. L. Purcell (Ridge Tool RK. J. Oetjen, Samuel Harris & Co 


FREIGHT COSTS are worthy of man PREDICTIONS on business under the 
G.O.P. were made by Philip S$. Hanna, 
Chicago financial editor 


SPECIALIZATION by = departments 


was discussed by E. E. Stvan, Strong, agement’s attention, said Thomas B 
Carlisle & Hammond Cleveland Scanlon, traffic consultant 
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COFFEE TIME brought this quartet together: A. E. Danoa 
Standard Flectrical Tool); J. F. Schmidt (Simonds Abra 
ind John Kishman and John Klopp (Standard 


Central States 
Conferences on 


BUSINESS CONFERENCES held in distributor-manned booths 
were the outstanding feature of the 20th annual conven 
tion of the Central States Industrial Distributors’ Associ 
ation. The meeting was held in Chicago and attracted 
800 members and guests. 

S. H. Clark of Samuel Harris & Co., Chicago, was 
re-elected president. Serving with him for the 1952-53 
term are C. W. Helstrom of Globe Machinery & Supply 
Co., Des Moines, as vice president; C. Morgan Curtis 
of Western Iron Stores, Milwaukee, secretary; and Loren 
Moss of Miller Brothers Hardware Co., Richmond, Ind., 
treasurer. 

Registration and a “get-together” reception were held 
the evening before the formal meeting. An hour and a 
half morning meeting attended only by distributors 
opened the business end of the convention. Thomas P 
Scanlon, traffic consultant, discussed rising transportation 


costs and urged his listeners to join a newly-formed group 


ELECTION RESULTS for the asso 


Barrett Hardware, Joliet 


PILFERAGE in supply houses was 
iation were announced bv Al Steed, discussed by William C. Teare, Sterling 
Products Co., Chicago 


COCKTAIL HOUR finds Robert Bain, right, (John Berg 
\[fg.), proposing a toast to L. D. Stolley and J. R. MeCall, 
B. R. Paulsen & Co., ¢ 


Meeting Features 
Current Problems 


of which he is secretary. The organization, he said, fights 
unjustified increases” in transportation costs 

W. C. Teare, Sterling Products Co., warned dis 
tributors to guard against pilferage. He said the average 
distributor would be surprised at the amount of pilferage 
that was going on by organized groups. In support of 
his warning, Mr. Teare quoted from a report made by 
1 private detective agency. 

E. E. Stvan, Strong, Carlisle & Hammond Co., Cleve 
land, explained his firm’s departmentalization program, 
ind described the distributor as “the department. store 
for industry”. 

After a morning session in the contact booths, Albert 
Sperry, Panellit, Inc., spoke at lunch on the trend toward 
automatic plants. In the afternoon the contact booths 
were reopened and at the closing banquet, Philip S 
Hanna, Chicago financial editor, discussed the national 
election results 


ere 


yz 


MECHANIZATION of plants was ex 
plained by Albert F. Sperry, president, 
Panellit, Inc 


MORE CENTRAL STATES PICTURES ON NEXT PAGE 





800 At Central States (Cont’d.) 
Some Sat and Talked While... 


Three J. H. Williams men, Charles Miller, Jack Malugen 4. S. Jorgensen (A. Schrader’s Son) puzzles over a statement 
and Jack Perkins, talked with William Caughey (second by Jack Failing, Chas. A. Strelinger Co., Detroit, while 
from right), John Pritzlaff Hardware Co., Milwaukee. Il. L.. Engstrom (A. Schrader’s) sits back and rests. 


Some Talks Were Very Serious... 


‘  * 
G. H. Ragoss and T. C. Jones of T. S. McShane Co., All business, at the time, were Ed Byrne (Chisholm-Moore 


Omaha, listen attentively to the statement being made by Hoist); Herb Mielke, Peterson Tool, Chicago; R. N. 
Walter R. Petillon, center, (Buffalo Bolt Co.) Warmnke (Chisholm-Moore) and J. Lawlor, Peterson Tool. 


Some Talked With Crowds Around... 


Ready to mingle with the crowds at cocktails are these three A Taylor Chain father-son team chats with two Great Lakes 
Indianapolis Belting & Supply men: Robert Branham, W. B. Supply Co., Chicago, men. Left to right are O. W. Sand- 
Kastrup, and C. C. Weiland. strom, L. R. Niep, E. O. Sandstrom and J. E. Kelly. 
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Dudley Condit (right), Indiana Mfg.’s Supply, Indianapolis, \ private meeting was held by FE. L. Housh, Housh Indus- 
speaks to R. J. Berthiaume (Nicholson File) and Brooks trial Supply, Evansville, Ind.; Milo Adams, W. E. Wright 
Carpenter and William Miller (Diamond Saw). and P. J. Schwan, Sterling Products, Moline and Chicago. 


Others Were Not So Serious 


Story-teller Harry Webster, right, (H. K. Porter) scores with A distributor story, told by J. M. Allen (center), Allen 
Art Holmes (Porter); Charles Broome, Sligo, Inc., St. Louis, Supply, Cedar Rapids, amuses Frank O’Laughlin (Comman- 
and William Caughey, Pritzlaff Hardware, Milwaukee. der Mfg.) and W. H. Brown (Standard Pressed Steel). 


Others Got Off By Themselves 


Getting together just before the banquet are E. N. Stevens Walter Thew (second from right), Thew Supply, Green Bay, 
and D. M. Edgerly, Jr., of Interstate Machinery & Supply, Wisc., is all smiles as he talks with three Firth Sterling men, 
Omaha; and H. G. Watson (Alexander Bros. Belting). Joseph Ebner, C. C. Krogh, and E. A. Carpenter. 
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Editorial Inspires 


DistRiBUTORS AND MANUFACTURERS in various parts of 
the country have written us about the editorial entitled 
We'll Supply It From Stock, But—” which appeared in 
our October, 1952 issue 

Walter F. Crowder, editor of INpusrriat. Distraisu 
TION, pointed out in the editorial that a general purchas 
ing agent friend of his had written a letter containing 
some observations on distributors’ inability to service his 
requirements from stock. The purchasing agent stated 
that, “We're going to ask people soliciting our business 
what percentage of stock availability they use as a stand 
ard . . . because I've long been dissatisfied with the mill 
supply service we reccive % 
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Reader Response 


From the reactions expressed, it is obvious that this 
critical subject is one that strikes home, and possibly the 
convictions stressed in these letters will aid in your con 
sideration of the ever presert inventory problem 

One mid-west distributor made an interesting sugges 
tion based on their experience. He writes, “We have 
been using the slogan, ‘We Have It In Stock’. On the 
first page of our catalog we have a heading ‘Stocking Dis 
tributors’ and this shows the factory name and their 
items—all of these items we carry in stock at all times. 
Following this we show a list of ‘Manufacturers Repre 
sented’. To further assist the customer we have a cross 
section index and the items not carried in stock are 
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marked with an asterisk. ‘Thus a buyer can tell at a 
glance every item that he can expect to have delivered 
unmediately from the shelf. An introductory page shows 
in very bold type: The items not carried in stock, at the 
time of the issuance of this catalog, are designated (*) in 
the index.” 

In conclusion, this distributor says, ““We feel that this 
has been a big help to the buyers we service 

\ distributor in the west had this to say lo my way 
of thinking, this customer has hit the weak spot of the 
general industrial supply distributor. It is this particular 
weakness that permits the specialty house to make such 
inroads on the general supply distributor 

“All members of our Industrial Supply Association 
hould read this article over two or three times and then 
do something to correct this situation in thei company 
Many will say that their ‘outs’ are caused by present supp] 
onditions. This is true to some extent, but that reason 
is by no means the only one for a distributor being out 
of stock so much of the time.” 

An eastern distributor comes to the defense of dis 
tributors, by citing circumstances that the distributor 
has to contend with in meeting this situation 

His letter reads in part, “Is your general purchasing 
agent friend making a comparison of times when busi 
ness is not so good against times when it is rushing, man 
power short, trucking companies loaded to the platform, 
etc? 


The Other Side 


“Also I wonder if your general purchasing agent friend 
thinks that distributors have a fecling of contentment and 
satisfaction when they are not able to fill his orders as 
quickly as he hopes and anticipates? Does he know that 
distributors make money only when material is shipped, 
billed and paid for? Does he also know that delivery 
from the industrial distributor's sources sometimes jumps 
from two months to six months almost overnight? That 
it takes a period of four months at a time for the dis- 
tributor to get his stock back on a good basis for anticipa 
tion of delivery into his stock? Also does he realize there 
are times when the source of material is slow to his own 
manufacturing plant, that he immediately calls on the 
distributor for excess amounts of merchandise which h« 
would not normally purchase from them, which depletes 
the distributor’s stock almost overnight, at the same time, 
the delay in delivery in the industrial source of supply 
has been interfered with securing his stock replacement 
on a normal basis 

“I also wonder if vour fricnd for the large company 
realizes that many, many times they will require an item 
which they feel should be stocked but which is. let’s say, 
semi-special or listed but not a readily available stock 
item.” 

Chis distributor also notes that, “ 
service will offset a hundred items of good service.”’ And 
he adds, “An account must be profitable to any indus 
trial supply distributor te have him go to town for the 
customer. Also does your general manufacturing pur 
chasing agent see to it that his stock room keeps up with 
the trend of times of delivery? Also, does he know that 
sometimes the reason the distributor cannot supply him 
is because his source of supply is on strike?” 

The above questions are certainly part of the overall 
picture. Another distributor, from the mid-west, had 
something to savy which also plays a part in solving the 
ever-present question of adequate stock. His letter be 
gins, “Congratulations on vour fine article ’ and then 


one item of poor 


gets to the heart of his feeling on the subject. “I teel 
confident that many mill supply distributors will agree 
with your findings—but I also believe that upon further 
investigation among the distributors you will discover 
that the investment required to carry adequate inventory 
to service off the shelf sales, in most cases are very un 
profitable, due to the tremendous cost of all distributors’ 
operations, and with very little if any increased profit 
received from the manufacturer in recent years, to com 
pensate for these constantly rising distnbutors’ costs. 

“Recently several large nationally top rated com 
panics, with well established products, have realized this 
condition, and are cooperating by offering their assistance 
on inventory that will permit the distributor to function 
1s stocking distributors, without incurring the risk and 
losses that many are suffering at present because of the 
financial burden of a full stock of inventory to service off 
the shelf unprofitable sales.” 


Manufacturers’ Reactions 


One eastern manufacturer wrote as follows We are 
250 copies of this 


very anxious to acquire ipproxunately 


reprint for distribution to oul sales force.” 

Another castern manufacturer had the following com- 
ments to make 

“A very strong contributing factor to the inadequate 
stocking job being done by distributors in recent years, 
is the undue reliance placed on perpetual inventory sys 
tems. I firmly believe that perpetual inventory controls 
are of great help in maintaining balanced stocks. But 
they must be operated by trained and adequate per 
sonnel, and, above all, kept current. ‘They show definite 
minimum and maximum stock levels and outstanding 
purchase orders existing against current imventories. 

‘However, | believe another unportant factor is often 
overlooked, i.e., the ability of the source to replace the 
inventory. Before the widespread use of perpetual in 
ventorices it was recognized by distributors that the local 
factory man should play an important part in the in 
ventory they carry. The manufacturer’s salesman, as a 
regular function, took physical inventory of the dis 
tributor’s stock, and discussed the replacement. cycles 
vith the distributor and planned their ordering accord 
ingly 

‘Now it is considered that perpetual inventory is 
somewhat of a cure-all and this liaison between the manu 
facturer’s salesman and the distributor is too often elimi 
nated. The end result, of course, is that the material i: 
not ordered until the cards show that they are down to 
! minimum and that minimum may be sufficient only 
to support a one month’s sales when the replacement 
cycle may be as high as two or three months. ‘This ob 
viously leaves the distributor out of the product for a 
period of four to eight weeks, depending upon his r 
placement cycle. ‘The costs, involved, therefore, in ex 
pediting rush orders, to say nothing of the ill will that 
is built up in the minds of the consumer regarding the 
service ability of the distributor, is tremendous.” 

This particular manufacturer concludes with the fol 
lowing observation, “We have forcibly brought this to the 
ittention of our sales force, so that thev will take a much 
more active part in inventory programming with their 
distributors.” 

aking the original October editorial and the above 
reactions into consideration, we hope the year 1953 will 
provide you with a favorable answer to the final sentence 
of this controversial editorial. “Am I living up to my 
responsibilities as a stocking distributor?” 
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“I didn’t know you carried 
that in stock!” the customer 
says when he tours your ware- 
house. Rockford Tool & 


Transmission Co. solved this 


—by utilizing the old saw 


PICTURES ONLY are contained in this supplementary catalog mailed out by 


that... Rockford Tool & 


l'ransmission Co., to bring its stock to customers’ attention 


ne Picture Says More 


Than a Thousand Words 


By Robert Slater 


issoctate EKditor (Chicago) 


EAGER TO GIVE his customers a knowledge of the extent 
and high quality of the stock carried in his Rockford, Il 
warchouse, Morris Kobrin, president of Rockford ‘Tool & 
l'ransmission Co. hit upon an idea which in cost, prac 
ticability and results is within the scope of every medium 
sized or small distributor 

It took the form of a mailing piece—a 74-page catalog 
of items in stock which contained no item descriptions 
or sizes—just pictures, eight hundred of them. As a rule 
the illustrations were labelled, but beyond that there was 
no reading matter except for a keyed list of the suppliers 
represented by the firm 

Key color of the mailing piece was red. The envelope 
in which it was mailed had as a return address, printed in 
red, “Your Silent Partner, 802 Broadway, Rockford, Il.” 
I he address was introduced by: “Personal Copy For 
ilso printed in red 

It was Mr. Kobrin’s idea that “Your Silent Partner”, 
in the place of his firm’s name on the cover, would 
wwaken the recipient's curiosity. ‘The personal touch was 
given by writing the customer's own name in three places 
on the envelope, on the outside of the folder containing 
the catalog, and at the head of the introductory message 
on the inside cover of the folder. Mr. Kobrin himselt 
igned the letter 1500 times 

Several catalogs went to cach customer company in 


the firm’s 75-mile-radius trading area. The booklets took 


two days to mail out, going as magazines unsealed and 
carrying 11¢ postage. 

lhe remaining 3500 booklets will be sent out to a list 
of manufacturers in the area, which the company is ob- 
taining from various classified directories. 

The idea for the picture catalog had occurred to Mr. 
Kobrin four months ago while on a northern fishing trip. 
\s soon as he returned, he enlisted the help of his fifteen 
emplovees, including Rockford ‘Tool’s five outside sales- 
men 

It was decided that the illustrations would be clipped 
directly from the manufacturers’ catalogs—inside person- 
nel, salesmen, and even their wives and children cut out 
1500 pictures. (“This turned out to serve a double pur- 
pose” Mr. Kobrin said. “The salesmen found a few 
items that they themselves didn’t know we carried.” ) 

l'rom the pictures, about 800 were selected for retouch- 
ing, enlarging or reduction. ‘To keep down the expense 
of the project, ten employees worked four evenings gather- 
ing pages, placing them in covers and stapling them. 
Since the catalog was to be enclosed in a folder, the 
pocket to contain it also had to be pasted in. 

In regard to the illustrations, many manufacturers ex- 
pressed the belief that the retouching, enlarging or reduc- 
ing Rockford company had done, had produced an end 
result clearer than the original illustrations 

An index was alphabetized by category, giving the 
manufacturers’ names for each item. 

In a budget-controlled project of this sort, it was neces- 
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sary to work closely with the printer on the lithography 
and photo-offsetting. Mr. Kobrin found his suggestions 
invaluable 

To compose an introduction to be printed on the inside 
sage of the folder, Mr. Kobrin enlisted the help of Penn 

lercer (Carborundum Co.) He is proud of the resultant 
letter 

‘High inventories—accounts payable—costly paper work 

torage space—obsolescence—are bigger problems today 
than ever before 

Ihese problems, which confront every busy executive 
who is trying to combat rising costs and lower profits, 
were taken into consideration when Rockford ‘Tool & 
Transmission Co. decided to expand its facilities. Yes 
we designed our new, modern warehouse to fit you, Our 
Customer. 

‘Rockford Tool & Transmission Co. wants to be yout 
‘Silent Partner’, to effect a smoother operation for vou at 
reduced cost. 

‘We wish you would take just a few minutes to thumb 
through the attached catalog. All items shown are heavily 
stocked in our new, modern warehouse. ‘They are as near 
as your phone. Quality, Price, Service and Prompt Deli 
ery are important to everyone in your organization. W<¢ 
feel that this subject should be discussed between manage 
ment, purchasing, production and maintenance.” 

In the letter, Mr. Kobrin also mentioned his five spc 
cialties, boosted the manufacturers whose lines he han 
dled, stressed the fact that his salesmen are trained 
specialists and worked with manufacturers’ engineers 


Mailings Planned Carefully 


An oversized postage-paid card was enclosed in each 
folder, asking the recipient to check boxes in front of 
statements printed on the card, applying most nearly to 
his interests. Statements such as: “Please keep forward 
ing catalogs and information to me "; “I am passing 
this catalog to . . .”; “Send me catalogs of companies for 
whom you are authorized distributors.’ 

The care connected with the project did not stop with 
preparation of the catalog. Each salesman was given a 
mimeographed form, one for each company he serviced, 
to be filled out with the names of the executives, key 
personnel, and others who might be interested 

If he knew the key men personally, the catalog was 
sent to his home. If only distantly, it was directed to 
him at his office. In all, the salesmen filled out 325 forms, 
carrying about 1500 names. 

Immediate results of the mailing were determined by 
the volume of return of the postcards, comments made to 
salesmen by customers, and by increased orders 

It was not surprising that the most frequent comment 
was “I didn’t know you handled this.” ‘That alone would 
have made the project worthwhile. A surprisingly large 
percentage of the postcards was promptly returned re 
questing further literature, thanking the sender, and giv 
ing more addresses 

‘I’m certainly proud of the mailing piece,” Mr. Kobrin 

ud, “and I’m more than satisfied with the result The 
iesponse has been more than worth the time, effort, and 
expense involved.” 

He stressed the fact that without the fine group of 
employees who pitched in wholeheartedly, and the coop 
eration of the salesmen, the project couldn’t have been 
such a notable success 

“We can’t hope to tell every buyer in town what we 
ell—it’s physically impossible for him to remember. But 
this booklet will acquaint him with our stock and with 
our suppliers—and that’s the big job.” 


ASSEMBLY LINE of firm’s employees worked overtime 
to fold pages; insert in covers; staple; and paste pockets, 
to produce 5000 of the low-budget booklets. Project took 
four months from start to finish 


SALESMEN made up list of their own customers, filled 
out 325 company forms with about 1500 personnel names 
This insured pertinent, up to date mailing list. Above 
Willard Moyer, Merritt Schrock, Howard Girling 


~ 
MANUFACTURERS helped in preparation, were enthusi 
astic about finished job. District Manager Webb Matchett 
and H. M. Bowman (Link Belt Co.) (left) admire book 
held by Leonard Johnson, office manager (center) 
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To Sell More- 
See More People! 


Ihe above should inspire a New Year's resolution— 
especially for salesman Alibi Al. Al knows “the early 
bird catches the worm” but, he figures, who wants 





worms? 
Ihe resolve to “see more people” in "53 should lead 
to another resolution—to make all calls effective calls. 
Alibi Al’s '52 business declined, and so did the 
number of his calls. Maybe the following cartoons will 
show him why, and lead to some corrective resolutions. 


























It’s too early to make a call. I’Il clean 
up this paper work first. 
































d 


Think I'll drive over to ABC’s plant 
— it’s only 30 miles. “That's O.K. I'll just leave my card. 





4 
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Too close to noon. I'll start out right It’s raining now. No point in getting 


after lunch. wet. 





and inthe summer... ts to bot 

















Guess I'll drive home. Can‘t make an- 
other call after 4 o'clock. What'll it be in ‘53? 
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Midst memo pads, EF. N. Wirthlin, Jr., Wirthlin-Mann Co., 
Cincinnati, briefs salesmen as Wow Day preparations 


tart with pep mecting Chairman Warthlin, (far end of 


table), vice president Wirthlin-Mann Co., Cincinnati, tells 
salesmen to talk up Wow Day, strive for order from every 


ustomer 


Plans Are Drafted for a “Selling Spree”... 


By Don McGill 


issociat 


On a Wepnespay m mid-October every vear, Cincin 
mati's Wirthlin-Mann Co, goes on a selling, but a selling, 
spree. ‘To every salesman goes the order: ‘Sell something 
to every customer.” The result is roughly the same a 

1 pocket-sized typhoon were to sweep through th 

ind back into the warchous« 

This is “Wow Day,” a promotional venture that had 
its beginnings years ago the day the late George A 
Mann, one of the firm's founders, hit the jackpot with 
his daily sales quota and, quite naturally, cried “Wow! 
to let evervbody know about it 

lrom Mr. Mann's exuberance there sprang the idea 
of «4 one-day sales contest. And from this blossomed Wow 
Day, when Wirthlin-Mann trics to get an order from 
cach of its customers 

lrankly, it's a stunt idmits vice president EK. N 
Wirthlin, fr but it's a good stunt. It puts our sale 
man in touch with practically everyone in his territory 
not just to see, but to sell. Also, it acquaints many firm 
with our lines and service for the first time.’ 


Object: Contacts 


On Wow Day the size of the order isn’t important 
It might be only a packet of screws, but if it’s meant a 
new contact for Wirthlin-Mann, it’s done its job. Ot 
course, after all these vears, a good many regular and 
not-so-regular customers go along with the gag, order 
something just because it's Wow Day. Others let their 
orders pile up and send them all in on Wow Day 


Editor 


Plans for Wow Day are laid about a month ahead, 
nd responsibility for all the arrangements rotates from 
vear to year among company officers. Last October's 
Wow Day was handled by Mr. Wirthlin, Jr; his turn 
won't come around for another four or five years 

lo publicize Wow Day, a letter describing the event 
ind announcing the date is sent out to the regular mail 
ing list. Later, on their calls, salesmen distribute memo 
pads and book matches. Unused pads can be salvaged 
simply by trimming off the Wow Day plug at the bot 
tom. Salesmen also carry with them a novel gimmick, 
mall stickers warning “Don’t Forget Wow Day,” which 
can be affixed over the date on the customer's wall cal 
endar 


Result: Orders 


Wow Day itself is a wild day. By late afternoon, th« 
tream of orders has widened to a torrent, and the ship- 
ping room looks like something out of Macy’s the day 
before Christmas. Part of the Wow Day tradition is to 
deliver every order the same day. When around 500 
orders are involved, this strains the facilities of a small 
firm to the limit, but true to the rest of the Wow Day 
tradition, Wirthlin-Mann’s staff makes a special effort 
to get the job done 

Wow Day isn’t a sales contest in any sense, although 
the salesmen try to top cach other's performance. Essen- 
tially, it's the day Wirthlin-Mann promotes selling 
through selling. 
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SALESMAN James Letcher gives pads and book matches t 
Cincinnati Tool Co.'s purchasing agent, R. C. Rinschler (be 
low). Then (right) Mr. Letcher places “Don’t Forget Wow 
Day” sticker over Oct. 15 on wall calendar, just so M1 
Rinschler will remember. 


A Pleasant Headache—tHundreds of Orders 
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PLANNED SALES PROGRAM discussed by Walker L INSIDE SALES AIDS covered by Lyman H. Bellows, Shel 
Wellford, Jr., J. E. Dilworth Co., Memphis; Andrew Wy don Machine Co., Inc.; Paul J. Stine, Harry P. Leu, Inc., 
venbeek, Wyzenbeek and Staff, Inc.; Joe W. Pitts, Brown Orlando; George G. Weaks, Weaks Supply Co., Ltd., Mon 
Roberts Hdwe. & Supply Co., Ltd., Alexandria, La; Paul roe, Louisiana; and Fred C. Emerson, Spartan Saw Works, 


Watts, Skil Corp Inc 


250 Attend New Orleans Meeting 


Seminar type meetings at regional 
conference draws _ distributors 
and manufacturers to one day 


program at the Jung Hotel 


INFORMAL EXCHANGE of ideas brings together Tom 
Price, Holo-Krome; L. B. Gambrell, Peden Iron & Steel, 
Houston; Price Williams, American Machinery Supply Co., 
Atlanta 


NORTH & SOUTH get together as Frank Cruger, Indiana 
Manufacturers Supply Co., Indianapolis and Bernard 
Rodgers, Georgia-Alabama Supply Co., West Point, Ga 
talk with Duncan Smith, Star Expansion Bolt. 


PRE-SESSION CHAT interests W. F. Hughes, Peerless 
Supply Co., Shreveport, La., Harold Young, The Murray 
Co., Dallas, and Robert Sals, National Twist Drill and 
Tool Co 
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EFFECTIVE SALES TOOLS analyzed by Harold C. John 
son, The Desmond-Stephan Mfg. Co.; Clare W. Payne 
Safety Socket Screw Co.; Henry B. Tonsmeire Turner 
Supply Co., Mobile; and Ashley DeWitt, Briggs-W caver 
Machinery Co., Dallas 


\ Joint Recionat Merrrine sponsored by the Southern 
Industrial Distributors’ Association and the American 
Supply & Machinery Manufacturers’ Association was held 
Nov. 14 at the Jung Hotel in New Orleans 

Chis was the second such seminar type meeting sched 
uled for the 1952-53 season. ‘The all-day session attracted 
250 distributors and manufacturers 

lhe purpose and method of procedure to be followed 
in the seminars was outlined by Lyman H. Bellow 
Sheldon Machine Co.), Chairman of the Joint Regional 
Meetings Committee. L. Ff’. Perkins of The Henry Walk 
Co., President of the Southern Industrial Distributor 
Association welcomed evervone to the meeting \ wor 
of welcome and ippreciation was also extended by J. A 
Proven (Porter Cable Machine Co President of the 
American Supply & Machinery Manufacturer Associa 
tion 

Phe guest luncheon speaker was Dr. Neal Bowman of 
the National Association of Manufactu New York 
Dr. Bowman 1 staff speaker for the N.ANIL. and i 
widely known for his background as an cducat utho 


GROUND RULES laid out by Lyman 
H. Bellows, Sheldon Machine Co. and 
Chairman of the Regional Meeting ciation, | I 
Committee 


WELCOME from the President of the 
Southern Industral Distributors’ Asso 
Perkins, The Henry 
W alke ( 0) Norfolk 


OUTSIDE SELLING by manufacturer's and distributor's 
salesmen discussed by I \ Neal, Nicholson File Co; 
L. B. Mize, Industrial Supply Corp., Richmond, Va; 
C. McD. England, Jr., Logan Hdwe. and Supply Co., Logan 
West Va.; and F. J. O'Laughlin, Commander Mfg. Co 


lecturer and sales psychologist. This subject way “Selling 
\merica—Your Job.” 

Immediately after the openmg addresses, the larg: 
soup broke up into four seminars. ‘The main theme of 
the meeting was “Planned Sales Pay Off.” And the four 
eminars covered “Setting Up a Planned Selling Pro 
gram,” “Inside Sales Aids,” “effective Sales ‘Tools’ and 
Outside Selling by Manufacturer ind Distributor’s 
Salesmen The san topics were covered m both the 
moming and afternoon sessions but the moderators were 
changed. The discussion was led off at cach seminar by 
i manufacturer and a distributor. The great value of 
this tvpe of seminar mecting comes from the lively inter 
change of ideas by the distributor and manufacturer 
members of cach seminar who contribute their thinking 
ind experience to the solution of mutual problems 

Ihe seminar meetings were concluded at 4:30 and 


were followed at 6:00 p.m. by a cocktail party 


The third of the three regional mectings scheduled for 
the °52-53 season will be held March 6, 1953 at the 
Statler Hotel, Cleveland 


APPRECIATION of cooperation ex 
pressed by J. A. Proven, President 
American Supply & Machinery Manu 
facturers’ Association, Porter Cabk 
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Cutaway drawing showing main parts of electric motor. 


Facts That Help Sell Motors 


The selection of a motor is determined basically by 
the character of the driven machine and the kind of 
operation required of it. ‘Therefore, it is necessary to 
know the number of speeds required, starting and acceler 
ating requirements, character of the load, and required 


By 
George L. Bottari 
Assistant Editor 
SIMPLY STATED, a motor is an apparatus which trans 
forms electrical energy into mechanical energy; there 
fore, it must be part of an electric circuit. 

Voltage must be applied to it, and current must flow 
through the windings. Part of the power delivered to 
a motor is changed into heat and performs no useful 
work. The energy that is not changed into heat is 
delivered by the motor as mechanical energy and is 
wailable for useful work 

An electric motor consists of a stationary part called 
i stator, and a rotating part called a rotor. The stator 
id rotor form a part of the magnetic field and arc 
trames for supporting coils of wire. Electric current is 
usually conducted to the stator coils from an external 
circuit. ‘The value of the current that flows in the part 
of an electric circuit containing a motor is determined 
by three factors: (1) voltage of the circuit; (2) design 
of the motor; (3) amount of power delivered by the 
motor 

The voltage supply is fixed and nearly constant, and 
the motor should be chosen to suit this voltage supply 
I'he motor automatically regulates the current within 
the limits of its rating so that it uses slightly more than 
is required to drive its load. It receives electric power 
in the form of volts and amperes and supplies mechanical 
power in the form of torque and rotation of the shaft 
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speed regulation. 

Manufacturers’ catalogs usually show the types of 
motors commonly available to meet various machine 
applications. For instance—a manufacturer's catalog will 
list such machines as fans, blowers, saws, lathes, centrifu 
gal pumps and compressors with single speed and nornal 
starting load characteristics and show that squirrel-cage, 
normal-starting-torque, low slip Nema Design A and B 
are recommended motors for such service. 

Actually, the majority of machine requirements are 
met by general purpose squirrel-cage motors in Nema 
Designs A, B, C, and D. 

Nema (National Electrical Manufacturers’ Associa- 
tion) has developed a standard system of frame number- 
ing and standardized dimensions in integral hp sizes. 
Nema motor standards and specification tables are re- 
ferred to in manufacturer's literature with their com- 
parable designation 

An FHP (fractional hp) motor is one built in a 
frame smaller than that having a continuous rating of 
| hp, open type, at 1700 to 1800 rpm. However, this 
does not mean that the hp is less than one. A 1 hp 
3450 rpm, 60 cycle motor is a fractional rating, and 
} hp 1140 rpm is an integral rating. 
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Unit of measurement of rate of current 
flow. 

Volt Unit of electrical pressure 
Watt Unit of power—usualls 

kilowatts. 

Flow of electricity along a conductor 

expressed in amperes 

Any substance along or through which 
electricity flows readily—copper, alumi 
num, etc. 

That part of a conductor that pass 
through magnetic ficld 

Part of magnetic circuit around which 
field windings are wound 

Complete change from a given value in 
one direction through all the values in 
the opposite direction and back to th« 
same value in original direction. (Fr 
quency is number of times complet 
changes occur in a second. Standard 
A.C. frequency is 60 cycles.) 
The pounds pull a motor is 


Ampere 


expressed in 


Current 


Conductor 


Inductor 
Poles 


Cycle 


‘Torque capabk 





TERMS YOU SHOULD KNOW 


lo understand the theory and operation of electri 
motors it is necessary to be familiar with certain terms 
which are defined briefly in this glossary 


of exerting at starting, or while running 
continuously, without exceeding its 
temperature guarantee, 

Relationship between the current and 
voltage. Also can mean one or more 
currents flowing in an electrical system. 
Device which changes direction of the 
flow of clectricity through the rotating 
part. 

Small carbon blocks which make con 
tact with the commutator—used — to 
carry electricity from stationary to ro 
tating parts of the motor. 

Power Factor ‘The ratio of real power to apparent 
power; the phase relationship between 
the current and the voltage. 

Specifies the amount of overload that 
can be carried safely under favorable 


Phase 
Commutator 


Brushes 


Safetv Factor 


conditions 
HIP Work required to raise 33,000 Tbs 1 ft. 
in 1 min. Equals 746 watts cr 0.746 


kw. 








Ihe nameplate on a motor not only contains the 
principal information necessary to put a motor into 
service; it also describes the motor bricfly. Although 
some of the information may be unintelligible, all of it 
is significant to the manufacturer. ‘Therefore, whenever 
it is necessary to contact the maker for information or 
to order parts, copy the entire nameplate reading! 


Care of Electric Motors 


It is well to know something about the troubles that 
may develop from improper maintenance of clectri 
motors. Such knowledge will enable the distributor 
salesman to spot the causes of trouble and be of assist 
ance to those users who, on occasion, abuse rather than 
use their equipment. 

\ motor must be kept free from foreign 

that it can radiate the heat that is generated in 
It is most important to keep a motor clean 
There are available many frame enclosure 
conditions: drip-proof 


ubstance 


it 


windings 
and dry 


for various servic spla h-proof 


semi-protected, explosion-proof totally enclosed and fan 
cooled totally enclosed 
Ihe insulating materials in a motor have the 


life of all materials used. Moisture, excessive 
temperature, salt, oil, or acid are injurious. Idle motor 
re more likely to be damaged by atmospheric moisture 
than those in use. By running a motor, the heat and 
fanning action will help keep the insulation dry. Motor 
should be located where they will be ventilated 

Periodic cleaning of motors is advisable. Hand bellow 
fre suggested for blowing out dust. Carbon tetrachloride 
may be used to remove oil films. 

If a motor is flooded with water, it should be thor 
oughly dried in a temperature controlled oven at 190 
degree F. maximum. Dirt left by muddy water should 
be washed off with a gentle stream of clear water 


Before returning the motor to service, it should be 
tested for grounds and short circuits. If unusual odors 
are noticed, power should be shut off immediately and 
further tests made for short circuits, 

If the motor is used frequently, bearings should be 
cleaned once each year. Keep bearings free of grit. Even 
a small quantity of grit in the grease will destroy the 
bearing. 

Proper installation is important to satisfactory per 
formance. Motors designed for horizontal operation 
should alwavs be mounted with the shaft horizontal 
Use a hand level even on small motors. Mount and bolt 
the motor firmly on a smooth solid foundation; be sure 
there is no twist put into the frame and no unnecessary 
force put upon the shaft by improper alignment. ‘The 
latter precaution will avoid undue bearing wear 

Vinally, follow the manufacturer's nameplate data in 

mnecting the motor to the electric circuit 


Conclusion 

All manufacturers have detailed catalogs with specifi 
cation tables showing the dimensions and characteristics 
of their motors. Usually these catalogs contain photo- 
graphs of the various types and constructions, suggested 
ipplications, and enginecring data to determine the 
lection of the proper motor for the job involved 

‘The more you are exposed to motors in actual use, 
the more plants visited where motors are used in a 
varicty of installations, the more confidence will be 
icquired in recommending and selling them. Despite 
the wealth of manufacturers’ literature and other sources 
of material, there is no complete substitute for field 
expcricnce, 

Motors are prime movers in industry. The more you 
know about them, the better able you will be to obtain 
your share of this large potential. 
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SMOKESTACKS ON THE RIVER attracted Harry | 
McVey, salesman, ( pital City Supply Co., Charleston 


W. Va.,, to 


1 floating plant with notable result 


MAINTENANCE AND REPAIR SHOP is constantly in 


need of perishable tools, grinding wheels, special bench 


tools. and 


— 


if times, equipment 


STERN WHEEL DRIVES on the boats need a lot of 


lubrication 


Mr. McVey inspects the chain 


IN AN OFFICE aboard a remodeled barge, Mr. McVey 
chats with Sam Fleet, superintendent of operations, on 
requirements for maintenance and repair 


BATTERY OF WELDING UNITS and compressor sup 
plies current and compressed air for welders and portable 
power tool users on the job in drydock 


When Riverboats Sail 


\ smoxkesrack wuntr led Harry E. McVey, salesman for 
Capital City Supply Co., Charleston, W. Va., to the 
Kanawha River's edge one day, and he’s been happy 
over his find ever since. These particular smokestacks 
aren't on land, but that makes no difference as far as sales 
of industrial supplies are concerned. 

The stacks belong to the riverboat fleet of O. | 
Shearer & Sons, river transportation outfit, which hauls 
coal and oil up and down the Kanawha and Ohio Rivers 
Mr. McVey learned that it takes quite a few industrial 
supplies to keep the five diesel and one steam stern 
wheelers of the Shearer fleet moving loaded barges from 
point to point 

And the main repair and maintenance shops at Cedar 
Grove, W. Va., are afloat, too. A fully-equipped machine 
shop and storage rooms are housed in a tied-up barge 
with a superstructure. Inventories of reserve supplies arc 
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STOREROOM CHECK shows operators are pretty well WIRE ROPE, SHOVELS, MANILA ROPE, pump tank, 






furnished with hose, lubricants, fasteners, rope and many lamps and a miscellany of other items appear adequate for 
other staple products used by shore industre the time being as Mr. McVey checks on these items 





*, v t e 








WELDING NEW PLATES on bare: 1 frequent job and LAYING NEW FLOORS on the barges utilizes a lot of 
i lot of welding rods are used but Mr. \icVey keeps them fasteners and portable power tools speed up the job. Note 






supplied with these and other a Orn the crane for handling heavy materials 


—lt Means Sales 


ind boats any longer 





kept here to avoid tying up barges 
than necessary. 

Here's an idea of what Mr. McVey supplic 

Lubricants, pumps, oilers, wiping materials 

Welding equipment, torches, rod, cable, gloves, masks, 
goggles, clamps, solder, soldering irons 

Wire rope, fittings, manila rope lings, hoists, link 
chain 

Pipe, fittings, valves, gages, pipe threaders and vises, 












dies, air steam suction hose, packings, hose clamps, hose 






couplers, nozzles, etc. 

Nuts and bolts, nails, screws, bench tools, vises, lamps, 
extension cord, lamp guards, fire extinguishers, measuring 
tools, V-belts, sheaves, roller chain, hvdraulic jack 

Portable power sanders, grinders, drills; drill press, drill 
















countersinks, reamers, cutting oils, sandpaper, abrasive WORK BENCHFS are found aboard each boat and thev'r 
loths, grinding wheels, bench grinder, lathe accessories equipped with everything they need to do quick repairs 
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until Allen & Reed 
this lead to 


NOXIOUS WASTES fouled this stream near Providence, K. | 


Co.'s customer, Sayles Finishing Plants, cleaned it up. Scenes lik 


actory-Polluted Streams . . . 


By tomers’ plants dump wastes into lakes, 


rivers or salt water bays 


Van Ness Philip 
Assistant Editor 


is a promis- 
ing new of sales. It takes miles 
of pipe; httings, pumps, and 
compressors by the carload; and many 
rclated items to equip filtering plants 
of any size 

With the right enginecring ap 
proach, you can sell these things. And 
you can share with your customers a 
part in the highly respected work of 
purging our rivers and lakes of the 
bacteria that kill fish, spoil beauty 
and endanger human health 


SOUTCC 
valve ‘ 

“THAT STINKING CANAL.” 

Until recently, that’s what sensitive 
Rhode Islanders called the small 
stream that bisects downtown Provi 
dence, the state capital 

Now, the once-offensive Moshas 
suck River is cleaner, less odiferous 
thanks to a vast anti-pollution pro 
gram upstream in which a Providence 
distributor, Allen & Reed Co., played 
an important part. Sayles Finishing 
Plants, Inc., an Allen & Reed cus 
tomer, has sunk a half-million dollars 
in three new filtering installations to 
opera 


Where to Find Them 


Public industries sus 
pected of fouling waterways ts increas 
ing. Some states have anti-pollution 
laws, now being more rigidly enforced 
Health officials, 
groups, resort 
hshing industries are all plugging for 
new laws where none exist 

So look first in your newspapers. 

In Rhode Island, as Allen & Reed 
discovered, there have been plenty of 
headlines on the since the 


state passed an anti-pollution law in 


pressure on 
remove wastes from its textik 
tions 

Anti-pollution is a big story in New 
england. And it's commanding more 
id more headlines in other 
of this 
minded nation 


sporting and civic 


sections interests, commercial 


health 


sports CONSCIOUS, 


What It Means in Sales 


it means to Allen & Reed subject 


distributor 


What 


md to am whose cu 
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a 
4 5 YEARS OF 


LET’S FACE 








PUBLIC CLAMOR for anti-pollution, 


reflected in headlines and ads from civic 


Hit the 


1947. A crusading businessman 
sportsman, Harvey J. Flint, formed a 
“Pollution Information Committce” 
that year and has been bombarding 
the public with half-page newspaper 
ads ever since. 

Tracing enforcement progress, th 
ids list towns and industries that are 
cleaning up as they should, and others, 
which in Mr. Flint’s outspoken judg 
ment, are falling down on the job 

Many of Allen & Reed’s customers 
were on the list—on both the “good” 
side and the All the other 
plants listed were prospects, so far as 
\llen & Reed was concerned. 

If anti-pollution hasn't hit the head- 
lines vet in vour section, check your 
streams and lakes. If they have that 
telltale maroon and green color, o1 
give off equally bilious smells, check 
the plant cutlets upstream. It’s eas) 
to find where the pollution is coming 
from 

Or, check the 
area. Here are just a few 
pollution problems 

l. textiles 

food industries, 
processing, meat packing, sugar 


‘bad” side 


industnes in your 
that have 


especially fruit 





ANTIPOLLUTION 


a Ohne 


THE FACTS 


LA 


















groups. When factories build filtering 
plants, it means... . 


Headlines— 


refining, bect sugar manufactur 
and fish canning 
. paper and pulp manufacture 
oil production and refining 
mining and ore industries 
6. chemical industries 
There are Almost 
plant has some form of industrial 
waste. In some, where water pollution 
is not such a problem, the incentive 
to recover raw matcrials for return to 
process is the main reason for filtering 


ie wv 


others ever 


How to Seil Anti-Pollution 


Allen & Reed's approach to the 
Rhode Island anti-pollution problem 


double-barrelled advertising 


Was d 
campaign in newspapers and direct 
mail. 


Seven-inch ads in the Providence 
Sunday paper headlined in big letters, 
Pollution of rivers and pond 
unlawful,” and described 
Reed’s packaged filtering unit 
The sam plate was used for a 
direct mail piece. A 


message was added, stressing the firm’s 


now 


\llen & 


engineering know-how and willingn 
to make detailed plant surveys 





dignified sales 


DISTRIBUTOR SALES, like this 24-inch valve being inspected by William S. Allen, 
\llen & Reed president, at Sayles’ half-million dollar filtering setup 






Sales Clean Them Up 


liming was ideal, Mr. Flint, spark 
plug of the civic anti-pollution move 
ment, also ran his half-page ad in the 
Sunday The Allen & Reed ad 
ippeared next to or near it 


section 


lo follow up, William S. Allen, 
ompany president, and Richard 
Parke, sales manager, shared a round 


of calls with their salesmen armed with 
the latest data on filtering plants 

Besides immediate sales results in 
ome cases, this provided the Allen & 
Reed staff with a wide knowledge of 
different waste problems and made it 
casicr to advise customers 

Like all engineering selling, it takes 
time and specialized know-how to sell 
1 filtering plant or the equipment it 
even though the larger cus 

ipt to do the blueprinting 
cngincermg con 


I quire S 
tomers are 
themselves 


sultants 


or engage 


How Filtering Plants Work 


There are two commonly used 
methods to filter liquid wastes 

Often found in large plants are the 
ettling-type installations, in which 


vaste is collected in tanks and solid 
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The sol 


ids are cither scraped out or pumped 


matter settles to the bottom 


out by heavy-duty sludge 
Sometimes chemicals are 
hasten the separation process and act 


pumps 
used to 


on bacteria 

Settling tanks may be mstalled in 
series, to sift. out progressively finer 
solids, and “trickling filters” may be 
sct up between the primary and sec 
ondary tanks. In these, the liquid 1s 
sprinkled from a large rotating boom 
and allowed to seep through a six-foot 
bed of crushed stone. Biological action 
resulting from exposure to air and 
seepage through the stone renders the 
waste more responsive to settling and 
removes bacteria 

Ihe other process involves flotation 
of solids on top of the liquid, rather 
than settling on the bottom, by injec 
tion of an airstream into the tank. 
Often a packaged unit, this system 
the theory that suspended 
materials with 
than or approaching that of the liquid 


work on 


specific gravity less 


tend to separate by floating. When 
forced air accelerate this process, 
flocculent materials with specific gras 


Next page 


please 









Factory-Polluted Streams Hit the Headlines (Cont’d.) 


ity above that of the liquid can also be 
floated. 

Once on the top, sludge is easily 
scraped off by paddles on a moving 
chain. 

Both systems require the most care- 
ful engineering of pump and control 
installations. Since liquid waste is 
heavy stuff, it must be kept moving. 
‘The production of factory wastes can't 
be regulated for the convenience of 
the filtering system. So storage tanks 
must take backed-up supply at certain 
times, and automatic float controls on 
pumps to move material between 
tanks are a must, 

Obviously, pumps must be tough to 
avoid clogging, especially in the early 
stages of the process. In the big in- 
stallations, they may work overtime. 
At Sayles Finishing, which is one of 

PRICKLING FILTER is one step in big operation at Sayles. Mr. Allen (center) the world’s largest textile finishing 
hecks it with chief engineer Frederick C. Liebrick and W. E. Nitingale of Sayles plants, capacity of the filtering setup 
is 2,500,000 gallons a day 


riz ‘th 4 ; ~ - 7" 


What You Can Sell 


In terms of the products you sell, 
this may mean a big order. For in- 
stance, here’s what Allen & Reed’s 
sales engineers see when they visit 
Sayles’ filtering plant, one of the set 
tling-type installations: two pump 
houses, containing four 2,200 gallon- 
perminute bladeless pumps, plus a 
number of smaller units (there are 12 
pumps in the project); automatic 
pump float controls; a heating plant; 
clectric motors; gate and check valves 
from small sizes to 24-inch; fittings of 
every type; meters and pressure gauges; 
and pipe by the mile. 

At the Valley Lace Works, Crans 

. . - ton, R. I., which has a new flotation 
FLOTATION UNIT, scimming solids off top, is another way to filter. Mr. Allen and type plant, it’s on a smaller but ne less 
©. F. Hutchinson, of Bulkley, Dunton Processes, check one at Valley Lace Co cfhcient scale. ‘The company bought a 

packaged separator unit from Allen & 
Reed with 180,000  gallons-per-day 
capacity. Among its components are a 
200 gallon-per-minute pump, a three 
horsepower motor, a 40-pound air 
compressor, several dozen  6-inch 
valves, various fittings, and about 100 
vards of piping. 


The Potential Is Big 


Allen & Reed are not confining 
sales efforts to textile plants. Rhode 
Island officials have estimated the 
amount of industrial waste, oils and 
sewage being dumped into the water 
ways of our smallest state at a thou- 
sand million gallons a week. Most of 
the work still lies ahead to clean up 
all this filth. But it’s getting started 
in a big way. 
RESULTS OF FILTERING show up in bottles held by Mr. Hutchinson and Mr. Mavbe it’s starting in vour state, 
Allen: untreated water on the right, filtered bottles on left too 
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A MESSAGE 


TO AMERICAN 


INDUSTRY © ORT OCF -A 


PROSPERITY in the USA: 
Who Has It? 


How prosperous are the people of the United 
States? 

The previous editorial in this series an- 
swered this question for the average Ameri- 
can. His prosperity has increased only slightly 
in recent years. 

But the average tells only a part, and in 
many ways not the most important part of 
the story. Which individuals and groups have 
prospered more, which less? (The average, 
the result of a statistical calculation rather 
than a creation of flesh and blood, tells nothing 
about that. ) 

The purpose of this message is solely to get 
at the facts on this question of how prosperity 
is distributed. This is not easy. In spite of 
the crucial importance of the subject, the 
available information is limited. Even so it is 
possible to provide a rough answer to the 
question, “Who has the prosperity?” 


We Have Had a Revolution 


The distribution of income in the United 
States has changed so greatly in the past 
twenty years that Arthur F. Burns, Research 
Director of the National Bureau of Econorzic 
Research, world renowned for its impartiality 
and technical competence, calls it “one of the 
great social revolutions of history.” A part 
of this revolution is portrayed by the follow- 
ing table which shows that individual incomes 
are both much larger and much more evenly 


distributed than they were twenty years ago. 
Clearly, a large new middle-class has been 


created. 
DISTRIBUTION OF REAL INCOME 
| 





Per Cent of Families 
Dollars of in Each Income Group 
Income* 





1929 | 1951 





100% 











*Adjusted for price changes to give the dollar its 1951 
purchasing power. 


Some light on why this income revolution 
has taken place can be found by tracing in- 
comes to their scurce. Since 1929, for instance, 
employees have clearly made the biggest 
gains in total income. This can be seen in the 
next table. People who own their own busi- 
nesses have done second best. Farmers, who 
are often thought to be doing handsomely 
indeed, have been outstripped in the income 
race by employees and businessmen. People 
whose incomes depend upon pensions, insur- 
ance policies, and other relatively fixed re- 
turns such as rent, interest and dividends 


have lagged far behind. 





SERIES 


HOW REAL INCOME HAS CHANGED* 





Percentage Change 


Types of Income 1929 to 1951 





Wages & salaries of employees. +123% 


Income of professional men & 
unincorporated business .... +108 


Farm operators’ income +56 
Rental income . ; +1 
+2 
35 








*In this and the previous table account is taken of 
changes in the cost of living. But adjustment for the 
changing tax load was not possible, as it is in the 
computations which follow. 


The Biggest Gains 


Employees have made the biggest gains in 
income, but the term “employees” covers a 
wide assortment of people —from the presi- 
dents of the biggest corporations to factory 
sweepers. How have different groups of em- 
ployees prospered? Some indication is pro- 
vided by results of a survey of salaries in 
41 corporations made by Arch Patton of 
McKinsey and Company and recently sum- 
marized in the Harvard Business Review. 
This survey showed that between 1939 and 
1950, after adjustment both for higher living 
costs and for higher taxes, factory and office 
employees made modest gains in income 
while management personnel suffered losses 
ranging from 40% to 60%. 

While factory and office workers generally 
have made greater income gains than others, 
their gains have varied greatly from industry 
to industry. During the past five years, for 
example, steel workers’ take-home pay (ad- 
justed for both taxes and price changes) has 
increased by 22%, that of textile workers 
9%, employees of general merchandise stores 
4%, and that of laundry workers not at all. 


What About Organization? 


How have organized workers fared com- 
pared to unorganized workers? There is no 
round-up of facts that makes possible a direct 
comparison between the two. Such evidence 
as there is shows it is indeed an open question 
whether union members have done any better 
than others. Steel workers, for instance, who 
are strongly unionized are among the highly 
paid manufacturing workers. Farm workers 
are generally not unionized, and they work 


in one of the most competitive industries in 
America. 

But farm workers have made income gains 
which far surpass those of steel workers. 
Real wages of farm workers increased 2% 
times more than those in the steel industry 
between 1939 and 1952. This fact may prove 
nothing more than that, in a period of infla- 
tion and manpower shortage, the less skilled 
workers whose incomes are ordinarily low, 
make the biggest percentage gain in income. 
Further support for this conclusion is found 
in the construction industry where real wages 
of unskilled labor increased 37% between 
1939 and 1952, while those of skilled labor 
increased only 4%. 


Why Most Incomes Are Higher 


Prosperity, who has it? We may conclude 
that workers have been getting much more 
of it lately than managers or property owners, 
that unskilled wage and salary earners have 
made the largest gains, and that income gen- 
erally is much more evenly distributed. 

Where has the money come from to raise 
low bracket incomes? It has come partly 
from an increase in the total national income, 
but partly also from cutting down the share 
received by people in the highest income 
brackets. While the top 5% received 33.5% 
of the income after taxes in 1929, their share 
of income has now been cut about in half. 
For every $11 of increase in income to the 
lower 95% of income receivers, about $7 has 
come from increased production, and about, 
$4 by taking that amount from the top 5%. 

Top bracket incomes have now been cut 
so deeply that the possibilities of increasing 
the income of the rest of the people by 
“soaking the rich” have largely disappeared. 
Indeed, if all of the income after taxes of 
everyone earning over $25,000 in 1951 was 
taken away and redistributed among the 
remaining Americans, each person would 
receive only about $65. 

The significance of this revolution in in- 
come distribution is clear. It is that there is 
only one way by which the great mass of us 
Americans can continue to increase our in- 
dividual prosperity. This is by earning the 
increase through more and more efficient 
production. In plotting the economic course 
of the U.S.A. this fact is of decisive con- 
sequence. 


McGraw-Hill Publishing Company, Inc. 





This ad appears in leading business papers 
TO HELP YOU SELL OSBORN BRUSHES 








How to find an 800% production 
increase in a piece of pipe 
OW Caw AQwe manpower and money in countless ways when 


you tap the idea resources of power brashing. For example: 

It took 18 seconds to clean the threads of the 2% x %-inch set screws 
shown above. Time was cut to 2 seconds with Osborn Power Brushing 
by devising the simple pipe fixture shown. The operator feeds the screws 
in one end of the pipe and an Osborn brush makes contact with the work 
at a slot cut in the pipe, spinning and cleaning the threads uniformly. 
A little stationary wire brush, inserted as shown through the pipe, con- 
trols rotation and traverse of the work. 

Have your Osborn Brushing Analyst help you develop and apply 
output-increasing ideas to your cleaning and finishing operations. Call 
now or write The Osborn Manufacturing Company, Dept. R-1, 5401 Hamil- 
ton Avenue, Cleveland 14, Ohio. 








LOOK FOR THE NAME OSBORN ... RECOGNIZED EVERYWHERE FOR 
QUALITY WORKMANSHIP AND MATERIALS 
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THE FIXTURE, This sketch shows how 
to make pipe fixture for deburring 
and polishing small parts, threaded 
or smooth. Can be made of steel, 
fiber or plastic tubing. 


v A aes Ty bas a ee 
AT) srr 
v 
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TYPICAL PARTS. Set screws, pins, 
pieces of tubing and other parts such 
as these can be cleaned and finished 
in the pipe fixture or in the forceps 
shown below. 


ANOTHER SIMPLE APPROACH. For 
small parts such as bushings, a sim- 
ple forcep fixture can be devised to 
hold parts for power brushing. This 
one is made of wire. 








U.S. TOTALS 


October 1952 
Compared with 
September 1952 


+10% 


October 1952 
Compared with 
October 1951 


Va.__N. C.* 














*No change 


Ist 10 Mos, 1952 
Compared with 
ist 10 Mos. 1951 


—4% 


Compitrp sy Inpustriat Distaisution 





Supply Sales Trend 


Final Figures For October 1952 





October 1952 


Compared with 
September 1952 


October 1952 
Compared with 
October 1951 


Ist 10 Mos. 1952 
Compared with 
Ist 10 Mos. 1951 





NEW ENGLAND 
Connecticut 
Maine 
Massachusetts 
New Hampshire 
Rhode Island 
Vermont 


MIDDLE ATLANTIC 
New Jersey 
New York 


Pennsylvania 


EAST NORTH CENTRAL 


Illinois 
Indiana 
Michigan 
Ohio 
Wisconsin 


WEST NORTH CENTRAL 


Iowa 

Kansas 
Minnesota 
Missouri 
Nebraska 
North Dakota 
South Dakota 


+15% 
+13% 


+14% 


+10% 











6% 


- 4% 


370 


T% 
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This advertisement appears in January issue of MILL & FACTORY) 


a ang 


One mechanic can go into pipe 
threading action anywhere in the 
plant when his equipment is the 
Oster “Pipe Master” mounted on the 
wheel stand furnished as an extra 
for easy portability. 


Another Time-saving Suggestion! 


As optional equipment, you can now get 
any number of die-heads you require. 
Each die-head is set to one size from 
%" to 2” (eight die-heads cover the 
standard range). This eliminates chang- 
ing and adjusting dies and assures uni- 
formly duplicate, standard threads every 
time. Pictured below is this time-saving 
idea in action. 


Slide Out One Die-head 


@ Threads Pipe, Nipples, Studs, 
Bolts and Rods 


Two models of the “Pipe Master” make it easy to select the best 

machine for YOUR needs. No. 502 model, equipped with the new 

“Auto-Grip” automatic gripping front chuck and quick-change, Select Head for Required Size 
STATIONARY die-head (or with optional extra die-heads) is the model 

to select for STRAIGHT pipe, etc. 

No. 502-R model, equipped with the REVOLVING die-head and 

open-type vise is designed for threading BENT pipe, etc. as well as 

straight work. 

Send for 8-page illustrated catalog No. 502 and No. 502-R for all 

the facts on the Oster “Pipe Master.” 


THE OSTER MANUFACTURING COMPANY 
2041 East 61st Street * Cleveland 3, Ohio, U.S.A. 
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SALES TRENDS (Cont‘d.) 





October 1952 
Compared with 
September 1952 


October 1952 
Compared with 
October 1951 


Ist 10 Mos. 1952 
Compared with 
Ist 10 Mos. 1951 





SOUTH ATLANTIC 
Delaware 
District of Columbia 
Florida 
Georgia 
Maryland 
North Carolina 
South Carolina 
Virginia 
West Virginia 


EAST SOUTH CENTRAL 
Alabama 
Kentucky 
Mississippi 


om 
Tennessee 


WEST SOUTH CENTRAL 
Arkansas 
Louisiana 
Oklahoma 
Texas 


MOUNTAIN 


Arizona 
Colorado 
Idaho 
Montana 
Nevada 

New Mexico 
Utah 
Wyoming 


PACIFIC 
California 
Oregon 
Washington 








+ 3% 


+14% 


+ 1% 


-12% 


+14% 





- 2% 


T% 


2% 


3% 


1% 





- 8% 


- 9% 


NO 
CHANGE 


- 8% 


+ 1% 
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“THIS PACKAGED PROMOTION PIN-POINTS 
YARWAY ADVERTISING TO US,” 
Says Herman Goldner* 


The Yarway Promotion Kit lets distributors do 
their own local advertising, at minimum cost, and 
channels Yarway’s national advertising of Impulse Steam Traps 


into orders on their own books. 


It is one more example of how Yarway backs up its distributors with 


real help—national advertising, direct mail, catalogs, smart 
‘Herman W. Goldner packaging, exhibits, etc. 
President of 


Herman Goldner Co., Inc. Marketed through recognized industrial distributors, more than 850,000 


Philadelphia, Pa. 
Yarway Impulse Steam Traps have already been sold. 


For information, write... 


YARNALL-WARING COMPANY «e 11! Mermaid Avenue, Philadelphia 18, Pa. 


impulse steam trap 
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Price Index for 19 Product Classes 


(194749 = 


NAME OF PRODUCT CLASS 
Abrasive Products 
Cutting Tools 
Fans and Blowers 
Fasteners 
Incandescent Lamps 
Industrial Rubber Products 
Lubricants 
Materials Handling Equipment 


Mechanics Hand Tools 
(files, saw blades) 


Metalworking Accessories 
Motors 

Paint 

Portable Power Tools 

Power Transmission Equipment 
Precision Measuring Tools 
Pumps and Compressors 


Steel Products 
(pipe, bars, nails, ete.) 


Valves and Fittings 


Welding Machines 
(equipment, rods) 


Total Index 


Source: Bureau of Labor Statistics and Industrial Distribution 


100) 


Oct. 
"52 


117.1 
119.0 
136.7 
141.7 
117.9 
128.4 

97.5 
127.0 


126.9 
121.3 
117.0 
110.6 
113.3 
124.4 
117.6 
123.2 


130.7 
122.7 


119.9 
123.0 


Sept. 
"D2 


117.1 


Y% Change 


Oct. 
51 


119.1 

123.5 
141.8 
139.1 
117.9 
135.9 
102.4 
127.1 


124.8 
113.9 
116.9 
109.3 
113.7 
125.9 
117.6 
123.3 


124.7 
120.8 


119.0 
123.3 


From 
Year Ago 


1.6 
3.6 
3.5 
+1.9 
0 

3.5 
-4..7 
0.1 


+1.7 
+6.5 
+O0.1 
+1.2 
—0.3 
1.1 
0 
0.1 


+4.8 
+1.6 


+0.8 
—0.2 
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ALL ALIKE 
AND DEPENDABLE 
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Whether they’re cap screws, carriage bolts or wood 
screws ...or such items as cotter pins or wing nuts 
. you can depend on Nat for the best in fasteners. 


“National” quality-controlled fasteners are always > 
uniform ...in structure, in packaging and in perform- 
ance. For quality inside and out, specify “* National” 
fasteners in the distinctive red and black cartons. " 

These “National” cartons provide quick and easy 
fastener identification—resist soiling and dress up 
your fastener shelves. ee . 

For any type of fastener, “Better Buy National.” Weed Screws Stove Bolte 
Write us today for full information on the Machine Screws Carriage Bolts 
“National” line. Nuts Lag Bolts 

Cap Screws Machine Bolts 
Tapping Screws Cotter Pins 


THE NATIONAL SCREW & MFG. COMPANY Cleveland 4, Ohio 


Pacific Coast: National Screw & Mfg. Co. of Cal. 
3423 South Garfield Ave., Los Angeles 22, Cal. 


a 
To / een 





&> 
FASTENERS N/ HODELL CHAINS , CHESTER HOISTS 
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The Outlook For Business 





LOOKING UP 


BASIC TRENDS 


LEVEL OFF 


UPS & DOWNS 


Business in the United States has never been more attractive -- at least not in any period 
except during thie full scale war, That is the com lusion that tmiust be reached if we go by 
statistics. Industrial production is setting a peacetime record, Unemployment has never 
been so low. Retail sales, in dollars or units, are the best ever, and construction is still 
close to its 1950 top. Fourth-quarter profits before taxes may come close to the all-time 


high reached in the fourth quarter of 1950. 


At times, when optimism about general business prospects is sO pervasive, it often 
pays to take a close look at the prospects for particular industries. In general, the in- 
dustries with the best outlook for 1953 are those making highly fabricated products 


rather than basic materials. 


The steel industry is currently producing at a record rate of more than 115 million 
net ingot tons a year, but production will probably slide after the first quarter, and by 


this time next year, it may be at a rate of 100 million tons or less. 


Copper, lead and zir« production generally follows steel, because these metals are 
used along with steel in both industrial and consumer products, But lead and zinc 


production is expected to drop sooner and lower than steel production, 


Aluminum output will probably continue to rise throughout 1953. Chemical out- 
put is slightly higher now than a year ago, and continued expansion in plastics, syn- 
thetic fibres and petrochemicals will probably enable the industry asa whole to reyister 


some gain over 1952. 


Production of military hard goods is likely to level our before mid-1953, Output 
of clothing and other personal items has already passed its peak. But there will be an 


increase in the aire rate and electronics industry. 


The stronyest of all capital goods industries is by far electrical machinery. The 
output of power generating equipment will increase in 1953 to meet the demands of 
electric utility expansion, Industrial equipment makers still have backlogs averaging 
three months or more. But with output well above a year ayo, the backlogs can be sub- 
stantially lowered in the first few months of 1953, Output will probably drop gradually 
in the second half year. 


With regard to consumer yoods industries; automobile plants are making about 
25 per cent more cars now than they were a year ago, but it may be sharply cut after 
the first half of 1953. Appliance production slumped badly in early 1952, but is now 
back to an exceptionally high rate. Textile and apparel production accomplished a 
spectacular recovery during the sunnier, and the outlook is stall strony for the newer syn- 


thetics. 


The overall prospect for 1953 seems to be more “seething stability”. All industries 
taken together, some further rise in Output ts possi ble during the next few months. From 
then on the “downs” may outnumber the “ups”. In the second half year, the Federal Reserve 
index could easily drop below the 220 level which it has averaged during most of 1951- 
52. le may well require some extraordinary statesmanship,both business and political, to 


preserve our seething stability for another full year. 
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con fi-dence (kon fi-dens), -n. [L. 
confidentia.] The act of trusting or 
confiding in; faith or belief in the 
famous line of Raybestos-Manhattan 
Industrial Rubber Products, as in the 
case of. “satisfied customers” who 
have found Condor Transmission 
Belts, Condor V-Belts, Homocord Con- 
veyor Belts and Homoflex Hose to 


be superior in quality, service, and 
dependability; also, the state of 
feeling sure, as in the “mutual 
confidence between RIM distributors 
and Raybestos-Manhattan.”’ 




















INDUSTRIAL DISTRIBUTION 


Because of the hard-bitten fact that there 
never has been a letdown in the quality and 
uniformity of Nicholson products, this Company 
has retained for generations industry’s faith in its 
policy of Twelve perfect files in every dozen”. 


Nicholson and Black Diamond file quality and 
uniformity begin in the selection and inspection 
of the steel used .. . notably as to the quantity, 
uniform fineness and even distribution of its iron 
carbide particles. 


Shaping, blank-smoothing, annealing and 


JANUARY, 1953 


tA “perfect” file is one which in practical use 

does the best job that is possible through 
being precisely straight, carefully balanced, 
accurately cut (teeth evenly high and sharp), 
uniformly hardened, and made of the finest 
steel obtainable for the purpose 





teeth-cutting are checked with equal vigilance. 
Hardening controls—heating, timing and quench- 
ing—are scientifically established and rigidly fixed. 


Finishing, and final-testing for straightness, 
hardness, sharpness and soundness, carry final 
evidence that Nicholson leaves nothing undone 
toward upholding the reputation of the world’s 
most uniform high-quality files. 


When it comes to file-selling arguments, the 
Nicholson and Black Diamond distributor packs 
a “fire power” hard to withstand! 


cyol NICHOLSON FILE COMPANY... > Bio, 
SS er 42 Acorn Street 


USA. Providence 1, R. 1. "aoe we 


( In Canada, Port Hope, Ont.) 


a* 


FOR EVERY PURPOSE 
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Alvin M. Smith 


Alvin M. Smith Dead: 
Veteran Southern Leader 


Alvin M 
Smith-Courtneyv Co., 


Smith, 75, president ot 
Richmond, Va., 
president of the Southern 
Distributor \ssociation 
Richmond 

isu of the 
fo 5 
ifter 
distributors, 


ind past 
Industrial 
died December 5 in 

Ile was ry ti 
Southern \ ciution 


Love 


years 


from four veal it was of 


ganized by a group of 13 
until 194] 

Ile = becam pre 
Courtney im 1908 

During his long 
Southern Associ 
thousands of 
group mecting 
Southern 
problem 

Mi 
treasurer im 
thre ! 
tee to 
time convention mn 


At the 


ident of Smith 
service to the 
ition, he traveled 
to conduct 
familiar 
ind their 


miles yearly 
ind becom 
with distributors 
Smith re ecretary 
194] 


ociation 


igned as 
but was drafted by 
nominating commit 

president at the war 

1943 

already a mem 

Club, hav 


icle nt foi 


SCTVE 1S 


time he was 
ber of the Past Presidents 
ing been made honorary pr 
one day in 194] 
Mir. Smith's othe 


ranged trom amateu 


interests 
theatrical to 


outsicl 


Government rvice 
\ J han 

tom took 

productions and directed several stag 

ings of Gilbert & Sullivan, as well as 

show 

time, Mr. Smith was 
for the R 


with a bart 


part im 


young hin 


voice, he musical 


1 minstrel 
\t on 


mat 


dra 


criti hmond news 
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Past pre dent 
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Mine & Smelter Receives Service Award 





Albert I 
rtificate award from Fred ! 


\ Norton Co. 50-year service certifi 
ite award was recenth pre sented to 
Ihe Mine and Smelter Supply Co., 
Denver, Colorado 

I'red L.. Curtis, sales manager West 
em Region, Norton Co., made the 
presentation to Albert EF. Seep, presi 
dent, ‘The Mine & Smelter Supply 
Co., at a dinner party held at the Den 
ver Country club, attended by 32 
people from both companies. 

Mr. Curtis, in his presentation talk, 


Seep, president, The Mine & Smelter Supply Co. accepts 50-year service 
Curtis, sales manager—Western Region 


Norton Co 


Norton 
Ihe 


1895, 


recalled the history of the 
Mine & Smelter relationship 
Norton Co. was founded in 
ome ten vears before The Mine & 
Smelter Supply Co. One of Mine & 
Smelter’s carliest catalogs listed “Nor 
ton Emery Wheels”, and these prod 
ucts were handled at the Denver, Salt 
Lake City Mexico branches 

This 50-vear service award was a 
cepted by Mine & Smelter Supply Co 
with a great deal of pride. 


ind 





Commerce, he also at 
times headed the Richmond 
Rotary Club, the Business Men’s 
Club of Richmond, the Common 
wealth Club, the Virginia Shippers’ 
Association, the Richmond Traffic 
Club and othe ind social 
organizations 

Ile was president and director of 
he Richmond Ball Club, in the old 
International League, and a director 
of the International League 

In World Wars I and II he served 
on Richmond's” wat ind 

rvice boards 

During the Blue Eagle era, 
he was a member of the NRA code 
authority in Washington 

He was also chairman and treasurer 
of the Industrial Supply Research Bu 
reau (no longer existant 

Mr. Smith is survived by 


lis daughter luis 


Chamber of 


Various 


business 


industries 


29 
in 1933, 


his wife, 


two sisters, brother 


ind two grandson 


snent comiuttec 


Keystoners Install 
New Officers 

At the first mecting of the fall sea 
son, The Keystoners in Philadelphia 
installed the following officers for the 
coming year: Richard P. Noyes, Boic« 
Crane Co., president; Ed McGlynn, 
Corbin Cabinet Lock Div., American 
Hdwe. Co., vice-president; Ted Hissey, 
The Eagle Lock Co., secretary; L. | 
“Bill” Wilson, manufacturers repre 
sentative, treasurer; Hloward Pruner, 
Amencan Saw & Mig. Co... 
chairman 

Win Wenger, manufacturer's repre 
sentative, won the President's Golf 
Cup, while Mike Green, Simonds 
Abrasive Co., with the low gross score, 
retired the Founders Cup, having won 
it five times 

Plans were drafted for their Christ 
mas party to be held at the Sheraton 
Hotel 


cntertaim 
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Arizona Sales Representatives Take Refresher 


Eugene A. Gump 


I'rying out Carborundum Co.’s portable grinding attachment is Kelly Chilton, of 
Pratt-Gilbert Hardware Co., Phoenix, Ariz., as colleague Bert Smith (at his right) 
looks on. It was part of 3-day course at Niagara Falls. Other spectators are Arthur 
Hemstreet, Canadian Carborundum; Fdward Decker and Paul Work, Carborundum, 
and Arnold Green, Canadian Carborundum 





North Jersey Distributors Elect New Officers 


lhe North Jersey Industrial Supply Ihey succeed outgoing officers J. I 
Association has elected J. J. Lawler, of © Madsen, of Madsen & THlowell, Inc., 
the West Essex ‘Tool & Supply Co., Perth Amboy, president and Ik. I. 
Bloomfield, N. J., as president for the Blanche, of Hand Hardware Co., vice 
new year president, Mr. Seither was secretary 

I'red A. Seither, of Seither & Ellis, — treasurer 
Inc., of Newark, is vice president, and John P. Ora, of INpustRIAL Disrri 
V. J. Riordin, of Rogers Mill Supply sution, addressed the recent meeting 
Co., Belleville, is the new secretary- of the association on “Trends in the 


Harold Daschner treasurer Industrial Supply Business.” 





Lansing Appoints Barnes Holds 7th National Sales Conference 


¥ 


Two Executives 


of ai) 


Kugene A. Gump has been ap 
pointed general manager and Harold 
Daschner has been appointed sales 
manager of the Lansing Co., Lansing, 
Michigan, according to a recent an 
nouncement by Shelby Race, presi 
dent of the company. 

Mr. Gump, who served successively 
as purchasing director and sales man 
ager of the organization, has had 
many years of experience in industrial 
management. Prior to his affiliation 
with the Lansing Co. he was director 
of purchases for the State of Mich; 
gan. 

Mr. Daschner has had over 20 
years experience in the field. He was 
associated with a large wholesale hard 
ware and industrial supply house for 


gene aC 


Marking their 33rd anniversary, W. O. Barnes Co., Inc., Detroit, held their 7th 
national sales meeting. ‘Those attending the meeting included: (first row—left to 
right) Evan Evans; Al Ouellette, plant superintendent; Bert Young; J. H. Flavell, 
the past six years, and prior to that president; Frank Shaw; Frank Rogers; Jack Bennett, vice president; (second row) 
was executive secretary of the Michi Charles Madgwick; Brick Ledyard; Ollie Roberts; Frank Peery; Ken Williams; Paul 
gan Retail Hardware Association for Shellabarger; Bob Randall; (third row) Oren Thompson; Paul Boesen; Robert Robin 
over a decadk on; Robert Bournonville; Clifford Warner; Roy ‘Tamblingson; V. H. Olsen 


FOR ADDITIONAL NEWS SEE NEXT PACE => 





Materials Handling Show 
To Feature 255 Displays 


Equipment will be displayed by 
255 companies at the fifth National 
Materials Handling Exposition to be 
held May 18-22 in Philadelphia 

Almost all space has been sold, the 
Material Handling Institute, which 
sponsors the event, has announced, 
and plans are being completed to a 
commodate an attendance of 25,000 

Space will be reserved in New York 
and Atlantic City hotels to provide 
for overflow from Philadelphia 

The show will occupy the entire 
Convention Hall, plus a covered rail 
road siding where freight car loading 
will be demonstrated. Some of the 
exhibits will occupy considerable space, 
at least 12 companies having reserved 
from 3,000-7,000 sq. ft 

Ihe American Materials Handling 
Ssocicty will conduct conferences mn 
connection with the exposition 


New England Group 
To Meet in Boston 


Ihe New England lron & Hard 
vare Association will hold its sixtieth 
mnual banquet at the Sheraton Plaza 
Hotel in Boston on January 14 

Business meetings will take place 
during the day, Howard EF. Clark, asso 
ciation president, stated 

Members of the National Industrial 
Distributors Association, the American 
Steel Warehouse Association and the 
National Wholesale Hardware Associa 
tion have been invited 

Harold Caldwell Kessinger will be 
the guest speaker 


Seattle Firm Plans New Headquarters 





Perspective shows building that will be ere« ted for Star Machinery Co on Landers 
St. in Seattle, Wash. The firm is now located at 1741 First Ave. South 





Cleveland Twist Drill Elects Armstrong President 


Arthur S. Armstrong 





Republic Rubber Holds Sales Conference 


Arthur S. Armstrong was clected 
president of The Cleveland ‘Twist 
Drill Co. Nov. 11, 1952. He succeeds 
Jacob D. Cox who assumes the posi 
tion of chairman of the board. 

Mr. Armstrong has been with the 
company 20 years. After spending sev 
eral years in the factory, he became 
a service representative, and later was 
transferred to the Administrative De 
partment. In 1949 he was made execu 
tive vice president 

Mr. Cox, now chairman of the 
board, has been president for 33 years 
In his new position he will continu 
in the overall affairs of the company 


Wisconsin Distributors 
Elect New Club Officers 

C. Morgan Curtis, treasurer of 
Western Iron Stores Co., Milwaukee, 
has been elected president of the Wis 
consin Industrial Distributors Club 
for 1953 

Other officers are: Raymond O 
llansberg, of General Industrial Sales 
Co., Racine, vice president; M. W 
Mund, ‘Triplex Supply Co., Milwau 
kee, treasurer; and J. A. Liermann, 
Cordes Supply Co., Milwaukee, secre 


tary 


Tidewater Supply Co. 
Plans New Warehouse 

Che Tidewater Supply Co., Roanoke, 
Va., has announced plans to build a 
new $200,000 two-story warehouse on 


14th St.. N. W 


All operations of the firm will be 


Sales plans for 1953 were outlined at the recent annual sales conference of the Repub 
lic Rubber Div., Lee ‘Tire & Rubber Corp., in Youngstown, Ohio. The company 
conducted an inspection tour of the new $2,500,000 plant addition which will pro 


moved to the new building when it is 
completed, Claude M. Stutts, man 
duce a complete line of wire braided hos ager, stated 
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lormal opening of the Atlas Supply Co. branch in 
Atlanta, Ga. attracted many industrial leaders, and pub 
lic and business officials 

President EF. L. Davis, Jr. addressed a large group 
it a pre-opening dinnes held at the Capital City ¢ lub 

Ihe newly remodeled 4-story building, located at 505 
Whitehall St., S. W., has 53,000 sq. ft of office and 
warehouse space. Modern facilities have been installed 
for efficient warehousing and shipping of industrial sup 
plies. Small items in popular demand are stored on mod 
er racks on the first floor 

lo facilitate materials handling a metal chute was in 
stalled which runs through all floors. ‘The second floor is 
devoted to air-conditioned offices and display rooms. 

Because of the great number of people attending the 
formal opening, it was necessary to extend it for two 
nights. More than 400 door prizes, donated by manu 
facturers, were distributed to guests 

J. L. Linville, Jr., who has been with Atlas Supply Co 
since 1937, is manager of the new branch, and was host 
of the opening ceremonies. Some of the company ofh 
cials attending included Chairman Davis; President 
Davis; C. V. Murray, executive vice president; R. W 
Allen, vice president and manager of the heating depart 
ment; and H. B. Nifong, vice president and secretary 


OUTSIDE SPACIOUS ENTRANCE provides ample load 
ng dock for customer's pick-up truck 


CHUTE from top floor to ground floor shipping department 
facilitate peedy handling of stock 


TOP OFFICIALS of Atlas Supply Co. on hand for Atlanta 
branch opening: Egbert L. Davis, Jr., president; Hal B 
Nifong, vice president and secretary; R. W. Allen, vice 
president; C. V. Murray, executive vice president; J. L. Lin 
ville, Jr., manager Atlanta branch, and E. L. Davis, Sr., 
chairman of the board 


INSIDE FIRST FLOOR | shaped sales counter features 


attractive product displays 


CHECKING display boards are J. C. Bodenheimer, receiving 


de partment manager, and C W. Henge, assistant manager 


FOR ADDITIONAL NEWS, SEE NEXT PAGE i 





L. L. Ensworth Salesman Celebrates 50 Years of Service 


RELAXING ON 50TH ANNIVERSARY, Bill Farrell sits 


by television set presented to him by L. L. Ensworth asso 


William C. “Bill” Farrell recently completed 50 years 
service with L. L. knsworth & Son, Inc., Hartford, Conn 
distributor, and recalled his first days with the company 
starting back in 1902 as a bookkeeper 

In those days a “mill supply house” stock consisted 
of a few lines of sandpaper, grind stones and nails and 
some wrenches and tools. Mr. Farrell used to board the 
train to ‘Tarriffville (11 miles from Hartford) hire a horse 
and buggy and driver from the blacksmith who drove 
him around to the trade and then took him to Rainbow 
(9 miles from Hartford) where he got a trolley back to 
his starting point 


iates. Memories of a half century ago are still vivid in M1 
Farrell's mind 


“There was no radio and few newspapers in_ those 
days,” Mr. Farrell recalls. “I carried the news about 
what was going on in the territory, so | was always wel 
come.” 

In those davs Mr. Farrell sold a lot of horseshoes 
Chey made up nearly half my sales,” Mr. | irrell mused 

Mr. Farrell, now a stockholder and director of Ens- 
worth, describes his present outlook on life as follows 

\t 73, in good condition, I feel too old to do what | 
once did, but too young to quit.” 

Ihere is no thought of retirmg—Mr. Farrell is on the 
job every day 





COLLECTING ANTIQUES has been 
Mr. Farrell's hobby shared by Mrs. Far 
rel who admires Dresden figures on one 
of their unusual mirrors friends and L, I 


AFTER LONG DAY answering phone 
and door bell, Mr. Farrell contemplates 
flowers presented by purchasing agent 
knsworth associates prevent wagons from banging bricks 


READY TO CALL on trade, Mr. Far 
rel) stands by Civil War cannon origi 
nally installed at Ensworth entrance to 
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There’s a YALE hoist 
for every lifting job! 


It would be almost impossible to list all of the lift- 
ing jobs that can be done better with yae Spur- 
Geared Hand Hoists...and every one of these 
lifting jobs is a potential sale for you! yALe quality 
features...resulting from extensive research and 
exclusive design...are accepted standards of per- 
formance and quality in plants and factories of all 


- kinds and sizes...in all industries. And, YALE's con- 


Pictured here is just one example of how YALE Spur-Geared Hand 
Hoists cut costs as much as 7 saving time and manpower. With 


sistent advertising program keeps your customers 
the hoist, trucks and gondolas are loaded faster afer y tewer men, . : 
and prospects informed...tells them that you are 


their only source of industry's preferred hoists and 


YA i £ hoisting equipment. 
Alt ‘ te j ‘ e Mig. Co 


4 . ' STS The ZU ECLIa Manufacturing Co., Phila. 15, Pa. 


YALE GAS AND ELECTRIC INDUSTRIAL TRUCKS + YALE WORKSAVERS + YALE HAND TRUCKS + YALE HAND AND ELECTRIC HOISTS + YALE PUL-LIFTS 
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“Selling Is Miy Business e ec e Dol realize the im- 


; 7 i ‘ att ope ? 
portance of product knowledge and proper materials? . . . Of contacting small customers? 


Small Business Can Be Good Business 


Nin boerttl buges 
Moaurnll ck wine md builder 
Co., Charleston, W. Va 


whi h pann d out a 


mall custom 
the 


vhion 
md that’ 
upph 


Vher in 


crs get big idea 


tim 
tire 


madustrial 


for an equip 


ound or, at 
Mi \ cy 
( 4) 


and 


man to be 
Harry 1 
salesman, Capital City Supph 
Charleston, W. Va... thinks so 
inakes it a point to keep in tou h with 
the small fabricating, welding and r 


pair shops whose modest requirements 


ment sal 


least, available 


1 personal « ill 
be a 


hie supplhic It mav b 
(if he’s in’ the 
phone call, just to 
all nght and if anything 
A “big idea” turned up during a 
call on Bob's Welding Shop located in 
i small building on a dead-end lane off 
the main highway outside of Charl 
ton. Bob Murrill, owner, showed Me 
Vey his plans for producing a shuttle 
buggy low 
vein the 
Murnll imtended to use rear 
ends of used trucks, weld the bod 
from sheet and plate and figured on an 


rea) or at may 
that 


dom 4 


eCTV ICE IS 


cnough to get into 
coal mine ind haul out 


low 


coal 


clectric motor drive 
MeVev and Murnll got together in 
1 huddk thy up 
hp motor 
B” s 


bugev 


on drive ind Calne 


hive torque arm 


tion V-belt 


two-ton Ca- 


with a 
speed reducer with 
drive to fit th 
pacity 

When Murrnll went 
tion’, MeVev got the order for motor, 
bas peed reducer, V-belts, 
lubrication, chain and sundry 


ito produc 
| 


motor 
sheaves 


130 


for both is admired by Bob 
ilesman, ¢ ipital City Supph 


od bout ie 


McVey 


items im addition to welding 
And cach time Murrill starts 
mother “buggy” (and he’s had quite a 
few starts in a couple of years) McVey 
Not bad busi 


ness from a one-man shop! 


oth I 
supplhic ‘ 


gets a duplicate order 





BRUCE WHITTLE: 


Product Knowledge, 
Proper Material Are Musts 


Selling asbestos and rubber gasket 
material is no more difficult than sell 
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ng any other produ t IS the opmion 
of Bruce Whittle, who has been asso 
ciated in the industrial supplies indus- 
try for more than ten vears 

Mr. Whittle specializes in these two 
products for Farquhar Machinery Co 
of Jacksonville, Fla. His customers 
are mainly in the ship repair yards, 
but he also has a number of industrial 
customers who prefer to make their 
own gaskets. 

Product knowledge and the proper 
type of gasket material for cach job 
are MUSTS in successful selling of 
this line, Mr. Whittle “You 
learn a lot by visiting the shops and 
digging into shop problems. Many 
times when a has trouble, 
the best procedure is to go to his shop 
and assist in the repair or repack your 
self,” Mr. Whittle declares 

In steam gaskets, Mr. Whittle savs, 
the customer looks for durability and 
a product which will not harden. ‘The 
customer wants service, the kind that 
keeps him going and gets him back 
into operation if trouble develops 

Mr. Whittle that without a 
good supply in inventory service is 
difficult, but with a good supply in a 
varicty of sizes and types you can 
always mect a customer's emergency 
demands 

As a precaution against the custom 
ers stock running too low, Mir. Whit 
tle keeps tab on the stock. He 
that will prevent a lot of emergency 
calls 

Mr 


SAVS 


customer 


SaVS 


SAVS 


Whittle cautions not to allow 
any customer problem to “‘s vou” 
for there Keep 
ing abreast of new developments and 
new uses for it pavs dividends when 
solving problems, he de 
clares 


Are 


is alwavs a solution 


customer 





Your success and your failure are 
both mental. Every sale, every action 
and achievement, is first an idea—a 
thought in your mind. When you sell 
a commodity you actually sell an 
idea. The man who is a success is the 
man who trained himself to act on 
his thoughts while other people mere 
ly allowed themselves to be diverted 


Top Secrets of Successtul Selling: 
Thought Plus Action 
By Jack Wardlaw 














slp, CANE A Now twict” 
m sro wr BLUE DE 


BLUE DEVIL 
a" DIAGONAL KNURL 
SQCKET CAP SCREWS 


ENDS FING FUMBLING IN HAND ASSEMBLY 
Now you @n get BLUE DEVIL SOCKET SCREWS 
with diagonal knuffed heads... a real time- and work- 
saver especially@lesigned for those hand assembly appli- 
cations. “DiagonaMKnurl”—exclusive with Blue 
Devil—means n@more delay due to sweat, grease 


EASY TO IDE 4 mememese 
“Diagonal Knourl"jmmediately stamps a socket : . 

i," . Blue Devil Socket 
screw as BLUE DEVI§) made only by Safety Socket - Sunes ann ould entin. 
Screw Company. It's}our guarantee of top qual- sively through Industrial 
ity, precision manufa@pre and a variety of styles i Distributors. Get the 
ond o sie every tome ga : facts today on our 
and sizes to meet virtMally every fastening re- : distributor policy. 


quirement! 


4 








/ / 
> 


, Cocker Cerew Company 


6500 Avondale Avenue, Chicago 31, Illinois 
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ON THE MARKET .... 


HERE ARE THIS MONTH’S NEW AND IMPROVED PRODUCTS 


Masking Tape 


Thin And 
Flexible 


\ new pressure-sensitive tape known 
is Thinflex Masking Pape No. 6207 
has been mtroduced 

It i nd to be 
without 

The backing, made of cellu 

iturated with a special rub 


thin and 
necessary 


unusually 
flexible icrihice of 
trength 
lose fiber 
a COMIp nnd 
vr than fiber which 
manufactures makes 
flexibility, strength and thinness. ‘The 
ilso points out that the back 
fully creped and im “perfect 
balance with strength so 
that the tape holds positively yet strips 
Hf fast in one piece without breakage 

\Iystik Adhesive Products, Chicago, 
Ill 


ictually is more rub 
iccording to the 
possible extra 
maker 
Hig i 


idhe sive 


Hammer Drill 


For Hole Drilling In 
Concrete and Masonry 
\ new i 


ck tre 
cop | 


capacity, heavy-<luty 


hammer drill has been devel 
Known as Model 26-RO, it is 
said to be designed to speed up quan 
ind ma 
this 


tity hole drilling in concrete 


mrv. The manufacturer claims 

















INDUSTRIAL DISTRIBUTION 


new hammer drill combines the power 
of their largest clectromagnet hammer 
with rotation of a spiral 
fluted, drillbit Ph 
iutomatic rotation is accomplished by 
1 simple ratchet 
which utilizes the recoil of cach blow 
of the hammer piston to slightly turn 
the bit Thus. the 3600 
minute of the hammer piston rotate 
the bit with 
the right speed 
his automatic 
ilso ud to 
quarter turning of 


mtomatn 
carbide-tipped 


rubber mechanism 


blow 5 pel 


considerable torque at 


drill bit rotation 1 
climinate— the 
1 drill bit—reduc 
itor fatigue. ‘The spiral-fluted 
drill are wallabl 
varicty of 


mg ype 
carbide tipped 
from the maker in hol 
diameter 


[he Svntron Co., Hlomer City, Pa 














Chucks 


Holds Large Work Pieces 
Of Small Cross-section 


New chucks 
signed by the maker for 
turbing 
and mngs have 
developed They are said to 
inate the fear of distortion o1 
unl meet the requirements of rigidly 

work-picces of small 
without vibra 
tions encountered when machined at 
high speeds hese chuck 
furnished for cither manual chucking 
epetith 


engineered and cd 
safe machin 
ing of large wheels and jet 


engine discs been 
! 

clim 
strain, 
holding — large 
cross-section harmon 


call be 


or air power chucking for 
machining operation 

Cushman Chuck Co 
Conn 


Harttord, 


e JANUARY, 1953 
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NS 
Belt Sander 


For Fine Burring, Grinding 
And Polishing Operations 











\ new belt sander, designed for all 
fine burring, grinding and_ polishing 
operations on metals, rubber, plastics, 
glass and similar materials, has been 
introduced 


Belt 


mounted on heavy 


tin) 


duty, 


wheel in diameter, are 


wide, doubk 
row double-sealed ball bearings which 
ie said to be both liquid and dust 
proof, ‘Th tates that, 
it average working loads, bearing lif 
is estimated in excess of 10,000 hour 

\ trackage adjustment is said to 
insure positive wheel alignment 

This belt 
hp 1750 rpm motor and is driven with 
1 V-Belt. It is designed to operate 
it any speed up to S000 S. F. M. Any 
standard belt width from 4-in. to l-in 
by 44-in omimo 
dated 

Benchmaster Mfg. Co., 
Calif 


manufacturers 


new sander requires a 4 


length can be a 


Gardena, 


Straight Edges 


For Metal Working 
And Draftsmen 


A new line of straight edges has been 


ntroduced by the maker. These new 





- PRODUCTS WITH SALES POSSIBILITIES FOR INDUSTRIAL DISTRIBUTORS 


straight cdges are said to he d muble 


checked — for 
straightness 


precision, finish and 
According to the 
facturer, the same method for checking 
is used by U.S. Burcau of Standaris 
These straight edges are recommended 
by the maker for metal working as well 
is draftsmen 


\Mlarshall Steel Co., 


Widnitl 


La Grange, I 














Circular Saw 


Cuts Non-ferrous 
Metals or Plastics 


Ihe newest addition to its imdu 
trial line of saws Phe Diss-Crol 
Circular Saw 
the manufacturer. 

Specially designed for cutting non 


yy? hyy 
opp. I , 
cop] Dra iil 


has been announced b 


ferrous metals 
nunum, magnesium, Dbroiw< Ol 
tics (Formica, Masonite I 

Micarta), the new 
said to he 
high-chrome ID 


superol dge-holdi 


Plexiglass, 
blade is 
from high-carbon, 
ton stecl 
qualities 

It is claimed 
a long cutting life, 


preci MOU Tbe 


with 


that the Diss-Crol 
aw has marke 
by infrequent sharpenings and a 
sequent reduction im operating « 
It is available in diameters of ¢ 
12 and 14 inch« 

Henry Disston & Sons, Ine 


delphia, Pa 


Roller Chain Drives 


Sprockets With Split 

Taper Compression Bushings 

Ihe manufacturer has announced a 
of roller chain drives featuring 


Unbreakabk 


Compre 1On 


new ling 
sprockets with 
leable split 


Theil 


iron taper 


FOR AN INDEX OF MANUFACTURERS’ PRODUCTS, SEE PAGE 














, 
vhiach require No veldu 
org 
, ' 
ther feature claimed by the man 


the fact that 


} — et 
oth available nu 


cham and 
pach 
» climinate the disad 
sv parts on stock sh 
il] painted vith bake 
plied bushing tem used 
hain pl ckets 1 ud to 
uscd thr 
lin f single and multipl 
heave igid and flexible cou 
plings, and paper pulleys 


Browning NIfg. Co 


Wn mghout the 


\Miavsville, Ky 


Hose 
Flexible, For High 
Pressure Service 


type of flexible 
] d 


sg Se 
industrial rubber hos lle 


hi oh pre 


irctex is now being produced 
his hose is vith a 
d Rept ne tube in length 
including 60 feet Ihe tube i 
clected tex 
ontinuous! 


mac mandrel 


up to 


vhich ] 


round the tube im multiple 





— 
a 
a coe 











with al 


rubber unpregnated plies, of 


ternating plies of braided tabnics and 
of wire, or with multiple 


Wit 


wi rick d pri ‘ 
ids of standard or extra heavy 


hose carcasses are encased in 
ibrasion resistant, thick rubber 
nv r covers made of braided tex 
hose is said to carry. variou 
fluids under both 
ssures, and as not 


ic 

Phi 
ypes of gases o1 
high and tow pre 
weakened by constant vibration o1 
flexing and it will not rust or corrode 
Lhe manucacturer states the 
vithstand working pressures as high 
iid temperatures from 
minus 40 deg. I. to plus 200 deg. | 
Standard size trom in, to 
an. for hydrauln W ire 


said to he designed to 


ho « W I 
i > 500 p l 


range 
control hose 
tex hose is also 
mect high temperature and high pres 
and 


urc requirements for steam, arr, 


mmo 
Repul he Rubber Div., Lee Rubber 


lire ¢ orp Youngstown, Olio 














Spray Gun 


Self-contained, 
Portable 


\ full 
pra gun 
Spray Gun 
gil 


clf-contamed and portabl 
Ke ( ke I 
ha been developed I he 


known a thi 


need Ho hose, ( VATE or, m0) 


Continued on page 13 
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Be Sure Your 
Customers Know 


this Story of 








VY er 
be> 


SITTIN 


VIS VY 
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eS SI39S34' 


Balanced Action Taps give them con- 
sistently accurate work; this minimizes 


scrap losses. 








Balanced Action Taps give them much 
longer tool life. 


These carefully-manufactured Taps are 
money-savers for your customers. Explain 
to them this BALANCED ACTION PRIN- 
CIPLE. It's a remarkably effective selling 


Uniform Flute Contours 
story. 





Accurate and 3 ” WINTER BROTHERS COMPANY 
Concentric Rochester, Mich., U.S.A. 


Chamfer Distributors in principal cities. Branches in New York, 
Detroit, Chicago, Dallas, San Francisco. Division of 
National Twist Drill & Tool Co. 


Precision Chip Driver Contour 


> 
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You Can Offer Your Customers It's the cutting-edge that counts. Cutting 
tools today, as National designs and 


manufactures them, will produce more 


Metal Cutting At pieces at lower cost. 


Get and keep the edge over your com- 


L °o Ww E Re C o S T petition with National Twist Drills, 


‘ = a Reamers, Counterbores, Milting Cuttars, 
with Cutting Edges Like These! End Mills, Hobs, and Special Tools. 


NATIONAL TWIST DRILL AND TOOL COMPANY, Rochester, Mich., U.S.A. 
Distributors in principal cities, Factory Branches: New York «+ Detroit *« Chicago * Dallas * San Francisco 
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Kvery fibre inspected for quality 


Because of the rigid standards 
set for Columbian Rope, all Ma- 
nila fibre arriving at our Auburn 
plant from the Philippines is care- 
fully inspected. Knots and tangles 
are carefully removed. Experts 


then sort the individual fibres ac- 


cording to length, strength, color 
and texture. 

This preliminary inspection 
typifies the care Columbian takes 
—every step of the way—to guar- 
antee you a tougher, longer wear- 


ing, more flexible rope. 


COLUMBIAN ROPE COMPANY 
320-50 Genesee Street 
AUBURN “The Cordage City”, N. Y. 
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Three Strand Rope possesses the 
greatest breaking strength. Rec- 
ommended whenever the strain is 
lengthwise — asin lifting weights 
or mooring or towing a ship. 


Four Strand Rope is used where 
rope is subjected to abrasion — 
os in bending over a sheave. 
Columbian makes four strand 
rope with a center core to cushion 
the strands when bearing a load 
— help prevent ao cut-in strand. 


Cable Laid Rope consists of three 
completed ropes forming a nine 
strand rope. Has exceptional 
spring-like resiliency and high 
abrasion resistance—is especially 
suitable for deep sea ship moor- 
ing and well drilling 


Here's how to identify Columbian 
Pure Manila Rope. On all sizes of 
5%” diameter and larger, you'll 
find the red, white and blue 
surface markers. In one of the 
strands there is a red, white and 
blue paper tape. It is your guar- 
ontee of the finest manila rope. 








On The Market Today 


(Starts on page 132 





tor or other attachments—power is 
supplied by an easy-to-load, CO, car- 
tridge which fits into the handle. The 
maker states that the cast aluminum 
body of the gun has rust-resisting 
brass and stainless steel inserts. The 
heavy gauge, stecl container is filled 
from the top, and holds 21 oz. of 
liquid 

It is claimed that this spray gun 
can be taken to the job, anywhere, for 


spraying paint, varnish lacquer, stain, 
oil, wax, and for rust proofing, moth 
proofing, and fire-proofing. It is said 
to be effective for touching up paint 
ind enamel finished machinery and 
equipment. It is furnished with three 
CO, cartridges, and extra cartridges 


are available. 
Sullivan-Becker Co., Kenosha, Wisc. 


(Continued on page 138) 





Masking ‘Tape 

Mystik Adhesive Products 132 
Hammer Drill 

The Svntron Co 132 
Chucks 

Cushman Chuck Co 


Belt Sander 
Benchmaster Mfg. Co 


Straight Edges 
Marshall Steel Co 


Circular Saw 
Henry Disston & Sons, Inc. 


Roller Chain Drives 
Browning Mfg. Co 


Hose 
Republic Rubber Div., Lee 
Rubber & Tire Corp. . 


Spray Gun 


Sullivan-Becker Co. . 


Reamer 
The Ridge Tool Co... 


Gas Torches 
Bell & Gossett Co. . 


Power Notcher 
O'’Neil-Irwin Mfg. Co 140 
Air Sander 
National Air Sander, Inc 


‘> 


142 


Air Filter 
Goodvear 


Co. 


Tire & Rubber 





Index of Manufacturers’ Products 


Folding Rule 
Stanley ‘Tools 


Hand Trucks 
Ihe American Pulley Co 


Milling Cutter 
Super Tool Co 


Motor 
yw, § 
Inc 


Electrical Motors, 


Arbor Saw 
Heston & Anderson 


lool Grinder 
Ex-Cell-O Corp 


Vacuum Tank 
Multi-Clean 


Products, Inc. 


File Set 
‘Tacony 
Co 


Hardware 


File & 


Abrasive Blades 
Porter-Cable Machine Co 


Insulating Compound 
Minnesota Mining & Mfg. 
Co 


Rolling Fixture 
Michigan Tool Co 


Screw Extractors 
J. H. Williams & Co 


‘Tapes 
Industrial Tape Corp. . 
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NEW... no. 5 KELLER 


POWER 


MODEL ADDED 
TO POPULAR 


KELLER 
LINE 


New No. 5 has 9” x 
9” capacity. Has 
variable 0-200 Ib. 
power pressure reg- 
ulator for blade. Cuts 
thin wall tubing or 
solid bars fast. Also 
many other fea- 
tures you want 

in a saw. 


@ More Features 

@ Easy to Sell 

@ Rapid Turnover 

@ Satisfied 
Customers 

@ 10 Models to 
Choose From 


Sell the Keller 
Power Hack Saw 
line. Efficient—low 
cost—speedy. Each 
Keller Saw sale 
means genuine cus- 
tomer satisfaction 
plus good profits. 


CHOOSE FROM THE 


Complete 


LINE OF KELLER 
POWER HACK SAWS 


New catalog illus- 

trates and gives all 
specifications of 10 
models. Write for 
y catalog today! 


Sales Service Machine Tool Co. 


POENE COTE FRELEES « SRPE FTE WAFERS  EmLEe POWERS MAGE taws 





2347 Uscversty Avenwe * OW Paul W4, Muamnesete 








for today’s terrific tempo... 


Accurate Threads for Fast Assembly 











Reamer 
For Pipe 
And Conduit 


| \ new Ridgid Spiral 2-S_ Pipe 
. Reamer has been added to the maker’s 
and profitable | line of pipe tools. 
Ihe manufacturer claims that this 
repeat orders for you | new spiral seamer cuts inside burt from 
pipe and conduit clean and fast with 
minimum effort and pressure. It is said 
that this spiral reamer cuts holes in 
sheet metal also. ‘The reamer capacity 
is 4-in. to 2-in. and is furnished with 
or without a ratchet handle. 
The Ridge Tool Co., Elyria, Ohio. 


Western Hexagon 
Head Cap Screws 


Complete modern facilities, 
from laboratory analysis of 
metal to final inspection, 
assure the sturdiness and un- 
surpassed accuracy which are 
standard with WESTERN. 
Both bright and hi-carbon 
heat-treated Hexagon Head 
Cap Screws are available in 
sizes from 4" x 44" to 1” x 6”. 


Western Semi-Finished 
Hexagon Nuts 


Western offers also a complete 
line of semi-finished hexagon 
nuts—American Standard 
Heavy, Regular and Light, full, 
jam and castellated carried in 
stock in catalog* sizes. 


*Catalog showing all “Western” stand- 
ard fasteners gladly sent on request. 


Gas Torches 


With Interchangeable 
Burners and Tips 


\ new and improved line of Prepo 
gas torches, with six interchangeable 
burners and tips has been introduced. 
\ccording to the manufacturer, the 
new torch is small, light, hot and has 
wide uses, plus economy. 

It is claimed that the six inte: 
changeable burners and tips makes it 


Western Automatic 


Machine Screw Company 
722 Lake Ave., Elyria, O; 


possible to tailormake the torch with 
1 heat tool designed to perform a 
specific job. ‘They include: a utility 
burner for general purpose work; 
heavy duty burner for greatest heat 
volume; pin point burner for precision 


OS 


Precision Screw Products. Parts and Assemblies Since 1873 


INDUSTRIAL DISTRIBUTION © JANUARY, 1953 





a4) ye a he /ay, 
Cha LLVEL 


A FEATURE YOUR CUSTOMERS APPRECIATE 


Each valve packed individually in its own sturdy carton - fully 
protected against nicks, scratches, discoloration, and the 
harmful effects of dust or foreign matter. A little thing, 

yes — but a typical example of how Ohio Brass supports 

O-B distributors by doing even the /ittle things that 


insure complete customer satisfaction. 


@ 


4203V 


BRONZE GLOBES - GATES - ANGLES - CHECKS - FOR INDUSTRIAL SERVICE 
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work; paint remover tip; diamond 
point solder tip; and chisel point 
solder tip. 

It is further stated that the new 
torch, which weighs a little over a 
pound, is instant lighting and gives 
full heat promptly. Its size—4-in 
wide and 104-in. high—enables the 
tradesman to work in small, con 
gested areas. 

Disposable fuel tanks containing a 
special hydro-carbon blend, eliminate 
the dangerous handling of flammable 
liquid fuel. It is said that a fuel con 
tainer will last from 14 to 4 hou 
depending on the burner or tip used 
The new burner, with all accessories, 
comes in an all-metal carrying case 
containing space for extra fuel tanks 

Bell & Gossett Co., Morton Grove, 
Ill. 


Down on 


the Fitting 


7 
$s: 
. 
‘ Now 


. CUTS TIME on production or maintenance opera- Ratchet 


tions because it slips around tubing and down fit- 
tings, where you ratchet off or on in mere seconds. 
Functions perfectly with as little as 7° arc clearance 
for handle. Reduces workman injury too-TAC 
can't slip off the work and skin your knuckles. 


. CUTS COST on fittings, tubing, etc. Snugs down on 
fittings, never “barks” or scars the hex fitting or 


strips thread, 


. REDUCES INVENTORY OF HAND TOOLS required in miner 


your tool crib. Several sockets, a few head sizes, inant mines dai 
, INE FUEL LINE 
and you eliminate over half the wrenches you'd PREUMATIC LIN 


otherwise maintain. 


PMENT 
GING EQUIPMENT 
REFINERY EQUIPMENT 
sas Psst Power Notcher 
SUTOROTIVE EUW IENE For Notching 
WATER & GA LINE ° 
Sheet Material 


AND DOZEN F OTHER 

\ new power machine for notching 
sheet material has been developed 
Designated Di-Acro Power Notcher, 
it is claimed that a notch as large as 
6-in. by 6-in. can be made in 16 gauge 
sheet steel, and notches both larger 
and smaller than 90 degrees, as well 
as some straight shearing jobs can be 
performed by making a few adjust 
ments 

Additional advantages claimed by 
the manufacturer are: High rate of 
production—up to 180 strokes per 
minute. Minimum operator fatigue 
Simple operation foot actuated 
4 clutch leaves both the operator’s hands 
TUBING APPLIANCE COMPANY “ free for work handling, and single 
10321 Anza Avenue, Los Angeles, California stroke action of clutch prevents acci 
dental work damage Dependable 
service—flywheel is driven by either 





@ 1952 TAC 
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STANDARD CARBIDE 
MILLING CUTTERS 


From The World’s Most Complete 
Stock of Standard Carbide Tools 


Your customers know 
Super quality. Handle 
the line thats easiest to 


— 


sell. 


1S Oypth 


QuatitltyY CARBIDE Toots TOOL COMPANY 








21650 Hoover Road, Detroit 13, Michigan 


INDUSTRIAL DISTRIBUTION © JANUARY, 1953 





Even though it weighs a ton, when the oil circuit breaker on 
Westinghouse “Unitized” Heavy Duty Switchgear is re- 
moved periodically for inspection, it’s only a one-man job. 
A power-elevating mechanism lowers the breaker onto a hand 
truck and lifts it back to operating position in about 3 
minutes. 

Heart of the elevating device is a motor-driven Winsmith 
Helical Gear Speed Reducer, with an input of % hp at 1725 
rpm and a reduction ratio of 9.5 to 1, which operates 4 
shaft-connected screw-lifts via a drive chain. Like all com- 
ponents of 100% standardized Westinghouse Switchgear, the 
Winsmith reducer is itself a product of complete standard- 
ization. 

Whether your power transmission requirements are inter- 
mittent like this switchgear, or continuous ... heavy duty or 


light , .. Winsmith is the only name in speed reducers you 
need remember. Standardized worm, helical and patented 
differential gear units are available to serve your specific 
needs throughout the 1/100 to 85 hp range, in ratios from 
1.1:1 to 50,000:1. Request Catalog 148 for details. 


WINSMITH, INC. 
12 Eaton Street 
Springville (Erie County), N. Y 


Ota 
a 
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a single or three-phase 4 hp. clectric 
motor. Safety—danger from exposed 
moving parts is climinated and greatet 
work visibility is provided the oper 
ator by housing all moving parts in a 
steel cabinet. Compact occupies 
floor space 17-in. by 28-in. Portable 
need not be bolted down; net 
weight is 465 Ibs. Work table 12-in 
by 18-in. provides large material sup 
port area. Gauges for adjusting depth 
and angle of notch are mounted on 
the work table for quick setup and 
changeover 
O'Neil-Irwin Mfg. Co., Lake City, 
\iinn. 














Air Sander 


Weighs 
5 Pounds 


A new’ straight-line-action, single 
pad air sander has been introduced 
lhis new Model No. 600 weighs five 
pounds and operates at 3200 rpm. It 
has a fe-in. pad stroke and 25 sq. in 
of abrasive area. 

I'he Model 600 has a built-in water 
spray for wet sanding work, and is 
available with either rubber or felt 
backing pads. Improved paper holders, 
according to the maker, allow simple 
and quick paper changes. Paper size 
required is 34-in. by 9-in 

The manufacturer states that, after 
a vear of careful testing, this machin« 
is now being added to their line of 
air and electric driven sanders, offering 
cither orbital or straight-line action 

National Air Sander, Inc., Rock 
ford, Il. 


Air Filter 


Traps and Holds 
Soot and Dust 


A new washabic, plastic air filter 
that is said to trap and hold fine pol 
len, soot and dust particles by static 
clectricity has been announced. 

Named Pliotron, it is said to utilize 
the inherent conductive characteristic 
of polethylene film. ‘The manufa 
turer states the filtering agent con 
tains a life-long clectrostatic charg 

(Continued on page 146) 





To meet your needs... 
W-S FITTINGS OF FORGED 


EYY 
STEEL 


Stainless systems are critical 
and costly ...Protect them where 








trouble usually starts ... with 


W-S FORGED 
STAINLESS FITTINGS 


These life-of-the-system joints 


are available in either screw- 








The “Featherlite” 





end or socket-welding types to meet your assembly needs. 
They‘re manufactured for stock in the more popular grades to 
meet your process needs. And they're all precision machined from 


solid STAINLESS Steel Forgings to meet a universal need for the strong- 


Standard Design 
est, most accurate and trouble-free fittings money can buy. 


WARES OUR Ceeiows 8 ter Senders Get the full benefit of your investment . . . insist on W-S FORGED fit- 


Design 2,000 to 6,000 pound cold non-shock 

pressure tings wherever costly stainless pipe or tubing meet . . . permanently. 
WRITE FOR BULLETIN S-2 for “Feather- Screw-End and Socket-Weld Types 
lite” Design 1,000 pound cold non-shock 
pressure 


* Tighter * Stronger * More Uniform * Lower Service Cost 


SOLD THROUGH LEADING DISTRIBUTORS .. . EVERYWHERE 


+34 
Ss 
WATSON-STILLMAN FITTINGS DIVISION 
H. K. PORTER COMPANY, INC. 
ROSELLE, NEW JERSEY 
of Forged Steel Fittings, Hand Pumps, Jacks, Wire Rope Shears and Pipe B 


Designers and Manufacturers o 
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ADD IT UP FOR YOURSELF: 





ARMOUR sales training 


Complete and factual market data is combined 


with answers to common selling problems in 





regular Armour sales managers’ meetings with 


distributor salesmen. 





and sales aids like these 


Armour's helpful “how-to” and product infor- 
mation booklets do a selling job a// the time— 
even when you're not there. And a new series 


of “give-away premiums helps close sales. 


backed up by advertising here —— 


A complete schedule of hard-hitting advertising 
in these magazines does a pre-selling job. And 
every ad stresses the line, “Buy through your 


local Industrial Distributor.”’ 


and your customers’ problems solved here —~ 


Our new Technical Application Laboratory has 
the latest in coated abrasives equipment. These 
facilities are available to your customers for 


help in solving their problems. 





it all means 
there's PROFIT in selling 


Armour and Company ° North Benton Road 
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Allience, Ohie 





Tight belts 
get too tight 


Life of belts 
and bearings 
is reduced 


Only with VEELOS... 


the adjustable v-belt—can you get 
all these operating advantages. 
And only with Veelos can you elimi- 
nate costly v-belt inventory because 
just four reels of Veelos in the O, A, 
B and C widths can replace up to 
316 different sizes of endless v-belts. 


VEELOS DATA BOOK... 


The plain facts on con- 
struction, installation 
and use of Veelos 
are included in this 
illustrated Data Book 
—write for your copy. 


Link Constry 


MANHEIM MANUFACTURING Easy adjustan: 
f : 
& BELTING COMPANY lustability 


608 Manbel St., Manheim, Pa. 


Ction 


ADJUSTABLE TO ANY LENGTH +» ADAPTABLE TO ANY DRIVE 


Made in all widths in three types: regular, oil-proof, static conducting. 
Also double V in O, A and B. Packaged on reels in 100-foot lengths. 
Sales engineers in principal cities; over 350 distributors throughout 
the country. VEELOS is known as VEELINK outside the United Stotes 


eee. 





ORDER 


your bolts, nuts, rivets and other 
fasteners easier and faster... with- 
Buffalo 
Bolt's latest catalog NO. 51 — 


out confusion or error. 
gives you the information you 
need ...in a hurry. It’s clear, con- 


cise ... and complete. 


STOCK 


top quality Circle ® Bolts in 
clearly-labeled, sturdy, corrugated 
board Handy-Pack containers. 
Simplify your handling problems. 
Write for folder explaining types 
of bolts, quantities and weights 
available in Handy-Pack cartons. 


SELL 


the high quality of the complete 


line of Buffalo Bolts which has 
never been surpassed. In com- 
bination with Handy-Pack car- 
tons, they offer a superior prod- 
uct at a price no 
higher than that 


of ordinary bolts. 


BUFFALO 


BOLT COMPANY 


Division of Buffalo-Eclipse Corporation 
North Tonawanda, N. Y. 


Sales Offices in Principal Cities 


PRODUCERS OF CIRCLE @ PRODUCTS—BOLTS @ NUTS @ RIVETS AND SPECIAL FASTENERS 
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When air is forced through the plas- 
tic material it takes on an additional 
charge. ‘This electric charge attracts 
dust particles in the manner a mag 
net attracts metals. 

Pliotron filters, according to the 
maker, can be installed without modi- 
fication of present forced-air systems. 
Ihe filter is cleaned by gently rinsing 
in clear water and may be replaced 
without drying. It is produced in four 
sizes: 16 by 20 by 1-in., 16 by 25 by 
l-in., 20 by 20 by l-in., and 20 by 25 
by l-in 

CGoodvear 
ron, Ohio 


lire & Rubber Co., Ak 


Folding Rule 


Four Way 
Extension 


\ new versatile tool in the maker's 
line is the “kour Way Extension” 
rule with green ends. 

According to the manufacturer the 
X226 rule may be read four ways—1) 
on inside measurements using eight 
inch brass slide (entire reading is cen 
tered at one focal point—climinating 
chance for errors); 2) as an ordinary 
extension rule for inside 
ments; 3) and 4) as a regular rule read 
ing from either ead. 

The new rule is white with large 
black numbers impressed on white 
sticks, sealed with a new plastic finish 
that is said to wear longer 

Other features claimed by the maker 
mclude extra-thick Rock Maple sticks 
that open to even inches (rather than 
fractional) at end of cach leg; and 
quare ends that butt flush with work 


measure 





Even with & Hands wa we 


Could Sitatapatraparajita le a 
Have a Finger in So Many Pies? #XF ys 


@ Meet the goddess of Tibetan mythology— 
three-headed and eight-armed. Quite a versatile gal, 
according to ancient lore. 

Now Meet Mr. Lyon Dealer 
He spots the goddess two heads and six arms and still 
matches her versatility. Here’s why— 


@ Lyon Steel Equipment Dealers serve virtually every segment 
of business and industry—with a diversified line of products 
totalling more than 1500 standard Lyon items. (A few typical products are shown below.) Factories, 
shops, warehouses, offices, churches, ‘clubs, hospitals, homes—Lyon Dealers serve them all. 


This advertisement and others like it are appearing in Newsweek, Business Week, and leading 
trade publications, month after month. With so many products to sell to so many different 
markets ...and with this kind of advertising support—is it any wonder that Lyon Dealers 
sell thousands of dollars worth of steel equipment every month of the year? 


LYON METAL PRODUCTS, INC. 


FACTORIES IN... AURORA, ILL.—YORK, PA. 
General Offices: 153 Monroe Avenue, Aurora, Illinois 





LYON 


STARS ARS PRODUCTS 





























A PARTIAL LIST OF LYON 


© Bc 
» « 
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Cloudbursts 


AND FIERCE BULLDOGS 


CONSIDER ANNABELLE, the Buying Othce Cat. A pampered critter, if there 
And she 


ever was one. Her milk has got to be served to her in a silver dish 

won't lap nary a lap unless it's Grade A and warmed just right. 
When Annabelle drapes her perimeter over a book on the Buyer's shelf, 

she has only one thing in mind. Repose. Slumber. Withdrawal from the cares 


of the world. Shut-eye—absolute and undisturbed. 


And, dear reader—when Annabelle picks out her downy couch, how does 
she proceed? You can bet your lunch money that she uses the last ounce of 
her cat sense. Uncanny teline instinct tells her never to let down her landing- 


gear on a volume that is liable to be snatched out from under her without a 


moment § nouce 

With unswerving sound judgment, Annabelle chooses a book that is sure 
to remain untouched by anything but the janitor’s weekly dust-rag. Which 
is to say she avoids a constantly-consulted, business-pulling, Donnelley-built 


catalog as she would a cloudburst or a fierce bulldog 


If your research in buying oftices leads you to a certain conclusion—or even 


a suspicion about your catalog, just wire us THINK MAYBE WE HAVE CAT 


TROUBLE. That's something we can help you cure 


R. R. Donnelley & Sons Company 


Catalog Compiling Department 


350 EAST TWENTY-SECOND STREET - 


CHICAGO 16 


PRINTERS BINDERS ENGRAVERS LITHOGRAPHERS 
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X226 to be 


even 


This feature allows the 
used as a marking gauge in 
measurements right to the end of the 
72-in. rule. The rule may also be used 
as a marking gauge in multiples of 
6-in., and as a handy end-to-end 
measuring stick for common. build 
ing mecasurcments 

Sticks are graduated on all edges 
8-in. brass slide, removable for meas 
uring hole depths, extends 6-in. cither 
direction and is graduated on beth 
sides. 


Stanley Tools, New Britain, Conn 














Hand Trucks 


For Movers, Installers 
And Service Men 


The manufacturer has announced 
their new, improved line of American 
Keen appliance-handling equipment 
The line consists of seven patented 
hand trucks and other appliance-han 
dling cquipment—fve of which are 
made of extruded magnesium — se 
tions 

The line is designed specifically for 
the many and varied problems faced 
by movers, installers and service men. 
he equipment is said to be light in 
weight, strong, rigid in construction, 
and maneuverable in operation 

Ihe American Pulley Co., 
de Iphia, Pa 


Phila 


Milling Cutter 


With Solid Carbide 
Interchangeable Blades 


An improved solid carbide inserted 
blade face milling cutter, designated 
as the “IBH” type, has been intro 
duced. The new cutter can also be 
used as a half side mill 

According to the manufacturer, the 





NOW! 


YOU CAN GET 


TWIST DRILLS 


FROM BUTTERFIELD! 


An entire line of drills has been added to the 
well known, 100% inspected Butterfield Tools 


100% inspected — like all Butterfield tools — these drills are available 
in all the popular types your customers will want. Be prepared to fill their 
orders. The new drills, for use with every type of material, are the latest 
addition to the Butterfield line of taps, dies, reamers, screw plates that 
give such uniformly dependable performance. 


And remember — 

When you sell Butterfield drills you get the benefit of the Butterfield 
merchandising aids used in promoting any Butterfield tool — size charts, 
decimal equivalent charts, modern packaging, colorful literature with 
your imprint. Plus the ever-ready service of Butterfield’s trained experts 
in solving any cutting tool problem. 

These services, and more, are described in Butterfield’s Sales Policy. If 
there’s still an opening in your area, it will pay you to read this policy 
through. For complete details on it — and on the new Butterfield line — 
write to Union Twist Drill Company, BUTTERFIELD DIVISION, 
Derby Line, Vermont. 


BUTTERFIELD 


THE 100% INSPECTED TOOLS 


Every Tool Individually Inspected 
TAPS + DIES + REAMERS + SCREW PLATES + TWIST DRILLS 
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POWER TRANSMISSION 
EQUIPMENT CATALOGS 


Correction! Not just catalogs, but guide books crammed with 
engineering data and other helpful information 

on the most complete line of power 

transmission equipment available from 

any single source anywhere! 


Get yours immediately! 
You need them for 
reference—and to help 
give your customers 
better, faster, more 
dependable 

service. 


A pre-sold 
market! 
Medart’s reputation 
for design perfection and 
mechanical dependability 

for ability to solve 
every complicated 
mechanical power trans- 
mission problem—for a complete 
line to meet every requirement—is your 
assurance that Medart is easier and 
more profitable to sell! 


Wal Coupon HOW! 


ATTACH TO COMPANY LETTERHEAD 


TH £ MEDART CO., 3535 DeKalb St., St. Lowis 18, Mo 


M Eb D A RT Send the following Medart Catalogs 


COMPANY pan he + cama 
3535 DeKalb Street mie 
St. Lovis 18, Mo. 





Title 
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Super “IBH” has only three parts; 
blade, wedge and screw to be assem 
bled with the steel body. ‘The body is 
recessed below each wedge to facili 
tute easy wedge removal. ‘The threads 
ire in the wedges and not in the body. 
It is claimed that, in the event of an 
accident, all damage is absorbed by 
the blades and wedges and the body 
can be refitted to resume work 
quickly. 

Ihe solid carbide blades are extra 
heavy and arranged radially for maxi- 
mum blade life. All blades and parts 
are interchangeable. ‘The maker points 
out that the carbide blades can be 
reversed and used in either right hand 
or left hand bodies. 

Ihe cutter is available in six stand 
ard sizes: 4, 6, 8, 10, 12 and 14-in., in 
both right hand and left hand and 
ilso in specials. 

Super Tool Co., Detroit, Mich 


Motor 


Totally Enclosed 
Self-Cooling 


A new totally-enclosed motor has 
been developed which is said to be 
designed for services where dampness, 
dust, fire hazards and corrosive fumes 
are prevalent. 

Because of its construction, Type 
SS is self cooling. According to the 
manufacturer this feature eliminates 
the use of an exterior fan and heat 
dissipating fins. ‘The smooth exterior 
lends itself to wiping off or hosing 
down. 

Type SS motor is also provided 
with a slinger to protect the output 





= 

















two big 
EXTRAS 


you get in 


COFFING HOIST: 


EXTRA SAFETY 


You can depend on Coffing Hoists to fully protect men 

and equipment. Each is guaranteed to work at full- 
\ rated capacity — with an extra margin of safety. 

Load can’t slip or drop. All load-holding parts are 

factory-tested at 100 percent overload. Specially 

designed hooks are heat-treated alloy steel — 

will not break or straighten out. 


LOW-COST MAINTENANCE 


Heavy-duty construction throughout keeps Coffing 
Hoists on the job — assures longer life, less maintenance. 
Gears are drop-forged alloy steel, hard-faced for 

extra wear, soft-cored for added strength Moving parts 
run in oil bath and on heavy sealed ball bearings. 


These and many other construction extras are your 
assurance that Coffing Hoists will keep working even in 
hardest continual production line use. 


Coffing Quik-Lift 
Electric Hoists For more information on 


Seventeen models — 
~ Quik-Lifts, Safety-Pulls and 


capacities from 500 


to 4,000 Ib. 2 
other Coffing products listed 
below, write Dept A-1. 


Coffing Safety-Pull 
Ratchet Lever Hoists 

Ten models — capacities 
from 1,500 Ib. to 15 tons. 








Hoist-Alls * Mighity-Midget Pullers ¢ 
Spur-Gear Hoists ¢ Differential Chain 
Hoists * Load Binders * I-Beam Trolleys 


COFFING HOIST COMPANY 


Danville, Illinois 
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YES SIR... 
WE CAN DELIVER 
A PUMP FROM STOCK 
TOMORROW 


How to get a Reputation that 
brings you NEW CUSTOMERS 


If you can “deliver the goods” on time and when needed, 
industrial users of equipment begin to think of you as the 
place to call first. All factory shipments under present 
conditions are apt to be extended. The distributor with 
“pumps in stock’? makes the sale! 

You can get the reputation for delivering pumps on 
time when needed by using the Goulds stocking plan. It’s 
as simple as this: Place your order for a stock of Goulds 
pumps now. Reorder whenever your stock gets low. 

For advice on the most saleable items to stock—and 
for help in selling and merchandising, call your nearest 
Goulds Branch or write Pump Headquarters. 


STOCK THESE “ALL AROUND” GOULDS PUMPS 


Fig. 3769 Single Stage Centrifugal Self-Priming Centrifugal 


Goulds branches in 
all principal cities. 


—— _ PUMPS INC. 


wld. == 
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Fig. 3010 Centrifugal 





shaft bearing against the entrance of 
dirt or water 

Also available in Type SES, it has 
been approved by the Underwriter's 
for explosion-proof service in hazard- 
ous locations. 

There sometimes occurs in totally- 
enclosed motors a moist condensation 
caused by “breathing” of a motor un- 
der certain conditions. This can cause 
grounding of the motor. According 
to the manufacturer, they have over 
come this problem with a drain plug 
which will release water from the in- 
terior while still retaining its explosion- 
proof characteristics 

These motors are available from 4 
to 2 h.p (also fan-cooled to 75 h.p.) 
and will be produced in larger ratings 
in the future. The maker states that 
Type SS and SES comply with 
NEMA standards and have these fea 
tures: modern exterior design; sealed 
terminal chamber; normalized cast 
ings; asbestos-protected windings; 
solid centricast rotor, and Lubriflush 
bearings 

U. S. Electrical Motors Inc., Los 
Angeles, Calif 





Arbor Saw 


Motor Tilts 
With Saw 


The addition of an 8-in. tilting ar 
bor saw to the company’s line of 
woodworking equipment has been 
announced. The new saw, known as 
Model 852, is of heavy gray iron con 
struction and features a motor that 
tilts with the saw 

According to the manufacturer, the 
motor feature keeps the same tension 
on the belt and makes possible com 
plete alignment of parts at all times 

Other features stressed by the maker 
include life sealed ball bearings for 
protection against dirt and dust, miter 
gauge slots on both sides of saw, a 





ARMSTRONG TOOL HOLDERS 


ARE AN INDUSTRIAL DISTRIBUTOR’S 
SUCCESS STORY 


Few, if any, industrial products have ever at- 
tained the wide distribution of ARMSTRONG 
TOOL HOLDERS which are used by over 96% 
of the Machine Shops and Tool Rooms; are the 
standard tools the world over, wherever metal is 
machined. This tremendous selling accomplish- 
ment is a tribute to the capabilities of the na- 
tion’s Industrial Distributors and their salesmen, 
for ARMSTRONG TOOL HOLDERS have always 
been sold through Industrial Distributors. 


ARMSTRONG TOOL HOLDERS and TOOLS 
provide a continuous source of sales and profits 
to those distributors who go after this ever-pres- 
ent business—who capitalize on this universal 
preference of ARMSTRONG Quality and cata- 
log, stock and sell ARMSTRONG Lines “Across- 
the-Board.” 


ARMSTRONG BROS. TOOL CO. 


“THE TOOL HOLDER PEOPLE” 
5205 W. ARMSTRONG AVE. CHICAGO 30, ILL. 
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modern steel floor stand and acces 


4 " - 

= sible controls; saw dust chute, 26-in 
r by 20-n. cast iron table top, alu 
|! minum rip fence with accurate gauge, 


has this 43 tien and splitter with safety guard attached 


Ihe saw measures 12-in. from the 


HORIZONTALLY rr! ie blade to the front of the table 
P fe Fairfield, 


Heston € Anderson, 


i) ‘. Iowa 


' \ ‘ Web, 4, 


ANCHORED NUT 





THE 


WILTON VISE 


With STRAIGHT-LINE PULL 
That Adds Years To Vise Life 


Because it is Aorizontally anchored, the 
Wilton Vise Nut is free from the uneven 
stresses that are the prime cause of vise 
failure where vertically anchored nuts are : LEO TTTET : 
used. As the accurately fitted, fine-threaded “ I : 

Wilton spindle turns through the nut, all ’ ; Tool Grinder 

forces are exerted in a straight line pull, ona With 6-in. 


co nNeLeLy ho ( ‘ l li e 7 ere i c ( 
mpletely horizontal plane. There are no THE WILTON WAY Cup Type Wheels 


vertical cross pulls. No part of the nut, : 
spindle, or threads is subjected to unneces- With STRAIGHT-LINE PULL A new precision tool grinder, known 


sary stress, a feature that only Wilton Horizontally anchored cylinder-nut is Style 44-A, has been introduced 
offers. The result is smooth power, balanced engages spindle in straight-line pull, U ’ o ¢ ty heel 1 
tension and new-vise performance year producing balanced tension and extra ung OU. Cup type Waeen, & i san 
after year long life. 











to sharpen modern tool materials such 
is sintered carbides, cast alloys and 
high-speed steels, and ts suitable for 


WILTON VISES ARE BETTER FOR ‘| 
THESE ADDITIONAL REASONS PAAAMAMAAALANAL ALLO : r grinding carbide with diamond wheels 
sameemananeen It is also claimed to be capable of 


Spindle thread always enclosed 1 ‘ : i] } . 
Precision built throughout, no side twist, < ny Se me a ee oars. 
whence oh ’ ~F RAS and facing tools up to %-in. square or 

Malleable castings have up to 63,000 PSI x —_ wise = rye —" 
tensile strength THE CONVENTIONAL WAY catures = 1ioned by the ma rd 
eh stan I a include a steel base which has ample 
surface ser ‘easily sagtuenitie = So ae height for operator convenience, larg« 
Convertible oun stationary type to Off-set pull of vertically anchored nut U-shaped rest. tables oe 
swivel type. in other viess produces unbalanced ported, and hardened steel wear plates 
stresses that cause uneven wear, mis- The tables can be tilted to the exact 
a pape eee tua angle required—adjustment is shown 
yew in a scale that reads in degrees \ 
coolant tank is located in the base 
with a cleanout and drain opening 

positioned for easy maintenance 

EVery (he manufacturer points out that 
WILTON Vise <) Stvle 44-A is a double-end modcl 
Xi with wheel spindle driven by a bal 
GUARANTEED Sp anced inbuilt motor. The spindl 
’ shaft is carried in Ex-Cell-O precision 
ball bearings, said to be combination 
radial and thrust bearings with a 
minimum of radial and end play. The 
Write for 32-page catalog . . . full facts reversible motor permits left and 
on Wilton Vises ond Powrarm, tee. right hand tools on the same wheel 


Sold Only Through Distributors Cool cutting action is assured by a 


generous volume of coolant supplied 
W | Bee n TOOL MFG. fo from the direct-driven pump 


925 WRIGHTWOOD AVENUE CHICAGO. 14, ILLINOIS Ex-Cell-O Corp., Detroit, Mich 
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These are customers! 


Sidewalk snow melting helps keep them 


Sooner or later, whatever the business, a“ buyers 
market” wi// return. When it does . . . and for 
some it already has . . . competition will again 
reign as “the life of trade.” 

It may then be that so little a thing as a friendly 
smile or a considerate way of dealing will react 
favorably. Certainly the digger things like making 
it easy, convenient, and comfortable to transact 
business will help keep present customers and 
attract new ones. 

So, for good business reasons many merchants, 


bankers, hotel, apartment and office building 


COMMITTEE ON STEEL PIPE RESEARCH 


... and brings more 


owners, and others are installing sidewalk and 
parking area snow melting systems. As sales 
builders such systems rank with air conditioning, 
good lighting and modern rest rooms. 

You can be sure when you specify steel pipe, 
that it is the first choice for such installations. 
For steel pipe is economical, formable and weld- 
able for coil and grid fabrication, and has been 
proved in more than 60 years of conventional 
hot water and steam heating applications. In 
fact, for snow melting and other applications, 


steel is the most widely used pipe in the world! 


AMERICAN IRON AND STEEL INSTITUTE 


350 Fifth Avenue, New York 1, N.Y. 


INDUSTRIAL DISTRIBUTION © JANUARY, 1953 





HOT FORGED from solid 
RECTANGULAR STEEL 
BARS to give you SURE- 
FIRE PIPING DE- 
PENDABILITY that means 
profitable repeat business 
for you! 


PERFECT SEAL 
even with pipe not 
in alignment! 


Standard & Double 
Extra Heavy 


UNIONS 


Available with 
screwed or socket 
weld ends. 3000 
Ib. sizes Ya" to 4”; 
6000-Ib. sizes Ye” 


to 2”. 


ORIFICE 
UNIONS 


With screwed or 
socket weld ends 
4000-Ib. and 6000- 
Ib. service 


MALE & FEMALE 
UNIONS 


With steel-to-steel, 
bronze-to-steel, stain 
less steel-to-steel of 


s000-lb 


orice seats 


service only 


FULL STAINLESS & 
FULL ALLOY 
STEEL UNIONS 


With screwed or 
socket weld ends 
4000-Ib. and 8000-Ib 


service 


CATAW ISSA Ends Guesswork 


in Union Requirements! 


wrile for 
CATALOG ll 
showine the 
complete 


Le 42 eae Catawissa line 
CATAWISSA VALVE AND 


FITTINGS COMPANY 
300 Mill St. - CATAWISSA, PA, 


156 


Vacuum Tank 


Used With Industrial 
Vacuum Suction Line 


New heavy-duty vacuum cleaning 

Add-a- Tank have 
With the attach 
ments availabl it 1 po ible to add 
my standard 


ICC ics, KNOW a 


eon ce cloped 
0-gallon or sinaller gal 
mized ash can onto the suction linc 
of an industrial vac According to the 
manufacturer, it operates on ¢ ither wet 
r dry pickup with any brand indu 
trial vacuum cleanei 

Add-A-Tank is recom 
mended by the maker on 
jobs such as cleaning 


Bit new 
Vit tubing 
boiler flu fur 
nace fire boxes, large industrial chim 
Ke mull mad = factor 
clevator boot pit ind other heavy 


Wha hing ry, 


olume icuuming job 
Hazardous areas, it is claimed, are 
without danger of 
xplosion, a only the 


ifel vacuumed 
ish can assem 
need be in the danger area, while 
the vac is left outside and connected 
with a sufficient length of hose. Where 
continuous operation. 1s desirable, ash 
cans are readily interchanged vith nut 
Vorh interrupt DT 
Parts of the Add-A-Tank outfit are 
lable individually hey includ 
cover plate assembly with 5 ft. of 
metal hose, 15 ft. metal hose assem 
bly, extention pipes, flexible flue tool, 
flue scraper and wire brush tool 
Nfulti- Clean Products In St 
Paul, Minnesota 


File Set 


Contains 18 
Graded Files 


\ new set of 18 graded files, said 
to be micrometer checked to thickness 
tolerances as low as four ten-thou 
sandths of an inch, has been added 
to the maker's line 

According to the manufacturer, the 
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makes it easy 
to buy... to sell 


YANKEE 


offset HANDLES 
AND ADAPTERS 


SCREWS 
“YOU CAN'T GET AT” 


The handy Merchandiser contains a 
working stock of No. 3600 “Yankee”’ 
Offset Handles and various styles of 
Adapters—to drive or draw hollow set 
screws, socket head cap screws, Phillips 
recessed head and slotted screws. Adapt- 
ers in compartments showing catalog 
numbers. Lid lists catalog numbers with 
type and size of screws each Adapter 
wili drive. North Bros. Mfg. Co., 200 
West Lehigh Ave., Philadelphia 33, Pa. 


TOOLS NOW PART OF 


THE TOOL BOX: OF THE WORLD 


NORTH BROS. MEG. CO. 
Mine Iphia $3. Pa 


YANKEE 








lock and stop nut in one; unaffected by temperatures 
to 550° F.; can be used again and again; every 
thread takes its share of the load 


Seif-LOCKING Nurs have the following 
all metal construction; re- 


FLEXLor 
advontages: one piece, 
silient locking sections; controlled locking torques; 


A profitable line to handle— 
FLEXILOC SELF-LOCKING NUTS 


management publications. Accepted and 
used throughout industry. A good line to 
stock and sell. Deliveries of FLEXLOCs are 
extremely good. Write for detailed informa- 
tion. SPS, Jenkintown 13, Pa 


One piece, all metal stop and locknuts 

FLEXLOCs won’t work loose. One nut covers 
temperature range to 550°F. Advertised to 
designers, engineers, maintenance men and 
purchasing agents in leading business and 


FLEXLOC LOCKNUT DIVISION 


JENKINTOWN PENNSYLVANIA 
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“IACKMANCO 
BARROWS 
are built for 


erformance 
and Profit 


new set is composed of equalling files 
no taper in width or thickness—4- 
in. long and 4-in. wide. Each of the 
18 files is a different thickness—rang- 
ing from 072-in. down to .009-in., 

said to be the thinnest file made 
Possible applications, according to 
If you're a distributor of Jackmanco wheelbarrows, the maker, will be based on their pre 
you're in the most advantageous position in : cise dimensions and ability to file in 
the field. You profit most, because you're selling the best ie hard-to-get at spots that are not acces 
barrows built. You're featuring a brand name that is sible to thicker files or to standard 
well-known and preferred, wherever barrows are used. finishing equipment l'ypical uses 
And, you offer exclusive shapes and styles to meet every ’ claimed are precision slot filing and 
requirement. The entire Jackmanco line — Barrows, gap filing of electrical contacts and 
Concrete Carts, Mortar Pans, Mixing Boxes, Drag Scrapers spark plugs 
is made according to the highest quality The set comes in a vinyl-film en 
standards. Such superiority is reflected in the per- velope—cach file fitting into its own 
petual stream of repeat business you will enjoy . pocket. When the files are not in 


as a Jackmanco distributor. use, the kit can be rolled into a com 
pact, pocket-size package. The vinyl 


film protects cach file from scuffing 
ind abrasion 

lacony File & Hardware Co., Phil 
adelphia, Pa 


Abrasive Blades 


For Tough Building 


MODEL = ' 
M11-248 ' : And Industrial Materials 


lo simplify cutting the many tough 
building and industrial materials such 
is stone, metal, plastic, and synthetic 
hardboards, the manufacturer has de 
veloped a new set of equipment con 
sisting of a high-speed, kick proot clec- 
tric saw and three types of abrasive 
blades which are said to cut through 
almost all materials used 
Based on findings by the maker's 
won-Leanebie! Easy-Pouring! research department, it was deter 
mined that three types of blades were 
necessary to cut, score or grind most 
problem materials. ‘The manufacturer's 


“Red Label” blade is said to cut com 

eeeeeeeceeeeeeeeeeseeese positions such as Transite, Mycoloy, 
asbestos siding, Masonite, fiber board 

M A N UFA Cc TURING ¢ Oo. and non-ferrous metals such as alu 
HARRISBURG , PENNSYLVAN 1A minum roofing, copper gutters, zinc 


Oldest and Largest Wheelbarrow Maker in America flashing, bronze pipe, and similar ma 


Only Jackmanco has it! 


Press formed ... double folded 
corner construction! 


1G uv S Par y 


Extra-Strong! 
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REPUBLIC UPSON SEMI-FINISHED 
AND COLD-PUNCHED NUTS 


Wrenches fit Republic Upson Nuts squarely, snugly. 
There's less chance for slipping, less chance for deformation 
and rounding-off of nut corners. 





Accurate, clean threads speed-up assembly, 
assure full thread area to grip uniformly and tightly. 


More than 20,000 types, sizes, and shapes of 
Republic Upson Nuts and Bolts let you provide 
your product with the long-lasting advantages 
of these top-quality fasteners. 


REPUBLIC STEEL CORPORATION 


Bolt and Nut Division 
CLEVELAND 13, OHIO ©« GADSDEN, ALABAMA 
Export Dept.: Chrysler Building, New York 17, N.Y. 
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--- mention BUDA JACKS 


on EVERY CALL...and BUILD 
YOUR PROFITS 


7} 





Ball Bearing Journal Jacks — High Lift Two-Speed Hydraulic 
capacities 15 to 50 tons Ratchet Lowering 15 ton capacity —25 and 50 ton capacities 


You can pick up extra profits by reminding your 
customers that you stock and sell BUDA Lifting 
Jacks. Take advantage of the industry-wide ac- 
ceptance of BUDA Jacks by mentioning them on 


every call. Sales are quick, easy and profitable! 
8)-12 





Write for information on 
hardling BUDA JACKS in 
your terzitory. The Buda 
Company, Harvey, Illinois 








er 


Avtemeti« Bel! Bearing Screw Stenderd Stenderd High “Twe Speed” 
lowering Journal Jocks Speed Type Ratchet Mydreulic Jocks 
Jocks — Jocks — 10-24 tens Jocks — Trip Jocks — 25 te 50 tons 
5 te 15 tens 15 te 50 tens 15 te 75 tens 15-ton Cop _ 
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terial The “Green Label” blade i 
said to cut all stone substances includ 
ing concrete or cinder block, brick 
tile, terrazzo. marble, slate, granite 
porcelain, and plastic materials such 
is Lucite and Bakelite Blue Label 
blades are recommended for iron and 
steel in its various forms 

Vlic blades are reinforced and semi 
flexible to reduce danger of breakage 
The side of the blade, according to 
the manufacturer, can also be used 
a grinding wheel to de-burr, bevel o1 
polish Ihe blades are available in 
6, 7 and S-in. diameter 

Ihe maker states the new blad 
may be used on any clectric saw, but 
for two reasons they suggest one of 
the new Porter-Cable Speedmatic o1 
Guild Saws. First, these machines ar 
said to have a igh RPM, and abrasive 
blades cut cleaner and last longer 
when run at ligh speed. Secondly 
their saws have a new patented kick 
proof clutch. It is claimed that if th 
blade jams or binds in the work, if 
stops instantly, while the slip clutch 
lows the motor to keep on running 
This protect the operator from im 
jury, prevents damage both to the 
blade and maternal bemg cut and 
woids motor burn-out 

Porter Cabk Machine Co 
cuse, N.Y 


Insulating Compound 


In Roll Form, 
Applies Like Tape 


\ new puttv-hke electrical insulat 
ing compound that comes in a roll and 
ipplies like tape has been introduced 

Designated “Scotchfil” brand cle 
trical insulation putty, the black, 4-in 
thick matenal fuses into a_ void-fre 
mass after application. It is desig 
nated not only to imsulate, but also 
to pad sharp edges as on bus bars 
build up ble splices. and fill voids 








eal Ce 
a 6) Phy 


ae of Bie, 


; a he 


f f — 
[Micwaunef] 






ad si - 4 w. ‘dl 
‘& F. 3 SOs 
ie” ms + A ee . eo ‘% 









MILWAUKEE Production Brushes for Power Use 
MILWAUKEE Brushes for Various Maintenance Needs 
MILWAUKEE Brushes for Hand Use 


% Here is the line that helps you build industrial brush sales—a source 
that you can depend on. Here too you will find the answer to specials. 
The name MILWAUKEE has long been identified with tops in quality. 
Back of it all is the full cooperation of the entire MILWAUKEE organ- 
ization. MILWAUKEE Industrial Brushes smooth the way to sales. 


THE MILWAUKEE BRUSH MANUFACTURING CO. 


2212-36 NORTH 30th STREET MILWAUKEE 45, WISCONSIN 














SEND FOR 
CATALOG NO. 36-R7 
IT FEATURES 
THE COMPLETE LINE 


ap oe ipo anaes — ee ee 
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around irregular-shaped connectors 
pnor to taping 

According to the manufacturer, as 
the material is used, the liner is 


ARBOR SPACER ASSORTMENT stripped off, and the insulating putty 
is molded imto place with the fin 

: gers providing a smooth, non-sticky, 

F - Our special assortment in- casy-to-tape surface that does not 

Packaged in moisture- cludes 80 arbor spacers, 10 smear or come off on the hands. It is 

resistant envelopes for each of 8 different gauges. necessary to use only as much as is 


ease in stocking and use. —_ oaie needed; the rest of the roll is pre 
Each gauge is In a sepe tected by a disposable liner. It is used 


envelope. 7 different sizes with “Scotch” brand plastic electrical 
are available, each with or tapes Nos, 22 and 33 since the back 


© LAMINATED © without keyway. ing and adhesive of these tapes form 


an inseparable bond with the ma 
SEND FOR CATALOG SHEET terial, adding to the mechanical 
strength of the splice 

4101 UNION STREET + GLENBROOK, CONN. It is claimed that it will not dry 
out or become hard and brittle, and 
is said to have a dielectric strength of 

350 volts per mil, insulation resist 
~ ance of 100,000 megohms, and will 
not corrode copper or silver. It comes 

in rolls 14-in. wide and five feet long 
Minnesota Mining and Manufac 


% turing Co., St. Paul, Minn. 
EL ‘¢ E Rolling Fixture 


Bench Type For 


























Individually Packaged Shahies Get 
for Protection and 
Easy Stacking ing fixture for checking size, eccen 


tricity and roll smoothness of spur 
and helical external gears has been 


\ new Model 602 bench type roll 


introduced 

The fixture features a heavy cast 
iron base, scraped ways and hardened 
and ground ball wavs. It can be used 
in. conjunction with Michigan Model 
NITR-50 automatic recordet to place 
ill readings on permanent charts 

Ihe gear to be checked is loaded on 
a vertical arbor that is moved into 














distributor 


MACHINISTS’ BENCH 

COMBINATION PIPE 

WOODWORKING ° yy 

STEEL METAL WORKERS e SOLID N 

QUICK ACTION cOnrinuoUs SCREW 


108-112 N. JEFFERSON ST. 


MORGAN VISE CO. CHICAGO 8, ILLINOIS 
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sennen SALES IN G4 


New, improved electric tools designed to meet the needs of 
your customers . . . stronger, more concentrated promotion 
aimed directly at pre-selling your prospects—these are but a 
few of the reasons why the Stanley franchise will pay off in 
bigger profits this year than ever before. 
Behind every Stanley franchise are six powerful factors 
to make your selling easier: 

% You can offer industry a complete, up-to-date line of top quality electric 

tools 








Your sales efforts are protected by a selective distribution policy based 
on honest, fair dealing 





The Stanley field organization is at your call to help you service, sell 
and conduct sales clinics 


Your own efforts are supported by consistent national advertising in 


> A complete selection of effective sales aids is available 
ry the Saturday Evening Post as well as all of the leading trade and busi- 





On the job 
ness publications 
from East And underlying all of this is the famous Stanley name with its strong 
consumer acceptance based on a century-old reputation for dependable 
to West... porlonnenee 
9 made by men Give the Stanley franchise your full support. You’ll get further 
ahead in 53. Stock up now on Stanley Electric Tools. 
who make an 
Write today for more information on new opportunities for prof- 
tools BEST its in '53. Stanley Electric Tools, 412 Myrtle St., New Britain, 





Connecticut. 





Q 
Ne , 








Reg. U.S. Pat. Off. 
HARDWARE + TOOLS 4 


be ELECTRIC TOOLS 
STEEL STRAPPING «+ STEEL 


Z| 
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mesh with the mastet gear by an 

" wr eccentric level control. Proper ten 
WHAT iS YOUR G: FAl OGISTICAL POSITION? sion between gear and master gear is 
maintained by spring-loaded ball ways. 

lurning the gear manually causes a 

).0005-in. indicator to show size, ec- 

centricitvy and smoothness variations. 

Ihe Model 602 rolling fixture has 

a center distance adjustable from 2 to 

10 inches. ‘The master gear arbor is 

lan. OD Arbors for gears to be 

checked are made to suit. The fixture 


s 94-in. wide, 29-in. long and 7} in. 


high 


Michigan Tool Co., Detroit, Mich. 














Screw Extractors 


Available In 

LOGISTICS, the science of supply, is the keynote Nine Sizes 

Os ee Ihe addition of screw extractors 

4 to their line of tools has been an 
nounced by the manufacture 

: : : According to the maker, these 

It is said that an army marches on its stomach a aia i Gia ten. teen 

removal of broken screws, bolts, studs 


TRUE ALSO is the Fact that or other threaded forms without in- 


jury to the tapped threads. They can 


be used in industrial plants, machine 
YOUR BUSINESS MARCHES shops, garages, ship yards, railway 
| shops, and home workshops 
Available in nine sizes, they are 
WITH YOUR CATAL OG e e e | individually packaged in cardboard 
| envelopes and in sets complete with 
maple block stand 
Like an army. your catalog must be “well fed.” The “food” that goes J. H. Williams €& Co., Buffalo, 
into it must be Quality, Character, Outstanding Arrangement, and VY 
Individuality. When your catalog is so “nourished” you have a CUNEO 


CATALOG. Then your catalog can march into your customers’ offices | 
and reach your planned sales objective. 


So, to be sure your catalog marches for you to certain victory in sales— 
make that next cataicg «o CUNEO PREPARED catalog—one that is on the Tapes 


job all the time. 
Five New Items A 
* One of our experts is ready, whenever you are, to discuss ems ite s Added 
your needs, Write, wire, or phone DAly 8-5340, Catalog Divi- For Electrical Industry 


sion. . 
live new clectrical tapes, all with 

heat-curing masses, have been added 

to the manufacturer's line of Permacel 


- 
ESF He. clectrical tapes. The five new tapes 


are available in several kinds of back- 
ing, and include 
P243 white acetate cloth—for use 


239 EAST CHICAGO STREET MILWAUKEE 1, WISCONSIN where a non-corrosive backing. with 


i holding and heat-stable adhesive, is 
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@ Your customer's confidence is earned 
by experience... experience with you,and with the 
uniform high quality in every link of Peoria Chain 

experience with Peoria Chain’s complete de- 
pendability — dependability that assures him 
smooth-sailing production year after year 

Your confidence is earned by experience 
with Peoria Malleable’s straight-steering policy 


that protects your investment in time and effort 


And this confidence is well-placed. Plant-wide 
quality control assures dependability- whether it's 
top quality malleable iron or the even stronger, 
longer-lasting pearlitic iron, METAMAL. 

@ If you are not already one of 
PEORIA CHAIN'S “protected distributors”, 
write for our free catalog. Sell this complete line 


of malleable iron chain with confidence 


Detachable 
Chain 


N77 ‘chain 


Transter 


H Closs 
Refuse 
Chain 
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Ground Ball Joint 
makes ’em 


LEAKPROOF 


This True Ball Joint Makes the Difference 


True Ball Joint— Dart seats are spherically 
ground to form wide, true-bearing surfaces. 
Seats remain unscarred and true — always in shape for re- 
peat use. Used over and over again — Darts stay tight 


without jamming. 


QUICK FACTS 
@ 2 Bronze seats resist pitting and corrosion — provide years of leak- 
proof service 
e Heavy shoulders can withstand brutal wrenching 
e@ Nut and body of air-refined, high test iron are practically 
indestructible 


These Dart features mean important savings 
over the years for every user. 


DART UNION COMPANY 
Providence 5, Rhode Island 
The Fairbanks Co. — Distributors 
Boston: New Y ork: Pittsburgh: Rome,Ga. UNIONS 
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necessary. It.is said to. have great re- 
sistance to solvents and heat, with 
wide application in fine wire con 
structions. 

P245 is a laminated product of 
.00088-in. cellulose acetate film, lam 
inated to a .004-in. rope paper. It is 
said to have excellent dielectric 
strength and moisture resistance, and 
is recommended specially for winding 
heavy-duty coils, and for general put 
pose applications in armature wind 
ings 

P252 orange-yellow Polyester “My 
lar’ film offers maximum electric pro- 
tection with very high insulation re 
sistance Ihe maker adds that it is 
recommended particularly for insula 
tion under and over lead wires in coils 
and transformers where regular ace- 
tate film tape has insufficient tear re- 
sistance. Also excellent for fine wire 
constructions; and good for Class B 
insulation, Festerite or Permafil- 
treated coils, small motor slot insula- 
tion, and applications where tape must 
withstand unusual shocks or vibration 

P271 yellow flatback paper is said 
to have a heat-curing (thermosetting ) 
adhesive, which distinguishes it from 
their Permacel 27, a regular thermo 
plastic adhesive mass 

P281 yellow crepe paper also has a 
heat-curing (thermosetting) adhesive 
differing from their Permacel 28, 
which has a regular thermoplastic ad- 
hesive mass. 

Ihe manufacturer states that both 
P271 and P281 can be used in similar 
ipplications to their P27 and P28, 
except that they can withstand high 
temperatures, moisture and solvents 

Industrial Tape Corp., New Bruns 
wick, N. | 





TIN CANNERS BORROW 


As an aftermath of the steel strike, 
one canning company has chartered a 
ship to rush Hawaiian tinplate here for 
food canning. Pineapple canners on 
the islands will have their stocks re- 
plenished before the crop there comes 
in, American Machinist, McGraw-Hill 
publication, says. 




















Sales Helps From Manufacturers 





Personalized Training By Industrial Tape 


PERSONALIZED TRAINING conducted by J. R. Douglas, Industrial Tape Corp 


with W 
Co a Los Ange les 


Realizing industnal distributor sales 
men scll a broad line and tend to 
devote their time to those products 
which they know best and can sell 
with the most confidence, Industrial 
‘Tape Corp., New Brunswick, N. J., de 
cided to plan a sales training program 
that would appeal to distributors. They 
also appreciated the tendency toward 
specialization by distributor salesmen 

With these thoughts in mind, they 
developed what they call a Personal 
ized ‘Training Program. ‘This program 

a system of training distributor sales 
men in office and field work—operates 
in this manner: The ITC local repre 
sentative takes two, or three at the 
most, distributor salesmen into a hard 
hitting, fast-paced conference. 
This intimate, intensive type sales 
meeting has certain advantages 
the usual training session attended by 
the entire distributor organization. It 
permits the [TC man to give personal 
ittention to the individual salesman’s 
accounts and to provide a thorough 


sales 


OVCT 


presentation of their product 

[he training course is organized to 
field) work ITC 
istance on customer call 
in the salesman’s territory 

Industrial ‘Tape tried this type train 
ing with Ducommun Metais & Sup 
ply Co., Los Angeles. After each s 
sion—confined to two or threc Du 
commun salesmen at a time—the ITC 
man set up a schedule with each man 


continue into with 


technical as 


H. Stickney and R. H. Shannon, salesmen for Ducommun Metals & Supply 


in his particular territory Lhe dis 
tributor salesman set up advance at 
rangements with purchasing agents to 
ce inside plant personnel most inter 
sted in using industrial tape 

These planned calls on potential 
tape accounts permitted the Ducom 
mun men to observe the technique of 
elling tape in the field 





ludor Garland, I 


J. M. Panker, P. A., and A. A. Jackson 


S. Starrett representative 
general manager 


L. S. Starrett Promotes 
Distributor Program 


Bulletin No. 1301 has been released 
by The L. S. Starrett Co., Athol, Mass., 
innouncing thei program ot total sup 
port to help sell the value of industrial 
distributor services to industry 

The folder the company s 
program of publication advertising; 
catalogs, literature and direct mail 
pieces; decalcomanias for doors, win 
dows, display cases, trucks and sales 
man’s cars; attractive tie-on_ stickers 
for distributor letters, packages, en 


details 


velopes cte. 

Ihe distributor seal “Buy 
through your Industrial Distributor 
Prompt deliverv, Dependable service, 


reads, 


Quality products” 

Electros of these distributor seals are 
wailable for distributors catalogs and 
literature. 

Samples of typical applications of 
the Starrett Industrial Distributor Seal 
ire illustrated by the decalcomania and 
folders No. 1301 and Nos, 1015 and 
1103 which are being mailed to all 
Starrett distributors 

Ihe entire program has been dc 
Jigned to promote the industrial dis 
tributor’s importance to American in 


dustry 


distributor seal 
Neal & Brinker Co., 


program to 


N.Y 


( xplain 
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PURIFIERS—New literature on Hi- 
ck Purifiers has been issued by The 
V. D. Anderson Co., Cleveland, Ohio. 
Bulletin No. 501 is well illustrated 
ind tells how these mechanical sep 
arators save money by cleaning up 

compressed air and 


steam, vapor, 


INDUSTRIAL gasses by removing dirt, solids, mois 


ture, guck and other objectionable en 


tramment. 
BRUSHES AND BROOMS The folder also explains how the 


units keep moisture and dirt out of 

° ° mint spray equipment, air tools, 
Outstanding for Service ae se Pr 2s, pneumatic equip 
; ment; how they clean up steam, pro 

The men responsible for plant efficiency tecting all types of steam drums, 
want to make the best use of their appro- team cjectors; how they remove 
priations. These men continue to buy water and oil from gas lines, as well 
CAPITAL Industrial Brushes and Brooms is many other pipeline applications. 
because they get the most for their money Installation photos illustrate equip 
in good. long lesting maintenance equip ment arrangement and blueprint draw 


a a , 
ment. They tnew tro Gat bem Ge om ings show piping layouts. The draw 
ings, selection tables, dimensions, and 


plete CAPITAL line they can select the : 

p e ipacities are designed to be helpful 
right “tools” to do a job properly. We urge to those planning installations of Hi 
users to buy thru their local distributor. cF Purifiers 


king Pt s Powe 
MARKETS... Piste Aviation Piaits 


| 
P will Road d Build Contract . , rary 
Mines... Textile Mills... Public Buildings | PLIER DISPLAY KI 
Dairies Hotels Schools Garages | 
Railroads Packing Plants. . Warehouses | 


Airports, ete 


INDIANAPOLIS BRUSH & BROOM MFG. COMPANY 


Corner Brush & Broom Streets Indianapolis 7, Indiana 
Est. 1890 











\ new plier display kit is now available 
from Mathias Klem & Sons. ( icago 


There’s a special Mathias Klein & Son, Cl {11 

TEAS Cili ¢ on nNcago > 

AMERICAN MARKED ‘ has announced the availability of a 
The 


. new plicr display kit case is 
to fit YOUR need I : brown simulated leather with a red 
ste tee eainns aati, Aeniien ‘ cloth blackground for the pliers. In 
Markers are used in every industry where , ey = . im 7 j od = ela Rae 
jain aateh Ween for oumeentt, » . P . I ) alc ae ( especially to 
semi-permanent or temporary marks. » ol ay ot = te a _~ 

cicectronics LIMIUISTI 
Write for ’ number of Klein patt 


Industrial Crayon Guide describing in detail 

our complete marking line—It's FREE stituted 

DEPT ML-67 ads al :; ' 
ach plher furnished in the kit is 


the American Crayon company lacquered to retard rust and is avail 


hy, Obie ible with or without a re placeable 
leaf spring that keeps the plier in 
ypen position, ready for immediate 


WOTK 


SPEED REDUCERS—A new booklet 


“WHEN IDENTIFICATION COUNTS YOU CAN COUNT ON AMERICAN and OLD FAITHFUL!” entitled “Clevelands—At Work” has 
=a SR 2 ERS. OU . Sn 


wen published by The Cleveland 
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aS 
1 


I bolts were sold in pretty packages and displayed 
on glass and chrome counters, brand name would be a 
most important selling ingredient. 


But bolts and other fasteners come in “working clothes” 
—unglamorous and largely incognito. 


This has led some people to believe that brand name 
means nothing in bolt selling—that “all bolts are the 
same” regardless of manufacturer. 


However, most Industrial Distributors and their salesmen 


= 


Nome to your bolt selling efforts? 


know that bolt brand names are important to them in many 
ways. A well known line of fasteners, like the Lamson Line, 
helps open doors and sell other products. Purchasing 
agents just naturally favor the names they know best— 
dependable names like Lamson & Sessions. And when an 
Industrial Distributor carries well-known accepted lines, 
it boosts Ais prestige in the eyes of his customers. 


So never underestimate the importance of the brand name 
of the fasteners you sell . . . particularly if it’s Lamson & 
Sessions. 


The LAMSON & SESSIONS Co. 


1971 West 85th St. * Cleveland 2, Ohio 
Plants at Cleveland and Kent, Ohio + Birmingham + Chicago 
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SEMS 


Pre-assembled 
lockwashers on 


MACHINE SCREWS 
Precision made for 
fast economical 


ossembly. tapping and ma- 


chine screws. 


SQUARE AND HEX 
MACHINE SCREW 
NUTS 
Semi-finished, hot 
pressed, cold 
punched. 


LOCK NUTS 

Economical, vibra. 
tion proof. Can be 
used repeatedly. 


io 


—— = ee fe ee ae oe 
i 


Check the products below that interest you; tear off bottom of od 


ond send to us for complete information. 
— — — —=— = _— -_ —_ 


~ 
CAP SCREWS 
"1035" Hi-Tensile 
Heot-ireated steel. 


TAPPING SCREWS {| 
Choice of round, 

pon, truss, flot oval, ! 
hexagon and Phil- { 


lips heads. 
iL — —_ —_ 


! “1035” 

SET SCREWs 
Cup point type, 
hardened and 
heat-treated. 


COTTER PINS 


Steel, brass, alumi. 
num ond stainless 
steel. ! 
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akes theB 
eng makes more 


eales for 


You! 


the most complete line of the RIGHT belting for any job! 


@ For over thirty-five years GLOBE BELTING has been 
proved through actual service, and improved through con- 
stant research. GLOBE is accepted by industry as a source 
of strong, durable belting for any job, because it is engi- 
neered for particular jobs. 


With GLOBE, a large part of your selling job is done. New 
customers quickly realize its superiority, assuring you easier 
initial sales. Present users, knowing GLOBE'S dependable, 
complete service, assure you ready-made profits through 
repeat business. 


The GLOBE line, each in a full range of widths and plies, 
all available with special treatment for ANY job includes: 


¢ SOLID WOVEN WHITE COTTON BELTING 

* KANRY-TEX BELTING 

* PLASTIC AND CELLULOSE COATED BELTING 
ENDLESS WOVEN BELTS, COTTON OR NYLON 

¢ STITCHED CANVAS BELTING 

* WHITE NEOPRENE RUBBER BELTING 

¢ WEBBINGS 
SIFTER BRUSHES 


Write today for complete details on handling GLOBE, 
the complete textile belting line. Write Dept. D. 


GLOBE WOVEN BELTING CO., INC. 


1400 CLINTON STREET BUFFALO 6, NEW YORK 


KNOWN FOR QUALITY THE WORLD OVER 
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Worm & Gear Co., Cleveland, Ohio 
It is designed to answer the question 
How would you go about buying a 
worm gear speed reducer? “On-the- 
job” studies illustrate the results of the 
company’s 40 years experience in the 
speed reducer business. Cleveland 
units powering equipment in such di 
verse industries as steel mills, pharma 
ceutical plants and refineries are illus 
trated and described in case history 
fashion. 


VENTILATION 





modern practices im 


HOSPITAL VENTILATION 











Bulletin 1510 issued by ILG Electri 
Ventilating Co. is entitled “Modern 
Practices in Hospital Ventilation”, 


The ILG Electric Ventilating Co., 
Chicago, Ill., has announced the re- 
lease of Bulletin 1510 on “Modern 
Practices in Hospital Ventilation”. In 
this new guide, general hospital ven 
tilating needs are explained, and rec 
ommended ait listed. 
With the extensive use of photo 
graphs each solution to a hospital ven 
tilating problem is shown. Repre 
sented are solutions working today in 
hospitals of all sizes all over the coun 
try. 


changes are 


ADHESIVES Up to-date uses for 
3M adhesives, coatings and sealers in 
industry, are shown in a new booklet 
announced by Minnesota Mining & 
Manufacturing Co., Adhesives and 
Coatings Div., Detroit, Mich. 

The 8-page booklet describes and 
pictures 25 various industry-wide uses 
for the material. It shows, for ex 
ample, adhesives for holding plywood 
to metal, rubber to metal, and vinyl 
to wood; coatings for anti-corrosion 
protection, smoothness and safety; and 
sealers for fuel tanks, auto windshields, 
and aircraft canopies. In addition, the 
booklet describes and lists complete 








Helping your customers solve problems 
Helping you build sales 


Ready availability of trained engineers is one of the most 
important services Card renders to both tool users ance Dis 
tributors. 

When it comes to cutting tool problems these factory repre 
sentatives know how to steer your customers right and how 
to help build good will and sales for you 


Card deals you in, too, in regular nation-wide advertising in 
AMERICAN MACHINIST, MACHINERY, TOOL ENGI- 
NEER, MODERN MACHINE SHOP. Each of the total of 
811,752 Card messages in these preferred metal-working trade 
magazines directs the reader to you, as his local Card Dis- 
tributor. 


Add a full line of merchandising and sales aids, plus prompt 
deliveries from seven warehouses across the country and 
you have some of the highlights of a progressive sales policy 
that’s been working out profitably for Card Distributors for 


Why not get the whole story from your 
Card representative? S. W. CARD MANUFACTURING 
COMPANY, Mansfield, Massachusetts. DIVISION OF 
UNION TWIST DRILL CO. 


over half a century 


TAPS 


Also makers of DIES + SCREW PLATES « DIE STOCKS 
TAP WRENCHES 
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Safe working load 


L forged on each hook 


ittle things mean a lot when it comes to building sales 
and good will. That's why Billings Drop Forged Hoist 
Hooks have their safe carrying load indelibly forged in an 
easily seen spot. 


Billings Industrial Distributors find that attention to details 
like this help make their selling job easier — label Billings 
Wrenches and Shop Tools as the line to carry. 


If you would like to know more about the Billings Selective Dis- 
tributor Policy, write today. 


BILLINGS DROP FORGED 
EYE BOLTS — EYE NUTS 


QS 


THE BILLINGS & SPENCER CO. UAT Ose 


WRENCHES @ SHOP TOOLS @ INDUSTRIAL FORGINGS SINCE 1869 
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technical information on 26 of the 
firm’s chief adhesive, coating and 
scaler produc ts 


CONTOUR SANDERS 














Sand-O-Flex counter display is a new 
silent salesman” issued by Merit Prod 
ucts, Inc., Culver City, California 


A counter display card has been 
issued by Merit Products, Inc., Culver 
City, Calif., to show Sand-O-Flex con 
tour sanders. A hole is punched on 
the face of the card and an actual 
sanding head is inserted to show the 
unit as it would appear on a rotating 
spindle. Photographs illustrate how 
Sand-O-Flex is being used to finish 
wood, metal and plastic parts of vari 
ous sizes and shapes 

On the back of the counter card is 
pritited a complete price list to pro 
vide dealers with a quick, convenient 
reference. ‘The easel is a wire stand 
ind the display is shipped flat. 


THREAD GRINDER FE x-Cell-O 
Corp., Detroit, Mich., has published 
a new bulletin, No. 48824, on thei 
Style 36 precision thread grindet 

The bulletin illustrates and de 
scribes the features of this recently an 
nounced machine. Complete specifi 
cations and a floor plan drawing ar 
shown. Extra equipment including 
dressers is also listed and described 
Che flexibility of the machine is illus 
trated pictorially by a varied group of 
parts which includes internal and ex 
ternal threads, taps, worms and gears 


TOOLS—A_ two-page bulletin (576 
464) describing the new Model 87¢ 
‘Sine-Line’ hob and worm lead checker 
and the Model 464 ‘Sine-Line’ hob 
contour checker is now available from 
Michigan ‘Tool Co., Detroit, Mich 

An illustration of each machine i: 
given in addition to complete descrip 
tions including specifications and ca 
pacities 





yon 





under © 
ii « 
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Manufacturers of HOLTITE Fastenings For Every Purpose 


CONTINENTAL SCREW COMPANY, NEW BEDFORD, MASS., U.S.A. 





ALUMINUM ALLOYS \ new 
oo folder published by All-State Welding 
Alloys Co., Inc., White Plains, N. Y., 
condenses into envelope-enclosure size, 
complete instructions on how to sol 
der, braze and weld aluminum and 
aluminum alloys. 

Included are 15 All-State Alloys 
and four All-State Fluxes comprising 
their line of materials for joining and 
sealing aluminum. 

Sketched briefly, but comprehen 
sively enough to serve as an operating 
guide, are: precautions and good prac 
tices; fluxing information, including 
how to make flux-coated rods on the 
job; and step-by-step procedures for 
soldering, filling, sealing, torch braz 
ing, furnace brazing, torch welding, 
ind arc welding. 


AIR POWER CATALOG 





and you’re sure 
to sell again 


The Vincent line of dressers and cutters is designed and built to give 
satisfaction on every dressing application. The proof of that statement is in the 
ledgers of our distributors who have found that for over forty years Vincent 
sales are sure for repeats. 

First of all, Vincent has product advantages. The exclusive design of their 
Vincent-Huntington Dressers incorporates the hex bushing which extends dresser New 1953 edition of “lndustrial Air 
life and assures clean dressings without “wobble” or “drag.” Further, Vincent Cut- Power Catalog” has been published ty 
ters ore made of alloy steel and hardened by a special Mead Specialties Co., Chicago, Ill 
process that makes them just the right degree of hardness FOR CORRECT 
DRESSER USE 


for best performance. THIS CHART . 
But just as important, Vincent Dressers and Cutters © Wee $0 OF ay \ new larger (56 page) edition of 
“ 1 foce, their Air Power Catalog has been is 


ore made in a variety of sizes and styles. There is no Wheels upto 14" face. i by Mead § “alt C Cl 
: Dressers on sued Dy ead opecialtics UO. an 

danger of a good dresser or cutter making a poor show- one et "to 2” I , 
y . ye atS'to 5 Vere. cago, Ill. It is printed on slick coated 


ing due to mis-application. For every job, there is a © Use 42 Dressers on 
bd PP 7 we Wheels over 2” face, white stock in two colors, and pictures 


correct Vincent dresser and cutter, designed right— #1) or 422 . 
and describes the entire Mead line 

: Dr Wheels of 
bul better. Vincent Steel Presses Company, entre wide fece. | of single and double-acting air cylin 
2424 Bellevue Avenve, Detroit 7, Michigan. | ders, and air-operated presses, vises, 
chucks, valves, hammers, and work 


feeders. 











CHEMICALS—The 1953 edition of 
the booklet, “Physical Properties of 
Synthetic Organic Chemicals,” has 
been issued by Carbide and Carbon 
Chemicals _Co., Div. of Union Car 
bide & Carbon Corp., New York, 
N. Y 

SINCE 1909 , EE ; This 20-page booklet is issued an 


nually as a guide to users of organic 
chemicals. This year, for the first 
time, the booklet includes a section on 
56 new research chemicals available 
from Carbide and Carbon. 

The new edition (known as Book 
let F°-6136) presents data on more 
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H BRAND 


> a good line to handle 


INDUSTRIAL 
USE... 


CREPE BACK 4 ie 
& 7 ts 3 f for masking « holding 
ca reinforcing ¢ sealing 
splicing 


Other DUTCH BRAND 


tapes available for 
Distributor Sales DUTCH BRAND Tapes are available with 
crepe or flat paper backing in regular or extra 
strength. Also a wide variety of glass fibre and 
cloth back tape for special requirements. They 
meet the requirements of thousands of industrial 
uses where tapes are important as part of 
other products or serve as time savers in fabri- 
cations. Practically every call you make on a 
prospect or customer will turn up many tape 
uses. Tape is consumed and steady repeat sales 
are a result. 
Suen tno "ante Rubber inculotiag Tape Distributors are the main sales force for the 
DUTCH BRAND line of tapes. Write today 
regarding the DUTCH BRAND distributor plan 
> and consider adding these fast moving materials 
“DB” Wire -_ ~ to your line. 
Connectors ss " 


eee” 


WRITE FOR FULL 
INFORMATION 


VAN CLEEF BROS. INC. 


Menviecturers of Rubber Products 


pivision oF Johns Manville 


° CHICAGO 19, ILLINOIS 
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\t PAY DIRT 


WITH THE 


HOT PROFIT LINE 


No. 120 Hi-Speed No. 118 Combination 
Heat Treating Furnace Bench Furnace 





No. 60 
Concentric Ring No. 20X 


No. 1019 
Cross Type Burner 


Melting Furnoce Burner 





No. 706 
Hardening 
No. 32 Tempering 
Urn Burner No. 8 and 


Adjustable Torch 
and Melting Pot 


Annealing 
Furnoce 








Every factory and industrial user of gas ing equip- 
ment is a red hot prospect for one or more of the many 
products built by Johnson. Cost cutting, gas saving John- 
son features mean greater efficiency and economy for 
users... increased volume and profits for you. Hit the 
trail with the complete Johnson Catalog and get your 
share of profitable business. 
New Johnson Catalog. Write for your copy. 


Johnson Ges Appliance Compe 
588 E Avenue NW. Coder Repids, 
SINCE 1901 


INDUSTRIAL GAS EQUIPMENT 


than 320 products. For easy reference, 
the chemicals are arranged by famils 
groups. Condensed data on applica- 
tions are presented and physical prop- 
erties are given in tabular form. 


TOOL LINE CATALOG 














New Catalog No. 66-1952 contains 24 
pages of illustrations and information 
on the Utica Drop Forge & Tool Corp. 
tool line. 


Utica Drop Forge & ‘Tool Corp., 
Utica, N. Y. is now offering their new 
and improved tool catalog No. 66-1952 
to replace catalog No. 63-D currently 
in use. 

A special feature is the accurate 
diagraming of the tool jaws, with ac- 
curate dimensions. The company 
states that this is practical because of 
the close tolerances to which tools are 
held. 

The 24-page catalog, well illus 
trated, contains a list of decimal 
equivalents and pertinent data on all 
Utica tools in many sizes—82 models 
of pliers, regular and custom built, 
complete line of adjustable wrenches 
and full descriptions of ten Utica dis 
plays. 


SCREWS—A new 4-page, two-color 
bulletin has been released by Stand- 
drd Pressed Steel Co., Jenkintown, 
Pa., on its new line of Unbrako but 
ton head socket screws. 

Ihe bulletin cites the advantages 
of the button head, including threads 
to head, lew-height, non-slip drive, 
safety socket without burrs, concen- 
tricity of heads and threads, class three 


| thread fit. 


— of the Unbrako but- 
ton head, generally wherever counter- 
sinking is not practical, are illustrated 


| in the bulletin. Uses are pictured on 


doors, window frames, panelings and 
seats of transportation equipment, on 


Furnaces © Burners @ Torches © Valves © Mixers © Blowers | the guards and cover plates of machine 
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Harper Fastenings of non-ferrous 
metals and all stainless steels offer lr] 


your customers these advantages: 


All requirements from one source — 
One order to write —— 


One account to keep 


jeeetiames Everlasting fastenings 


H. M. Harper is the world’s larg- 
est exclusive producer of bolts, 
screws, nuts, rivets, studs, washers, 
and cotter pins of brass, naval bronze, 
silicon bronze, Monel, nickel, alu- 
minum and all stainless steels. Over 
7,000 different standard items. 

Back of this company are 29 years 
of experience in meeting and solving 
tough problems of corrosion and 
abrasion, heat and stress. 


—=S 
~~ 
=_—_ 
= 
— 
————d 
— 


THE H. M. HARPER COMPANY 
8219 Lehigh Ave., Morton Grove, IIL 


10-32 x 1" Reund Head, 18-8 Stainless 
Steel Machine Screw. One of 7,000 fas- 
tening items carried in stock. 


HARPER 
EVERLASTING FASTENINGS 


Specialists in All Non-Corrosive Metals 
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tools, on slashers, twisters, combers 
and bobbin shiclds of textile machin 
ery, on electronic devices, etc 


Also included in the bulletin is a 
listing of the seven standard diameters 
of Unbrako button heads available in 


various lengths—Numbers 8 and 10 
ind 4-in., *-in., 2-in., 4-in. and #-in. 
and the vital dimensions of each 


ARE BUILT TO WORK size 


TOOLS—A_ new General Products 
Catalog (No. 27312) issued by Ex- 
Cell-O Corp., Detroit, Mich., shows 
in condensed form virtually all their 
products of interest to purchasing de 
partments and engineers concerned 
with purchase or use of machine tools 
amd cutting tools. 

'his catalog has been designed to 
be helpful in checking basic machine 
Hardened. alloy-steel jaws can never specifications and product descrip- 
tions. Also, the catalog shows addi- 
tional literature available to supply 
more information and complete speci 
and permanent union fications on any particular machine or 
product. 

I'he catalog *shows the diversified 
products manufactured by the Ex 
Cell-O Corp., and the many industries 


“ rved 





get lost, loose or broken because 


they are mold-welded into a perfect 


SES EEEREELECELE ST 


BARREL CRADLES 





The hardened alloy-steel jaw facings of the Reed vise make jaw 
replacement unnecessary. Because they are permanently welded into 
position, they avoid the nuisance of lost, loose or broken jaws so 
often encountered with ordinary vises. Together with other exclusive 

. : lo protect barrel cradles American Pul 

Reed features, they create a sturdy, solid-as-a-rock vise that will out- ley now packages them in cartons 
last and out-perform any other vise on the market. The alloy steel 
screw and vise nut are machined to close tolerance for maximum 
bearing, easy operation and perfect alignment. An adjustable front lhe American Pulley Co., Philadel 
end bearing and a longitudinal take-up on the vise nut maintain align- phia, Pa. has announced that Ameri 

can pressed steel barrel cradles are now 
ment and eliminate all lost motion permanently. Castings are of packed in individual corrugated cat 
sound, semi-steel, contoured for heavy sections at all stress points tons. The barrel cradles are “knocked 


while permitting maximum accessibility to the work. down” for the packaging and arc 
shipped with complete instructions so 
they can be assembled in a matter of 


minutes. 











lt pays fo sell quality! Because they carry the load 

under the hardest conditions of usage, REED Vises make 

friends for the distributor who sells them. Take advantage he barrel cradles os the yy oom Ile 

of this profit and good-will power by maintaining an easier to store, and — to handle 
in and out of stock. The cartons pro 

adequate stock at all times tect the barrel cradles in shipment 
ind are suitably marked on the ends 
for easy and quick identification of 
their contents. 


| VALVES—The Ohio Injector Co., 
Wadsworth, Ohio, has issued a Cata 
log Digest which is a handily indexed 


MANUFACTURING COMPANY valve selection booklet. It contains 


ERIE, PENNSYLVANIA + U.S. A. | pressure-temperature rating charts and 
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jokes Manure 


KING OF THE MONTH 


WETT ROD and VALVE 
STEM PACKING 


STYLE No. 10, 
for general service 


j-M HIGH TEMPERATURE VALVE 
STEM PACKINGS, STYLE Nos. 13, 14 and 398 


for superheated steam 


Where to sell them: The petroleum, chem- square, treated with @ heat resistant jubricant 
ical, food processing, power, and many other and coated with graphite. 
industries are prospects for these packings. j-M High Temperature Valve Stem Packing 
Where crude and heavy oils, taf, molasses Style No. 398 owes its lasting sealing efh- 
and other heavy, gummy fluids are handled, ciency to its unique construction. High purity 
you can recommend Jewett Style No. 10. Iris asbestos yarn with Monel wire insertion is 
also suitable for general service against steam, braided over @ special heat-resistant plastic 
fresh of salt, hot of cold water; air, gas, and core, and lubricated with mica. 
on chemicals. How furnished: Jewett is available in coil 
Style Nos. 15, 14 and 398 were developed and ring forms, * up. Style No. 10 has @ 
especially for use on stainless steel valve heavy-bodied lubricant, a le d 
stems in high pressufe and high temperature is graphited. Style Nos. ! 3 and 14 have a spe 
service. cial high temperature lubricant and no lead 
ribbon core. The former is graphited, the 


What their seliing points are: Jewett ; 
' jatter mica-coated. 


Packing 1s unusually tough, strong and resist- 
ant to wear. Its high quality, long fibre asbes- j-M High Temperature Valve Stem Packing 
tos yarn has fine copper wire inserted for is furnished in coil, ring and spiral forms, 
added strength and durability. Braided jacket- y, inch to | inch. Style No. 398 is Monel 
over-jacket on @ lead ribbon core, #18 formed wire inserted. 


Note to Salesmanagers: For copies of this advertisement for distribution to 
your sales organization, write to Johns-Manville, Box 60, New York 16, N. *- n 
Canada, write 199 Bay Street, Toronto 1, Ontario. 
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ARMSTEI 


GEAR and WREEL PULLERS 


ry DAN 


Quickly ee ty pull gears, 
wheels, pul nd bearings 
off of she out damage 
or breakag 

improved 
easy to set 
the harder 
the grip. 

12 types, 
3-arm, sta 


s make them 
safe in use — 
I the tighter 


zes — 2-arm, 
and special 
STEELGRIP s with drop 
forged arms eat treated 
screws as CHAINGRIP 
Universal P hat reach to 
considerabl fances from 


Ee A ee Se 


G-BRAY 


trim charts for both forged and cast 
steel valves in addition to a pressure 
tempcrature chart for composition disc 
application in bronze and iron valves. 


| INSULATION PUTTY — A 4-page 


color bulletin on “Scotchfil” Brand 
clectrical insulation putty has been 
released by Minnesota Mining & 
Manufacturing Co., St. Paul, Minn 
The bulletin describes and illustrates 
the application of this new product 
which comes in a roll and applies like 
tape. 


PUMP INSTALLATION~—An 5-page 
article on “Problems of the Pump In 
stallation” has been released by Vik 
ing Pump Co., Cedar Falls, lowa 
Written by their chief field engineer, 
Wm. E. Bakewell, the article contains 
considerable information on the title 
problem, particularly applicable to the 
rotary pump. 


end of sha 


Write ErFeraicg 


WRENCHES 


ARMSTRONG-BRAY & CO. 


5356 NORTHWEST HIGHWAY 
CHICAGO 30, U.S.A. 


Pp 


A pamphlet on wrenches has been released 
by Utica Drop Forge & Tool ¢ orp 


VHO | 


No question about it. It's your best source of 
supply for precision “milled-from-the-bar” 


How to get long, useful life from ad 
justable wrenches is the subject of a 
| helpful pamphlet called “First Aid for 
| Adjustable Wrenches,” issued by 
| Utica Drop Forge & Tool Corp. 
Common ailments of long-used ad 
justable wrenches are dealt with in 
| pictures, diagrams and “‘how-to-fix-it” 
copy. The pamphlet also includes 
| information regarding proper care and 
handling of new and undamaged ad 
justable wrenches to help prolong their 
TTD life and working efficiency. 
y i /] Every effort has been made to keep 
, the instructions in suitable language 
for both the experienced worker and 
the beginner who is reasonably adept 


n Ctl rk, Penna. // with tools. 
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screw machine products. 





CAP SCREWS COUPLING BOLTS 
SET SCREWS MILLED STUDS 





with an accuracy of 
+ one spare tire 


If you could pile 50 passenger auto- 
mobiles onto an area of one square 
inch or lower yourself into an ocean 
64 miles deep you'd get some idea 
of the intensity of 150,000 pounds 
per square inch pressure. 


Yet we produce and measure such 
pressures every day—behind bullet- 
proof glass in our U.S.G. “BUREAU 
OF STANDARDS” at Sellersville 
to accuracies of 1/10 of 1 percent. 
We have to check out high pressure 
test gauges to insure accuracy and 
safety for researchers in atomic energy 
and pressure synthesis—gauges that 
measure 150,000 pounds per square 
inch practically on the button. 


Our h.p. generator is one of many 

test devices at Sellersville, all part of 

a fully integrated standards laboratory 

having specialized masters for the measurement of pressures and vacuums down to five-one- 
thousandths of a micron. This is augmented by ultra high frequency vibration standards, 
impact and shock testing facilities and temperature-stabilized micro-measuring devices. 


The purpose of our “bureau of standards” is to make sure U.S. Gauges tell the truth. 
You need never settle for less. United States Gauge, Division of American Machine and Metals, 
Inc., Sellersville, Pa. 


Create. Dostumerdidlline Ot stig fre: 


PRODUCTS OF UNITED STATES GAUGE .. . Absolute Pressure Gauges. Aircraft Instruments « Air Volume Controls «+ Altitude Gauges “Boiler 
Gauges _ Chemical Gauges .~ Mercury, Gas, and Vapor Dial Thermometers « Glass Tube and Industrial Thermometers * Flow Meters 
Inspectors’ Test Gauges . Precision Laboratory Test Gauges . Marine, Ship and Air-Brake Gauges +Voltmeters + Ammeters * Welding Gauges 


OTHER DIVISIONS OF AMERICAN MACHINE AND METALS, INC. AT SELLERSVILLE, PA.: GOTHAM INSTRUMENTS, AND AUTOBAR SYSTEMS 
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| RUBBER PRODUCTS~—A new cata 
a f é i log of products for use in the chemi 
cal processing industries has been ts 
sued by the Mechanical Goods Divi 
sion of United States Rubber Co. 


Process industries such as chemical, 
food, paper, petroleum refining, phar 
maceutical and glass will find protec 
tive coatings, tank and pipe linings, 
plastic fittings, hose, pinch valves, 


packings, conveyor belts and expansion 
BA LA N C F D joints listed in the booklet. Chemical 
properties, temperature limitations, 
sizes and recommended working pres 


M U [Tl Vs D W | V ES sures are covered in the new catalog. 


PUMPS—Rice Pump & Machine Co., 
Grafton, Wisc., has announced the 
availablity of their new Bulletin 52, 
complete with details and specifica 
tions of all models of their self-prim 
ing centrifugal pumps. 

Illustrations and data tables includ« 
information on models from the 2-in. 
7,000 G. P. H. size to the 4-in. 40,000 
G. P. H. portable model. Optional 
mounting equipment is also featured 
in this 4-page bulletin 


PLASTIC PACKAGING 


Regularly appearing in leading Business Publications, Wood's adver- 
tisements are seen by men who specify and buy Power Transmission 
Equipment . . . and as a further cooperative measure, readers are 
asked to contact our Industrial Disrtibutors throughout the country. 





We can readily supply from stock, or can manufacture promptly, any 
type and diameter Multi V-Belt Sheave. Belts are specially selected, 
tested and matched for each Drive. 








The most widely used type of hub is supplied with Wood's ‘‘Sure-Grip" ; 

: . “ 3 New and old containers show improved 
Sheaves. Hub is completely split and tapered for quick, easy inter- packaging introduced by Binks Mfg. Co 
changeability . . . Easy-on, Easy-off. A complete range of standard 
sheave sizes in A, B, C, D and E groove sections are carried in stock. 
Also, a full line of FHP V-Pulleys and V-Belts to suit your customer's 
requirements. 


Binks Mfg. Co., Chicago 12, Ill, 
has solved the problem of protecting 
their delicate precision spray gun 
nozzles with a small cylindrical con 
tainer of polystyrene plastic. 


WOOD'S PRODUCTS: 
SHEAVES * V-BELTS * ANTI-FRICTION BEARINGS 
STOCK FLAT BELT PULLEYS * HANGERS * PILLOW BLOCKS Their packaging problem was three 
COUPLINGS * COLLARS * MADE-TO-ORDER SHEAVES fold—protection, identification, and 
AND PULLEYS * “SURE-GRIP STANDARD, SUPER & cost. Until now cylindrical cardboard 
STEEL CABLE V-BELTS * COMPLETE DRIVES boxes have been used. The nozzle was 
Write today for our interesting Distributor prop- hand wrapped in heav Ano to eve 
osition, and for Catalog 192 on V-Belt Drives - it a snug fit and to protect it. Sealing 
was also a hand job consisting of the 


application of acetate tape printed 
4, with Binks’ name. The nozzle number 


was stamped on top of the box to 

T. B. SONS COMPANY identify the content. The entire op- 
CHAMBERSBURG, PA. eration was time Consummang and pro- 

tection was only fair, according to 


Mechanical Power Transmission Manufacturers—Since 1857. Binks. 
Branches: CAMBRIDGE, MASS. + NEWARK. W. J. + DALLAS, TEXAS + CLEVELAND, 0 Aware that plastics were meeting 
many needs, Binks had developed for 
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Over 70,000,000 ads since the war! 


4 cal D> Pipe Tools 


Are Pre-Sold to Your Customers—Your Fastest Turnover Line 


PUBLIC 
WORKS 
Cawar an Sw 
mi 


ering 


s 
MINING 
POPE TON AY 


Fyn 


iLt™” 
m SINE 


More than 13 Million More 
FRiGSAID Ads in 1953! 


For many years RIGID advertising has led 
the field, built up for you the outstanding 
RIGID popularity. Again in 1953 over 13 
million ads, mostly in color, are scheduled in 
71 publications read by all your good custom- 
ers ... More than ever before, this is the year 
for you to boost your pipe tool volume and 
turnover and your profits by standardizing on 
RIGID, the fastest selling pipe tools on 
the market. 


“ 


ithe) 
rt PRO! bo DM SRS ees 


dbl Cibaers 1 


this Housing ever 
Breaks or Distores we 
will replace it Free 


This label on 
every genuine 
RIGAID Pipe 
Wrench 
guarantees your 
customers against 
wrench housing 
trouble and 
expense—that's 
why it's the world's 
most popular 
wrench ! 


Complete RIBEID 
Pipe Tool Line Sells Itself 


Every tool in the complete 
FIGOID line of 47 pipe tools 
and machines is setting new 
sales records these days... 
wrenches, cutters, threaders, 
vises, nipple chucks, sizing tools, 
reamers, pipe and screw extrac- 
tors, power drives and pipe and 
bolt threading machines. You 
can’t match them for design, 
performance and long service— 
nor advertising support that 
makes them the line that sells 
itself. Write for your copy of 
the new RIMOID catalog, due 


out soon! 





1 ELYRIA, OHIO, U.S.A. 
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for 
Complete , 
Line k 
Repeat 
Sales of 
Quality — 
Reamers 


stands 
alone 





Che Reamer Specialists 


LAVALLEE & IDE, INC. 
CHICOPEE, MASS. 
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| them a highly attractive “showcase” 
made of clear transparent plastic 
molded into a cylindrical container 
which consists of a base and a self- 
locking cover. Molded into the base 
is a positioning pin which centers the 
material passage of the nozzle. The 
self-locking cover contains a restrain 
ing collar which completely protects 
the delicate precision orifice. Even 
if the unit is accidentally dropped, no 
harm can come to its precision parts. 
The contents can be seen from all 
sides, and the identifying catalog num 
| ber stamped into the nozzle can be 
| easily read through the container. Ac 
cording to Binks Mfg. Co., their new 
plastic package gives them better pro 
tection, better identification, faster 
packaging and lower cost than their 
previous Container. 


| DISPLAY CARTONS 


Display carton and blade envelopes aid 
in merchandising new abrasive blades re 
cently introduced by Porter-Cable Co 


Contractors, manufacturers and 
even dealers, according to Porter 
Cable Co., Syracuse, N. Y., have 
found it difficult to determine which 
of the numerous abrasive blades avail 
able is the right one for cutting a pat 
ticular substance lo clear up this 
confusion, three types of blades wer 
determined as necessary to cut, score 
or grind most all problem materials. 
For quick identification, the manufac 
turer packaged the new blades in three 
different colors to designate their re 
spective uses. As shown on the display 
carton and colored packages, “Red 
Label” is for compositions and non 
ferrous metals; “Green Label’ for 
stone and plastics; and “Blue Label” 
for iron and stecl. Uses are explained 
on blade envelopes and the display 
carton 


WOOD SCREW GAUGE-—To en 
able the trade and user to identify the 
size of wood screws, Southern Screw 
Co., Statesville, N. C., is now dis 
tributing a wood screw gauge. 

This gauge is used to measure the 
screw to determine the exact length 
and diameter. These gauges may be 
obtained by addressing the company 
direct. 
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in WIRE ROPE, too 
the RIGHT KIND of muscle 
makes the difference 


A YELLOW TRIANGLE 
ON THE REEL IDENTIFIES 
WICKWIRE ROPE 


Endowed with highly specialized leg 
muscles, the kangaroo is able to make 
tremendous flying leaps—even with 
Junior perched in the rumble seat. 

In wire rope, too, specialized jobs call 
for specialized muscles. That’s why in 
Wickwire Rope we make sure you always 
get the proper combination of physical 
properties to best resist the destructive 
forces found on your particular job — 


whether it be abrasion, load strain, shock 
stress or bending fatigue. 

Wickwire Rope gives you the benefit 
of long experience and specialized know- 
how which assures you of exactly the 
right kind of rope your particular job 
demands. 

For full information see your Wick- 
wire Rope distributor or contact our 


nearest sales office. 


THE COLORADO FUEL AND IRON CORPORATION — Abilene (Tex.) + Denver + Houston + Odessa (Tex) 
Phoenix + Solt Lake City + Tulsa 
THE CALIFORNIA WIRE CLOTH CORPORATION — Los Angeles * Ookiand + Portland + San Francisco 
Seattle + Spokane 
WICKWIRE SPENCER STEEL DIVISION — Bo.ton + Buffalo + Caatiancoga + Chicago + Detroit 
Emlenton (Pa.) + New York © Philadelphia 
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The Lansing BAR IRON TRUCK 
is sweeping the market 


Rugged & 
Efficient 
for heavy duty handling of bars, pipe and rod. 


The Lansing Bar Iron Truck has won tremendous 
acceptance because it operates efficiently and 
stands up under extremely heavy service. In lorge 
operations it is used to supplement power handling 
equipment and in smaller plants it solves the bar 
stock problem. Built-in hoisting eyes permit use 
with overhead handling systems and a choice of 
wheels make it suitable for any type of floor. 


ASK YOUR DISTRIBUTOR OR WRITE TODAY 


ANMNSING CO. FOR FULL INFORMATION 


PO ye Home Office & Factory Lansing, Mich. 








Model 610 is a low-priced 
saw with a capacity for 
cutting 6” round and 6” 
x 10” flat. Also available 
with coolant equipment. 


Model 1220 for extra lar 

cutting jobs. Capacity: 12” 
x 20” flat and 12” plus on 
rounds. Available with 
coolant equipment for con- 
tinveus production cutting. 


Model 616 cuts 8” round 
ond 8” x 16” flat. Model 
824 cuts 8” round and 6” 
x24” flat. Both models 
available with coolant 
equipment 


to help you SELL 
---and PROFIT! 


we’re pushing the 
advantages of wan App 
Mill & Factory 


00 Modern Machine Shop 
Industrial Equipment News 
METAL CUTTING BAND SAWS ‘7 New Fauipmenc Digest 
Domestic Engineering 
to 333,784 readers Industrial Arts & Vocational Education 
of these national Contractors Electrical Equipment 


magazines... Metal Working 
Get the details on Kalamazoo... you'll be money ahead. 


MACHINE TOOL DIV. Kalamazoo TANK and SILO CO. 


TI1S® HARRISON STREET * * * KALAMAZOO, MICHIGAN 
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EXTINGUISHER~—A 2-page bulletin 
descriptive of a new, dry chemical ex 
tinguisher, the Stop-Fire “Redi-Flo” 
has been issued by Stop-Fire, Inc., 
Brooklyn, N. Y. 

his illustrated bulletin presents 
complete details on construction and 
performance of the 3 Ib., 5 Ib., 10 Ib., 
and 20 Ib. “Redi-Flo” units offered, 
plus descriptive data on “Dri-Kem,”’ 
a new, non-caking dry chemical ex 
tinguishant employed in the “Redi 
Flo.” The new bulletin is known as 


SF-1001 


SELECTOR CHART 


\ Selector Chart is latest aid for dis 
tributors released by U. S. Expansion 
Bolt Co 


lo acquaint distributors and users 
with the specific uses of anchoring 
devices in construction and industry, 
a Selector Chart has been released by 
United States Expansion Bolt Co., 
York, Pa. 

The chart classifies each anchoring 
device according to load type, ma 
sonry classification, safe working load 
and metal table. It is designed pn 
marily to increase the general unde 
standing of important and little-known 
facts about anchoring devices. ‘The 
Sclector Chart is available direct by 
mail to U. S$. Expansion Bolt Co. o1 
through distributors. 


MOBILE MERCHANDISER 


\ new mobile point-of-sale met 
chandiser for Yale padlocks is now 
being distributed nationally through 
distributors of the Stamford Div., Th« 
Yale & ‘Towne Mfg. Co., New York, 
N. ¥ 

Uhe display merchandiser is one of 
a projected series of dealer aids being 
developed by Yale & Towne Thi 
particular merchandiser consists of a 
4-color swinging display board around 
which six multiple-use Yale padlocks, 
seemingly suspended in mid-air, dan 
gle within separate metal rings. It 





Morse DSC Flexible Chain Cou- 
plings, capacities from 2.70 hp at 
100 rpm to 119 hp at 2000 rpm. 


Morse Morflex Flexible Covu- 
plings in capacities from .08 
hp per 100 rpm to 13.80 hp 
per 100 rpm 


Morse-Rockford Over-Center 
Friction Clutches, 4 basic types, 
hp ranges from .57 to 1.7 per 
100 rpm. 





Morse DRC Flexible Chain Cou- 
plings, capacities from 2.70 hp at 
100 rpm to 286 hp at 1800 rpm. 


Type A Type 8 Type C 


Morse Stock Roller Chain 
Sprockets in Types A, B, C 
Pitch sizes from %” to 2”. 


Morse Stock Roller Chains, 
Va" to 2%" pitch. 





Morse Stock Silent Chains and 
Sprockets, capacities up to 50 hp 


Morse Morflex Radial Couplings in 
capacities from 3 hp per 100 rpm to 
262 hp per 100 rpm. 


Letting the ready-made 
Morse market shoot right past you? 


transmission products a complete one customer's power transmission needs. 


If you want power transmission products 
to play a more profitable part in your 
business, check into the Morse line and 
the Morse market. 

You'll find a ready-made market of engi- 
neers, maintenance men, purchasing 
agents, and other key plant men who 
accept Morse products on the basis of: 
1) firsthand knowledge; 2) reputation; 
3) benefits shown in Morse’s industry- 
wide programs of case-history adver- 
tising. 

You'll find the 


Morse line of power 


It includes not only the stock products 
above, but also such custom- 
ordered products as Morse-Rockford 
Pullmore Clutches, Morse-Formsprag 
Over-Running Clutches, Morflex Drive 
Shafts, and the sensational Morse Hy-Vo 
Drive—all sold through you, of course 


shown 


From the Hy-Vo Drive to the smallest 
Morse Morflex Coupling, the Morse line 
gives you exclusive sales-making design 
and performance features plus a range 
of capacities and sizes to meet every 


M=PT; Morse means Power Transmission 


MORSE CHAIN COMPANY 


Dept. 412 


7601 Central Avenue ° 


Detroit 10, Michigan 
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And it almost goes without saying that 
the Morse line is the standard of quality 
in its field. 

Let us give you complete details on 
Morse Power Transmission Products 
and Morse Power Transmission profits. 
Write today. 


eeweeae entree ew aeae eee ee 


MORSE 
BW 


POWER TRANSM/SS/ON 


ProoucTs 


FSB2 e222 @ee2Qq 
oe eee & ee ao @& 





Dealerships Open! 


on new, fast-moving welding item 


P<H Maintenance Pack! 


A group of selected electrodes for maintenance welding 


Stand tokes 

vp only 

1%) sa. ft. of 
floor spoce 
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There's big money in small-quantity 
sales of electrodes, with the P&H 
Maintenance Pack. 

It's a handy package your cus- 
tomer likes. He no longer has to 
buy seldom-used rods in quantities 
larger than he needs. Instead, he 
can keep some of each type on hand 
economically — and get replace- 


WELDING DIVISION 


HARNISCHFEGER 
CORPORATION 
4683 WEST NATIONAL AVENUE 
MILWAUKEE 46, WISCONSIN 


POWER SHOVELS @ CRAWLER AND TRUCK CRANES 

@ OVERHEAD CRANES @ HOISTS @ ARC WELDERS 

AND ELECTRODES @ SO!L STABILIZERS @ DIESEL 
INGINES @ PRE-FABRICATED HOMES 


188 


SPECIAL DEAL +3 


Harstain 
Stainless sh 
5. 


325 ibs. of 
conveni- 


Approximately 
electrodes in small, 
ent peckoges 

Sturdy plywood display stend 


You retail for $167.50 


You Make $41.88 Profit! 


$125.62 
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"9 and non-per ost welds 
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needs them. 


Let these packaged electrodes 
build both your over-the-counter 
and off-the-truck sales. Order P&H 
Maintenance Pack Deal No. 3 from 
your nearby P&H welding distribu- 
tor. If you don’t know who he is, 
send coupon below for his name. 


Tecr out covpon and mail today! 
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HARNISCHFEGER CORPORATION 
4683 W. National Ave., Milwavkee 46, Wis. 


Send me name of my nearby 
P&H welding distributer. 


Name 
Position 
Company 
Address 


City { ) Stote 
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Display merchandiser is offered by Yale 
& lowne Mfg Co 


is designed to arrest the attention of 
store traffic. 

Proclaiming “there’s a Yale padlock 
for every need,” the new display ex 
hibits, out of the full line, six popular 
padlocks of different functions, sizes, 
construction and finishes. ‘The dis 
play merchandiser can be mounted at 
a right angle to the wall, requiring 
only one-half inch width of space. It 
is small enough to hang between cab 
inet doors. Its hook and eye fixture 
permits it to swing and yet be always 
visible 


TOOL BITS 





HERCULES 
CARBIDE 


and 


HIGH SPEED 
TOOL BITS 





WHITMAN es BARNES 





8-pg. catalog lists & illustrates Whit 
man & Barnes carbide tipped & high 
speed steel tool bits 


\ new catalog has been published 
by Whitman & Barnes, Plymouth, 
Mich., which lists and illustrates theit 
complete line of carbide tipped, as 
well as high speed steel tool bits 


Ihe carbide line described in the 





More Sales—at Lower Cost 


—with the Inventory Control System 
described in this case history 


You'll want to see this clear explanation of the 
results obtained by a highly successful distri- 
butor, Beals, McCarthy & Rogers, Inc., Buffalo, 
N.Y. Read the whole story — 14 pages, plus 
the actual Kardex cards used, in Management 
Controller #726, which we'll gladly lend you 
on request. 

This Inventory Control System saves hours 
of time daily by concentrating all information 
on each item in a single Kardex pocket, 
instantly available. Stock item shortages and 
non-stock items in demand are easily con- 
trolled under this unique and easy-to-operate 
method. 

So — here’s an inventory system which is 
saving important money for a firm with prob- 


lems much like your own. You have every 
thing to gain from reading it. All you need do 
is phone your local Remington Rand Business 
Equipment Center, or mail the coupon below. 
Do it today. 


a i i aa a a tia ht ty 


Memington. Bland. 


MANAGEMENT CONTROLS LIBRARY, ROOM 1668 
315 Fourth Ave., New York 10, N.Y 


Please furnish me (on loan) Management Controller #726 


r------------ 
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For extra sales... you can't beat 
Easton Belting...a solid woven 
belting that's loaded with such 
sales-compelling features as: 


ADAPTABILITY . . . bakeries, candy plants, 
flour and feed mills, paper box plants, man- 
ufacturing plants and fruit packers, to name 


a few. 


INNERBOUND Construction . . . Exclusive 
production design to eliminate peeling and 


ply separation. 


VARIETY OF SIZES... Available in many 
widths and plies, Easton Belting can also 
be furnished with special impregnations 


and coatings. 


IDEAL FOR LIGHT CONVEYING AND ELEVAT- 
ING .. . because of its low initial cost, dur- 


ability and maintenance-free service. 





copy, today. 
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catalog includes turning tools, with 
and without lead angle, offset side 
cutting, offset and cutting, pointed 
nose, square nose and 600 angle 
threading tools. Two types are avail- 
able: red banded tools for cutting 


steel and gray banded tools for cut- 
ting cast iron and non-ferrous metals. 
Complete specifications and drawings 
are included in this 8-page catalog. 


PUMPS 





6-page bulletin illustrates and describes 
line of Blackmer pumps. 


A six-page Bulletin 
been released by Blackmer Pump 
Co., Grand Rapids, Mich. The new 


bulletin illustrates sizes from 


ing lube, vegetable or paimt oils, syr- 
ups, thinners, solvents, cutting and 
core oils, and industrial liquids from 
wheel tanks or underground 
storage. 


ment, 


or as components of manufactured 
equipment. 


HACK SAWS-~—Bulletin No. 1052 has 


| been released by the Sales Service Ma- 


Tool Co., St. Paul, Minnesota. 
[his new bulletin features the entire 


| line of Keller Power Hack Saws, par 
models—the No. | 


ticularly two new 
5 Hy-Duty with capacity 9-in. by 9-in., 
= the No. 4 Hy-Duty with capacity 
by 7-in. With the addition of 
ad two saws, the Keller line now 
comprises ten models to meet prac- 
tically any power saw requirement. 


_ 





A LITTLE SLOW 


U.S. Air Force literature, describing 
planes for aircraft spotters, lacks data 
on a new Russian high-wing jet fighter, 
the LA-17, already reported in MiG 
Alley. But, according to Aviation 
Week, McGraw-Hill publication, you 
can buy a scale model of it in Hamley's 
toy shop on London's Regent Street. 


HP-206 has | 


7 to 28 | 
| gallons-per-minute capacity for pump 


Also shown are models used | 
| as refueling systems for power equip- | 
and mounting accessories for | 
| wall, base and pipeline use in plants 
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Here's a free brochure on Tri- 
angle Plastic Pipe. It contains all the 
most recent informationon how Triangle's 
four types—Flexible, Semi-Rigid, Rigid 
High Impact and Rigid Polyvinyl Chio- 
ride—can help solve your piping prob- 
lems. 


PLASTIC "PRODUCTS 
TRIANGLE 


CONDUIT & CAatE Cco., INC. 
ept. | 
New Brunswick, New Jersey 














Rankin Equipment Co., Yakima, Washington, says: 





“A glance at Monobloc 
construction is your cue to 
its smooth operation” 


The Worthington DN monobloc centrifugal pump 
not only looks streamlined but it has a heavy balanced 
construction that assures perfect alignment of pump 
and motor for really smooth operation and long life. 

It saves you floor space and cuts installation costs 
with its single-base mounting. No extra foot supports 
or base plates! Over 30,000 sizes, variations or com- 
binations. 

The same pump unit—with conventional stuffing 
box or mechanical seal—is available as a frame- 
mounted unit in the companion type CN line. 





- Smith-Courtney Company, Richmond, Va., reports: 








Capacities 10 to 1,800 gpm. 
See your Worthington distributor JA 





| WORTHINGTON » W 





“Two kinds of fluids demand 
two kinds of rotary pumps” 


For Viscous Liquids, it’s the Worthington Herring- 
bone-Gear (GA and GR) design that eliminates end 
thrust, operates smoothly and quietly, and reduces 
bearing wear. For very thin non-lubricating liquids, 
it’s Worthington’s sliding vane (VE) types, with 
automatic compensation for wear, high suction lift, 
and replaceable wearing parts. 

Capacities: Herringbone-Gear—1 to 5,000 gpm 
(pressures to 500 psi). Sliding Vane—25 to 1,000 gpm 
(pressures to 200 psi). 


See your Worthington distributor JF 
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Biggs Pump & Supply Inc., Lafayette, Ind., advises: 





“Worthite tops the list 
for corrosion resistance” 


When you’re choosing chemical pumps, you'll be 
off to a good start if you check the complete Worthite 
line—standard sizes from 1 to 5,000 gpm. 

Worthington’s Worthite leads the field of metals 
and alloys in the same price range when it comes to 
corrosion resistance. Users constantly report excep- 
tional non-shutdown service records under toughest 
conditions. 


See your Worthington distributor 








All Worthington distributors agree: 


“No other pump line 
is so complete” 


A quick call to your Worthington distributor 
is often all it takes to bring the answer to your 
pump problem and many other equipmcnt needs 
involved in operating your plant. 

He’s got the broadest line available anywhere: 

Centrifugals in over 30,000 standard combina- 
tions of capacities, heads, casings and mountings, 
for any drive available. 10 to 1,800 gpm, coolant 
and circulating types, regenerative turbine types. 

Rotaries both gear and vane types. Steam, 
power, and dry vacuum pumps. 

Worthington Corporation, Pump and Com- 
pressor Merchandising Division, Harrison, N. J. 


Worthington Standard Pumps 
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Real Dei. 


for you and your customers 


Made Right- 
Priced Right 


When your customer says tape, you can’t give him or yourself 
a better deal than to make sure he gets IDEAL Tape... 


The IDEAL name has stood for topmost quality for over 30 
years! Appearing on IDEAL Tapes, it means that these tapes 
meet or Soot the highest quality standards of the most exacting 
users. And that means continuous sales and repeat business for 
you, 


The IDEAL Tape Line includes ALL 3—Friction Tape, Rubber 


Tape and Plastic Tape . . . in all popular sizes and all at popular 
prices. ALL GIVE YOU THE WELL-KNOWN AND GENER- 


OUS IDEAL PROFIT SPREAD! 


\ There’s no better time to deal yourself into this pay-off deal 
than now. Suggest IDEAL Tapes on every tape order. 


DEAL, IDEAL INDUSTRIES, Inc. 
-” 1000 Park Avenue . Sycamor 
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The Buyer Looks 
at Business 


Composite opinion of purchasing 
agents who comprise the N. A. P. A. 
Business Survey Committee 





General Business Conditions 


Purchasing Agents find industrial 
business maintaining the high rate ot 
the past two months, and _ believe 
will continue through the first quarte 
of 1953. Back orders are high, though 
not growing as fast, and production 1S 
paralleling the order pattern, a normal 
condition that has been absent during 
the inflationary spasms following thc 
outbreak in Korea. Domestic prices 
tend to more stability; there are con 
flicting pressures, with foreign weak 
ness having considerable effect on our 
prices. Inventories are in better shapc 
and are rapidly conforming to operat 
ing levels. Enployment remains high, 
with defense work coming out of thi 
tooling stage and reaching production 
lines. Labor unrest is abating. Buving 
policy is conservative, as material 
availability improves. 

The consensus of purchasing execu 
tives is that the election has, as vet, 
had no appreciable impact on orders, 
production or prices. The principal 
effect has been psychological; for, there 
is greater confidence that inflationary 
pressures will decline, prices and ma 
terials will be decontrolled, permitting 
realistic supply and demand forces to 
operate. Several reports indicate 
pigeon-holed expansion and new prod 
uct plans are being dusted off and re 
viewed 


Commodity Prices 


Industrial commodity prices had a 
more pronounced tendency to hold 
the line and stabilize in November: 
Ihe influence of foreign markets, 
which have been generally weak, has 
caused a very conservative view to be 
taken on the future price structure of 
some materials. This, coupled with 
capacity production, liquidation of ex 
cess inventory and keen competition 
indicates the trend to a buyers’ mar- 
ket continued. Buvers believe the pres 
sure on prices will be more down than 
up over the next few months 


Inventories 


The general policy to reduce un 





ALL 3 HALLOWELL BENCHES 


can be installed individually or in continuous line 


HALLOWELL STANDARD woRK BENCH 


( HALLOWELL 
y (K STANDARD CaBiNney 


gi 


HALLOWELL MULTIPLE UNIT BENCH 


BENCH 


Standard interchangeable HALLOWELL Benches can be used Either way, your customers will like the wearing qualities 
individually 18 required. Or they can be easily and quickly and usefulness of these sturdy, ready-made steel benches 
assembled to make a continuous bench of any desired length SPS, Jenkintown 13, Pa 


CERVELO TAT stor cquiement oivision 


& 
JENKINTOWN PENNSYLVANIA 
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Request 
Your Copy 
Now! 


shows Hoy, 


New Catale? 
“DIE-LESS DUPLICATING”’ 


Di- Acro (pronounced Die-ack 

sicirsstces | SAVES TOOLING COSTS 

name for DIL-ACRO Brokes, 7 

Notchers, Punch Presses, Rod 

isis tints | SPEEDS PRODUCTION 

Benders 
Shows many photos of “Die-Less Duplicating” 
forming technique with Di-Acro Machines. Features 
36 hand and power models in quick reference 
tables. Explains free Di-Acro Engineering Service. 
Write for your copy now. 


MEraALWokmine | O'NEIL-IRWIN MANUFACTURING CO. 


MACHINES 312 Bth Avenue Lake City, Minnesota 





SALES 
BUILDER! 


BECKER CO, POWERED 
SPRAY GUN... 


No Compressor, Hoses, Electric Cords 
Completely Portable 


Industrial plants, machine shops and others 
are adopting this new cost-cutting method 
of spray painting, rust-proofing, oiling, dis- 
infecting, fireproofing, etc. Ideal for thou- 
sands of special and routine industrial 
spraying operations. Powerjul CO» car- 
tridge sprays up to one 21 oz. containerful. 





A rugged production tool made of sturdy, 
machined brass and stainless inserts, heavy INDUSTRY APPROVED! 
gauge steel container, and cast aluminum — 
head. CO» cartridges available 10 for $1, plications are discovered daily. Illustrated 


or in case lots. Write for further details, above, is a typical production shop use for 
rust-proofing machined parts 





prices and discounts. 








SULLIVAN-BECKER COMPANY ¢ Dept. 523-A ¢ KENOSHA, WISCONSIN 
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worked material inventories still pre 
vails, and reports indicate that many 
have reached normal working levels, 
with improved balance. With delivery 
promises more dependable, warehouse 
items in casing supply, and growing 
competition, there is no urgency to 
stock beyond delivery lead time and 
scheduled requirements. 


Employment 


Full employment is generally re 
ported over the country. Additions to 
pay rolls are only slightly under last 
month and would be higher if skilled 
workers were available in many areas. 
Defense employment is up, as many 
projects move from the development 
and tooling stage into production. 
Catching up production lost by the 
steel strike, and seasonal demands, are 
helping to maintain high employment 
levels. Labor unrest is diminishing. 


Buying Policy 


Purchasers for industry still hold 
within a 90-day range for most of their 
buying. In the past two months, there 
has been a gradual increase from 30-60 
days to a 60-90 days policy. Infla- 
tionary pressures have abated; inven- 
torv maladjustments are ironing out, 
and a normal flow of materials is de- 
veloping. 


Specific Commodity Changes 


No drastic movement up or down 
in November. Pass-through authoriza- 
tions of cost increases continued to 
show up in new price quotations, but 
were somewhat tempered by competi- 
tive conditions 

Reported up: Bolts, casein, coal, 
fasteners, files, glycerin, pig iron, (lead 
up, then down), hardwoods, mercury, 
edible oils, tin 

On the down side: Alcohol, anti- 
mony, clothing, cotton, burlap and 
jute, corrugated containers, corn- 
starch, lead products, meat, corn, 
sugar, fuel oil, livestock, some lumber, 
molasses, linseed oil, tung oil, paint, 
rubber, soap, coarse textiles, zinc. 

In short supply: Some aluminum, 
broaches, diamond tools, transformers 
and controls, glycerin, nickel, pipe, 
rayon, wire. 

Easing up: Containers, most elec- 
trical equipment, machine tools, lead, 
lumber, paper, tin, zinc, copper, steel. 


Canada 


Canadian purchasing agents report 
industrial activity is holding up very 
well. Production is building up faster 
than in the U. S. Order books are in 
about the same healthy condition. 
Prices are tending lower. Inventories 








This valuable little booklet can be a real passport for you to bigger sales 
of chains and sprockets. It’s devoted to installation, lubrication, operation, repair 
and storage of chains. It’s non-technical . . . it’s easy to read... 
it’s filled with interesting sketches, charts and graphs. 

Anyone who is concerned with the purchase, operation or maintenance 
of chain drives and conveyors will want this book. It should be an excellent “door 
opener” for you... will give you plenty of material for opening a conversation. 
It will also give you a perfect opportunity to see some of the men out in the plant 
... the ones who really know their chain and best appreciate chain quality. 

This book will also help you put yourself “in solid” with your present 
customers. You may want to mail out copies to a selected list or perhaps 
send one along with every shipment. In any case, you may have all you can use 


absolutely free. Just send us the coupon. 


JUST USE THE COUPON 


"eee 





CHAIN BELT COMPANY 
4622 W. Greenfield Ave. 
Milwaukee 1, Wis. 


Gentlemen: 
Please send me ....: copies of Bulletin 51-7. 


Chaim Balt COMPANY 


OF MILWAUKEE Company 


Atlanta @ Baltimore © Birmingham @ Boston @ Buffalo @ Chicago @ Cincinnati 

Cleveland @ Dallas e Denver @ Detroit @ El Paso @ Houston @ Indianapolis ¢ Jackson- Address 
ville @ Kansas City @ Los Angeles © Lovisville @ Midland, Texas © Milwaukee ; 
Minneapolis ¢ New York @ Philadelphia © Pittsburgh © Portland, Oregon @ Spring- 

field, Mass. © St. Louis © Salt Lake City © San Francisco @ Seattle © Tulsa © Worcester 
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®@ Chrome leather general purpose 
Practically rip 
proof, Thumb patched ond strapped. 24 


glove. Steel sewn 


Made with 2” or 4” 


cuff. 





Steel-Grip 


INDUSTRIAL 


Safety Appa rel 


SAFETY — 
rari APPAREL 


PWILL MAKE MANY CUSTOMERS 
oth we OR, ee 








The Industrial line includes protective a 
parel for practically every need. It's a “LIVE” 
all-seasons line because workers must have 
protection from various hazards and there is, 
therefore, a continuous demand for Industrial 
Safety Apparel. 


You have management on your side—you 
have highest quality in your favor—you have 
a huge market all about you—that is a set- up 
which will produce very good profit. 


Each Industrial article was designed only 
after careful study was made of its protective 
requirements. Our more than 40 years’ ex- 
perience is worth a lot to you now. 


@ Welders’ Coats and Pants, also Leg- 
gings, Spots, Shinguards, Aprons, 
Gloves, Mitts, and Asbestos Clothing. 


ow 

No, 225-14 
® Leather Reinforced 
Asbestos Gloves. (Also 
made in plain asbestos.) 


@ Woven-Gards, new hand protectors of 
new, long-wearing safety material for han- 
dling hot, rough, slippery articles. Hand 
spats. Open-end mitts. Closed-end mitts. 
Arm guards. Flat hand gvords. Combina- 
tion mitt and arm quard. Gloves. 


he hk lle 


The Finger Guard demonstrates how 
u 


close In 


AND WOME 


No. 7,461,877 





industry. Since 
Steel-Grip open end Finger Guards, they 
have been used successfully in every 
type of American industry 
opee and closed end styles, in a choice 
materials. Ask for literature describ 
the yerious types. SIZES FOR MEN 


astrial is to the safety needs of 


Industrial introduced 


U.S. Petents No can 


Made in 


INDUSTRIAL GLOVES COMPANY 


A Corporation 


-\ 1640 Garfield Street, Danville, illinois 
(In Canada: Safety Supply Co., Toronto) 





— a 
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are about the same as the United 
States. Employment is increasing, 
but at a slower pace than last month. 
Buying — is being stretched out a 
little ith a balanced budget and ; 
treasury surplus, Canadians anlicigate 
tax reductions which will increase con- 
sumer spending power and accelerate 
industrial expansion. 





FROM THE 


ove FILES 


25 YEARS AGO 





“We sometimes wonder how long dis 
tributors will continue to cut each 
others throats for business on staple 
products for which they do not 
secure sufficient profits to cover 
carrying charges’”—Alvin M. Smith, 
president of Smith-Courtney Co., 
Richmond, \ 

“Money is easy, wages good, the 
farmers in the West and South for 
the first time in years are in a posi- 
tion to mvest in new equipment, 
the petroleum situation has im- 
proved, and Ford is back in the 
market’’—Howard Coonley, _presi- 
dent of the Walworth Co., Boston. 

W. H. Fisher, secretary of T. B. 
Wood's Sons Co., was elected presi- 
dent of the Power Transmission As- 
sociation 

George Puchta, president of the Queen 
City Supply Co., Cincinnati, was re- 
ported by the Good Samaritan Hos 
pital to be much improved follow- 
ing a serious illness. 

The Fair Trade Bill, restoring to pro- 
ducers of trademarked goods the 
right to make resale price contracts 
with distributors, was introduced in 
Congress by Senator Capper, of 
Kansas, and Representative Clvde 
Kelly, of Pennsylvania. 

The American Radiator Co., New 
York, acquired the American Blower 
Co., Detroit, and the Kewanee 
Boiler Co., Kewanee, Il. 

The Alamo Tron Works, San Antonio, 
Texas, launched a half-million dol- 
lar expansion program, including a 
new branch in Corpus Christi and 
new and enlarged buildings in San 
Antonio and Brownsville. 

The Industrial Supply Co., Salt Lake 
City, was organized as a division of 
the Mountain States Rubber Co 

Charles L. Wheeler was appointed 
manager of the Boise, Idaho, branch 
of The Salt Lake Hardware Co 

S. V. Brooks, former vice president of 





WHEELS, STICKS, 
RODS, BLOCKS, in 
three textures, — 
for machine and 
manual operations 


GENERAL USES—A FEW OF MANY: 
Removes light digs, tool and heat marks. Cleans 
welded and soldered joints. Finishes dies and molds. 
Burrs stampings, castings, machined parts. Maintains 
tools, equipment, machinery, parts. 





BRIGHTBOY FINISHES MANY MATERIALS 
—defense products and civilian goods in 
ALL METALS « PLASTICS * WOOD * 
GLASS « HARD RUBBER * PRESSED AND 

LAMINATED MATERIALS AND 

COMBINATIONS 


SHOW YOUR CUSTOMERS HOW 


Bright boy 
makes a 


better man.. 
ee 


Much better . . . in time savings alone by as 
much as 50°:, combining burring, finishing, cleaning, 


polishing into one operation! 


And you can give your customers more big Brightboy 
advantages: superb work quality, operation-saving 
versatility far greater than conventional abrasives. 
With Brightboy you're selling the working advantages 
of both abrasive and rubber—a unique, time-and- 
work saving light-grind action. 

You need profitable, volume-selling Brightboy to 
complete your abrasives service. Sell it for regular 
abrasive use plus its unusual adaptability. Sell it 


along with drills, cutting tools, files. 


INVITING DEALER PROPOSITION. ATTRACTIVE TERRITORIES 
Write for interesting information! 


HOW BRIGHTBOY SAVES PRODUCTION TIME 
Bridges the gap between the rough grind and the buff in one 
operation! Works to close tolerances. Shapes to contour. 
Produces a wide variety of conventional and special finishes 
and patterns—damaskeening, for example; often the “final” 
polish. No before-use preparation or dressing needed. No 


skilled labor necessary. 


BRIGHTBOY INDUSTRIAL DIVISION 
Weldon Roberts Rubber Company 
6th Ave. and No. 13th Street Newark 7, N. J. 


America’s Pioneer Manufacturers of Rubber-Bonded Abrasives 


Ke 


Br 


RUBBER CUSHIONED ABRASIVES _ 
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the Bluefield Supply Co., Blucfield, 
W. Va., joined the Bluefield Hard- 
ware Co. as sales manager. 

Walter J. Michael, assistant manager 
of the Ohio Locomotive Crane Co., 
travelled from San Francisco to Chi- 
cago by one of the new air mail 


this Dayton 
plane routes. ‘The trip took 22 hours 


..,. safely level 


puts your ladder sales H. A. Cornell, formerly with S. W. 
on the profit level Cornell Co., Brooklyn, became gen 
(erate eran 


eral manager of Ludlow & Squier, 
Newark, N. J. 

The Albany Hardware & Mill Supply 
Co., Albany, Ga., appointed F. A. 
Belcher to its sales force. 

Plans were announced to merge the 
Vixen Tool Co., Newark, N. J., and 
the Rex File Co., Newcomerstown, 
Ohio, under the new name of Heller 
Bros. Co. of Ohio 


10 YEARS AGO 


It makes all high jobs “ground safe’— 
a big sales point to your customers. Every 
feature designed to make ladder sales for 
you. Increase your profits with Dayton. 
Check the “big 6” features that “‘sell’’ 
Dayton. 


. Rail-guarded “Safety Level’ platform. 
. Locks in place automatically. 

. Rubber safety shoes. 

. Light weight—great strength. 

. Economically priced. 

. Complete size range 3’ to 16’ height. 














Miles M. Hapgood, of Berkshire Mill 
Supply Co., Pittsfield, Mass., was 
on leave of absence holding down 
the title of major. 

Gastonia Mill Supply Co., Gastonia, 


N. C., had four of its staff in the 
ay on armed forces: William Anderson, 
/ dd Jr., Milton Grant, Paul Lewis and 


Write Dept. B for Free Bulletin 


safety ladder co. 


2339 Gilbert Ave., Cincinnati, Ohic 


John Falls, Jr. 

A. W. Shapleigh, of Shapleigh Hard 
ware Co., St. Louis, became a direc 
tor of the Federal Reserve Bank of 

| St. Louis, 

Percy Ridings and Harold Torell, both 

” * of Syracuse Supply Co., joined the 

a In ustria ye Industrial Supply Section of the In- 

% dustrial Specialties Branch under 

Franz ‘T. Stone of WPB. 

| Under an OPA ruling, industrial sup- 

ply salesmen had their gas ration in- 

creased 50 percent. But it was still 
only 65 percent of 1942 use. 

H. C. Wallace was appointed manager 


in Canada: Safety Supply Co., Toronto 


* Built for maximum dependability 
Longest life—Lowest upkeep 


You can show a Silver King and make the 
sale. These rugged, steel housed, chrome- 
plated counters challenge comparison. On 
casual examination, critical analysis or 
the most exhaustive life tests they come 


of the Tacoma, Wash., store of the 
Washington Belting & Rubber Co 


“An engineer is a man who knows a 
great deal about very little and who 


Used by the 100 


out miles ahead. goes along knowing more and more 


ng n Silver Kings are built rugged as an army about less and less until finally he 
y stompir tank, yet operate smooth as a watch. Extra knows practically everything ibout 
heavy shaft. Oversize bearings. Life-tested nothing; 
parts. Light weight number wheels. Tamper- “A salesman is a man who knows ver 
proof, one-turn reset. All steel housing. Un- little about a great deal and keeps 
breakable windows. These are a few of many knowing less and less about more 
reasons you can show Silver Kings with pride 
: ind more until he knows practically 
and recommend them with assurance. Every ities alata semtendlilians 
sale is a seed that grows into more, profit- ee ‘ys ne SOOUT CVETYTIRE, k 
able business. purchasing agent starts out know- 
ing practically everything about 
evervthing but ends up knowing 
nothing about nothing, due to his 
issociation with engineers and sales 
Ask your PIC Representative to show you men’’—Llovd B. Mize, Industrial 
a Silver King or write for literature Supply Corp., Richmond, Va 


aircraft plants, ¢ 


Available ir. Stroke and Revolution types, 
5- and 7-digit models, knob or key reset, 
right or left shaft extension 


Henrv Disston & Sons, Inc., named 
Propuction ENstRUMENT Company Walter H. Gebhart as domestic 
708-32 W. Jackson Bivd., Chicago 6, Ill. 





sales manager. 
Karl R. Stearns, salesman for Somers, 
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SELL THE ADVANTAGES OF 





WAREHOUSES 
MEAN BETTER 
V-DRIVE 
SERVICE 


* 
CHICAGO 


KANSAS City @ @ ST. Lours 


& 
MEMPHIS 
Fort woam W& Posuas 


The Fort Worth DublDuty “QD” Sheave has 
larger maximum bore than competitive makes. A 2” 
maximum bore is available in sizes where other stock 
sheaves will only accommodate 1%’ 

A complete V-Drive line is carried in stock. 
Whether for one “A” belt, or twenty “D” belts, 
the proper drive is available. 

FORT WORTH V-Belts in the patented Grom- 
met construction (C, D, and E sizes) assure cus- 
tomer satisfaction and long drive life. 


OTHER 


ForT WORTH 


PeooucrTs 


ROLLER CHAIN immediately. 
SPROCKETS 
SCREW CONVEYORS 
and ACCESSORIES 
SCREW ELEVATORS 
INDUSTRIAL FANS 





“QD” HUB ALSO FITS 
FORT WORTH “QD” 
Roller Chain Sprocnet 


Your stock of QD hubs can 
serve a double purpose. The same 
hub fits in either the QD sprocket 
or the Fort 
Worth QD 


sheave. Ww 
Investigate ‘’ 
the advantages 


of stocking 

the Fort Worth “QD” line . . . 
both sheaves and sprockets. Large 
factory and warchouse stocks 
will make it especially attractive 
during present shortages. 


Write for descriptive catalogs on “QD” Sprockets and 
Sheaves. Address Dept. 11, 


and they will be sent to you 


FORT WORTH wacmenrco 


Dept. 11 3600 McCart Street FORT WORTH, TEXAS 
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Fitler & Todd Co., Pittsburgh, for 
37 vears, died at the age of 67 

L.ink-Belt Co. elected William C. Car 
ter as president succeeding Alfred 
Kauffman, resigned because of ill 
health. 

H. B. Braude, president of Chandler & 
Farquhar, Boston, took charge of 
operations of the former S. A. 
Woods Machine Co., which was 
seized by the Army when its man- 
agement refused to obey a War 
Labor Board Ruling. 

Hi. J. Papke, Inc., Milwaukee, issued 
its first industrial supply catalog. 
Reichle Supply Co., Saginaw, Mich., 
completed a new addition to its 

warchouse 





D-A-T-E+S 
Yes, you can make one false 10 REMEMBER 


note and be all washed up... 
with the name you've spent years 
building,quickly consigned to 





oblivion. We at Kester know the Jan. 19-22—Plant Maintenance Show 
& Conference, Public Auditorium, 


importance of consistency . . . Cleveland 
Aeveiand. 
make sure that the solder Jan, 19-22—Eastern Canada Hardware 


alloy and especially the flux Show, Montreal. 
Jan. 20-22—Pennsylvania & Atlantic 


formula never varies, never : 
Seaboard Hardware Association, 


changes. Kester never ex- Philadelphia. 
periments at the expense Keb. 23-25—New England Hardware 
of the solder user! Dealers’ Association, Boston 
Mar. 2-6—American Society for ‘Test 
ing Materials, Detroit. 
. Mar. 6—Regional Meeting, American 
emember that Kester, the engineered Solder, can give you Supply & Machinery Manufacturers 
the Solder you require . . .8 Fluxes in Core Solder with 5 different core- Association and National Industrial 
openings to select from, which provides the exact flux content needed. Distributors. oe ‘ation. Statler Ho- 
Also Solid Wire and Bar Solder and “Solderforms” (preformed Solder). tel Clevaiend 
Mar. 16-20—National Association of 
Corrosion Engineers, Chicago 
Mar. 23-27—National Association of 


Power Engineers, Chicago 

March 27-28—Regional Conference, 
National Association of Cost Ac 
countants, ‘Toledo 

April 12-16—Triple Industrial Supply 
Convention, Miami, Fla 

April 13-17—Western Metal Exposi- 


atta ad. tion & Congress, Los Angeles 
— April 20-23—National Packaging Ex 
SOLDER COMPANY veen VEE) cone position, American Management 
SOLDER \ssociation, Chicago 
May 1-2—Regional Conference, Na 
tional Association of Cost Account 
ants, Baltimore. 
May 14-23—International Petroleum 
Exposition, ‘Tulsa 
May 18-22—National Materials Han 
dling Exposition, Philadelphia 
May 23-27—Westen Metal Exposi 
tion & Congress, Los Angeles 
May 24-27—National Office Manag« 


ment Association, Boston 


4214 WRIGHTWOOD AVENUE, CHICAGO 39, ILLINOIS 
NEWARK 5, NEW JERSEY; BRANTFORD, CANADA 


ddddddddddddddddddddd dd d 
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--» PREFERRED BY USERS 
IN YOUR OWN BACK YARD 


Right in your territory QUAKER Industrial Rubber 
Products are specified and used by mills, utilities 
and public buildings. Make their choice your 
choice. Investigate the advantages of selling the 
QUAKER line. Remember, QUAKER Products are— 
@ PRODUCTION-EERED — Specifically designed 

for maximum production in use. 

FAMOUS FOR LONG LIFE — QUAKER rubber 

products reduce equipment and maintenance 

costs. 

PRE-TESTED — Quaker Laboratories carefully 

check every step of the production process tu 

insure consistent top quality. 

ADVERTISED—To potential users through pub- 

lications and by direct mail. 

Write today for Quaker Catalogs 
and more facts. 


WAKER s32 conronarion 


i ia | A 0 f - rt N r ” 





TODAY'S 
TOP VALUE 


and a 
Pace-Setting 
Demand 


Model J pictured, 10” «x 18” Capac 
ity, available as a wet or dry cut 
ting machine. Also Junior Model B 
(With or without casters) 5” x 10” 
capacity, shown below 


Are You, Too, Handling 
This Maximum-Profit Line of 


JOHNSON <= BAND SAW 


You'll do better when you sell 

Johnson Band Saws. Their 

many advantages afford them 

a great and growing demand. 

Advertisements in industrial 

magazines constantly tell their 

story to users everywhere. Ex- 

tra capacity, speed, accuracy 

and versatility are factors that 

have put Johnson Saws out in 

front and kept them there. So 

start now to step up your 

volume, your profits with this 

outstanding line. Write today SELECTED DEALERS 
and get the details. SELL JOHNSONS 


JOHNSON MANUFACTURING CORP. 


ALBION, MICH:!GAN 
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Operations Idea— 
Can You Use Any? 





Coil Storage Rack 


\n casily removed tray or shelf that 
makes it possible to place two rows 
of small diameter coils or one row ot 
large diameter coils (of wire) is the 
feature of a new stacking type coil 
rack. Shelf has square tubular stecl 
with welded cnd members and, like 
the rack itself, the two longitudinal 
supporting rails are set at +5 deg. to 
prevent marking of stock. Ends of 
intermediate shelf rest in ““U”’ brackets 
welded to uprights. Frame can be 
lifted out of the rack manually, mak 
ing the rack suitable for use in han 
dling large diameter coils. Racks nest 
one above the other. (Equipment 
\fg., Inc., 21550 Hoover Rd., De 
troit 5 


Offset Duplicating Film 


If you use lithograph and office 
duplicating machine plates, there is a 
new film featuring a new ortho 
chromatic emulsion which can be 
used on offset work up to 133-line 
screen and which can be exposed and 
developed like any other lithographic 
negative material. Savings more than 
30 percent in film costs for litho 
graphic platemaking are claimed 
Michael Lith Co., 145 W. 45th St., 
New York City. 


Tape Printing Attachment 


You can use your packing tape to 
identify contents, identify packer, 
date of package, or sales messages 
with a printing attachment to be used 
with the manufacturer's tape dis 
penser. The printed message can be 
changed quickly by a simple chang: 
of printing rollers. Uhe unit can be 
installed in less than 10° seconds 
(Ideal Stencil Machine Co., 103 Towa 
Ave., Belleville, Tl.) 


Rubber Type 


You can now make vour own rubber 
‘stamps or change the copy on amy 
vou use (date, for example) by using 
an Interchangeable Rubber Base-Lock 
l'ype now made in standard as well 
as made-to-order sizes and tvpe faces 
The tvpe can be used on a wide assort 
ment of marking machines and stamp 
ing devices. Takes only seconds to 
change copy. Catalogue showing all 
type faces and various marking devices 
on which this type can be used, such 
as self-inkers, roller markers, commer 





cial printing presses, as well as 
ordinary rubber hand stamps, is avail 
ible. (U. S. Rubber Stamp Co., 227 
lulton St., New York 7) 


Slide Rule 


Your sales cngineers or service en 
gineers may be interested im an 
engineers slide rule which features 
new color coding for greater accuracy 
in reading. Calculations involving 
trigoneometric functions are per 
formed by simply matching the color 
of the trig scale with the same color 
of the corresponding C, D, or Cl 
scales. Called Versalog, it is illustrated 
life-size in a brochure. (Frederick 
Post Co., Dept. V, 3650 N. Avondale 
\ve., Chicago 18 


Binder 


Sales literature, presentations, etc., 
can be neatly bound in a matter of 
seconds in book-form. A_ new self 
binder features no punching or mutila 
tion of pages, no heavy metal mecha 
nism, no waste space. Two flexible 
metal strips slip through the staples 
of cach pamphlet, holding them to 
gether tightly. Strips slide into slots 
in the back cover, binding pamphlets 
securely and whole thing opens pet 
fectly flat, like a book. (Mooreslip 
(USA) Ltd., 50 Church St., New 
York 7). 


Order-Filling Trucks 


Here's a combination which ought 
to fit in with your order-filling rou 
tmes. It is a new truck specially de 
signed for filling orders or stocking 
shelves with small items or packages 
\ll aluminum construction, the trucks 
have a patented step ladder on onc 
end which works on a spring principle, 
sliding down and making a firm brac« 
for the truck. There are five models 
two sizes with one step ladder, two 
sizes with two step ladders and one 
model with a three-step ladder. (Rol 
Away ‘Truck Co., PO Box 1921, Port 
land 11, Ore.) 


Bolt & Nut Gage 


Do your countermen have any 
trouble determining what size nuts 
ind bolts your customers want, even 
when they bring in a sample? Or do 
vou want a good gadget as a give-awa\ 
for advertising purposes? Here’s an 
idea. A new, durable, lightweight gage, 
made of Styron plastic, is impervious 
to oil, grease, water, alkalies and most 
acids. Nuts are quickly and conven 
iently measured by dropping on posts 
along the top of the gage. Posts are 
shouldered to measure both SAFE. and 


7wo MULCONROY HOSE 


SPECIALTIES-Aaacy 
Bring Yon Tncremed Jiales 


MULCONROY HYDRAULIC 
HOSE ASSEMBLIES 


With 


“PRESS-LOCK” COUPLINGS 


The ideal hose assembly for all kinds of hydraulic equipment, assuring the great- 
est degree of safety, efficiency and economy. Hose is highest quality hydraulic 
type, in constructions to meet any required working pressure. “Press-Lock” 
Couplings have established a new standard for hydraulic hose connections, 
giving the hose unequalled resistance to shock loads and the effects of continuous 
flexing. They are the pressed-on type, with a three-way gripping arrangement 
that makes them integral parts of the hose. Cut-away view shows how the 
‘Press-Lock" utilizes entire hose wall, 

and illustrates the unique method of 

anchoring coupling to hose. 


“DYNAMITE” Armored, Insulated STEAM HOSE 


Style 801. The ultimate in strength, 

safety and durability for every steam 

service at pressures up to 150 Ibs. 

Special compound tube resists high 

temperature charring and the swell- 

ing action of hot water, and is insu 

lated and protected by lining of woven asbestos. This asbestos lining has full 
length steel wire spiral to guard against buckling or collapsing. Multiple-ply 
duck carcass is surrounded by two-layer armor of braided galvanized steel wire. 
Further strength and protection is provided by outer full-length spiral of half- 
ound galvanized stee! wire. Sizes '2" to 3” 

The above are but two of the many MULCONROY Hose Specialties 


which you, the Distributor, can sell to advantage and profit. Write for 
catalogs and literature describing the complete MULCONROY line. 


"MULCONROY Siatu... WHERE OTHERS S 
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If you are looking for the fastest growing line 
of drills and reamers in the country, you should 
write to our nearest sales office. There are sev- 
if @) eral very desirable territories still open and 


REPUBLIC j= [ilmaamememeerseetog 


Every month we are adding new industrial distributors 
because they find that Republic drills lick one tough job after 
} another and because they like our distributor policy. 











/ On an overall country-wide basis, 81% of our civilian 
business is being done through industrial supply distributors. 


OUR DISTRIBUTOR POLICY 


1 We advise our Authorized Distributors of all inquiries 
and orders received directly from consumers in their 
territories and suggest to such prospects and customers that 
they order our products through our local Authorized Dis- 
tributor. 
9 We do not sell directly to consumers except in those 
few cases where the consumer insists upon buying 
directly from tool manufacturers. In all such instances, we 
co-operate with our local Authorized Distributor in his 
effort to obtain such business. 


We do not authorize more than one Republic Dis- 
3 tributor in any given market unless more than one 
Distributor is required to adequately serve the consumers 
in the area. Furthermore, we will not add a new Republic 
Distributor without consulting with the established Author- 
ized Distributor in the area. 





FACTORIES AND OFFICES AT: 
CHICAGO — 322 South Green Street 
NEW YORK — 96 Lafayette Street 
LOS ANGELES — 1320 Santa Fe Avenue 

STOCKROOMS AND ENGINEERING OFFICES AT 
DETROIT — 2832 East Grand Bivd. 
CLEVELAND — 4416 Euclid Avenve 


— 








REPUBLIC DRILL AND TOOL COMPANY 


















USS a. Your name can be hot 
stamped on reverse side. (Sorrell Mfg. 
Co., 15017 Detroit Ave., Lakewood 7, 
Ohio). 


Office Furniture 


A report on the use of modular 
office furniture in creating man-hours 
and space is now available. Keystone 
of this system is a range of modules 
affording 100,000 variations to fit in 
dividual office needs. A handy space 
selector chart is a feature of the report 
(K. L. Jamison, Korda Industries, 20 
West 46th St., New York 36). 


OBITUARIES 








Lloyd U. Noland 


Lloyd U. Noland, 
Noland Co. Founder 


Llovd U Noland, Sr., 67. 
and chairman of the board of Noland 
Co., Inc., Newport News, Va., diced 
suddenly of a heart attack on October 
29 in Rochester, Minn. En route to 
his winter home in Tuscon, Ariz., he 
had stopped at the Mayo Clinic for 
a routine checkup. 

Starting with a shipbuilding com 
pany at the age of 19, Mr. Noland 
rose rapidly in the plurabing and con 
struction trades and in 1915 helped 
organize what is now the Virginia 
Engineering Co. In 1919 he entered 
the wholesale plumbing and _ heating 
business, and by 1922 formed thi 
Noland Co. as the merger of two in 
dustrial supply and wholesale plumb 
ing firms in Newport News and Roa 
noke. The company now has 25 
branches in eight southeastern states 
and the District of Columbia 


An active business and civic leader, 


founder 











¢ 


THE CHUCK THAT LIVES UP TO ITS NAME.. 


SUPREME 
CHUCKS 


9,000,000 





DISTRIBUTORS . .. who handle the Supreme line of Chucks 
are backed by national advertising to their prospects and 
customers. In 1953 nine million readers will be reminded 
that Supreme hos a quality Chuck. 


An excellent written distributor policy protects distributor 
interests and worthwhile discounts aid in making the line 
profitable to handle and sell. 


Supreme’ brand chucks are quality and have the following 
features . . . chuck taper bore and entire body hardened 
and ground ... nickel chrome moly alloy steel jaws .. . 
sturdy one piece geared nut construction .. . chucks and 
keys interchangeable with those of other makes. 


Distributors who are interested in turning a small invest- 
ment into profitable, steady, repeat business will find the 
Supreme line a good line to handle. 


WRITE FOR DISTRIBUTOR PLAN 


SUPREME 


CHUCKS 


Supreme Products, Inc., 2222 South Calumet Avenue, Chicago, Illinois 
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SUPREME 


205 








2 , 


SINCE 1866 


BELT-SAVER 
PULLEYS 


SAVE 
BELTS... 





BUILD 
PROFITS! * 


Today, thousands of Sprout-Wal- 
dron BELT-SAVER Pulleys are in 
use throughout the world — on 
applications. ranging from stone 
and gravel to wood chips and 
foundry sand. 

The exclusive cone and wing 
design of the Sprout-Waldror 
BELTSAVER makes it ideal for 
rough service installations where 
hard, abrasive materials must be 
handled. That's why it's regularly 
specified by leading manufactur- 
ers of conveyor belts and con- 
veying equipment. 

Actual case histories report belt 
life increases from 50 — 400%. 
Repeat orders are proof that this 
is a profitable item for industrial 
distributors to feature. 


qraue 
Send for 
Bulletin 
35-A 
Today, 


and read the enthu- 
siastic reporis of Belt-Saver Pulley 
users. See for yourself how you 
can help your customers profit by 
acquainting them with Belt-Saver 
Pulleys. Sprout-Waldron & Com- 
pany, Inc., 3 Logan Street, Muncy, 
Pennsylvania. 


SPROUT-WALDRON 


- 


\ BELT-SAVER PULLEYS 
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| during the depression. He 





he was chairman of the board of the 
Virginia Engineering Co., the Tide 
water Construction Corp., Richmond 
Hotels, Inc., and Biggs Antique Co., 
and a director of the Central National 
Bank of Richmond, Va. He was a 
director of four other banks at various 
times 

Ile was past president of the South 
em Wholesalers Association, the Vir 
ginia State Chamber of Commerce 
and the Peninsula Association of 
Commerce. 

\ former councilman of the City 
of Newport News, he served as a 
Virginia State senator from 1944 to 
1950 

Ile was president at the time of his 
death of the Riverside Hospital, New 
port News. Ile was the first president 
of the James River Country Club. 

In 1934, he was awarded a Gold 
Medal by a Peninsula citizens group 
for his service in reorganizing banks 
received 
the Meritorious Civilian Award from 
the Secretary of the Navy in 1946 for 
war work in helping to organize the 
Scabecs 

Mr. Noland is survived bv his wifc 
his son, Lloyd U. Noland, Jr., presi 
dent of the Noland Co., two brothers 
and four grandchildren 


Brown Buford, 
Buford Bros... Nashville 


Brown Buford, 93, vice president 
of Buford Bros., Inc., and pioncer 
Nashville, ‘Tenn., businessman, died 
at his home November 24 

Born on a ‘Tennessee plantation, he 
came to Nashville in 1880 and worked 
in a hardware store. Later he became 
a salesman for Dudley Bros. & Lips 
comb and in 1897 bought an interest 
in the firm of Hl. G. Lipscomb & Co., 
of which he became vice president. 
He joined Buford Bros. in 1920 and 
became its vice president in 1923 

Until a few months before his 
death, he remained active in the 
Nashville industrial supply and hard 
ware house, taking a 6 a.m. bus to his 
office daily 

The National Fiftv Years in Busi 
ness Club ef Nashville marked his 
92nd birthday last vear at a_ testi- 
monial luncheon 

He had manv outside interests. He 
was past president of the Belle Mead« 
Country Club, secretary treasurer of 
the Nashville freight bureau, vice 
president of the Tennessee Board of 
Transportation Trustees, and a di 
rector of the Nashville Chamber of 
Commerce. 

He is survived by his daughter and 


a granddaughter. 
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SOLD THRU DISTRIBUTORS 


For ALL SODERING—WELDING— 
BRAZING PROBLEMS 


Sodering Paste — Sonntag Sticks + Soderin 
1 itainiess Steel Polis 








Solid Sai Ammon n or 
Sedering Chart which shows meiting point of ail 
soders. 


L B. ALLEN CO. Inc 
6731 BRYN MAWR AVE 
CHICAGO 31, ILL 


ECONOMY 
PRODUCTS 


© HOLLOW SET SCREWS* 
@ HEADLESS SET SCREWS 
* SOCKET HEAD CAP SCREWS 
© STRIPPER BOLTS 
© WRENCHES 


They Insure Greater 
Production and Increase 
Efficiency 


Distributors realize good sales volume be 
cause Industry uses such great numbers of 
Economy Screw Machine Products. Plant 
managers rely on them to prevent needless 
shutdowns and delays. Their great hold 
ing power helps production to run smooth- 
ly. We maintain large stocks and can 
make immediate deliveries. Find out about 
Economy Screw Machine Products today 


| Made from high grade ALLOY stee! | 

| ond heat treated with great care | 
to further increase their strength 

| and durability. Made in Cup, Cone, | 
Flat, Oval, and Half-Dog types — 

| sharp broached hexagon socket — | 

| clean die-cut threads. Adequate 
stocks on hand at all times. | 

' 


FCONOM MACHINE 


PRODUCTS CO. 
CHICAGO 30, ILL 








August Pahl 


August Pahl. 
Masback, Ine. 


\ugust Pahl, 81, of the Indust 
Division of Masback, Inc., New Yor} 
Citv, died suddenly of a heart atta 
on November 16 at his hom Port 
Washington, L. I 


He had been active in the 
supply and hardware field 
VOCars 

Associated for 53 
macher, Schlemmer ; ( 
York, he joincd Masback in 19 
when the company formed a_ ne 
Industrial Division. He became mat 
wer of the Industrial Division 
1940 

Mr. Pahl is survived by his wif 


Charles Edward Blake, 
Carolina Mach. & Supply 


Charles Edward Blake, president of 
the Carolina Machinery & Supply ¢ 
Inc., Rocky Mount, N. (¢ died D 
ember 2 in Rocky Mount 

Ile was vice president of ‘Tidewat 
Supply Co., Norfolk, Va., wher 
started his career as a salesman, 
eight years during the 1930's. In 193 
he moved to Rocky Mount to foun 
Carolina Machinery & Suppl 

Mr. Blake’s outside acti 
cluded chairmanship of the Rock 
Mount-Nash County Chapter of th 
Red Cross and membership on th 
board of stewards of St. James Meth 
dist Church Tarboror. He was also a 
member of many civic and fraternal 
organizations 

He was a vetcran of Navy 
\V orld War I 

He ITVI 


d iughter 


DRINNGR 


/\ 


SCROLL CHUCKS Self-centering models for 
light, medium and heavy duty jobs in tool room or for 
production runs. Available in sizes from 3” to 18” with 
semi-steel or forged steel bodies, and heat-treated 
alloy steel for all other parts. Provided with two sets 
of solid jaws or two-piece jaws for holding internal or 
external work. Lands on the jaw, jaw steps and end 
bites are ground after the chuck is assembled. 


INDEPENDENT CHUCKS Models for 


medium and heavy duty tool room and general machine 
shop work. Available in sizes from 414" to 36” with 
semi-steel, steel, or forged steel bodies. All other parts 
cre heat-treated alloy steel. Jaws are solid reversible 
or two-piece with reversible tops for either internal or 
external gripping. The body surrounds more than 60°; 
of each operating screw for the full length of the screw 
to assure proper alignment at all times. 


AIR & POWER CHUCKS Self-centering 


models for heavy duty production work on engine and 
turret lathes and automatics. Sizes from 6” to 24” with 
forged steel bodies, and with either 2 or 3 jaws are 
ovailable. The wedge angle is such thot work is 
gripped positively regardless of jaw position, The 
chuck will not release the work, even if air line is broken, 
until operator octuates draw bar. Skinner also has a 
complete line of power chucking accessories. 


MACHINE VISES Skinner vises are accurate, 
fast acting and positive gripping. Series DPV wrench- 
operated Vises have semi-steel body and hardened 
and ground work holding surfaces. They have all the 
universal features so necessary for drill press oper- 
ations. Clamp the work for drilling in one plane — 
drill — turn the vise on edge for all right angle drilling 
operations 

Series FS Vises have swivel base for accurate in- 
dexing necessary in milling operations. Top of the 
movable jaw is ground parallel to the base for use as 
an indicating base for setting cutters, trueing work, etc 


Details on the full line of products are included in 
Skinner General Catalog — write to the company 
or your nearest Skinner distributor fora free copy! 


THE SKINNER CHUCK COMPANY 
205 Edgewood Ave., New Britain, Conn. 


THE CREST OF QUALITY 
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The Answers To Your Questions: 


3 How to make hitching and 
unhitching easier 


@ Proved ways to cut sling costs 


1 How to determine the sling 
types you need 
2 How to get longer sling life 


5 How to splice wire rope — directions for socketing 


IN THIS NEW 


SLING HANDBOC 


Only handbook of its kind in the sling 
field. packed with useful, money-saving 
facts that can help you cut sling costs 
up to 409%. The Tuffy Sling Handbook 
and Rigger’s Manual shows you how 
lulfy’s exclusive, patented braided wire 
fabric construction assures greater flex- 
ibility and longer service life. See for 
yourself how much you can save with 
Tuffy Slings on the job! 


FREE! Mail Coupon NO 


For Your Copy 


corporation 


In Wire Rope and Braided Wire Fabric 





— 2236 Manchester Ave., Kansas City 3, Mo. 
C) Send FREE Tuffy Sling Handbook and Rigger’s Manu4l 


Have my Union Wire Rope Fieldman deliver to me FREE 
a 3-Ft. sample Tuffy Sling 


! 
\ 





irm Name 
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NEWS 


(Starts on page 124) 





NEW PRESIDENT of Tornado Sup 
ply Co., Anniston, Ala., is E. A. Rowell 
hecking plans with Fred L. Merrill 
vho has been re-clected secretary 


Tornado Supply Co. 
Elects New Officers 


I. A. Rowell has been clected presi 
dent of the ‘Tornado Supply Co., An 
niston, Ala., the late R 
Barron Storms. He was previously vice 
president 

Other officers named 
the company’s board of directors are 
J. Ralph Hamilton, vice president, 
red L. Merrill, 
md Fred HH. Steipp, re-elected treas 
urer 

J. A. Pullen, formerly 
the Gadsden Hardware Co., 
ippointed general sales manager 

John Rawls and Emmett Freel 
have joined the company’s sales de 
partment. Mr. Rawls will cover part 
of Alabama, while Mr. Freel is acting 
as inside salesman and training to 
take over a territory later 


to succeed 
recently by 
re-elected secretary, 


manager of 
has bec ll 


U. S. Rubber Names 
Grinding Wheel Executive 


Carro)l C. Parker been ap 
pointed assistant manager of grinding 
wheel sales for United States Rubber 
Co.’s mechanical goods division with 
headquarters at Fort Wayne, Ind 

Mr. Parker has handled sales and 

vice for the division in northeastern 
Ohio and western New York for the 
past six years. Previously he was pro 
duction engineer and was also with th« 
development department 


has 





® Coin Pak in new 2-Label Carton 


2 New Packaging Ideas with powerful sales 
appeal .. . af no extra cost. 


® Coin Pak in new 2-Label Carton 


The most economical way of stocking and 
handling packaged lock washers . . . af no 


extra cost, 


® Coin Pak in new 2-Label Carton 


Machine Packaged to safeguard quality .. . 
eliminate linkers, mixed sizes, foreign matter 


. at no extra cost. 


® Coin Pak in new 2-Label Carton 
SNe < First and Only Lock Washer Item sold only 
THIS <a through recognized distributors . , . at no 


extra cost, 
Yellow “top up” for con- , " 
ventional shelf stacking. ; i For Sample of Coin Pak, tear out signature at bot 
; tom of this ad, sign and mail today 


or THIS... 


Black “bottom up” for 
the New “up-side-down” 


shelf stacking. and THIS eo 


Open carton telescoped 
inside its cover has read- 
able, right-side-up end 

THE 8 POPULAR SIZES label. 

@ 3/16” rolls of 100, cartons of 1000. 

@ 1/4", 5/16", 3/8", 7/16", 1/2” 

rolls of 50, cartons of 1000. 
@ 5/8", 3/4” rolls of 25, cartons of 500, 
All A.S.A. Medium, Steel 


Over 437 Distributors Now Stock 
M-C Lock Washers in Coin Pak. 


THE WileWoive 4. C0. 


129 EAST NASH STREET * MILWAUKEE 12, WISCONSIN 


Manufacturers of a Complete Line of Lock Washers In all Stondard and Special Sizes: Steel, 
Nonferrous and Plated; in Bulk, Conventional Packages, Special Pockoges and Coin Pak. 
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5 e & 1. JAMES H. RUDDELL, President of Central Rubber & 
Supply Co., Indianapolis, and former head of National In- 

dustrial Distributor’s Association, hears Blackhawk's District 

Manager Dale Stenz outline a major new program. The 


campaign aims to help distributors achieve the ‘Key Line” 
potential awaiting them on Blackhawk Hydraulic Tools and 


q Ow Hand Tools. 


HAL GOEHRIG, Vice President in 

Charge of Sales, Blackhawk Mfg. Co., 

Milwaukee, Wis., says, “FACTORY has 

been one of our most powerful aids 

in building Blackhawk to a key-line 

position for many of our country's top 

- % distributors. And we try to seli the 

readers of FACTORY on the distribu- 

tor, too. We ask them to ‘Ask the man who knows’— and 

that's the DISTRIBUTOR!"’ 

Mr. Goehrig realizes that more Plant Operating manage- 

ment men read FACTORY than any other magazine. 


® * 
i s | ri i TO rs Take a look at the advertising support you get on every 
line you handle. if FACTORY is on the list, you are getting 


SELL ies ble whee roy coun 
FACTORY 








MANAGEMENT AND MAINTENANCE 


2. PRINCIPAL WEAPON in Blackhawk's ‘Key Line’’ cam- 
paign is a 64-page “IDEA BOOK." It is announced to 
distributors’ customers via colorful 2-page advertise- 
ments. FACTORY is the spearhead of Blackhawk’'s in- 
dustrial publication advertising because FACTORY 
reaches over 55,000 paid subscribers among plant 
operating men. These are the key people whom distrib- 
utors must sell. 


4. JIM WOODS (right), CENTRAL RUBBER & SUPPLY 


COMPANY'S SALESMAN, follows up on one of the 
many excellent inquiries relayed to him from 
Blackhawk's ads in FACTORY. At left are buyers Frank 
Bardash and Harold Dillon, J. D, Adams Mfg. Co., 


3. BILL DYKE, (right) Blackhawk’'s Distributor Sales Man- 


ager, along with John Allen, happily analyzes thousands 
of inquiries for their “IDEA BOOK." They discover that 
their biggest source of inquiries from paid advertising 
is FACTORY. Names of the inquirers bear out the high 
quality of circulation claimed for FACTORY. 


Indianapolis. Delivery of the “IDEA BOOK" proves 
to be a spectacular source of orders for Blackhawk 
Hydraulic Tools and Hand Tools. Thus Blackhawk’'s 
ads in FACTORY are a direct aid to distributors’ 
sales. 





“®) A McGRAW-HILL PUBLICATION 
330 West 42nd Street, New York 36, New York 





IDEAS like these 
to all that big - 


vey (AAA 


q 


THIS SHOP-BUILT PUNCH PRESS was made with inexpen 
sive, standard “Porto-Power’” hydraulic components to 
meet a special production problem. The 10-ton hollow 
push-pull ram, with its power-driven pump, pierces 12 
a 3 Hose Transmits holes per minute in 1 in. angle iron, 

AC or OC Oil under pressure 

Motor, 


Valves, Ol! Te Electrical 
Reservoir Oviiet 


‘or 
Hydraulic 
Pu 
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are your key 
- Blackhawk volume! 


Measures 
Rom lood 


P-85 Hand-Operated 
Hydraulic Pum 











HEADQUARTERS FOR 
THE WORLD'S MOST 
COMPLETE LINE OF 
HYDRAULIC TOOLS 

«+ plus INDUSTRIAL 
HAND TOOLS 


DEFLECTION TESTER for jct engine 
frames uses 50-ton gauge-equipped 
“Porto-Power” jack to simulate 
actual flight conditions. Many 
maintenance jobs are also speeded 
with Blackhawk hydraulic tools. 


Desi:ed 
Tension 
is Pre-set 
on Dial 


UNIFORM STUD TIGHTENING is 
assured with ‘Tork-flash” tension 
wrench, No guesswork on this as- 
sembly line! Other hand tools in 
broadened Blackhawk line offet 
similar gains in time, accuracy. 


Operator 
Pulls Till 
Light 


Flashes 


\ 
Xs Choice of sockets for 
Big Range of Nuts 








and it’s so easy—Blackhawk IDEA BOOK 
puts the ideas in your customers’ hands 


Yes, it’s easier than ever before for you to roll up big 
volume on the key Blackhawk line. It’s the same pattern 
in one leading supply house after another — Blackhawk 
sales account for a larger and larger share of business! 

Proof of the tremendous interest in Blackhawk products 
are the requests we've received for the IDEA BOOK — 
over 8000 by mail alone! And salesmen all over the country 
are enthusiastically cashing in on the IDEA BOOK as a 
powerful sales tool. 

So — be sure every one of your customers gets his copy 
of the great, new IDEA BOOK. And remember, every one 
of our ads in our huge, continuous campaign tells your 
customers and prospects to “Ask the Man Who Knows.” 
Mister, that’s you — the Industrial Supply Salesman! 
Blackhawk Mfg. Co., Dept. M-1713, Milwaukee i, Wis. 


LACKHAWK 
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RE-ORGANIZATION of Utica, N.Y. 
house made Harry J. Colerick president 
md Lester N. hart secretary of Col 
rick Supply Co., Inc 


Fuller Supply Co. Becomes 
“Colerick Supply” in Utica 
Colerick Supply Co. is the new 


name of the 33-year-old Utica hous 
previously known as Fuller Supply Co 


Re-organization was completed rm 
cently under Harry J. Colerick, presi 
@e0e*e dent of the new firm, and former vic« 
president of Fuller Supply. He bought 
controlling ownership from I. ¢ 
Fuller, former president of the old 


( ompany. 


_ptt? POWER and president and Leste \ rs tn ypline 
WIM est HAND BLADES "Nir. Colerick joined the firm in 


1920, a year after its founding, when 
it was known as Finney & Fuller Co 


Starting as a bookkeeper, he became 
secretary shortly afterward and se 
retary-treasurer in 1945 

Ihe name was changed to Fuller 
Supplv Co. in 1930 


The Rocket is the ideal all-purpose hack saw 
blade. The balance between cutting ability 
and safety is perfect. The teeth are uniformly 
hardened, the back is semi-hard. This com- 
bination gives you a blade that cuts, is flexible 
and safe. The Rocket will not shatter. Here is 
a blade that assures extra hours of safer 


cutting. 


The Rocket is available in both POWER and HAND 
BLADES — beth are Tough, Flexible and Sefe. 


W 0 BARNES co INC NEW NAME shines from front in 
& . ad * downtown Utica. Quarters housed Ful 


ler Supply Co. before th hange m 


DETROIT 14, MICHIGAN ownership recently 
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Interstate Drop Forge 
Names 5 Sales Agents 


hive new sales agents have becn ap 
pointed by Interstate Drop Forge 
Co.’s Special Products Division, Mil 

iukec 

Thev are: Earl Nevins and Robert 
Larson, of Minneapolis, who will cover 
1 territory including Minnesota and 
the Dakotas; Ad Morris, of Kansas 
City, Mo., for Missouri, Kansas, Ne 
braska and Iowa; Harry I’. Hess, Dal 
las, ‘Texas, for ‘Texas, Oklahoma and 
Louisiana, and Albert S. Wirtner, San 
l'rancisco, for California, Washington 
id Oregon 

Phe Special Products Division, of 
vhich Donald K. Davis is sales man 
er, manufactures universal connect 
ing links and a complete line of bolt 
cutters, strap shears, hot line wire cut 
ters and sheet metal hand tool 


F. J. Ellebrecht 


Carborundum Appoints 
Zone Sales Manager 


Phe Merchandising Sales Division 
of ‘The Carborundum Co., Niagara 
Falls, N. ¥ has appointed I. J 
Illebrecht manager of the Central 
Merchandising Sales Zone, which in 
cludes the New York, Buffalo, Cleve 
land and Detroit district territoric 

His headquarters will be in Niagat 
l'alls 

Mr. Ellebrecht has been with the 
ompany in a resale capacity for the 
past 27 vears, serving the hardware 
ind automotive ficlds in the Ni 
York metropolitan area 

J. H1. Jones will continue as manage1 
of the Kastern Merchandising Salk 
Zone, composed of the Boston, Phila 
delphia and Pittsburgh districts 

C. W. Sprenger will remain as man 
gecr of the Western Zone, which in 
cludes the Chicago and St. Louis di 


trict 


Our Distributors 
like Anglqear 


IN NEW YORK 

H. Wilson Moorhous« 

Jr., Transmission Equip 

ment Company, Inc., 

says: “Compact, adapt 

able. powerful ANGI 
vears are the modern answer to many 
hitherto unsolved design problems 
rheir universal appeal is quickly recog- 


nized in customer appreciation.” 


IN PHILADELPHIA 
M. R. Oberholzer, Lind 
say, Oberholzer & Co., 
says “Our sales of 
ANGLgears amounted to 
$2306.40 during the first 
handled the line. They 
which enable our men to 


» customer interest quickly.” 


IN DETROIT 

John J. Lovchuk, general 

manager, Factory Equip- 

ment Company, says: 

“ANGLgears are to the 

engineer as colors to the 
artist; their infinite range of applica 


tion tests the imagination.” 


IN HOUSTON 


Lawrence Isaacson, Isaac 
son Chain & Belting Com 
pany, says: “This rugged 


ANGLgear is fast grow 





ing in popularity. It 
small, compact size helps us solve 


transmission problems.” 


in power 








IN CHICAGO 
G. E 


Gears and Transmissions 


Poplar, Patlyn 
Corp., says: “As interest- 
arousers in engineering 
departments, ANGLgears 
can't be beaten. And wherever there 
has been a need for power transmisson 
at right angles, we haven't lost a sale. 


ANGLzgears are really in demand.” 


ye 


small right angle unit has developed 


IN CLEVELAND 

Walter Meier, Meier 
Transmission Supply, Inc., 
says: ‘“‘We find that 
ANGLgear has real door- 


opening possibilities. This 


great interest in the power transmission 


field.” 


IN SAN FRANCISCO 
l.. R. Burmester, Mon- 
arch Supply Co., says: 
“The clean lines and 
rugged dependability of 
ANGLgear make it a 


natural solution for troublesome right 


angle transmission problems 


case of mounting, rugged dependability 


IN BOSTON 

Warren. Pike, Warren M 
Pike Associates, Inc., 
says ANGLgears help 
us solve transmission 


problems every day. Their 


and simplicity of design make them 


one of our most effective tools.” 


A FEW CHOICE TERRITORIES ARE STILL AVAILABLE. WRITE FOR INFORMATION, 


- 
’ 


“@IRBORNE- 


ACCESSORIES CORPORATION 
1414 CHESTNUT AVENUE + HILLSIDE 5, NEW JERSEY 
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Gripmoster (Series!) 
Sprecher: 


CULLMAN 


SPROCKETS 


Gripmester (Series tt) 
Sprockets 


IT’S NEW IT’S DIFFERENT! 


A revolutionary, all steel sprocket system 
that is rugged, light and compact. 
Featuring interchangeability, 
maintenance ease and simplicity, the 
Cullman Gripmaster sprocket system 
embodies fundamental design 
principles which are uniquely 
adapted to achieve a perfect gripping 
action throughout a complete 
sprocket range. 

Check these advantages! 


. “Off-the-shelf service 


Meenahile 


PP ch te Sg > Reduced inventory requirements 
» A'terations eliminated 
. Positive shoft fits 


4 Simplified speed changes 


7 Minimum service requirements 


CULLMAN WHEEL COMPANY 
1347M Altgeld Street, Chicago 14, Illinois 
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NEW CHAIRMAN of Grinding Wheel 
Institute, Earl C. Hughes, is congratulated 
by Hl. Paul Floyd, re-elected president 


Grinding Wheel Institute 
Elects Hughes Chairman 


Earl C. Hughes, vice president of 
Bay State Abrasive Products Co., 
Westboro, Mass., has been elected 
chairman of the board of the Grinding 
Wheel Institute. He succeeds George 
I’. Kohn, president of Precision Grind 
ing Wheel Co., Philadelphia 

H. Paul Floyd, vice president of 
Waltham Grinding Wheel Co., Wal 
tham, Mass., has been re-elected presi 
dent of the Institute. Clarence I 
Ktheridge, secretary of Macklin Co., 
Jackson, Mich., has been re-elected 
vice president. 

More than 100 executives from 
grinding wheel and abrasive manufac 
turers attended the recent three-day 
meeting of the Institute in Atlantic 
City 


Former Sales Manager 
Made Goodrich Director 


William S. Richardson, one-time 
division general sales manager of the 
Industrial & General Products Divi 
sion of ‘The B. F. Goodrich Co., Ak 
ron, Ohio, has been elected a director 
of the company and executive vice 
president. 

With Goodrich since 1926, he be 
came staff superintendent of the In 
dustrial Products Division in 1928 and 
merchandizing manager three vears 
later. In 1938 he became general 
sales nranager of industrial and gen 
eral products. 

He was president of the Goodrica 
Chemical Co. from 1945 until 1951, 
when he became a vice president of 
B. F. Goodrich. During World War 
II he was chairman of the OPA Me 
chanical Rubber Goods Industry Ad 
visory Committce 





Cummins-Chicago Launches 
New Line of Power Tools 


Cummins-Chicago Corp. introduced 
recently a new line ot nine power 
tools at mectings in five cities 

More than 100 sales representatives 
and their organizations attended in 
San Francisco, Chicago, New York, 
Memphis and Toronto. The series of 
meetings took 11 days 

In charge of the groups were Paul 
Jones, company president, J. H 
Slingerland, of the company’s advertis 
ing agency, and R. EF. Mitchell, sales 
manager. Products were demonstrated 
ind the selling program was explained 

Major item in the line is a new 
series of lixmaster Kits 


United Supply & Mfg. 
Names Store Manager 


John Howard Wood is the new 
manager of the Pauls Vallev, Okla., 
store of United Supply & Mfg. Co 
lulsa. 

With the company since 1950, Mr 
Wood was formerly employed by 
Stacy Mfg. Co., Cleveland. Befor 
that, he was connected with Reinhart 
Donavan Construction Co. in Okla 
homa City and Douglas Aircraft Co 

The store is one of seven main 
tained by United Supply in the oil 
areas. 


Chief Engineer Named 


American Steel & Wire Division, 
United States Steel Corp., has ap 
pointed Flovd A. Garman as chief 
engineer and Walter V. Magee as 
issistant chief engineer. Mr. Garman 
succeeds Harry L. Jenter, named as 
sistant manager of operations for the 
Cleveland district 





UTICA branch of The Belt Rope S p 
ply Co. of Syracuse, N. Y.. has new 
assistant manager, Salvatore Vanno 


Sell DAKE when your 
customers need presses 


DAKE is the most complete 
arbor press line 





ARBOR PRESSES 
1 to 25 tons 
Bench, Pedestal or 
Floor Models 


HYDRAULIC PRESSES 


25 to 300 tons 
Electric, Air, or 
Hand Operated 








SPECIAL PRESSES 


engineered to individual 
requirements 


WE HELP YOU GET THIS 
BUSINESS, TOO 


With the DAKE line 
you will obtain a larger share 
of the press business 








DAKE 


PRESSES 


DAKE ENGINE CO. 


631 Monroe St. 
Grand Haven, Mich. 
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Here's what 
you offer when 
you sell 


CPSOM 


300 1 


AIR-TESTED 
MALLEABLE-IRON 








— UNIONS — 


Here's a quality product... one you can 
depend on for building sales and satisfy 
ing your most exacting customers... a 
union fabricated of Air Furnace Malleable 
Iron, with sound, uniform rings cut from 
seamless drawn brass tubing instead of 
cast brass seat rings .. . features which 
are valuable sales points. 


Te sell Jefferson Unions means that you 
can offer the maximum in care-tree service 
. . service that is insured before ship- 
ment by Jefferson's rigid air tests and in 
spection and the use of malleable iron 
with a tensile strength of 55,000 p.s.i. 


The Jefferson line includes AAR male and 
female unions, Enduro 200%. Excel 2502 
and Master 150 Unions. All-iron seats 
are also available in all types. 


The completeness of the Jefferson line 
makes it valuable as your source of sup 
ply. Cash in on it NOW! 





JEFFERSON 
UNION CO. 


671 W. 26th St., New York 1, N. Y. 
9 Green St., Lockport, N. Y. 
49 Fletcher Ave., Lexington 73, Mass. 
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Central States Meeting (report starts on page 92) 





Heller Bre ie Bud Barlow 


Heller 


CHECKING THE BADGE worn by Fred Watkins 
Rav Clark, Jack Prest (all of Jacobs Mfg.) and Al Thomas 


_* 








A REUNION WAS STAGED when Clyde W Blakeslee (center) visited Sam and 
Wendell Clark, Samuel Harris Co., Chicago. Mr. Blakeslee worked for the Chicago 


distribution firm back im the 1890 


PARENT Charles Myers FRIENDS MEEFT for a chat. They are 
(Morse Twist Drill the latest Clyde Mansur (Simonds Saw & Steel) 
pictures” to Sam Clark ] ind Howard St. George, Shadbolt & 
Harris Co., Chicago Bovd Co., Milwaukee 


PROUD 
show s 
Samuc 
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A GOOD DEAL 


for your customers...and for YOU! 


Darnell 
Casters 


& E-Z ROLL 
WHEELS 


HOOSIER Loren W. Moss, of Mille: 
Bros. Hardware Co., Richmond, Ind 
hats with Wailham 1D Dickerse 

(Carborundum) 


JOINING R 
Paulsen & 


group is 


Ae MALQNCE FREE 
tel Darmell 
Manuel 





DARNELL CORP, LD, 





DOWNEY, (Los Angeles County) CALIF. 
v 

60 Walker Street, New York 13,N.Y. 

36 North Clinton, Chicago 6, Illinois 





SIDELINE chairs lured E. A. Fogarty 
Delta File) and W. G. Chnistie, of 
Barrett-Christic Co., Chicago 
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- wm wiiiiia Some Came to Chicago by Helicopter 


STEEL 


dS 


SAFE IN TOWN after trip from Rockwell Mfg. Co. by helicopter are john Stolarz 
iles manager; Bob Melius, vice-president-sales; J. G. Meyer, division sales manager; 

W. Ristau, sales and advertising head; A. V. Taylor, office sales manager; and 
scorge Groya, sales manager of the Chicago district 


For Oil, Gasoline 
and Other Liquids 


Made of welded heavy gauge steel 
Heavy steel bottom band. “Hex” screw 
filler cap Straight, flexible or bent 
spot. Blue, red, gray enamel or alumi 
num-paint finish Variety of types and 
sizes for railroads, mines, milis, fac 
tories, ship yards, logging camps, 
farms, highway departments, etc. Will 
outlast ordinary cans many times Order 
@ supply today for prompt delivery 


SHORT DISTANCE was travelled by most of this group, all from Barrett-Christic 
Finest Quality 
Since 1896 Co., Chicago, except for Jack Eigenger and E. J. Bernau from Black & Decker (third 
md fourth from left). Others are Leo Sweeney, Jack Robinson, Bill Boardman. Rav 


Rushton and Dick Lee, of the Chicago supply hous« 


FLEXIBLE SPOUT 
PUMP OILERS 


_ 


Complete 
Catalog 


eq 4, MANUFACTURING = 
en een mem mem, | 
MIXED GROUP represents four companies: Charles A. Wuchter (J. Wiss & Sons) 


1 9 
22 Goebel Street L.. R. Niep; Great Lakes Supply Corp., Chicago; Harry Fox (Star Expansion Bo't); 
PITTSBURGH 33, PA. John G. Pacan (Round Chain), and Daniel A. McCarthy (Star Expansion Bolt) 
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*Series 12100 


CARBON) 800 Pounds @ 750°F. 
STEEL | '500 Pounds Cold Non-Shock 


For 150-800 pounds service * Round 
Bolted Bonnet * Bolted Gland * Gasket 
or Ground Joint * Outside Screw and 
Yoke * Renewable’ Seat Rings * Solid 
Wedge — Slotted Type * Rising Stem 
11'4,-13% Chrome Stainless Steel 
Trimmings * Sizes '/" to 2" inclusive. 





HENRY VOGT MACHINE CO. Louisville 10, Ky. 


——~ BRANCH OFFICES: MEW YORK © PHILADELPHIA « CLEVELAND © CHICAGO «© ST. LOWIS « DALLAS 
~ 
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MARSHALL STEEL co. 


STRAIGHT EDGES 
IN STOCK 


S 9 
Metal Working and Draftsman’s 
SERIOUS TALK involves H. B. Austin 


*For complete dependability and exactitude i: to tab at ce 


Marshall Steel Straight Edges are tested for their Stvan, - oy Carlisle & Hammond 
Co., Clevelanc 














precision and accuracy. 


Every straight edge shipped is individually double- 


checked for finish and straightness. Marshall 
Steel Company have equipped themselves with a 
ground steel check table 15 ft. long and a Watt's 
Autocollimator and auxiliaries. The same equip- 
ment and method of testing straight edges as is 


used by the United States Bureau of Standards at 


Washington, D. C. 


Write for required size and prices. We now have 


all sizes in stock. Either Beveled or Plain. 
UPSTAIRS to join crowd go John 
. Gaudian (Armstrong Bros. Tool) and 
A £ 
Iso write for new Catalog on the largest Ben Perkins, of Indiana Mfg.’s Supply 


range of sizes of velvet finish GROUND Co., Indianapolis 
FLAT STOCK in 3 kinds: WATERcrat, 

Ollcrat & AlRcrat .. . truly the ARISTO- 

CRATS OF GROUND TOOL STEEL. 


A FEW TERRITORIES OPEN FOR 
DISTRIBUTORS 


MARS DAV, STEEL C0. 


Ps - — ud AEE — ~~ OFF IN CORNER, H. M. Taylor of 
WAS Ree OWLaER ORE EL A “. ga Tersary ~~ = 


P. Oo. BOX 108 ID LA GRANGE, ILLINOIS Behr- Manning 
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ar ta! 


a 


of importance to dealers in 
FLEXIBLE SHAFT MACHINES 





o "aha suppliers of 


INTENT LISTENER is Harold MI ch nies 
lidewell, Ellfeld Mach. & Supply Co., * 
Kansas City, Mo., as Thomas F. Mac ee: . Flexible Shafts and Flexible Shaft Machines through its N. A. 
aren (Brown & Sharpe) makes point cs , mah 

a TS ae Sey Sees ge Strand Division, also producers of railway and industrial products . . . 


is now named 


FRANKLIN BALMAR 
CORPORATION 


The only changes to be made in the products and service of the new 
- ' corporation are changes of improvement . . . improved products, 
CHECKING PROGRAM for nan 4 4 improved distribution, improved service. 


of friends are J. W. Sauter and C. \ at 
Olsen of Standard Supply Co., Chicago 7 8 From now on... when you recommend flexible shaft machines or 


replacement parts, be sure to count on this reliable combination 


FLEXIBLE 

SHAFT 

MACHINES 
manufactured and marketed by 


FRANKLIN BALMAR 
CORPORATION 


N. A. STRAND DIVISION 
Woodberry, Baltimore 11,Md. * 5001 N. Wolcott, Chicago 40, Ill. 





RINGSIDE SEATS at party are taken 
by Raymond QO. Flansburg, General In 
dustrial Sales, Racine, Wi nd Walter 
Sitarz (Morse Twist Dll 
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DISTRIBUTORS! Add this new, easily- 
handled, easily-sold high-profit line: 


FARQUHAR —Roll-free 
GRAVITY 


CONVEYORS 





Straight & curved roller 


conveyors 


Straight & curved wheel 


conveyors 


@ MADE IN EASILY-STOCKED SECTIONS OF VARIOUS WIDTHS & LENGTHS 
@ EASY TO SELL 
@ ATTRACTIVE PROFIT MARGIN 


@ BACKED BY NATIONAL ADVERTISING IN OVER 14 INDUSTRIAL, TRADE 
AND BUSINESS PUBLICATIONS 


@ ENGINEERING SERVICE AVAILABLE WHEN NECESSARY 


O EASY for you... and your customers! The purchaser buys whichever 

conveyor or combination of conveyors he needs, attaches the stands (a 
matter of seconds), and he’s in business! All you have to do is simply send in 
an order blank, stock the sections, and let your customers know you have 
them. It’s just as easy as it sounds! These conveyors practically sell them- 
selves. They're convenient. They’ve pre-sold your customer on the Farquhar 
name by national advertising. And, if your customer has a handling problem 
that your immediate stock of conveyors cannot solve, a Farquhar engineer 
will be glad to work with you. 


Easily-handled, easily-sold, backed by national adyertising, with engineer 
ing service—sum it up and add an attractive profit margin for you. Makes 
a nice package, doesn’t it? Fill out the coupon below for further information. 


A. B. FARQUHAR COMPANY, Div. of 
the Oliver Corp., Dept. D-46, York, Pa. 


Gentlemen: Please send a representative to tell me more about stocking 


Farquhar Roil-Free Gravity Conveyors 


NAME 


POWER-BELT 


FIRM 


AND 
GRAVITY 


ADDRESS 


- ZONE STATE 


CONVEYORS 
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BUSY PRESIDENT. of Sterling Prod 
ucts Co., Inc., Chieago, Wilham C 
leare, pauses in his modern office 





Florida Executive 
Heads Advertising Group 


Mrs. Ruth ‘Tl’. Gardner, head of the 
advertising department of Harry P 
Leu, Inc., Orlando, Fla., distributor, 
is the new co-chairman of a committce 
organized recently by the Direct Mail 
Advertising Association to promote 
increased use of direct mail in the 
industrial fields. 

Active in advertising groups, Mrs 
Gardner recently took part in the 
Washington, D. C., Annual Confer- 
ence of the association 

(he group she is helping to organize 
will offer guidance, program helps and 
educational material to direct mail 
users as the “Other Industry Coor 
dinating Committee” of the D.M.A.A 

Mrs. Gardner is also president of 
the Advertising Club of Central 
Florida and a member of the Fourth 
District Board of Directors of the 
Advertising Federation of America 

She said the Washington confer 
ence discussions reflected increased in 


Ruth T. Gardner 





terest im direct mail use by dealers 
‘Many ot the compames whose 
products we distribute throughout 
klonda are members of the associa 
tion. It certainly was pleasant to meet 
and talk with those pcople responsible 
for the literature we use so con 
stantly.”” 

“We handle and use catalogs, mail 
ing picces, etc., tor almost all the 750 
manufacturers we represent,’ she said 
“It’s gratifying to see that so many 
companies are becoming increasingly 
aware of the vast possibilities open to 
greater direct mail work.” 

Harry P. Leu, Inc., has been a 
member of the Direct Mail Advertis 
ing Association for the past four years 


R. A. Johnson 


Rockwell Meter Division 
Names Atlanta Manager 


R. A. Johnson is the new Atlanta 
district sales manager of Rockwell 
Mfg. Co.’s Meter & Valve Division 

Under J. W. Northcutt, regional 
manager, he will take charge of sales in 
the southeastern states. 

With the company since 1939, Mi 
Johnson was a sales engineer in th 
Atlanta district for five years, covering 
North Carolina and Virginia In 
1951, he became assistant sales man 
ager of liquified petroleum = gas 
products. 

Before joining Rockwell, he was 
with Goodyear Tire & Rubber Co.’s 
sales department. He is also one-time 
manager of the Pittsburgh district 
office of the U. S. Maritime Com 


mission 


Syntron Store Opened 


Ihe Svntron St. Louis Sales Co., 
representing the Syntron Co., Homer 
City, Pa., has opened a new store at 
4431 Manchester Ave., St. Louis. It 
will handle both sales and rentals of 
Syntron equipment 





WEY PATHE offers you 
4 Keys to More Flexible 


Metal Hose Sales 





When you sell Atlantic flex- 

ible metal hose, you know you can 
deliver — on time! Because Atlantic is 
geared for fast production and service to the 
Distributor. 


Check an Atlantic catalog. You will see flexible metal hose 

for every application... conveying chemicals, steam, oils, tars, 
asphalt, gases, alkalis, light and semi-solids, refrigerants, gasoline 
... for absorbing vibration, correcting misalignments, mobile service, 
eliminating thermal expansion strains. When problems arise, Atlantic 
engineers help you solve them—swiftly! 


Atlantic flexible metal hose is backed by 38 years of acceptance by 
leading industrial users. Every length is Job Tested and Guaranteed 
to Do Its Job! 


More than 2,000,000 advertising and publicity messages in such leading 
publications as Machine Design, Product Design & Development, 
Industry and Power, Chemical Processing, Diesel Progress, Diesel 
Power and Diesel Transportation pre-sell your customers—help turn 
calls into closings! 


SELL THE HOSE THAT OPENS THE DOOR TO MORE VOLUME 
—MORE PROFIT—ATLANTIC! 


Flexible Metal Hose in All Workable Metals—4”-36” I.D. Inclusive. 
Standard or Special Couplings. 


Write for Catalog 500. It is especially designed for Distributors’ use. 





ATLANTIC METAL HOSE CO., INC. 


104 WEST G4TH ST., NEW VORK 23,0m.Y¥. 
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Get the service 
you like to give 


vn KEZKLEY 


THE FASTER SELLING LINE 


of 
pressure 


regulators 


Now with delivery so important we 
can give you and your customers prompt 
shipment from Keckley'’s complete line 
of pressure regulators. The Keckley line 
features a full range of sizes for the 
comrol of steam, air or liquids a 
valve for every control problem. You 
will find that Keckley regulators are 
widely accepted by industry because of 
the reputation for dependable service 
that Keckley products have built up over 
more than 35 years. Customers repeat 
edly order Keckley valves because they 
can install them and then forget them 

getting many years of accurate con 
trol without breakdown or maintenance 


Keckley—the key to your customers’ 
control problems. 


Me 
TYPE AA and AR 


®@ Available in 300# Bronze 
or 250# Semi-steel. 

@ Stainless steel trim stand 
ard on all valves 


@ Sizes from %” to 6” 


Screwed or flanged 
@ Initial pressures to 300 
Ibs. steam, 600 Ibs. air 


Reduced pressures above 40 Ibs 
use type AA—From 40 Ibs. to a 
low of | Ib. use type AR 


Catalog 53-C illustrates and describes 
our complete line of pressure regulators. 


Float Valves 
Float Boxes 
Motor Valves 
Water Gauges 
Relief Valves 
Balanced Valves 


Pressure Regulators 
Temperature Regulators 
Diaphragm Valves 
Level Controllers 

Pop Safety Valves 
Strainers 





TYPE AA 


Send for your copy of this new 


W. T. Willey 


Republic Rubber Names 
New Tulsa Representative 


W. I. Willey, field engineer tor 
the Republic Rubber Division, Le« 
lire & Rubber Corp., Youngstown, 
Ohio, has been transferred from 
Houston, Texas, to Tulsa, Okla., to 
replace Norman M. Grove, who re 
tired recently. 

Mr. Willey has specialized im the 
petroleum industry. 

With the company since 1931, Mr 
Grove served the drilling and produc 
tion branches of the oil industry from 
his Tulsa headquarters. G. L. Smith, 
Republic sales manager, cited his “out 
standing” service. His operations, Mr 
Smith said, had increased in scope 
with the growth of the oil industry 


Norman M. Grove 





complete catalog No. 51-C | Name Plant Manager 


O.C. KECKLEY COMPANY 


400 W. MADISON STREET CHICAGO 6, ILLINOIS 


Ihe Yale & Towne Mfg. Co. has 
appointed Michael F. Ryan, chief 
process engineer and manager of sub 
contracting, as production manager of 


“Faster deliveries from Keckley’s complete fine of steam, air and liquid control equipment” the company’s Philadelphia plant 
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Ferry Cap & Set Screw 
Expanding Its Plant 


Vhe Ferry Cap & Sct Serew Co 
has acquired some 41,000 sq. ft. of 
added space in a half-million dollar 
transaction involving the Ohio Ma 
chine & Boiler Co. nm Cleveland 

The building, which is next door to 
the Ferry plant, will be occupied some 
time within the next six months, 
when Ohio Machine & Boiler has 
completed moving its operations else 
where. 

H. D. North, Ferry president, said 
the building was needed to expand 
production. Since it is a one-story 
structure, he said, it will effect savings 
in materials handling costs, m con 
trast to multi-story operations m the 
present plant. 


B. L. Owens 


Atkins Saw Division 
Appoints Sales Manager 


New manager of mdustral and mill 
sales for Atkins Saw Division, Borg 
Warner Corp., Indianapolis, is B. | 
Owens, formerly manager of Central 
District sales in Chicago 

Starting with Atkins in 1921], I 
has held various posts im sales work 
Before his Chicago assignment, | 
travelled out of Cincinnati 


i¢ 


Name El Paso Manager 
for Division of Airco 


Henry F. Colt, Jr., has been ap 
pointed sales manager of the I] Paso 
district of Air Reduction Magnolia 
Co., Houston, Texas, a division of 
Air Reduction Co 

His territory will include off ind 
plants at El Paso and Hobbs, New 
Mexico 

During his service with Airco, Ni 
Colt has been on the sak taftt of 
company offices in New York, Pitt 
burgh and Johnstown, Pa 


A tested sales advantage 
for Bassick distributors! 


When you sell Bassick Casters and Wheels, you Anow they'll sausfy 
because we put them to the test before your customers can. 

As you can see from this corner of Bassick’s testing laboratory, we 
conduct all kinds of tests . . . tread separation tests on rubber wheels, 
wear tests and breakdown tests on various types of wheels, static load 
tests and collapse load tests for wheels and parts, swiveling under load 
tests and many others. 

Testing to assure performance and research to develop new and bet- 
ter products are key reasons for Bassick quality . . . key reasons why 
63.3%* of 702 purchasing agents in metal-working plants said they 
would consider Bassick when buying casters. 

All of which makes powerful sales points for Bassick distributors! 
THE Bassick Company, Bridgeport 2, Conn. /n Canada: Belleville, Ont 


* According to a recent impartial survey 





Only Bassick offers ‘’Floating-Hub’’ protection... 


for fragile loads and floors, true 
shock absorption builtin a wheel, 
entirely different from ordinary 
spring mountings...The “Float- 
ing-Hub” Caster is one of the 
many ways Bassick helps cut 
down materials-handling cost- 
30°", of total production outlays, 
and one of the few costs reduci- 
ble today 


Bassick «: 


MAKING MORE KINDS OF CASTERS 
...-MAKING CASTERS DO MORE 
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Sp 


Sper ‘ 
The right tools, in the right 
designs, weight and power, built right for serv- 


ice and priced right for volume sales 


No. 150 SpeodSender 
An all-ball-bearing, 
orbital- motion finish 
ing sander with power 
ful 3450 r.p.m., A.C 
induction motor and 
cast aluminum body 


$34 
No. 150-K SpeedSander Kit 


The Sander with Accesso 
ries including: deep con 
tour pad, finishing plate, 
felts for free abrasives 
and wet rubbing, 
lamb's wool bonnet, 

90 sheet abrasive cov 

ers, etc. in fitted steel 
carrying case. $ 


No. 1000 Saw 
'¢ H.P. Universal Motor, 
cast aluminum housing, 
safety shut-off switch 
Cuts all angles to 45°, any 
depth to 1'4* $29. 


SpeedDrills 
(for metal or wood) 
Extra power, high 
speed, electric drill 
with cast aluminum 
cases, and geared 

chucks 


No. 200-J 4 * Speed Dril) 


also other sizes, types. 


Drill Kits 
Several fast sellin 
kits. Painters an 
Householders Kit 
(illustrated) is typical 
It has: \” ens 
Drill, Abrasive Discs 

and rubber back- 
er plate, grinding 
wheel, wire brush, 
buff, etc. in at- 


tractive displa 
carton. $19.95 

¥ ie : Write for catalog 
/ Way anuractruaine co. 
1832 Se. 52nd Ave., Cicere 50, il. 


J 
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Elmer R. Tieberman 


Lunkenheimer Establishes 
New Central District 

Ihe Lunkenhemer Co 
nati valve manufacturer, has cstab 


lished a Central District with 
five under Eliner R. Vieber 


Cincu 


ncw 
territories, 
man 

Ihe idquarters ‘ n in Dalla 
Lexa 
the 


In charge of territories are 


Marshall N. Stickel 


Joseph A. Birkhead 
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The BESTis now 
BETTER than over 


THE NEW Na. 420 


S Par 


~PLIER 


small objects. 4. Patented design 
of tension edge eliminates stress 
concentration at channels. 5. New 
interlocking design minimizes 
| stress on joint bolt. 6. Precision 
| machined interlocking surfaces re- 
|sult in perfect fit, distributing 
pressure evenly. 7. ‘Rite Angle’’ 
teeth guarantee maximum bite 
and minimum wear. 


Here is a plier that will last for 
years! Channellock Pliers—made 
jonly by Champion DeArment Tool 
Co., Meadville, Pa. 


Send for your Catalog today. 


Channellock pliers are listed in 
the Yellow Pages of most Tele- 
phone Directories under ‘‘Tools" 


CHAMPION DeARMENT TOOL CO . MEADVILLE, PA. 





*. ---_ 
‘ eo sey 
4 
~ 
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FOOTE BROS. -LOUIS ALLIS GEAR- — ; 
MOTOR installed on Propane input | 
pump for underground storage in a field , 
processing plant. 


« 


oings Tough 


ITS FOOTE BROS=LOUIS ALLIS 
GEARMOTORS FOR SERVICE 


Out in the oil fields, there’s no time to “baby” equip- file-hard surfaces and resilient cores. The cast iron 
ment. Quality counts and quality must be coupled housings give rigidity, and the large oil reservoir 
with the rugged, sturdy ability to stand up under with splash lubrication means continuous trouble- 
day-in and day-out service. free operation. 

Foote Bros.-Louis Allis Gearmotors are available 
in single, double, and triple reductions, to provide 
output speeds of 780 down to 7.5 r.p.m. and 
capacities from | h.p. through 150 h.p. Open drip- 

Compact in design, quality built throughout, these proof, splash-proof, enclosed and explosion-proof 
gearmotors incorporate Duti-Rated Gears with motor enclosures are available. 


as Foote Bros. Gear and Machine Corporation 
=9 me bet iw 1045 S. Western Blvd 


Chicago 9, Lilinois 


~¥ 
Coller Lower Trarttiiaoton Tough Coll png iat Please se.d me Bulletin GMA containing ful! infor- 


It is on jobs like these that the inherent stamina 
—the high quality—of Foote Bros.-Louis Allis 
Gearmotors prove themselves. 





mation on Foote Bros.-Louis Allis Gearmotors. 


e Name 
’ oe, le rs ; Company 
h Address 
Position 


| City Zone State 
LINE-O-POWER DRIVES HYGRADE DRIVES MAXI-POWER DRIVES ee? || 
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D. R. Davis 


ABOUT A PRODUCT 
AND A 
DISTRIBUTOR POLICY 


© IMMEDIATE DELIVERY TO DISTRIBUTORS 


A SUFFICIENT RANGE OF SIZES TO 
MEET CUSTOMERS’ REQUIREMENTS 


NO COMPETITION FROM SOURCE OF 
SUPPLY 


A PRICE THAT DELIVERS HIGHEST 
QUALITY BEARING BRONZE TO THE 
CUSTOMER AND REASONABLE PROFITS 
TO THE DISTRIBUTOR 


A DISTRIBUTOR POLICY THAT DOESN'T 
DEVIATE IN SELLERS’ OR BUYERS’ 
MARKETS 


SELLING AID THROUGH SELECTIVE 
NATIONAL ADVERTISING AND AT- 
TRACTIVE DIRECT MAIL 


The Buckeye Brass and Manufacturing Company 
6410 Hawthorne Avenve * Cleveland 3, Ohio 


William A. Boles 


Byron P. Roland 


Marshall N. Stickel, northeast and 
southeast ‘Texas and southwestern 
Louisiana, with he iiquarters in Hou 
ton; Joseph A. Birkhead, southwest 
erm Texas, headquarters in Houston; 
D. R. Davis, Oklahoma, Kansas and 


BARS « BEARINGS « BUSHINGS aks A. tim, celui eal 
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southern Miissis 
Arkansas; at 

Byron P 
Mexico 


Louisiana, 
sippi and southwestern 
Baton Rouge, La., and 
Roland, west ‘Texas and New 
at Midland, ‘Texas 
Harold H. Lavfritz, 


sion manager, 


northern 


Divi 
the 


Central 
sales innounced 


changes 


New Grinding Methods 
May Cut Diamond Use 


New grinding methods designed to 
replace or lessen the practice of grind 
ing with industrial diamonds 
have reached the testing stagc 

Kenneth R. Beardslee, general man 
ager of the Carboloy Department of 
Gencral Elke Co., enth 
that the new trical for 
machining and grinding may help case 
a defense bottleneck Also, industn 
would be less dependent on South 
Africa, world diamond c« for 
essential tool 

Recently, NPA 
diamond conservation 
which Mr. Beardslee is 

Mr. Beardslee said the new methods 
utilize electrical form 
or another to cut the carbide W hil 
all of them may not climinate the 
of diamonds, they will cut down 
stantially on diamond wear 

Che Department of Commerce ha 
slapped restrictions on manufacturers’ 
diamond use to conserve the supply 

Mr. Beardslee said the supply is not 
acute but 
with necd to 
diamonds 


ATCC 


tri said sr 


ck methods 


nter in 


pecial 
ot 


created 
committe 
1 member 
powe! Mm One 
LIs¢ 


ub 


necessarily right now we 
are faced 
conserve 
the time 
not readily 
Africa.” 

The 


disastrous if 
this source 


immediate 
tor 


should COTM 


future use if 
when thev are 
South 


obtainable = from 


bottleneck, he said. could be 


anvthing happened te 


Join the 


MARCH 
DIMES 


JANUARY 2 TO 31 


JANUARY 





2 
9 
16 



































i 
8 
15 
22'23 
29; 30 


6.7 
12/13/14 
19/20/21 

527,28 


OVERHEAD 


MATERIALS 
HANDLING 
EQUIPMENT 


HOISTS « TROLLEYS 
TRAVELING CRANES 


5 


¢ 
— 


¢ pret eter ® 


= ee 


Cif COMET 


Ye to 2 ton capacities. Portable, 
compact and rugged electric chain 
hoist. Available in push button 
and pendant rope control models 
Plug in on 710, 220 of 440 volt 


power lines 


C 


«ie 
eG 


GOOD...because you can recommend 
— without reservation—the CM Electric or 
Hand Hoist exactly right for your cus- 
tomers needs...and every industry is a 
customer. 


STEADY ...because hoists are in year 
round demand. Convincing ads in lead- 
ing industrial publications maintain con- 
tacts... hold established CM preference... 
direct new customers your way. 


PROFITABLE ... because Industrial 
buyers and executives recognize CM 
equipment as a service-proven line 
backed by over 70 yeors of hoist manu- 
facturing experience. No special sales 
training necessary and the unit of sale 
produces a well worthwhile net profit. 


speed models. Many exclusive features 


CH CYCLONE 


% to 10 ton capacities 
Lightest weight and most 
efficient chain hoist. Rug 
ged aluminum alloy con 
struction for heavy duty 
and long life 


Cif PULLER 


%, 1%, 3 and 6 ton capac 
ities. Lifts and pulls at any 
angle. For 1,001 jobs. Low 
cost. Safe and easy to 
operate 





Cif TROLLEYS 


Low headroom. Tandem, Matchless 
and Moore styles. Plain, geared or 
motor driven 


“ 


For Bigger Hoist Volume . . . Faster Sales. . . Sell CM! 


CHISHOLM-MOORE HOIST CORPORATION 


Afiiliated with Columbus McKinnon Chain Corporation 


GENERAL OFFICES AND FACTORIES: TONAWANDA, N. Y. 
SALES OFFICES: New York, Chicago and Cleveland ¢ Distributors Everywhere 
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Theron D. Whidden, Jr. 


To Travel Southeast 
for Utica Drop Forge 


ee 


Utica Drop Forge & Tool Corp., 
Utica, N. Y., has named Theron D 
Whidden, Jr., as Southeastern repre 
scntative. 

Mr. Whidden will make missionary 
calls from his home in Jacksonville, 
Fla., cither alone or with distributor 
salesmen. A company announcement 
said the appointment was in line with 
Utica’s policy “of promoting close 
cooperation between wholesalers on 
the one hand and industrial and re- 
tail hardware accounts on the other.” 


ee 





signed and constructed to with- 


Bottom con- 
stand years of hard usage and 


struction of 
WITT CANS 


Macon, Ga., Distributor 


abuse. Every detail from the spe- 
cial analysis steel to the rust- 
resisting hot-dip galvanizing re- 
flects the inherent quality of be- 
ing able to "stand the gaff.’ Buy 
WITT and you buy unsurpassed 
quality—more for your dollar 


Makes Staff Changes 


W. F. Thames, vice president of 
C. W. Farmer Co., Macom, Ga., has 
taken over order supervision and other 
main office duties and has been suc 
ceeded as head of the citv sales room 
by H. L. Jones. 


Mr. Jones was formerly on the sales 


Bottom con- 
struction of 
WITT PAILS 


Compare WITT CAN and PAIL 
features with others on 
these points.... 


@ STRAIGHT SIDES—assure extra resistance WITT 


“fee eins heme sean 8 AW 
and PAILS 
HAVE-THE 


@ HEAVY GAUGE STEEL—provides battie- 
“RIGHT” 
ee 


ship ruggedness. 
ANGLE 
CITY SALESROOM is new responsi 


e@ STEEL BANDS — protect top and bottom and 
. THE WITT CORNICE COMPANY 
211) WINCHELL AVENUE bility of H. L. Jones at C. W. Farmer 
CINCINNATI 14, OHIO oe Co., Macon, Ga. Here he checks on 
Ct product with salesman C. F. Smith 


act as shock absorbers. 
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than that offered by any similar taft 
Sta 


come _ of price. C. L. Moxley has taken charge of 


@ HOT DIP GALVANIZING —a hand process 
after fabrication insuring heaviest possible 
rust-proofing. 

@ STURDY LID—snug-fitting, easy toremove. 


“Originators of the Corrugated Can" 





“OIC has helped 
us grow... OIC has 
grown with us 


E. L: Davis, President 
Atlas Supply Company 
Winston-Salem, North Carolina 


“We list OIC’s 22 years of friendly 
cooperation and top-quality prod- 
ucts as valuable assets in our ever- 
expanding program for rendering 
better service to our prospects and 
customers,” said Mr. Davis. 

He was speaking on the occasion 
of Atlas Supply Company's opening 
of their new Atlanta, Georgia 
branch, their 5th in the Southeast 
area. On display there was the huge 
transparent OIC Valve shown 
here, together with various bronze, 
iron, cast and forged steel valves 
from the OIC Long Line. 

In Mr. Davis’s own words you 
have the reason for the popularity 
of che OIC Franchise. 


THE OHIO INJECTOR COMPANY 
WADSWORTH, OHIO 


THE LONG LINE OF VALVES 


VALVES 


FORGED AND CAST STEEL * IRON * BRONZE 
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Imitation, as the saying goes, is the greatest source of 
flattery. However, thece are times when it can also be 
the greatest source of trouble. So, remember when 
buying, stocking or s< ling screw anchors... 

Z 


\ | F 





pee 
— CAN PROVE DANGEROUS! 


The word “Rawlplug” used in connection with Jute Fibre 
Screw Anchors is exclusively the property of The Rawl- 
plug Company, Inc. For forty years it has been secu.ed to 
them by common law and by trademark registry. It is the 
corporate and trade name of the company and specific 
product of their manufacture. 


BE SECURE BY BEING SURE 
Look for the 7 rade Name 
WLPLU 


on the Blue Box wk QRNOoe 











RE AN 
Qnert st . aly 


gat 


aw * 


bh e' 
ry we ™ 


When you use Rawiplugsyou are using 
the original and genuine . . . the only screw 
anchor with the features that make them 
worthy of imitation ... RAWPLUG! 


alas, because of their chemically treated braided jute fibre con- 


struction... Hold Better .. . Last Longer . . . Weigh Less and Hold More! 
They .. . Eliminate extra troublesome spotting and layout work. Rawlplugs 
are the only universal anchors which can be used in any material. 


“IF YOU DON'T USE RAWLELUSS . . . THERE'S A SCREW LOOSE SOMEWHERE” 


For further information write Dept. | 


THE RAWLPLUG COMPANY, | 
271 CHURCH STREET + NEW YORK 13, N. Y 
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DELIVERY and shipping 
lled by C. L. Me mother 
ty t head i ¢ \\ bkarmet 


i 


hipping, city delivery and the Will 
Call department. He jomed the com 
pany five years ago as inside salesman 

kK. A. Denham, who has trained in 
everal departments, has been ap 
pointed an outside salesman 

Also added to the outside force i 
Rufus Sasnett, formerly with Fulton 
Supply Co., Atlanta. He will cover 
outhwest Georgia and part of Ala 
} 


pama 


Plan Catalog 


hic company Is preparing 1 ney 
1 O00-page catalog, twice the ize. ot 
the previous 1940 book. Scheduled to 
ippear next Spring, it will cost more 
than $60,000, company officers esti 
mate. It will contain complete list 
ings for the industrial, hardware and 
lectrical departments 





ATTRACTIVE Helen MI. Li 
a letter for supply manager ( 

it The Congdon & Carp 

| det R. |] 





Material Handling Group 
To Work with Educators 


The College Industry Committee 
on Material Handling plans to expand 
its program of helping educational im 
titutions train specialists and carry on 
esearch. 
Ihe committee was organized by 
cngineer-members of the American 
Material Handling Socicty and manu 
facturers who belong to the Material 
Handling Institute. At a recent meet 
ing, the group announced its objec 
tives, which include the supplying of 
material for colleges and study group 
development of new teaching aid 
md more active promotion of resear hh 
Professor S. A. Larsen of Wayne 
University, has been named — pe 
manent Chairman of the group. Pro 
fessor W. Van Allen Clark, Jr., of the 
Massachusetts Institute of ‘Vechnol 
ogy, is permanent vice chairman Even though tite 
\mong appointments from indus aa 
try are: Irving M. lootlik, materials why w bench orunts! 
handling consultant, as permanent S 


secretary; D. H. Bitnev, of the Union b One 
Steel Products Co., Albion. Mich You can be sure that “K Fittings have the 


is finance chairman; and J. H stamina to stand all the strain put on them in 


Wunsch, of the Silent Hoist & Cran¢ making up tight joints, Our metallurgists con- 
Co., Brooklyn, N. Y., as budget chair 


trol cupola mixes to maintain tensile strength 
man 


above 30,000 Ibs. while the standard is 21,000 
Ibs. 

What's more, “K” Fittings are sound and 
uniform. Skillful molding assures freedom 
from thin walls, cold cheeks, sand holes. 
Threads of screwed fittings are tapped full and 
clean. Openings are chamfered so pipe will 
enter easily, The faces of flanged fittings are 
accurately milled; bolt holes exactly spaced. 


The “kK” line consists of— 
Standard and Extra Heavy Screwed Steam Fit- 
tings. 
Standard and Extra Heavy Flanged Fittings. 
Standard and Extra Heavy Companion 
Flanges. 
Standard Sprinkler Fittings 
Standard Drainage Fittings 

H. W. Buchholz Standard Bushings, Plugs and Flange Unions. 


The “K” on a fitting is our guarantee —your safeguard 


Expansion Bolt Names 


Good workmanship sells “K” Fittings 
Midwest Representative 


U. S. Expansion Bolt Co., York P | P E F | T T l N G 5 


i ee re oe en CAST IRON AND MALLEABLE 


midwestern representative covering ’ 
Chicago, northern Illinois, Wisconsin 3,000 Shapes and Sizes 


upper Michigan, Minnesota, Towa Complete information gladly furnished. 
Nebraska and North and South omplete inf B f 


— : THE KUHNS BROTHERS COMPANY 





Buchholz has represented s« 
cral manufacturers selling to the indu 
trial supply and hardware field for th 
past 15 years. He will continue té 
represent Belmont Stamping & 
Enameling Co. also 
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survey OF DISTRIBUTOR OPERATIONS 


. Sales hit $3.2 billion 


advance 12 percent 


ANNUAL 


- Inventories 
. Number of employee 


ee 


c 


NATIONAL PER 


wih bige 


‘ 
The sv craet sales per ermmprove® eer 


a» 1990. to an et mats 


pemus TRIAL ostaeuT 


+ of Number of Soles per Soles cer 
yees Solesmen Employee Solesmon 


sup 9 percent —_ 


« 
distributor face 


ey er po 
~ wn F aut ~ 
ad a ia Rr ha 
Ana! aan Pe 
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asure Up in 19527 


OO 


How Did You Me 





How did your 1952 operations compare with 1951? .. . 


with over-all industry operations? . . . with other distribu- 


tors in your area? 


For a dependable comparative yardstick, watch for the seventh Annual Survey of Dis- 


tributor Operations in your March issue of INDUSTRIAL DISTRIBUTION. It will compare 


selected phases of distributor operations in 1952 with 1951. Plus or minus percentages 


will be shown on 


Sales * Inventory * Invoices Billed 


Number of Employees © Number of Salesmen 


Sales per Employee ° Sales per Salesmen 


These comparisons will be presented nationally and by eight geographical regions. 


You can check your performance with all distributors and with those located in your 


own area. 


Remember, the March issue! Watch for it! Read it and compare! 


Industrial 
DST... cone 


Your Magazine 
NEW YORK 36, NEW YORK 


o 330 WEST 42ND STREET rt 


A McGRAW-HILL PUBLICATION 
OTA REUBEN LT 
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TAYLOR CHAIN’S NATIONAL ADVERTIS- 
ING BUILDS DISTRIBUTORS’ SALES! 


"The S (; lavlor ( hain ¢ Ompany 
of Hammond, Indiana, maintains 


a consistent national advertising 


program that pays off in increased 
sales and profits for jobbers and 
dealers everywhere. The Saturday 
Evening Post, Collier’s and a full 
list of leading trade magazines are 
used to broadcast the features of 


Made Chain. Colorful, 


well-planned catalogs, envelope 


‘Taylor 


stuffers, folders and newspaper 


mats are furnished free to enabk 


Your customers know 
the advantages of 


CHAIN 


through these leading 
NATIONAL 
MAGAZINES 


Taytor Mave 


A GREAT NAME IN 


. 
SINCE 1873 


you to identify yourself as the 
source for these famous chains in 


your territory 


‘Taylor Chain manufactures a 
complete line of welded and weld- 
less chain for industrial, commer- 
cial and agricultural needs as well 
as a full line of automotive tire 
chains for cars, trucks and buses. 
You may obtain full details on 
this nationally advertised line by 
writing S. G. Taylor Chain 


Company, Hammond, Indiana. 


Send Coupon Today ) 
for Full Details. Za 


S. G. Taylor Chain Co. 
Dept. 6 Hammond, indiana 


Rush all facts on the complete line of TM Chain. 
Name 


Address 


ae ee ee ee ee eee ee 


Arthur J. McMurray 


DeWalt Names Managers 
Of Three Sales Divisions 


DeWalt, Inc., susidiary of Ameri 
can Machine & Foundry Co., has 
named Arthur J. \MlcMurray to the 
newly created post of Power Shop sal 
manager. 

Douglas B. Beath has been ap 
pointed district manager for the De 
Moines-Kansas City area 

New district manager for the Mil 
waukee area is Jerome I. Kigenberger 

Mr. McMurray, who joined the 
company in 1936, has been succes 
sively DeWalt dealer in Kansas City, 
Kansas City district manager and rc 
gional manager in the Des Moines 
arca. During World War IT he was 
ictive im setting up cutting systems m 
Government installations 

His new post of Power Shop man 
ier will have nationwide sales 1 
sponsibility for the company’s Power 
Shop line for home woodworkers 

Mr. Beath, an air force veteran of 
World War II, was associated with 
the Walworth Co. for four and a half 
vears as a sales engineer before join 


ing DeWalt. 


Douglas B. Beath 
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J. H. Eigenberger 


] 
| 


\lr. | f 
tory will include a large 

now and other section 

BY ick , Niilw ike 

Kohler Co. for th past 

is Chicago Branch representati 
the lowa-Nebraska areca Lh 


im air force veteran 


Kinderman Named Comptroller 


B.W Kinderman has been clectc 
comptroller of De Walt, Inc. He h 
been assistant secretary of the con 
pany since 1949 

Amold K 
pre ident and a director of An 
Machine & Foundry Co., has been 1 

lected a board member of the Na 
tional Industrial Confercn Board 


Brown, exccutn 


Anniversary Party Honors 
President of Troy Firm 
When Ray L. Smith, president 
Troy Belting & Supply Co., jou 
the firm as errand boy in the late | 
of 1922 and shortly afterwards start 
cling on the road, he made 


friends supplict r 


ti whom lhe has been worl 


among 


CVCT SITIC( 

Recently a group of them 
now district managers or offi 
their companies, jomed in a surpri 
part to mark In 30th anniver 
with the ‘Trov, N. Y., hous Dinn 
it the Troy Club and the presentat 
of a gift to Mr. Smith highlighted the 
James Roger I], vice pr l 
Rogers Co., Ausabl 
of Mr. Smith’s far 


elling d 


program 
dent ot J A J 
forks Nw. Y on 
custome! my oti 
presided as master of Ceremony 

Nir. Smith sold for ‘Trov Belting f 
24 vear In 1946 he becam 
dent 

lrov Belting Co. officer 


taff members in charge 


t 


1 


“Style W-16 


Lsers of this long-time 
leader in the Dixon line 
Oe Th 


American industry. Us 


quality and desien dis 


linguish it from others 
frequently vel improp 
erly classified. as Boss 


Iype ¢ ouplings 


| }’ ‘> 


STZ ON VALVES 


7 ) / 
Jie oftiality 


BOSS GJ-BOSS DIXON 
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Masher type female roping 3 


Your Market for this 
coupling covers every 
service where high or 
low pressure water, 
steam, gas, oil, air, 
butane- propane and 
hydraulic hose is used 


..indoors or outdoors. 





We're Looking For 
LAZY 
DISTRIBUTORS. 


-——=—.~ 
—-. 
-—- 
le . 
"@ececn - 
Cem manne 


~+-whe LOVE to 
make MONEY 


Even if you now handle one of the 250 odd brands of belt “dressings” 
that Lave come into the market since Cling-Surface was introduced in 1896, 
you should be interested in handling the only brand that can call itself a 
belt “preservative” instead of a “dressing”. There's an a difference 
here and it's the difference that makes it possible for our distributors to sell 
Cling-Surface ONCE and then enjoy years of REPEAT orders from customers 
who discover that our claims are all true. All users of belt dressings eventually 
end up using Cling-Surface, and for that reason, our business expanded again 
this year and we need several good, substantial A-1 distributors. Being the 
leader in its field, you don't have to do any missionary work (except the initial 
introduction to your customers). If you can qualify, we'd like to hear from you! 


ONLY Chag- Surface sells ONLY through distributors. 


you Our salesmen will assist you, but they'll never compete with you. 


| & Co. 
ONLY Cling- Surface stops ALL slippage and permits 
the economical “slack” belt operation that delivers up to 43% 
more power, reduces belt repair “down time” and makes belts 


last longer 


ONLY Chag- Surface belt preservative has met and has 


passed rigid U. S. Government performance requirements. NO 
OTHER BRAND can say this. 


ONLY Clag- Surface backs you up with NATION 
WIDE ADVERTISING in all these magazines plus Direct Mail 
to your customers, plus a real Sales Promotion program in your 
territory. With this program and Cling-Surface’s 56 

year reputation, sales resistance is effectively 

minimized ahead of your good selling. Write 

us now for full particulars! First come, first 





CLING-SURFACE CO. 
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ments for the dinner were P. C. Les 
cls, vice president; R. E. Clark, office 
manager; R. T. Hilt, manager of 
leather manufacture; and Gilbert Dor 
mandy and D. M. Whitbeck, sales 
cngincers 

\mong representatives of major 
suppliers invited were 

D. B. Carlson, SKF Industries; 
Ilarry L. Nyce, American Chain Divi 
ion; W. K. Bristol, Henry Disston & 
Sons; G. L. Smith, Republic Rubber 
Division; Paul Lawall and Ray Sweit 
zer, Jeffrey Mfg. Co.; Robert I 
Bruce, and L. R. Schelling, New York 
Belting & Packing Co.; R. L. Howes 
ind John Sullivan, Lunkenheimer Co.; 
R. Pollock and ‘T. Martin, American 
Cable Division; Leo M. Witt, Durabk 
\lfg. Co.: Townsend Wheeler, Rem 
ington Arms Co.; Joseph Haves, 
Spence Engineermg Co.; Fred Stahl, 
Falk Corp.. D. Keogh, Johns-Man 
ville Sales Corp.; Harold VT. Kendall, 
I. B. Woods Sons Co.: Bruce Cox 
Clavton Mark & Co.; and William 
MacDonald Kevston Lubricating 
Co 


Thomas F. MacLaren 


Brown & Sharpe Names 
Chicago Representative 


Thomas F. MacLaren has been ap 
pointed representative in the Chicago 
office of the Brown & Sharpe Mfg 
Co., Providence, R. I. 

Ile succeeds Howard K. Jackson, 
who has been given special assign 
ments 

Recently the company’s Los Angeles 
manager, Mr. MacLaren served his ap 
prenticeship in the Brown & Sharp: 
plant and later attended the Massa 
chusetts Institute of Technology. Hi 
filled various posts with the company, 
including a sales assignment in Fu 
rope. He joined the company’s Phila 
delphia office in 1947 and in 1950 be- 


came Los Angeles manager. 





Robert A. Jones 


Stanley Works Appoints 
Sales Representative 


Robert A. Jones, former vi " 
dent of the McCarthy Hardware Co 
Baltimore, has joined The Stanle 
Works, New Britain, Conn., a 
representative for the compan 
ware division in Delaware, Marv! 
and Washington, D. C 

A veteran of air force service in 
World War II, Mr Jones spent nin 
vears selling for the Gulf Oil ¢ orp 
He joined the Baltimore hardwar 
firm in 1947 

kor The Stanley Works, he will 
cover the territory previously handle« 
by Carl S. Bauman, who became 
sistant gencral sales manager of th 
company last July 


Riechman-Crosby Holds 
Sales Conference 


Phe Riechman-Crosby Co., \lem 
phis, Tenn., held a_ thre dav sal 
conference recently at the Chiisca 
Hotel to outline 1953 sales plans and 
brush up on product knowledg: 

Richard Alcott. vice pre ident 
gencral manager, presided. Speak 
representing manufacturers were A. J 
Schneider, general sales manager ot 
The Sterling Grinding Wheel Divi 
sion, The Cleveland Quarries Co 
R. M. Gattshall, Southern district 
manager, J. Nt. Tlughes, advertising 
manager: and I. Dovle Bowers, d 
trict manager, Republic Rubber Co 


C. H. Babington, Southern district | 


manager Plymouth (¢ ordage Co ma 
E. L. Hertenstein, of The Lunken 
heimer Co 


The group also toured the plant of 
the Hunter Fan & Ventilating Co. in | 


your customers prefer 


VICTOR “Moly”“* 


HIGH SPEED POWER BLADES 


When you stock VICTOR Moly High Speed 
Power Blades, you're stocking the line that 
industry has preferred for over half a century. 
Here's why it pays to be a VICTOR Distribu- 
tor: 

... You're selling a quality line — quality of 
materials and manufacture so consistent that 
VICTOR Blades are the easy blades to sell. 

... You're stocking a line sold only through 
recognized distributors. 

..» You have a line supported by qualified fac- 
tory representatives who know the answers to 
your customers’ metal cutting problems. 

... You have the support of year-in, year-out 
advertising to your customers. 


VICTOR ADVERTISING 
HELPS YOU SELL 


Every VICTOR industrial advertisement this year 
has copy devoted to helping you do more business 
—not only blade business, but business in every- 
thing you handle. We're telling industry v.hy you 
—the industrial distributor —are the people to call 
for fast, local, trained service to all industry. 
Inquiries are invited from interested Distributors 


VICTOR 


SAW WORKS, INC. * MIDDLETOWN, WN. Y., U.S.A. 


cur Power 
blade COSts 
ot least 15% 


You ‘ 
U® OSTRiBUTOR , 


Vicror BLADES 


@® 1824-a 


Mem ph Maker: of Hand and Power Hack Saw Blades, Prames and Metal Cutting Band Saw Blades 
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The Complete “BULL DOG” Line 


1 ant 
i\e\ 
oe. 


Machinists 


* 
Top Swivel Jaw 


Combination Pipe 
a 


Hinge Pipe 
o 


Woodworkers 
° 


Utility 


Backed by 85 years of time proven acceptance. 
Hundreds of plants have used them and still do. 
Sell PRENTISS for those “REPEAT” vise orders. 


Sold 100% through distributors 
PRENTISS VISE DIVISION, MERIDEN, CONN., U.S.A. 


OF THE CHARLES PARKER CO. 


Quickly reversed 
from the end of 


at-Matelatel (= 


Lowell SERIES 20 


REVERSIBLE RATCHET WRENCHES 


These wrenches keep hands from haxgrdous 


This safety feature, the Enches 


of design 


trouble-free qualities have made the Series 


oleh ibilelaby 


strength felaie| l¢ ng-wearing, 


20 the preferred wrench in its field. Send 
tela a ehiel Te] 60 which also 1OWS ther 


Lowell Reversible Rot het Wrens 


j 
Industrial Supply 


Order from your 


Disgributor for Prompt Service! 


LOWELL WRENCH Co. 


WORCESTER 8, MASS 


LOWELL 
ato RATCHET 
WRencnes 
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ACK, BOWLER | 
cm finalist p id 
for Ir 


y. 4 


1 
lit What 


Troy’s Bowling Salesman 


Warms up for Season 


Daytimes, Joe Schmidt, of ‘Tro 
N. Y., is busy selling industrial sup 
plics outside for Fred K. Blanchard 
Tin 

But off-hours, he’ 
fending champion of the 


known as the de 
Albany Cit) 
bowling leagues and one of the top 
bowlers in the Northeast 

Phe subject of the feature cartoon 
Sportraits,”” in the Albany ‘Time 
newspaper recently, he d 
title as a member 
Finnigan's News Albany 
American Division with scores con 
sistently over 200. Recently, he racked 
up a 286 


I hire 


Cugo As 
oa 


| mion 
fending his 


tcam om 


went to Chi 
National 
nationally 


ind Jo 


Vcars Ivo, hie 
i semifinalist in the 
Su h 


Ned Dar 


compcting agaist 
known keglers as 
Wilman 

He didn’t) pass th 
there, but there are other 
\icanwhile, he’s warming up for 
season, with the Albany title at 


cmi-final 


fourNne' 


new 
take 


|Research Laboratory 


Planned by Stop-Fire, Ine. 


Stop-lire, Inc., Brooklyn, N. Y., is 


| planning a new chemical research lab 


oratory for study and development of 


fire extinguishers 


It will be housed in an 
two-story building recently acquired by 
the firm, next door to its main plant 
it Ashland Place. Part of the build 


be used to increas 


HH pro' 


ing will produ 
tion of a new chemical extinguishant 


recently introduced 





GE Lamp Division Plans 
Two New Warehouses 


Lhe hlectric 
Division is adding a new service di 
trict to its distribution 
ganization with headquarters at Glen 
dale, Long Island 

Scheduled to begin operatiogrys late 
this the district will serve cu 
tomers of the New York and Atlant 
sales districts. It will cover Manhattan 
north of 21 St., Brooklyn, the Bronx 
ind Westchester County, all of which 
ire now handled by the Newark service 


General Co.'s Lamp 


nationwide 


Vcar, 


clistrict 

\ new 100,000 sq. ft. structure will 
house warchousing and office facilitic 

\ sub-warchouse to serve Lamp D1 
Washington 
ica will begin 
Nid., early in 
Philadelphia 


building wall « 


vision customers in the 
Baltimore-Richmond 

operations at Arbutus, 
1953. A facility of the 
service district, the 
1 complete line of G-l. lamp 


Herbert T. Andrew 


Standard Pressed Steel 
Names Detroit Salesman 


Standard Pressed Steel Co., Jenkin 
town, Pa., has appointed Herbert ‘I 
Andrew as Detroit 
territory, which most of 
Michigan, the northwestern part of 
Ohio and the third of In 
diana. 

\ graduate of the 
of I:ngineering, Mr. 
for the Chrysler Corp 
when he became a_buver 
Cross Co., Detroit machinery 
facturer. 

He will sell a S.P.S. regular lines, in 
cluding socket licad and hollow sct 
screws, dowel pins and pressure plugs 
locknuts and shop cquipment Hh 
the By trout 


ilesman in the 
includes 


northern 


( hrvsler School 
Andrew worked 
until 1947 
with th 


anu 


headquarter vill be in 


S P S office 


ae 7 
= ->- 
~e- —_ 


RO 
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si 
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ACCO Registered Sling 
Chains are Versatile 


@ Here an ACCO Registered Sling Chain is used in a’ 
double basket hitch. It could also be used as a two 
legged bridle, or as a double choker. The tough 125 
Endweldur ACCALLOY Chain is much lighter in weight 
and is easy to handle. It has great service life. The 
permanent identification ring on every ACCO 
Registered Sling Chain is your sign of safety and 
guarantee of quality. 

Write today for easy-to-use AMERICAN CHAIN 
literature which helps you sell Acco Registered 


Sling Chains. 


™® / American 
AMERICAN CHAIN DIVISION Chain 


AMERICAN CHAIN & CABLE 
AC 


oy” York, Pa, Atlanta, Chicago. Denver, Detroit, Los Angele 
TRADE 7 New York, Philadeiplua, Pittsburgh, Portland 
mane 


San Francisco, Bridgeport, Cona 
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THE FACTS i 
ABOUT Jackson Kemper 


Watson-Stillman 
Names Division Heads 


ROTARY Jackson Kemper, former sales man 
ager of the Watson-Stillman Dis 
tributor Products Division, has been 


a appointed general manager of th 
A CONCRETE Watson-Stillman [littings Division of 
Hi. K. Porter Co., Inc., Roselle, N. J 

The functions of the former Dis 

DRILL tributor Products Division were taken 

over by the new Fittings Division 

when Watson-Stillman was acquired 


in the wide wide world by H. K. Porter recently. 
Mr. Kemper will be responsible for 


write all operating and sales activities of the 


MR TILDEN Pi division, which will continue its policy 

e + of distributor merchandising, accord 
ing to ‘T. M. Evans, company pre 
dent. A $500,000 expansion program 
was recently completed for the com 
pany’s line of high-pressure, high 


temperature carbon alloy and stainless 
steel fittings. 


Mr. Tild 
. , 
ie oo I noe Send me the facts about Rotary Mr. Kemper has held enginecring 
mnkrete re 6! te lant 
< ete Kore Drills up to 64 inch diameters... why and sales posts with Yarnall-W aring 
~~ they are standard with progressive contractors, industrials Cc Aone Cl & Cable C 
and utilities why they are adopted by the U. S. Navy o., SEeSICen — ¢ — _ 
and Air Force Command . . . why they cut reenforcing and Birdsboro Stecl Foundry & Ma 
bars why they work quieter, faster and last longer chine Co 
than any other drill used in ordinary electric drills... Robert S. Sweeney has been named 
cuts up to 6 inches per minute... saves time and money 
on every masonry drilling job 


NAME 
COMPANY 
ADDRESS 
CITY 


209 LOS MOLINOS 7111 GLENWOOD AVE. 


SAN CLEMENTE CHICAGO 26 
CALIFORNIA MUNOIS 


“THE DRILL WITH THE EXCLUSIVE PATENTED CORE EXHAUST SLOT” 


(we most ; ? % Robert S. Sweeney 
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VICK president mad general manag 
of The Watson-Stillman Co., to take 
charge of the Hvdraulic Press Divi 
10n 

He jomed Watson-Stillman in 1944 
as controller and recently had been 
retan 


vice pr ident and 


A. P. Schmauch 


Schmauch To Manage 
Rockwell Tools Plant 


\. P. Schmauch has succeeded | 
W.. Ristau as general manager of Roch 
well ‘Tools, Inc., Columbus, Ohio 

Mr. Ristau was recently appointed 
director of sales and advertising of thi 
Delta Power ‘Tool Division of Rock 
well Mfg Co 

Mr. Schmauch was formerly assist 
mt general manager of the ‘Tupclo 
Miss., Division, one of the company 
newest plants producing power tool 
Ile was previously connected with 
\rmco Steel Corp, Republic Steel 
Corp. and Pharis Tire & Rubber Co.* 


Link-Belt Opens 
New Colmar Plant 


Link-Belt Co., Chicago, has opened 
its new plant at Colmar, Pa., for cus 
tom-designed conveving and process 
ing machinery 

Containing ft. of man 
ufacturing space, it’s’ the company’s 
17th plant. It was designed to provide 
straight-ling production methods for 
heavy machinery 

The plant is located 25 miles North 
ot Philadelphia on the Reading Rail 
road 

Robert ¢ 
dent, headed a 
directors to welcome guests at a recent 
open house and demonstration of an 
iron-ore handling svstem in produc 


300,000 sq 


Becherer, company presi 
group of officers and 


tion 


TOOL BITS 


Bring You Repeat Orde 


Sparground Tool Bits are made from a 
special high grade alloy steel that makes 
them especially adaptable for machining ex- 
tremely tough and very hard materials, such 
as heat treated steels, die and stainless steels, 


etc. You'll find they result in satisfaction. 


THE COMPLETE SPARTAN LINE 
Hack Saws—Band Saws—Tool Bits—-Compass Saws 
Hack Saw Frames 
Sold Through Distributors 


SPARTAN SAW WORKS SPRINGFIELD, MASS. 


CALDER the Dresser Line 


for Bigger Profits... Easier Sales 


OO AAR ~\" 

‘ cen 

\ BUILT RIGHT—Best materials throughout . . . tool 
>, steel cutters . . . Right and Left hand Threaded Bushings 


AN for Automatic vightening, he 
SAN ‘ 


EASY TO HOLD— Extra 
Weight well distributed 
for smooth handling. 


A 


Diamond Dressing Tool« 


Ss CALDER Fine 
SOLD ONLY THROUGH DISTRIBUTORS 


CALDER MANUFACTURING CO. 


2049 North Prince Street . Lancaster, Pennsylvania 
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fess ewe ewe eee ry 
THE DEMING CO., 511 Broadway, Salem, Ohio 


Please send free copy of INDUSTRIAL CATALOG No. I-52. 
PLEASE PRINT 


246 


Purpose of this new cotolog is to help you select the 
right pump for the job. 


All types in the diversified line of Deming Pumps for 
industrial service are illustrated. Sectional views 
show features of construction. Performance tobles 
simplify the problem of selecting the best pump for 
the specified need. 


Here ore 96 pages of useful information. Deming 
Industrial Catalog 1-52 is yours for the asking. No 
obligation. Use coupon, or write, as you prefer. 


MY NAME 
COMPANY 
ADORESS 


city ZONE STATE — 


INDUSTRIAL DISTRIBUTION 


¢ JANUARY, 1953 


«. H. Erbacher 


Branch Managers 
Named by Morse Chain 


Morse Chain Co., Detroit, has ap 
pomted C. TL. Erbacker as manager 
of the Detroit branch sales office and 
Walter ( Ba iS manager of the 
Ithaca, N. Y., branch 

Mr. Erbacher formerh rviced a 
counts im the Chicago area. Ile wall 
now be responsible for Michigan and 
northeastern Olbno Nir. Ba for 
merly with the General Sales D part 
ment in Ithaca, will administer sales 
in northern New York and western 
Vermont 

Both men will be responsible for all 
mechanical power transmission prod 
ucts manufactured by Morse Chain, a 
Borg-Warner Industrs 


Walter C. Bass 


Joins Parker Appliance 


William I. Stephens, former vice 
president and general manager of the 
Valve Service Co., Willoughby, Ohio, 
has joined ‘The Parker Appliance Co 
Cleveland, as staff engineer in charge 
of development of industrial hydr wulic 
equipment 





as 


Complete! Preferred! Promoted! 


1. The Shield Brand line of cutting tools is 3. Shield Brand Tools are advertised in 
complete —one source of supply with un- leading trade magazines. 

divided responsibility to our distributors. 4, Promotional material is supplied to 
distributors. 


2. Since 1881 these tools have been 
specified and used by industry—a pref- 5. Our stocks at six strategic locations 


erence built on Foremost Quality. give fast service of supply. Tolerance Chart 


another Standard 


The Standard Shield Brand line is a good line to represent. promotional piece 
Write for a copy. 


STANDARD JOOL (0. 2373" onc 


New York « Detroit « Chicago «+ Dallas + San Francisco 


THE STANDARD LINE: Twist Drills « Reamers « Taps + Dies « Milling Cutters + End Mills « Hobs + Counterbores + Special Tools 
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Philip H. Threshie 


Two Field Engineers 
Appointed by Norton 


You'll Make Money Selling Them! Tierra 
| 7 


in the Pacific Coast and Chicago dis 


4 — tricts. 
} y, Assigned to the Coast is Philip H. 
Ihreshie, Jr., Navy vetcran and recent 


graduate of the company’s sales train- 
ing course. He was at one time as 
sistant purchasing agent for Acushnet 
Process Co., Bedford, Mass. 

The new Chicago representative is 
Roderick L. Smith, former grinding 
engineer in the company’s Sales En- 
ginecring Department and graduate 
sales trainee. He has a mechanical 
engineering degree from the Uni 
versity of Wisconsin. 


Made by “The Oldest Manufacturers of 
Chains in America” — for Every Yse: 


Steel Loading Chain Slip Hooks, e Machine Chain 


High-test Steel and Cold Shuts e Weldless Coil 


Chain e Boomer Chain Chain Roderick L. Smith 





Behind Elephant Brand Welded and Weldiess Chains are almost 100 years of : ’ ‘ 
reputation for quality and dependability, These famous chains are always New District Manager 
uniform — always pre-tested — always standord, full size. And they meet oll 


Government and Railroad specifications Named by Grinnell Co. 


Grinnell Co., Inc., Providence, R 
° 2, and 4 I., has appointed Roy Johnson Riblet 
Write for alalog Prices as bs sana in Ohio, Kentucky, 
southern Michigan, western Pennsy] 
vania and West Virginia 
Ile replaces Guy ]. Robic, now with 
Coon De Visser Co., Detroit 


eST. 1654 


NIXDORFF-KREIN MFG. CO., 916 Howard St., St. Louis 6, Mo. 
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Revlon’s Treasurer and General Manager, Joseph Revson, with “Fire and Ice” girl Dorian Leigh 


He kept 7,235 dates with this girl! 


Al 1 is heavy rt of ler 
ontn ied to fill them 


Volume is now the 


Five months 
Today, as th 
Revlon's new 


and Nail Enamel, s Amet mos t in our hiscorv'! In maintaining 
talked about ian ir girl t t mmentun ind keeping the good. 


“She created the great shipping f the stores—Air Express service . 
proble m we ever had say pl been tnval le _ 4 
Revson. ''7 stores want ire and x lon't overlook costs, either SAE LY PHESS 
Ice’ merchandi n splays — t Kpt rates are the lowest in the 
delivered / lly every shipment we GETS THERE FIRST 


November I | wn vO 1? like ours those sav- 
: : Division of Railway Express Agency 
- 


There was onl way p al ngs ad i very substantial figure 


INDUSTRIAL DISTRIBUTION © JANUARY, 1953 





PUT YOUR SKID COSTS 
ON 
THE 
SKIDS... WITH 


AUTO-NAILER* 


AUTO-NAILER MAKES SKIDS FASTER... STRONGER 


3-nails-a-second speed saves up to 75% in labor 
costs over hand nailing. 

More rigid skids—less racking. 

No jigs necessary — Avto-Noiler will nail any 
pattern. 

Auto-Nailer is flexible—changing from one size 
(or design) to another requires no machine 
adjustment 

Avio-Nailer makes and drives its own noils—3 
a@ second—can be clinched or bradded, if 
desired. 

Auto nails will not back out. 

Avto nails reduce nail cost. Use only length 
that’s needed. None bent; none dropped. 


Write for free catalog 


*Trademark Registererc 


AUTO-NAILER CO., 266 MARIETTA, ATLANTA, GEORGIA 


—to Find HIDDEN Sales 


on your regular calls! 


with our 


30-DAY TRIAL OFFER 


on the 


FOLEY aafvomatic 
SAW FILER 


.— probably heave @ lot of customers whe use sews 
wite on extent, yet still sharpen them by hand or 
— work “ ow may find many hidden prospects 

the Foley Sow Filer, and our 36-Dey Trlel Offer 
each cust te prove its pow on his own 





sows 

In any plone where @ number of sows ore used, the 
Foley quickly pays for itself. Fo filed saws increase 
sewing production 25% to 40%, cause they cut so 
much foster and smoother, run cooler, stey sharp longer 


The FOLEY SAW FILER Practically Sells 





Itself on our 30-Day Trial Offer 

Our 30-Day Trial Offer is open through you to > 
well rated company, and your customers will thank 
te be infor ebout it. Write tedey for full detwils 
end literature 


FOLEY MFG. CO. 
3363 N. E. Sth St. Minneapolis 18, Minn. 


We alse moke Foley Retoothers for hend sews, Sew 
Setters, Grinders, etc 
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John S. Roller 


Firth Sterling Names 
Roller to New Post 


Firth Sterling, Inc., Pittsburgh, has 
a new assistant general sales manager, 
John S. Roller, former vice-president 
ind gencral manager of Firth-Sterling’s 
iffiliate, ‘The Method X Co 

Mr. Roller was at one time general 
manager of sales for Republic Supply 
Co. in Houston, ‘Texas. 

Previously he was associated for six 
teen years with Republic Steel Corp 
He was assistant manager of sales for 
the company’s Southern district when 
he entered World War II service as a 
lieutenant colonel in the Office of 
Strategic Services. 

I'he Method X Co. was organized 
to develop an electro-mechanical proc 
ess of machining heretofore unma 
chineable materials. Recently its man 
ufacturing rights were sold. 

lhe company’s Steel Division has a 
new assistant sales manager, Don P. 
Carr. A sales manager in the division 
since 1947, he had previously been 
connected with Jessop Steel Co., 
where he was manager of bar steel 
sales and later manager of sales for 
Herbert J. Andrew 


Don P. Carr 





the Carbide and Cast Alloy oie 10n 
Hy had il 0 been issociated 

Crucible Stecl Co. for five vear These 

Paul Porterfield, former clectroni 

engineer with the Chesapeake & Ohio 
R.R., has been appointed to succeed 
Mir. Roller as general manager of ‘Th 
Method X Co 


CHICAGO Safety Plus SCREWS 


are“quality made to be trouble free” 


1. Rigid laboratory control of the selected 


steel we use in all our products. 


. We purchase “whole heats’’ of steel—not 
just available warehouse lots. 

. Our tremendous production capacity en 
ables us to use more efficient machines to 
produce screws of precision quality. 


Our large research facilities are constantly 
geared to be on the alert for greater devel- 


opment and improvement of product and 

William D. Lamont 
processes. 
Liquid Carbonic Names 


Gasweld Sales Manager Our exclusive method of heat treating in 


carbon recovery atmosphere furnaces re- 

The Liquid Carbonic Corp., Chi 
cago, has appointed William D. La 
mont as sales manager of the Gasweld 


sults in greater uniformity to hardness 


specifications. 
Division 
Active in the heavy industrial weld 
ing field since 1931, Mr. Lamont was 
president of the Detroit Industrial 
W ret - = oo oo a was oe -Small territory coverage by our— 
sociated with the Bird Gas Corp. an 
che fan, an tal a men offers greater availability of their 


the National Cylinder Gas Co., both tg. : : . 
of Detroit specialized engineering service to you. And 


He has also served as consultant in the central geographical location of our 
the design of jigs and fixtures for weld plant insures faster deliveries to all parts 
ing applications of the country 


Baker-Raulang Co. Chicago “Safety Plus” Screws 

Names Sales Managers mean lower production costs, fewer rejects, 
—— ? ee neater, sturdier construction, tighter holding 

regional sales in the New York metro power. You get faster deliveries, greater 

politan area for the Baker-Raulang savings over ‘“‘Special Sizes’’ and less ‘‘down- 

Co., Cleveland time” when you specify STANDARD SIZES 
Other recent appointments are I 


E. McVeigh, named manager of com Your Service-Conscious Industrial Supply Dis- 

mercial sales for Baker’s Western Di tributor carries a complete stock of “Safety nats Slbes 

if Plus” screws. His familiarity with your local HEXAGON MEAD 
field conditions enables him to fill your supply CAP SCREWS 
needs promptly and correctly. Ask for ‘Chi- 

Mr. Horman has been a sales execu cago” and get “Safety Plus’ 
tive for Towmotor Corp. since 1945 
Before that he represented The Mobi — eed 


lift Corp. in New York Citv and New All Chicago"Safety Plus” Screw Products 
now come packed in this strong, easier- 


Jersey. 
hcg McVeigh has been a field and Ayo, SCREW COMPANY mean faster selection =greater saving 

sales engineer for the company since 

1940. Mr. Tiebout joined the com 

pany in 1951, after several years in the Hexagon Head Cop Screws, Stee! and Brass » Square Head and Headless Cup Point Set Screws » Semi-Finished Hexagon Nuts, Steel and 

ceramics industry as a_ materials Brass » Hexagon Castellated Huts » Fillister and Flot Head Cop Screws « Taper Pins » Milled Studs » Socket Head Cop Screws @ Socket 

handling engineer Set Screws » Socket Pipe Plugs » Stripper Bolts or Shoulder Screws » Square Heed Dog Point Set Screws » Keys, Assortments end Kis 





vision, and R. ‘T. ‘Viebout, manager « 
Government sales 
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industrial Distributers whe sell these 
famevus lines made by a century 
old company noted for its prodyction 
accuracy know they are selling 
TT) tule) ee ee 
Tu Ld tee ee A ee 
advantageous for you to investigate 


the Harrisburg franchise 


MAIL THIS COUPON 


OR WRITE FOR DETAILS 


eS 


Herrisburg Steel Corp, 

Herrisburg 18, Pe 

We ore interested in selling Herrisburg Coup- 
lings end Flenges in our territory. Please 
send us your Cotelogs 


Neme 
Compeny 


Address 


aoe eased 


City Stete 


Deemmnansanmeme 


Harrishur 1g Stee! 


coanrPoe avion wMaaaiseuee 18 
FEMME TEVANIA 
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PERFECT 
SHARP 
EDGES 


PERFECT 
TEMPERED 
STEEL 


—— ATLAS —_| 


PERFECT CAR MOVER 


SPURS 


For top Car Mover efficiency 


The most important element in 
the perfect operation of a Car 
Mover is the SPUR. ATLAS Per 
fect Car Mover Spurs can be 
used on ALL makes of Car 
Movers. They are made to with 
stand the tremendous strain 
placed on them and if turned 
regularly to make use of all 
four edges will give much longer 
wear. This is a good source of 
income—let us send facts 


W. T. Todd, Jr. 


Todd Appointed President 
of Board of Education 


W. ‘I. ‘Todd, Jr., pre ident of Som 
ers, Fitler & ‘Todd Co., Pittsburgh, ha 
been appointed to the position of 
president of the Board of Education 
of Pittsburgh 

Ihe board consists of fifteen mem 
bers, appointed by the Judges of Com 
mon Pleas Court, and the Board ot 


Kducation in no way a political o1 


APPLETON-ATLAS CAR MOVER CORP. 


1421-25 SO. SECOND ST 
MILWAUKEE 4, WISC 


ganization 

Mr. ‘Todd has served on the 
board since 1949, and was vice presi 
dent of the board prior to his appoint 


( hool 











! 
ment as president | 


Blanchard Salesman 
Moved to Outside Duty 


Bic QRaNGE 
N Ow pilates heer eisaael hen Ae- Strength 


nee §=©SHACKLES 


Mr. Gray, who has been on inside 
RONG 
EXTRA Typ, TOUGH 
FORGED OF 


sales for the past two years 
1 permanent assignment 

HI-STRENGTH STEEL 

ANCHOR 


will be in 





trammeg tor 
in a territory 





Screw 
Pin 
Shackles 


CHAIN SCREW PI SHACKLES 


Now Available in Sizes 
V4” to 1" 
Self Colored or Galvanized 








Write for Literature and Prices 


“MIDLAND INDUSTRIES, Inc. 


CEDAR RAPIDS, IOWA 


BRIEFING Daniel Gray (right) for 
new sales dutics outside at Fred K 
Blanchard, In Troy, N. Y., is Henry 
W. Hudson pr ident 
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" 


| 


‘idl 
Pell 


li 


SAN FRANCISCO quarters are i 

by G. L. Hunt, Pacific Coast branch man 
ager, Miss k.. Lafferty, secretarv, and H. B 
Austin, general sales manager, of An 
trong Brothers ‘Tool Co 


Armstrong Bros. Moves 
Pacific Coast Office 


Armstrong Brothers ‘Tool Co., Chi 
cago, has opened a new warchouse im 
San Francisco at 67-11th St., repla 
ing its old quarters on Mission St 

Ihe new single story building, with 
000 sq. ft. of floor space, is three 
times larger than the old warchous¢ 


+ 


It was designed especially for wall 
shelving, with no windows except in 
front. 

G. L. Hunt, Western Division man 
ager, says handling operations hav 


been speeded up, so that orders “? It pays to stock and sell 


ceived in the morning can be shippe« 
the same day The warehouse serve 


11 westem stat Harrington Hoist Products 


\ complete line of hoist: products, including electric hoists, hand 
chain hoists, trolleys and lever pullers for many industrial applica 
tions. Advertised to production, maintenance and materials 
handling personnel. Made by an organization with more than 75 


years’ specialized hoist manufacturing experience. Wide customer 


accepLance assures fast turnover and good profits Catalogs, bulle- 


tins, envelope stuffers and other sales helps are available for 


distribution to your customers Write for details 


Model D 
1-Beam 


Trolley 


Saati HARRINGTON PEERLESS HOISTS 


Tue Harrincron Company, 1640 W. Callowhill St., Phila. 30, © Since 1876 
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GREATER PROFITS 
CLIPPER 


v Constant Consumer Demand 
V No Factory Sales to Users 
/ Nationally Advertised a 
/ Firm Resale Price Policy ilies and 
V Highest Uniform Quality 2 Names New York Manager 


Harry C. Mason has been appointed 
New York City district manager for 


. ' 
» Sold ONLY Ss. \e the firm of Whitman & Barnes, Plym 


Through Authorized Distributors bs outh, Mich 
Formerly a sales and service engi 
necr working out of Chicago, he suc 
ceeds George W. Clarkson who 
signed to form his ewn company, the 
Hudson Co., in New York 
Joseph Rodecker, formerly sales rep 
resentative in the Buffalo, N. Y., area, 
has been transferred to the West 
Coast with headquarters in San Fran 
cisco. He takes over the territory of 


the late B. F. Rohde 


BELT LACING 





Promoted by Harnischfeger 


Harnischfeger Corp., Milwaukee, 

has promoted Robert O. Losse to th 

Waren wmoe position of general manager of the 

) 1 company’s truck crane and welder 

if Con JOIN plants in Escanada, Mich. He 

cently returned from Germany where 

, he assisted in setting up a new P.&H 
For socting factory for small excavators 

os Pipe joints 

oils and high- oy carrying water, 

gos, low-pressure 


Pressure steam. i ost ; steam. 











* Key-Tite and Key Graphite Paste never freeze in 
the joints * seal tight * break right! Acclaimed by over 1200 
profitwise jobbers as expert door openers to new business, swift 
movers, constant r-e-p-e-a-t-e-r-s!!! Key Products have led the 
performance parade for over 36 years!! 

* Liberal sampling . . . advance publicity in national 
trade publications make a prospect every minute! Quality Key Pro- 
ducts keep ‘em sold and coming back for more again and again! 

Climb on the Key bandwagon. 
Write for your 
FREE SAMPLE and information 
on profitable distribution plan 
Be TODAYI!! 





2621 McCASLAND AVE. ADVERTISING MANAGER for Round 
Chain Companies appointed recently is 


EAST ST. LOUIS, ILLINOIS Donald E. Ehlenfeldt 
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N. Y. University Course 
To Cover Plant Problems 


New York University is sponsoring 
evening courses this Spring on factory 
management and technical plant prob 
lems 

l'opics include “Improved Methods 
in Materials Handling,” “Small Plant 
Management,” “Time Study,” “Man 
igement ‘Techniques for Foremen and 
Supervisors,”” and “Psychology of I'm 
ployees in Business and Industry.” 

A new course, “Factory Manag« 
ment Workshop,” will be organized as 
a round table group to analyze pro 
duction methods, wage policies, work 
control, and management surveys 
Harold Engstrom, manager of indus 
trial engineering for Sylvania Electri: 
Products Corp., will instruct 


Charles G. Butler 


Seaboard Representative 
Named by Durkee-Atwood 


The industrial division of Durkee 
Atwood Co., Minneapolis, has ap 
pointed Charles G. Butler as represen 
tative covering the seaboard of the 
New England and Middle Atlantic 
States. 

Ihe company has opened war 
house facilities at 629 Grove St., Jersey 
City under Mr. Butler's supervision 
It will carry standard fractional and 
multiple V-belts and other Durkec 
Atwood industrial rubber products 

A resident of Paterson, N. J.. Mi 
Butler for several years represented 
ther industrial rebber manufacture; 
in the New England-Middle Atlanti: 


irea 


Name Vice President 


Pittsburgh Screw & Bolt Corp. has 
ippointed Dale W. Patrick vice presi 
dent-sales of its Colona Mfg. Division 


Yes, you can sell this fast-moving line of fine 
tools wherever you see a smokestack! Because 
even a one-lathe shop is a hot prospect for three 
different types of Gorham tools . . . tool bits, 
cutoff blades and wear-resistant centers. These 
tools are basic needs for any shop... and because 
they're basic, they're the best “door openers” 
you'll ever find for all your other lines! 


And these tools are just a small part of the vast 
Gorham line that gives you “The right tool for 
every metal working job!” It includes milling 
cutters and end mills . . . three different tool bit 
grades... slitting saws .. . cutoff blades... key- 
seat cutters ... and the famous “M-40-U” Alloy 
Center that outlasts high-speed steel and other 
alloy centers, lasts as long as carbide, and costs 
less to buy and less to re-dress! 


Selling these tools can be a mighty profitable 
proposition for you! They’re backed by years 
devoted to engineering and production of fine 
Gorham’s reputation for high 
and an extensive ad- 


cutting tools... 
quality and fair dealing . . . 
vertising program that consistently sells for dis- 
tributors in major industrial magazines. Get the 
whole story on our liberal Distributor Plan, along 
with the 120-page Gorham Too! Catalog and 
product literature by return mail. Write today. 


_ Gorkane TOOL COMPANY 





v “EVERYTHING IN STANDARD AND SPECIAL CUTTING TOOLS” 





14406 WOODROW WILSON ° DETROIT 3, MICHIGAN 
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WEST COAST WAREHOUSE: 576 North Prairie Ave., Hawthorne, Calif. 
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THEN) AN une 


makes you money / 


Thousands of companies, truckers, rail- 
roads, mines, and other prospects in your 
territory are actively in the market for 
these safety and utility items. Reasonably 
priced with attractive discounts. Sell them 
for those many extra dollars of profit! 


NOLAN CAR 
DOOR OPENER 


Every plant with a rail 
siding should have at least 
one. Saves time and money 
One man can open or close 
the most stubborn freight 
car door quickly ; 
sofely with a Nolan Car 
Door Opener. Thousands 
used with success at 
freight loading and un 
loading spots. Good re 
peat item 


Used in industrial 
plants, construction 
work, quarries, mines 
and olf fields for 
moving machinery 
and other heavy 
articles. Two types 


LOAD CHAIN 


NOLAN PULLER 
JACK AND 
LOAD BINDER 


TAIL CHAIN 


NOLAN GEAR PULLER 


—" 





el te 
Pulls gears, wheels and many other 
articles Universal application elimi 
nates four to ten types or sizes of other 
devices 


Nolan Rerailers 
Highly efficient for get 
ing cars and locomo 
tives bock on the track 
Railroads and industries 
are big users 


NOLAN PORTABLE 
DERAIL 


Safety device that should be 
used wherever cars are switched 
5 and moved 


Nolan Portable 
Car Block 


Prevents uncontrolled car ‘ 
movement and prevents “ ”s 
damage to life and prop 

erty 


All Nolen products are carefully made of 
the hest grode materiols. rders are 
handied promptly and efficiently with , 
th ing and billing instructions carefully 
followed. Write for tree catalogs and price 
sheets. 


THE NOLAN COMPANY 


118-G Pennsylvania St., Bowerston, Ohio 


\ 
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cs 
AVALANCHE of paper work await 
Sanford Berg, sales manager of Pulver 
Machinist Supply Co., Chicago 





American Mach. & Foundry 
Honors 20-Year Records 


The 20-Year Club of American 
Machine & Foundry Co., New York 
has 34 new member 

They were honored at the club's 
recent annual dinner in Brooklyn fo 
Morchead Patterson, 


presented — pins 


50 employee 
company — pr sident, 
ind placques 

The club's 
One member has 50 years of service 
40-50 vears, and 17 have 


roster now numbers 400 


two have 
30-40 vears 


Aids Rochester Hospital 


Burke Steel Co., Ine Rochester 
N. Y., has presented a sterilizing unit 
to the Rochester Convalescent Hos 
pital for Children in memory of the 
late Webster B. Kline, former presi 
dent of the company and member of 
the ho pital board 





SCHOOLS and colleges in the West 
vill be called on by Thomas R. Harper, 
newly appointed representative for Stan 
ley Tools, New Britain, Conn 
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FOR HYDRAULIC POWER 


Motor driven unit for general use... 
transfer, pressure, lubrication, hy- 
draulic actuation, and various other 
applications. Sizes 4 to 300 g¢.p.m. 


pressures up to 300 P.S.I. 


USED BY OIL INDUSTRY 


For transferring gasoline and oils at 
refineries, bulk stations, tank ter 
minals, and industrial plants 


Sizes 40 to 300 G.P.M., 
pressures up to 60 P.S.! 


FOR WIDE 
RANGE OF 
JOBS 


Pump Head 
with mechani 
cal seal. Sizes 
} to 50 G.P.M., pressures up to 150 
ib. P.S.1.; 1800 R.P.M. Supplied with 
flange or foot brackets. Packed box 
also available. Self-priming, operates 
in either direction, handles total suc 
tion lifts up to 25 ft 


. USED AS 
INTEGRAL 
PART 


Flange mount- 

ing pump head 

with mechani- 
cal seal For installation as integral 
part of original equipment 


Sizes 1 to 300 GP.M. 
Pressures up to 300 P.S.I. 


Send for Catalog Today. 


Complete information on 
the entire line of Roper 


Rotary Pumps 


Ask about Roper direct 
field sales assistance. 


GEO. D. ROPER CORP. 
331 Blackhawk Park Avenue 
ROCKFORD, ILLINOIS 





Hesket H. Kuhn 


Akron Distributor Named 
Myers & Brother Director 


Hesket Hl. Kuhn, president of ‘Th 
Hardware & Supply Co., Akron, Ohio 
has clected a director of ‘The 
F. ks. Myers & Brother Co., manuta 
turers itcr systems, pumps, 

md water softeners 
He fills a vacancy left by the death 
of John C. Myers, former president 
and chairman of the board of Mvers 

Mr Kuhn has been active in Ohio 
business and civic affairs for 
vears. Hle is a director of the First 
National Bank in Akron, the Akron 
Porcelain Co., and the Ohio Injector 
Co., member of the advisory 
committee of the Carborundum Co 

at past president and member 
of the board of the National 
Industrial Distributors Association 

Ihe FF. Fk. Myers & Brother Co 
has four plants employing about 900, 
ill located Ashland, Ohio 


been 
ofw pray 


cl 


many 


and a 


1ivisor\ 


Boom-Bust Theory Scored 
In Study of Construction 


The 
stable 
cording to results of a 
recently by the Committec 
nomic Development 

Among its conclusions 

|. There is no such thing as 
18-to-20 vear cvcle of boom-bust; 

Post war declines like those 
ifter the Civil War and World War I 
ire not inevitable; 

3. Public works aren't a 
to industry problems 
under longer-term planning and better 
coordination than evidenced in the 
past, they may help alleviate “unusual 
strains, 

4. The construction industry is not 
responsible for depression in other 
industries—it’s the other way around 

Compiled by Miles Colean and 


construction industry is mor 
than most theorists admit, a 
study issued 


for Eco 


are 
an 


solution 
alchough, 


proves 


MARLOW PUMPS 


WA MARLOW Horizontol, End Suction, Centrifugal Pumps 


a ep 


*. 


ae 


MARLOW PUMPS 


Other factories in France and England. Distributors and Dealers ever 


INDUSTRIAL DISTRIBUTION 


JANUARY, 1953 


are the BEST : 


.« « for dependable, 
low-cost performance 
throughout industry! 


Marlow Industrial Pumps are rec- 
ognized as standard equipment for 
handling today’s complex pumping 
problems. The Marlow industrial line 
is complete. Each pump is specifi- 
cally designed for a particular fune- 
tion... they are job-engineered to 
meet specifications, 

Marlows are recommended for 
efficiency and endorsed by industry 
for constant low-cost performance. 


Modern Pumps for Modern Industry 


MARLOW Self-Priming Centrifugals 


Automatic priming on suction 
lifts. Designed to handle a wide 
range of liquids with viscosities up 
to 500 8. S. U. Will not vapor lock. 
Close or long coupled, sizes 144” 
to 10°, 15 to 3,500 GPM, heads 
from 15.to 170 feet. Motors 14 
to 60 HP. Available for belt and 


gasoline engine drive. 


MARLOW Diaphragm Pumps 


Built to take over the toughest 
kind of industrial pumping ° 
for moving heavy, sluggish wastes. 
Gasoline, electric, or belt driven 
Sizes 2, 3, and 4 inch single and 
4 inch double. Capacities from 20 


to 150 GPM. 


MARLOW Plunger Sludge Pumps 


Rugged construction for long, 
hard use around-the-clock on the 
heaviest pumping assignments. Elec- 
tric motor driven, operated with 
V-belt or roller chain drive. Sizes 4 
to 8 inches. Capacities to 500 GPM, 
Special high-pressure models avail- 
able. 

me 

Compact design for high-eflicieney 
pumping of light liquids on flooded 
suctions. Close or long-coupled, 
sizes — 1° to 8", Capacity, 10 to 
2,000 G.P.M. Motors % to 60 HP. 

For more than a quarter of a cen- 
tury Marlow has been manufac- 
turing pumps exclusively. When 
we say “Marlow means perform- 
ance plus” it is based on facts and 


records. 


Complete details available 
from your Marlow distributor 


RIDGEWOOD, NEW JERSEY 


Branch Queer Arkansas 


102 


Plant De 


ywhere 





Robinson Newcomb, the new s 


seV Se called “Stabilizing Construction; the 
SELLING Lory Record and Potential” (McGraw-Hill 
Book Co.). The Committee for E-co- 
nomic Development, a non-proht 
organization, sponsored the work as 
one of its series on national policy 


questions. 








STEEL JAW CONSTRUCTION Previous studies, the book con- 
cludes, overstressed residential con- 
struction, and neglected industrial and 


, other types. There is insufficient data 
The vital part of any vise — the to support a boom and-bust theory. 


steel jaw. A rigid jaw is abso- On the contrary, the long term view 
lutely necessary in order to hold gives a different picture. From the 
work properly. However, the vise 1880’s until World War I, for ex- 
~ worthless, if, when worn, the ample, the trend in building was gen- 
jaws cannot be renewed. With the erally upward. While violent fluctua 
Parker construction, two straight tions followed the Civil War and 
pins (not tapered) are driven into World War I, future prospects do not 

the drilled holes and polished off. Thus the jaws are indicate another downswing 
just as rigid as though they were cast on. By driving lhe book predicts nee samme tiene 
the pins out, the jaws can be replaced when worn at a during the 1960's a new wave of in- 
small cost. The entire top of the vise is covered with tense demand will appear, because of 
tool steel (not a face jaw) an added protection against chanees in family ave. The high birth 
filing, chipping. etc. Parker steel jaws are interchangeable. rate of the 1940’s will bring an in 
crease in the part of the population 


then of marriageable age 
lhe authors see no panacea for mak 
ing the industry more stable. Instead, 


THE CHARLES PARKER co., Mi, America’s Oldest “Reliance should be placed on build 
ing relative stability into the economy 


MERIDEN, CONN. 1832—1953 
"Ss § as a whole, primarily through general 
fiscal and monetary policies, a freel 
operating — price system, ontinuous 
technological advancemen, adequate 
market information, and above all, a 


THIS “BLOW HARD” ’ political environment in which it will 


be possible for people to sa ind 
i peo] 


Makes a Quick Clean-up . “ ADVERTISING profitable for them to invest 
Put a CLEMENTS-CADILLAC blow- , LIKE THIS 


er-suction cleaner into action and 

presto'—Dirt, Dust, and Grit van- : Oldham-Rust Adds 

ish from every crevice of ma- Two to Staff 

chinery and equipment. Then ; 

you can do some bragging— DESIGNED TO . a! Ydham awe Co., In New 

about this fast, easy, eco- MA El + STIMULATE ol Atv manufacturers representa 

nomical way to clean, BUYING INTEREST mei nat See We Sh celts See GES 

in THIS NEEDED Walter W. Savage, joining the salc 

Eligible under 2 > ay | Ame ven & CEMaNS staff, will be assigned the territory of 

C.M.P. regula- \ ~v ENS TOC upstate New York, Brooklyn and Long 
Island. He has had several years’ ex- 

perience in the industrial supply and 

hardware fields. 

Kenneth Kirsten has joined the com 
pany from National Biscuit Co. to 
handle sales promotion and advertis- 
ing. 


APPEARS MONTHLY 
IN LEADING 
INDUSTRIAL 
MAGAZINES 





Hammond Machinery 


Meds in 5 models iF YOU Marks Anniversary 


with attachments for 
every sleening job WANT A Hammond Machinery — Builders, 
PORTABLE COMBINATION re) Inc., marked its seventieth anniversary 
, recently by publishing a booklet on its 
BLOWER-SUCTION CLEANER ae ee home city of Kalamazoo, Mich 
Titled “Life is Good in Kalamazoo”, 
CLEMENTS MFG. CO. FOR DETAILS the booklet describes the city’s indus 


6624 S. NARRAGANSETT AVE. CHICAGO 38, ILL 
tries and traces its growth in graphs 


~~. i’ a 


ASH TOUR Mili SUPPLY DEALER OR WRITE US FOR DATA and pictures 
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ENGINEERING data for sale at Trov 
Belting & Supply Co., Troy, N. Y., 3 
checked by A. E. Decker, purchasing, 
and D. M. Whitbeck, outside sales 





Davitt Joins Kalamazoo 
As Machine Sales Head 


The Kalamazoo ‘Tank & Silo Co 
Kalamazoo, Mich., has appointed J. J 
Davitt as sales manager of its machin 
tool division. He succeeds Richard 
i Isbey 

Mr. Davitt has been associated with 
the American Steel Export Co., New 
York, for the last 14 years. During the 
past three years he has managed its 


machinery division 


Goodyear Appoints Execs. 


Ihe Goodyear ‘Tire & Rubber Co 
Akron, Ohio, has named D._ T. 
Buchanan as manager of the advertis- 
ing and sales promotion departments 
ind G. G. Cartwright to head adver 
tising in the general products depart 
ments. Mechanical goods and flooring 
idvertising will be under the jurisdic 
tion of both executives 





(A 
WE'RE HOLDING OUR OWN, says 
R. J. Oetjen, vp and manager 
Samuel Harris & Co., Chicago 


sales 





TWO OUTSTANDING 
PRODUCTS OF 
BURG TOOL MFG. CO. 





ALSO AVAILABLE 
#2 MORSE 
TAPER 


MOUNTS ON %"—16” THREAD 


RANGE +10-'2" N.F. 
POSITIVE DRIVE 
SIMPLE CONSTRUCTION 


ALL GEARS OF ALLOY STEEL' 
HARDENED AND GROUND 
COMPACT 


ONE TAPPER COVERS THE RANGE IN SIZE 


OF SEVERAL TAPPING HEADS 


RUBBER-FLEX TAP CHUCK INTEGRAL 
WITH SPINDLE 


SMALL SIZE WITH LARGE CAPACITY... @éédated 


© Thread to size @ Fast, easy tapping @ long 
Write Nlow.. 


service-free life © No pressure required on tap 
to drive same, result threads to closer tolerance 
FOR CATALOG..to e@lLonger tap life © Less operator fatigue. * 
a BURG TOOL MANUFACTURING CO. 
3743 Durango Avenue * 


were's Tool-flex 
NEOPRENE MOUNTED FLOATING TOOL mOLbERS 


Another Outstanding Product of 
BURG TOOL MANUFACTURING CO. 


SELF-CENTERING 


(ELIMINATES COSTLY SET-UP) 


FULL-FLOATING © POSITIVE DRIVE 
OIL-RESISTANT NEOPRENE MOUNTING 
REDUCES TOOL BREAKAGE 
SIMPLE CONSTRUCTION 


(ONLY FOUR MAIN PARTS) 


(@) for information ... Dealer inquiries invited ~4 
BURG TOOL MANUFACTURING CO. ept.o7 


3743 DURANGO AVE. LOS ANGELES 34, CALIF. 


Los Angeles 34, California 





REAMER AND 
TAP HOLDER 














7 RELEASING 
TAP HOLDER 
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FLEXCO 
FASTENERS 


with ASSEMBLED 
BOTTOM PLATES 


For the large quantity 











Sa a 
A = 


~~ 
~ 


ASSEMBLED BOTTOM PLATE 


© 


TOP PLATES 


You can now save your cus- 
tomers assembling time at no 
increase in price. 


Sell them the new FLEXCO 
“C” cartons. 


They are easier to handle and 
a time saver for your customers. 


FLEXCO Belt Fasteners — the 
demonded quality fastener — 
one of the ALLIGATOR and 
FLEXCO prestige products. 








Bulletin F-106 Gives Complete Details 


FLEXIBLE STEEL LACING CO. 


4633 Lexington Street 
Chicago 44 


Illinois 
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New district managers being congratulated by C. O. Hedner 
Roger Keynolds and Otto Bender 


ing quipment ection, are 


Ihe Yale & Lown Nifg. Co., 
Phraitade Iphi 1, has compl tely re-organ 
ized its hoist sales districts throughout 
under 10> new 
md one regional manager 

Rose, former assistant 
hoist department in 


the country district 


manager 
Harry | 
manager of the 
Philadelphia, has been appointed re 
gional manager over the two western 
districts now managed by ‘I. A. 
lletcher and D. B. Eshrom. This in 
cludes Oregon, Washington, 
Montana, Wyoming, Utah, California, 
Nevada, Alaska, Hawaii, Arizona, New 
Mexico and part of ‘Texas. Mr 
Iletcher and Mr. Eshrom will con 


tinue in charge of their districts. Mr. 


Rose’s headquarters will be in San 
] rancisco. 

The new district managers are 

R. R. Reynolds, former hoist dis 
trict representative in the New York 
ind Boston area, in charge of the dis 
trict including Maine, New Hamp 
shire, Vermont, Rhode Island and 
Massachusetts, with headquarters in 
Boston: 

F. FB. Rau, recently district repre 
sentative in Cleveland, to cover part 
of Ohio, with headquarters in Cleve 
land; 

Q. F. Bender, formerly in the New 
York, Pennsylvania and Marvland 
area, to take charge of parts of New 
York State, with Syracuse headquar 
ters; 

k.. S. Moorhead, former district rep 
resentative in the middle Atlantic area, 
to cover Delaware and parts of New 
Jersey, Pennsylvania, Marvland and 
Washington, D. C., with headquar 
ters in Philadelphia: 

L. P. Jones, former hoist represent 


heft ‘ 


\ 4 ' | | 
is 
4 ate. 


manager of the hoist 


itive in the Southern stat 
Virginia, North Carolina, parts of 
South Carolina and West Virginia, 
with Charlotte, N. C., headquartet 
Lawrence Ek. Weeks, former 


Continued on next page 


s, to cover 


sCTLIOI 





Idaho, 








(— 7 


Riveting Hammer 12 oz 


Setting Hammer 18 oz. 


W. A. WHITNEY 
HAMMERS 
* 


© Perfect Balance @ Leather Grip — can't 
loosen @ Sheet Metal Edge — can’t dam- 
age handie neck @ Black or Polished @ 
One piece head and handle prevents 
breakage and splintering. These Hammers 
and W. A. WHITNEY Punches are good 
business builders. Be sure you have them 
in stock. 











@ Get your copy of our pocket- 
size catalog which contains in- 
formation on the complete W. A 
WHITNEY line. 


W. A. Whitney Mfg. Co. 


636 Race St. Rockford, Ill. 








engineer im Chicago, to take 
harge in Wisconsin, Minnesota, 
North and South Dakota, lowa, part 
of Illinois and Indiana and the north 
crn part of Michigan, with he idquat 
ters in Chicago; 

N. J. Kemp, former sales represent 
southern Michigan 
ind parts of Indiana and Ohio, with 
headquarters in Detroit; 

I. J. Novak, recently field 


nd ipplication engineer in Chicago, 


itive, to covet 


CIO! 


to cover Oklahoma and Louisiana and 
parts of l'exas 
Dallas; 

\. S. James, formerly district mana 
ger in the Midwest, to cover under a 
new assignment the states of Missouri, 
Nebraska, Colorado, Kansas, Arkansas 
md parts of Illinois and Kentucky, 
with headquarters in Kirkwood, Mo 

M. C. Blind, former district rep 
resentative, to cover parts of Indiana, 
Ohio and Kentucky, with headquar 
ters in Cincinnati. 

The purpose of the chang« 
ing to company officials, is 
vide more frequent contact between 
our district hoist 
industrial distributors.” 


with headquarters in 


s, accord 
“to pro 


managers and the 


Truman E. Longley 
Holds Open House 


Open purchasing 
agents, suppliers and other friends 
marked the Truman E. Longley Co.'s 
move to its new location on Superior 
Ave., Cleveland, recently. 

Food and refreshments greeted the 
guests, who inspected the company’s 
+,200 sq. ft. of sales and warehousing 
space. Among those present were A. 
Carney, president of Union Carbid 
Die Co., Union City, Pa., and E. P 
de Got, sales manager of Chicago 


Latrobe ‘Twist Drill Works, Chicago 


9c 
house for 225 





RIGHT SIZE for a 
thorough checkup at Bearings ¢ 
In Macon, Ga., by J. H 
Bruce Yandl md Doug! 


Another 
Desmond 
Sales-Proven 
ad appearing 
in user 
magazines 


Plus! 
Desmond 
wall charts 
catalogs 
mailings 
displays 


get more grinds... 


PER HOUR 


Grinding wheels cut faster — with the 
proper model dresser. Grinding wheels 
grind faster and do better work with the 
right Desmond Dresser. Surface finishes 
are improved. Grinding production goes 
up—and stays. 


get more grinds... 


BETWEEN DRESSINGS 


With the correctly designed Desmond 
dresser for your application, you get more 
work out between dressings. And it takes 
only a moment to dress any wheel for 
proper performance. 


get more grinds... 


PER WHEEL LIFE 


You'll get maximum service from grinding 
wheels that are dressed with the correct 
type and size of Desmond Dresser. Ask 
your DESMOND DISTRIBUTOR for 
a copy of the Desmond Dresser Guide 
Chart. This guide and the technical infor- 
mation the Industrial Distributor furnishes 
you will improve the efficiency of your 
grinding operation. 


THE DESMOND-STEPHAN MFG. CO. 
URBANA, OHIO 


Plus! 

Desmond 

Sales meetings 
for your 

Sales 
personnel 


ake 
Desmond's 
complete line 
—meets every 
customer 
requirement 


Plus! 
‘nationally 
known name 
— Stands for 
quality 

and service 


‘Desmond 


DRESSERS & CUTTERS 


” 








me 


_ a oe ' 
WRITE FOR MICRO-MASTER’S PROMPT DELIVERY PLAN 


-wWiDE Ac 


haa 


PROMPT DELIVERY 


deg 
DIAL TEST INDICATORS 


/ No increase in price 
__—__ Micro-Master ''V" Series indicators 
"4 still priced at only $18 each. 





C y/ Licro eo Laster C Te re 


2733 N. CRAWFORD AVENUE 
CHICAGO 39, ILLINOIS 











Black Mfg. Co. Sells 
Paint Spray Business 


Beach Air Brush Co., Harrison, 
N. J., has acquired the paint spray 
equipment business of the Black Mfg 
Co., Parkton, Md 

The name, Black Mfg. Co., will be 
continued with R. B. Hiley as presi- 
dent of both concerns. Black Arrow 
spray equipment will continue to be 
promoted exclusively through  dis- 
tributors, the new owners have an- 
nounced. Field personnel will remain 
the same 

Executive offices of the Black Mfg 
Co., however, have been moved from 
Parkton to 201 Second St., Harrison, 
N, J. 


American Hoist Names 
Bishop General Manager 


James I’. Bishop, secretary-treasurer 
of the American Hoist & Derrick Co., 
St. Paul, Minn., has been appointed 
gencral manager of the company 

A veteran of 30 vears’ service, Mr. 
Bishop has been active in sales and 
production as well as administrative 
work. He became secretary-treasurer in 


1945 


d Distributor Holds a College Class 


Industrial marketing students from Cleveland College learned the function of a supply 


MACHINE TOOL firm first hand from Strong, Carlisle & Hammond Co.'s executives recently 





ACCESSORIES 


Synonymous with 
j . vi 
D stributor Ser ice Beals, McCarthy & Rogers, Inc., 


This line of set up T-bolts and accesso , 
eles hes been coreing Geteibuters’ ens was one of several Buffalo, N. Y., 
tomers veor ofter year with distinction firms who opened their “ irchouses 
and satisfaction Universal acceptance 
among users for ZIP products mokes for a tour sponsored by the American 
them a profitable line to handle. It will - , . 

anh hg ng pt Pe - Steel Warchouse Association, recently 
customer's requirements on T-slot bolts Brace Mull I Huntle vy, In > and 


and acce , . 
ict mn saat Wheelock, Lovejoy & Co. were also 


GEO. H. SELTZER & co. visited. Purpose of the tour was to 
DREXEL HILL, PA. wcquaint the general public and in 


dustry with steel warchouse problems 


Beals, McCarthy & Rogers 
Opens Warehouse for Tour 
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Strong Carlisle & Hammond Co., 
Cleveland, gave the industrial market 
ing class of Cleveland College an on 
the-spot picture of a supply firm r 
cently. 

The class met in the company’s 
headquarters for films and talks by 
executives who explained the func 
tion and the problems of an indus 
trial distributor 

Robert C. Douglas, vice president 
in charge of sales, and Thomas M 
Ballantine, assistant manager of thx 
S.C.&H. Supply Department, were 


among the speaker 





r . 
! 


* THEY SAY THAT 
SOME SHEAVES CAN 
EASILY BE MOUNTED 
IN ONE PIECE ANO 
GIVE THE SAME 
SHAFT GRIP AS THE 
TWO-PIECE DESIGN 


FIGURE 1—TO MOUNT THE QD IN TWO PIECES 
you (1) slide the split hub on the shaft, (2 
position it with the locking clamp-screw in the 
flange, (3) draw down on the set-screw over 
the key (QD exclusive) to prevent it from 
drifting, (4) slide the QD rim with its large 
taper bore opening up on the taper of the 
hub, (5) draw up on three heavy hex-head 
pull-up bolts for a tighter grip than you get 
with any other sheave. 


FIGURE 2—TO MOUNT THE QD AS A UNIT where 
a Woodruff key is used in a shouldered shaft 
you (1) locate the loosely assembled hub and 
rim of the QD sheave against the shaft 
shoulder and (2) draw up on the three heavy 
hex-head pull-up bolts. That's all there is to 
it. And you haven't sacrificed any grip on the 
shaft. For removal, you simply use pull-up 
bolts as jack bolts in specially tapped holes. 


NO, CHARLIE... LISTEN- 
THE SHEAVE THAT GRIPS 
THE SHAFT TIGHTEST 

I$ THE ONE THAT'S 

DESIGNED TO BE 

MOUNTED IN 
Two pieces { 


Let’s settle this one 
RIGHT NOW! 


You can’t have your cake and eat it too. 


A one-piece sheave assembly may grip the shaft suffi- 
ciently tight for average use, but it won’t keep the shaft key 
from drifting. Your answer to this problem lies in an exclu- 
sive key set-screw in the hub of the two-piece Worthington 
QD* Sheave. The set-screw is tightened with the hub on the 
shaft before the rim is slipped on (figure 1). 


Of course, if you use a Woodruff key in a shaft with a 
shoulder, drifting of the key is no problem and you then 
can mount the Worthington QD assembled in one piece 
without any sacrifice of its famous friction-cone grip (figure 2). 


WORTHINGTON’S COMPLETE LINE OF MULTI-V-DRIVES 
includes QD sheaves in all sizes, QD Juniors and other 
fractional horsepower V-pulleys, as well as Worthington- 
Goodyear V-belts. Your distributor has complete stocks 
backed by the largest factory stocks you'll find anywhere. 
Write for Bulletin V-1400-B7F to Worthington Corpora- 
tion, Oil City, Pennsylvania. 


*Reg. U.S. Pat. Off. 
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V DAMPEN NOISE 
UV ABSORB VIBRATION 


with 


UNIVERSAL 
VIBRATION CONNECTORS 


Conditions of noise and vibration 

transmission are greatly relieved 

by these Universal Connectors, 
designed specially for that purpose. 
These connectors have long proved 
out where machinery, pump and 
compressor noises annoyingly trans- 
mit through the system 

Available in standard 


Send us your lengths 


problem for with female or male sweat-fittings 
recommenda 

tions. Ask for 
Catalog U-10! 


for your file 


UNIVERSAL METAL HOSE CO. 


2163 SOUTH KEDZIE AVENUE . CHICAGO 23, ILLINOIS 


for attaching to copper tube lines— 
or with solid male NPT threads for 
coupling to threaded pipes. 


Executives Get 
Medical Exams 


Nine executives of Marlow Pumps, 
Ridgewood, N. J., recently completed 
physical examinations at the Fanny 
Markel Medical Group in New York, 
in accordance with company policy to 
stress health checkups. ‘The group was 
led by Alfred S. Marlow, Jr., compan 
president 


RUBBER 
HOSE 


ASSEMBLIES 


For Machine Tools and Equipment 
of Every Make and Description 


VARI-PURPOSE HOSE ASSEMBLIES 
HYDRAULIC HOSE ASSEMBLIES 
PAINT SPRAY & AIR HOSE ASSEMBLIES 
LUBRICATION HOSE ASSEMBLIES 


For use with the following: 


Paint 

Pneumatic 

Solvents 

Spray 
Steam 
Thinners 
Water 
Welding 


Acids Gasoline 
Alr Crease 
Acetylene Grinding OW 
Beverages Hydraulic 
Chemicals Lacquer 
Cutting Ou Lubrication 
Distitlates ou 
Fuel OW Oxygen 


Deliveries Immediately 
from Stock! 


COMPLETE CATALOG 
i AVAILABLE UPON REQUEST 


Medford 
I arson 


} 
rdbury ‘ 


"et de vee 
MANAGER of Woodbury 
CARLYLE RUBBER CO. INC “ong ol gta ag 


62-66 Park Place, New York 7, N.Y he firm i of War 
Digby 9.3810 Co 


m athint 


in Portland 
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CREDIT RATINGS are checked by 
Dot Faucet and Bill Gann at Moor 
Handley Hdwe. Co., Birmingham, Ala 





Whitney Chain Co. 
Names Stanton President 


Richard F. V. Stanton, former 
American Machine & Foundry Co 
executive, has been elected president 
and general manager of Whitney 
Chain Co., Hartford, Conn 

W. Hl. Whitney, who 
president of the compary for the past 
13 vears, was re-elected chairman of 
the board, and will continue to tak« 
an active part in directing policy 

Mr. Stanton will also be a director 
and will serve as chief executive officer 
of both the Whitney Chain and Han 
son-Whitney Divisions. 

IIe recently resigned as vice presi 
dent in charge of manufacturing for 
American Machine & Foundry Co 
Ile had served in various exccutiv¢ 
capacities for that company for thi 
past four years. Previously, he was vic 
president and assistant general sales 
manager of Pratt & Whitney Division 
of Niles-Bement-Pond. He was con 
nected with Pratt & Whitney for 
Vcars 

Einar A. Hanson will continue a 
vice president of both divisions of 
Whitney Chain. James W. Anderson 
will remain as vice president of sal 

Park C. Boyd, secretary of the com 
was clected a director. Other 
new directors arc: Maxwell M. Mer 
ritt, lawver; Robert E.. Carroll, Arrow 
Hart & Hegeman Electric Co. execu 
tive: Donald S. Sammis, Underwood 
Corp, George W W arneck 
Banker 

B. G. Tyrrell, controller of th 


was clected treasurer 


has been 


Pp my, 


and 


pam . 


To Represent Jessop 

Carl F.. Swift, Los Angeles, has been 
ippointed to distribute specialty tool 
steel products of the Jessop Stecl Co., 
Washington, Pa 





Worthington Puts up Sign; 
fo Stay in Harrison 


\ giant illuminated sign of 1,000 
bulbs was officially lighted atop th 
Harrison, N. J., plant of Worthington 
( orp recently. Hobart > Ram cy, 

ident, said it signified thie 
intention to stay in Tarn 
ilso marks the firm’s change: 
new, shortened nam 1 hic 
ign Worthington Pump & Ma 
hiner Corp has been a famou 
landmark to travellers for the past 
Cal When erected it was the larg 
ign in the world 
ently it has been used by pilots to 
check approach to Newark Airport 

\Ir. Ramsev said that the Harrison 

like other densely populated s« 
tions of the East, was watching with 
oncern the movement of industry to 
the suburb “The situation hasn't 
become crucial, but it is a trend that 
will bear watching, as the entire New 
Jersey arca continues to grow,” h 
tated 

“lo demonstrate our confiden ! 
thi irca, hie ud, Worthington 
Corp. was building a three-story addi 
tion to its administration building and 
improving plant facilitic 


es 
illuminated 


Phe company employs 3,200 in it 
main plant ind 300 office worker it 
its Th idquarters Purpose of the r 
ent name change was to indicat 
the company’s diversity of product 
Pumns now account for only twe 


third fits busin vo ial 





Salesman Clancy Says: 


DELIVERY 
ENTERANCE 


Ly livery S uncertain 
especially these days 
\ worry that tortur 
1 thousand P.A 
[ his is one time when 
it’s smart to be truc 
If I tell "em thev ll get it 
I make sure that they do 
I FOLLOW UP DELIVERY 
PROMISES 


Basilio Notaro uses his many years of Upson-Walton experience 


in adjusting wire rope forming dies. 


Wire rope craftsman 


T takes more than machines to build an outstanding wire rope .. . it 
takes men with the skill born of long experience. Upson-Walton wire 
rope is engineered for safety... and quality control checks are applied 


throughout manufacture by men who are craftsmen at their tasks. 


Specify Upson-Walton for the extra care and experience that mean 


longer, safer service from your wire rope. 


THE UPSON-WALTON COMPANY 


12500 ELMWOOD AVENUE - CLEVELAND 11, OHIO 
New York . Chicago . Pittsburgh 


Wanupacturers of rl “Three 


Wire Rope . Tackle Blocks ° Fittings 
YOU CAN DEPEND ON UPSON-WALTON'S 81 YEARS OF EXPERIENCE 
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101 YEARS 


of 
quality 
performance and 
customer satisfaction 
behind every Horton Chuck 
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C. F. Stanley To Head 
NPA Components Division 


Charles F. Stanley, vice president in 
charge of sales of The Fafnir Bearing 
Co., New Britain, Conn., has been 
lent to NPA as the new director of the 
General Components Division 

He succeeds John H. Flagg, return- 
ing to his post as president of the 
Watson-Flagg Machine Co., Paterson, 


James P. Baldwin will remain as 
deputy director of the division 

Mr. Stanley has been with Fafnir 
Bearing Co. since 1915. He became 
vice president in 1932 


Machining Brass, Bronze 
Subject of SDPA Study 


“Machining Brass & Bronze Work- 
pieces,” a new leaflet in the Technical 
Aid series, is now available from the 
Small Defense Plants Administration. 

Operations described in detail are 
selecting the right brass or bronze for 
the job; turning, milling, planing, 
drilling, shaping, and similar opera- 
tions; proper use of lubricants and 
coolants; joining of copper base alloys; 
heat treating copper base alloys; clean 
ing and surface covering techniques; 
and final surface grinding 


Troy Belting’s Catalog 
Marks 90th Anniversary 


Troy Belting & Supply Co., ‘Troy, 
N. Y., will mark its 90th anniversary 
this year with the publishing of new 
catalog. Containing 400 pages, it will 
include all of the company’s lines and 
considerable engineering data 


Name Safety Director 


Minnesota Mining & Mfg. Co., St 
Paul, has appointed Robert M. \ic 
Elroy to the newly created post of 
director of safety and security. He has 
been plant protection officer since 
1945. 





TAX UTOPIA 


Puerto Rico is heaven to tax-weary 
businesses, according to Engineering 
and Mining Journal, McGraw-Hill pub- 
lication. Since World War II, about 
168 U.S. firms have migrated there, 
attracted by the Island’s grant of tax 
relief to all new industries until 1959 
After that year, firms will pay taxes 
in increasing amounts until they reach 
the full 20 per cent corporation rate 
in 1962. 














The Fourth Salesman, or 


Loyalty Works Both Ways 


I'd Pflang, sales manager of Briggs 


Weaver Machinerv Co., Dallas. Texas. 


likes to tell stories with a moral. Here’ 
one he recalled at a recent company 
sales meeting 


lour salesmen were sitting around 
the lobby of a hotel after dinner one 
evening Ihe conversation drifted 
from the weather to politics and then 
one of them said: “Business certainly 
has been lousy lately. I have written 
very few orders and thev were only 
small ones for the past week. I have 
had chances at better business but 
when [| tell them the price and de 
livery, they pass me up. The sales 
manager doesn’t know what is going 
on in my territory,” 


I'he second salesman spoke up and 
said: “Yeah, I know what you mean 
| have picked up a few orders but 
business is off for me, too. We have 
a sales manager who gets nastv with 
us if we don’t get our reports in on 
time and he is always questioning our 
expense accounts. Why I was late for 
in appointment this morning and I 
had to tell my customer that I wa 
busy making up my expense sheet 
I'he customer seemed sore about it 
and told me he had no business for 
me this morning but to drop in on 
mv next trip.” 

The third salesman broke in her 


VALVES - 
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SPECIALLY DESIGNED 
for 
EASIER INSTALLATION 


relate 


LONGER SERVICE 


Fig. 0611, 1BBM Wedge Gote 
Valve, Working Pressures: 125 
Ibs. Steam, 200 ibs. WOG. 


KENNEDY Bie}: Sa ahaa a0) 
lron-Body Wedge Gate Valves 


YOU SAVE TIME AND MONEY all along the line with 
Kennedy iron-body wedge gate valves because they are 
JOB-FITTED .. . every valve specially designed and engi- 
neered for the job it has to do. 
THE WEDGE DISC is a cored casting of thick metal section, 
reinforced by integrally-cast interior posts and provided 
with openings to drain in any position. 
HEAVY BRONZE DISC RINGS are forced into dovetailed 
grooves in the disc in a practically inseparable construction. 
HIGHER STRENGTH IRON in the body and bonnet is actually 
50% stronger than ordinary cast iron... and far exceeds 
A.S.T.M. requirements. 
ALL CONTACT SURFACES between moving parts are bronze- 
to-bronze to assure easy operation. 
RUSTPROOFED STEEL BOLTS AND NUTS have ample clear- 
ance to prevent distortion. Open-end wrenches may be used 
. no need for special tools. Valves can be repacked under 
full pressure. 
EVERY FEATURE of the valve helps it do the job better... 
gives you a solid guarantee of economy and dependability 
whenever you install one of these Kennedy Job-Fitted Wedge 
Gate Valves. 


it will pay to ask about the sales and promotion aids avail- 


DISTRIBUTORS! abie to you through the KENNEDY DISTRIBUTOR PLAN. 


m KENNEDY 


VALVE MFG. CO. + ELMIRA, N.Y. 


PIPE FITTINGS + FIRE HYDRANTS 
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Nariman (ad 


Single-Pad... 
Straight-Line 
Action... . Wet 
ot Dry Sander 
Added to 
National Sander 





Here is the latest addition to the extensive 
National Line of electric and air driven 
block sanders. The Model 600 is a fast, 
lightweight, powerful straight line 
action, single-pad air sander with water 
attachment. Its 5/16” stroke assures 
rapid stock removal. It is the product of 
National's years of experience in sander 
engineering and development combined 
with careful field testing on manu- 
facturers’ production lines. 


NATIONAL AIR SANDER, INC. 


2822 AUBURN STREET, 
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ROCKFORD, ILLINOIS 
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You ought to work for the outfit for 
which I am working. We have inefh 
icnt help all over the place. ‘They 
mishandle my orders. Just because | 
do not write them plainly and don’t 
give them figure numbers, they won't 
guess on anything. ‘They should know 
is well as I do what my customer us¢ 
When they do fill the order, the 
send the wrong thing if they guess at 
it They make shipments by motor 
freight when they could save the cu 
tomer money by shipping by parcel 
post. Of course, I admit that I speci 
fied motor freight but then I didn't 
know how much the shipment would 
weigh. They should check me on this.”’ 


Jack, the fourth salesman, stood up 
ind said: “Well, I will see vou later 
and started to walk away. One of the 
other fellows said, “Say, what is the 
matter? Don't you like our com 
pany?” 

Jack’s answer was: “To tell you th« 
truth, fellows, I just couldn’t tak« 
part in the conversation. [ don’t have 
a thing to complain about. I think 
the company for which I work is top 
Sure I get a little static from our credit 
manager occasionatly. ‘The fellows in 
the office are a little slow in following 
up on my inquiries sometimes and | 
get an occasional squawk from my 
customers because orders are not filled 
complete. ‘They make mistakes, too 
but they are all human. They do thei 
darndest to try to give service and | 
im proud of the whole gang with 
which I work. ‘To tell vou the truth, 





WEINBERG ¢& McKEE 


SPECIALISTS IN COMPILING AND PRINTING 
Mode 
INDUSTRIAL ore CATALOGS 


All prices of tools made of High Speed Steel 
are printed in RED. Action illustrations 
demonstrate the use of many products. 
Manufacturers’ trade marks are reproduced 
in the headings of well-known brands. 
Pages are made up into two columns with a 
dividing line making a more effective presen- 
tation. These and other improvements, make 


each catalog most modern in composition. 


% ° 
~ . 


WY BINBERG & MC KEE, INC., are solidly estab- 
lished in the business of producing indus- 
trial supply catalogs. 

Each department member is an expert in his 
particular function and the entire personnel works under the supervision of 
department heads who are specialists. 

The members of this organization, to a very high percentage, have been 
employed here for a long number of years. Each takes particular pride in his work 
and in his individual contribution to the excellence of each catalog that is 
produced. 


An Organization of Experts 


Our customers remain with us for the reason 
that a Weinberg & McKee catalog production 
: is correct in all details. The layout, the printing 
The good-will of * (the modern offset way), the arrangement all 
our customers 1s ' are specialty operations that get specialized 
eee their > setention. 
repeat orders. 
P j Whether yours is a small catalog or an extra 
Included in our 
- large one—whether the run is small or into the 
list of customers 
are many of the ; ; 
nation’s leading distributors. organization trom the executives down thru the 
When you are in Chicago come in personnel—you too get the benefit of every pos- 
and visit us—meet the organization sible saving—you get that much desired top 
and learn why our modern photo- quality so important as a sales aid. 
offset way works to your benefit. 


thousands you get the full cooperation of this 


600 W. JACKSON BLVD. 
CHICAGO 6G, ILLINOIS 
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PALMETTO TEFLON 


Take a tip from PALMETTO Teflon and make hard- 
to-crack prospects become line-loyal customers. 


Launch your sales talk with facts about 
the new wonder packings—PALMETTO 
Teflon impregnated 1330 and 1335— 
and watch hard to convince ears perk 
up to listen with new interest 
buying interest! Shows them you've 
got the latest know-how, know-what 
and know-why—earns additional re- 
spect and sales for you 

PALMETTO Teflon’s performance in 
chemical processing equipment han 


dling corrosives at high temperatures 
is one of several new and interesting 
developments that break down resis- 
tance—help our distributors increase 
sales. Profit early and often by using 
these door openers Make it easier 
to sell other fine, time proven pack- 
ings in the PALMETTO line. 


* NOTE Teflon’ is Du Pont’s registered 
trademark for the polytetrafivorocethylene 
used in the manufacture of Greene, Tweed's 


PALMETTO 1330 and 1335 


Find up-to-the-minute data in catalog PC-102— 
just printed. Write for yours today! 


Oun #OTH YEAR 


GREENE, TWEED & CO. 


North Wales, 


GOOD TERRITORY 
STILL OPEN 


FOR DISTRIBUTION 
OF 
FAMOUS 


ADAMANT 


yes, our popular ADAMANT 
Fire Brick Cement heads a complete 
line of refractories supplies. Other 
BOTFIELD Products include: Castables, 


Plastics, Ramming Mixes, etc 


BOTFIELD backs its Distributor's 
sales with consistent trade 
paper advertising, both locally and 
and with special aids 


efforts 


nationally 
from time to time 


Write for our Distributor Proposi 


tion today we believe it will 


prove attractive to you! 


REFRACTORIES CO. 
78) S&. Swanson St. Philadeiphia 17. Pa 
in Canada, Canadian Botfeld Refractor 


jes Co., Ltd., 171 Eastern Avenue, Toronto 


Pennsylvania 





fellows, | am the sort of a guy that 
wouldn't work for a boss if I didn’t 
believe in him, and [ wouldn’t work 
for a company if I could not be proud 
How could I sell 


to represent it 
otherwise and how 


with confidence 
could I have any self-respect?” 

Now, fellows, which one of 
‘alesmen do you think the customer 


respects and prefers to favor with his 


the SC 


business? 
Loyalty is more than just ethics with 
It has a dollar and cents 
It has an important 
and his 


a salesman 
value to him 
influence on 
customers 
Loyalty can influence a 
happmess in his job and in his home. 
\ salesman’s family and friends might 
sympathize with his gripes and com 
plains about the company and his em 
ployer, but the family and friends of 
a salesman who is proud of his com 
pany and his boss will have a great 
dea! more respect and admiration for 


the salesman 


salesman’s 


him 

Let us check and see if Loyalty has 
1 definite dollar and cents value to a 
salesman. We will take a route sales 
man as our first example. Let us take 
the Laundry Man who works a route. 
He lost so much business that he lost 
Here is the reason: When 


his job 
complained about their 


customers 
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laundry which came back with a but 
ton missing or about the quality of 
the work, he would say that he 
thought they were plain careless or 
didn't care. He lost so many of his 
customers that he lost his job. An 
other laundry drive salesman handles 
the situation this way—even though 
this laundry sends back shirts with 
buttons missing and does no better job 
than the other laundry. When the 
customer complains, he sympathizes 
with them but he says: “Our peopk 
do the best they can but they are just 
human, you know anyone can make a 
mistake. However if our work is not 
satisfactory to you, I will take it back 
and we will do it over.” 


Do vou see the difference? Which 
one of these fellows would you prefer 
to do business with? 

We could apply this to our own 
business. How many times have you 
failed to make excuses for mishan 
dling or poor service from the hous« 
to your customer? It is better to 
make excuses and explain that the 
human element enters into the pic 
ture and that none of us are perfect 
but are susceptible to making mis 
takes. Usually it can be smoothed 
over with the customer. If material 
was not as specified, we are always 
willing to accept return but this 
should be taken up with proper pat 
tics in the house if it is on non-stock 
merchandise 

Our customers prefer to do bus: 
ness with salesmen who are enthusi 





astically loval to their boss and the 
company Put yourself in the cus- 
tomer’s place would you? Of course 
you would because you would have 
far more confidence im an organiza 
tion represented by men and women 
who are loyal to it. Loyalty not only 
influences vour customer, it also in 
fluences your relationship with your 
emplover 

When vou hear someone criticize 
the company for which vou are work- 
ing or any one of its employees, you 
can increase the value of your stock 
in the other party’s eyes by upholding 
your company and making an excuse 
for the emplove: 

Phink it over! 





WAIKIKI ON THE MOVE 


In a battle with the ocean, the 
Hawaii Public Works Department is 
coming off second best. Trying to 
widen Waikiki Beach, the department 
last year dumped 90,000 cubic yards 
of beach sand into areas worn slim 
by erosion. But ever since, the sea has 
been redistributing the sands and 
carrying some away, Engineering News- 
Record, McGraw-Hill publication, says. 
Public beach areas have lost and areas 
in front of the big tourist hotels have 
gained 











Research Stepped Up 
On Grinding Methods 


There's a wealth of valuable produc 
tion tips on grinding being produced 
by the Mellon Institute under a fel 
lowship sponsored by the Grinding 
Wheel Institute 

Latest results of the stepped-up proj 
ect answer the question, What hap 
pens to a surface when it is ground? 
Here's the Grinding Wheel Institute’s 
appraisal of the findings, which the 
engineers and production men who 
are youl tomers may find useful 

|. Better techniques have been d¢ 
veloped for studying the residual or 
“locked in” stresses mm surfaces, which 
may attect the service life of inany im 
portant manufactured parts The 
stress mav be beneficial or detrimental, 
depending upon the type, its magni 
tude and location in the part, and the 
forces to which the part is subjected in 
ust 

More has been learned about 
residual stresses in surfaces generated 
by abrasive action. Like all mechani 
cal methods of generating surfaces, 
grinding induces residual stress 

>. In the ise Of abrasive wheel 
grinding, these stresses mav be either 
tensile or compressive, depending 
upon direction and the depth below 
the surface The thickness of the 


Bay State Tape 


Precision performance for 
protitable production. .. 
on nearby shelves of 
industrial supply distributors. .. 


BAY STATE TAP & DIE COMPANY * MANSFIELD « MASS. 
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WANTED 


Distributors who 
want to increase 


Abrasive Band 
Sales 


Nu-Matic Grinders, Inc., manufacturer of 
the only patented air-inflated abrasive 
wheel on the market today, has an exclu- 
sive selling plan. One that will help you in- 
crease abrasive band sales up to 300%. 


Nu-Matic is a tool needed by every cus- 
tomer that has a grinding, polishing or fin- 
ishing operation. It will increase grinding 
production up to 3,000%. It can be oper- 
ated by less skilled personnel. It does a 
finer finishing job than hard wheel grinders 


or abrasive discs. In short, it almost sells itself 


Retailed at $17.50, Nu-Matic sells quickly 
and easily. More important, it means in- 
of abrasive bands that 


creased sales 


repeat and repeat. 


Write today for complete information on 
the Nu-Matic Selling Package and the Dis 


tributor Salesmen Incentive Plan. 
N-102 


NU-MATIC 


Air-inflated 


GRINDERS 


| 
! 
! 
| 
! 
! 
I 
| 
| 
| 
| 
| 
| 
| 
| 
| 
= 


Mr. A. 1. RASKE 

NU-MATIC GRINDERS, INC. 

8224 Carnegie Ave 

Cleveltend 3, Obie 

on the Nu Matic 


Please rush complete information 


elling Plan. No obligation of course 


Pm ewe omen wee eases 
Rieusemiiatinsiaanstdacbdunddbbilindatinantiive't 


N 
“es 
~ 


tressed lave vhich has v med from 
ibout two to than 40 
indths of an inch in experiments con 
ducted te date depends upon the 
composition of the stecl, its heat treat 
ment and the severity of the grinding 
The highest stresses usually lie well 
within one thousandth inch of the sur 
face in this type of grinding 

+ Lapping with loose abrasive in 


more thou 


stresses in steel sur 
ten-thou 
metal 


duces Compressive 
which 
indths of 
, Barrel 


‘rain induce 


face extend a few 
im inch into the 
finishing with abrasive 
predominantly compres 
in steel surfaces 
6. Preliminary studies of 


ind plastic have 


ive stresses 
residual 
tresses in gla hown 
that thes 
in their reaction to grinding 
Valuable data has been compiled 
On 1 resulting from the 
heat treatment of stecl 
Future plans call for experiments to 


materials are sumilar to stecl 


idual stress 


grinding stresses when they 
ire detrimental, and fatigue studies to 
their effect on 
Other research projects are planned 


large 


illeviate 


determine service lif 


tressing grinding methods in 


production operations 
Work 1 
Leshe Byer 
the Mellon Institute, 
RK. Letner in charg 
Fhe Grinding Wheel Institute, an 
wheel manu 
, is also promoting standardiz 


carned out under the | 
Memorial Fellowship at 
with Dr. Harold 


organization of abrasive 
facture 
wheel and sizes and 


ition of hap 


ifety im grinding 
Offer Free Grinding Booklets 


Booklets on various grinding prob 
by writing the 


2130 Keith 


following 


lems are available frec 
Grinding Wheel Institute, 
| Cleveland. ‘Th 
ire now on hand 

1. Grinding Wheels: Standard 
Shapes and Sizes of Grinding Wheels 
Simplified Practice Recommendation 
R45-47, National Bureau of Stand 
This booklet lists standard grind 
ing wheel shape types, with detailed 
All wheels listed also are 
classified according to basic uses 

2. American Standard Safety Code 
for the Use, Care and Protection of 
Abrasive Wheels (American Standards 
Association), ASA B7.1-1947 
rules and specifications for prote 


hoods, flanges, chucks, and revolving 


suilding, 


irds 


dimension 


include 
tion 


up guards, and rules for the 
torage, handling and 
vliicel It IVES 


md PANT 


prop I 
mounting of 


minimum arbor 


ife operating speed 
rinding wheels 
3. Specifications of Segments used 
in Chucks (Grinding Wheel Institute 
diagramatic sketches of 
showing the holding mechan 


contams 
breve ks 
ism as well as complete dimensions for 
ll standard shapes listed 


INDUSTRIAL DISTRIBUTION © JANUARY, 1953 


FEELER STOCK 


7 


of SIA@> DETROIT STAMPING COMPANY 


USE-EM-UP TYPE 
er 8S ae 


STANDARD TYPES 


—SLEEVES— 


AND 


SOCKETS 


AND A 
complete line of COLLETS 


@ COLLIS Taper Tools are made by men 
skilled in this type of manufacture. Users 
yet long satisfactory service from COLLIS 
Equipment and find the answer to all 
jrilling, reaming, and tapping needs in 
the COLLIS line. We can give prompt 
service on orders for Lathe Centers 
Arbors, Drill Drifts, and Magic Type 
Chucks as well as on Sleeves and Sockets 
ind Collets 


THE COLLIS CO. 


DEPT. A, CLINTON, IOWA 











BROWNING 


Roller Chain Drives = 


SPROCKETS 


with 
Split Taper 
Compression 


Bushings 


No Reboring 
» No Welding 


Write for 
Catalog CDIOI. 


All 
CHAIN AND SPROCKETS 
IN PACKAGE STOCK 


NOW! you have the same 
simplified BUSHING system for 
Single and Multiple Groove 
Sheaves—Rigid and Flexible 
Couplings — Paper Pulleys 

and ROLLER CHAIN SPROCKETS 


BROWNING MANUFACTURING COMPANY 
| MAYSVILLE, KENTUCKY, U.S.A. 
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WHAT DO YOUR 
CUSTOMERS 
WANT TO PUMP? 


YOU CAN SOLVE 
YOUR PROBLEMS 
WITH 


VIKING 


~ THREADED & 
a 


STAINLESS STEEL ‘an! 
NAVAL BRONZ STEEL - BRASS 
ALUMINUM & MONEL - EVERDUR 

NICKEL ALLOY STEEL 


MMEDIATE DE 


or OF \ueleme). mm | ia 


KEYSTONE 
BOLT & NUT CORP 


135 CHURCH ST., N.Y. 7, N.Y 
WOrth 4-4600 


ROTARY PUMPS 


CEDAR FALLS IOWA 





7he Packaged 


Sn eee ee ee 
Tiat...$ells! 


Precision 
Brand 


MUSIC WIRE 








@ The only “tangle free” package 
in the market. Wire is simply drawn 
from center of patented carton as 
required. Easy to stock and use — 
saves time. A fast seller with the 
quality that builds sales. Packages 
marked with size, weight, and gauge. 
The wire is highly polished and ex- 
tremely tough. Used for springs for 
tool and die makers, factory and 
machine shop, and scores of other 
applications. Cellophane wrapped 


Wore Sales Action 


@ Shim Stock — pockaged in dispenser cortons 
for over-the-counter sales. Available in brass, 
steel and stainless 


@ Feeler Stock — another packaged item cello- 
phone wrapped for moisture protection 


PRICES AND DISCOUNTS ON REQUEST 


PRECISION 
STEEL WAREHOUSE, ine 


Manufacturing Division 
4401 W. Kinzie St . Chicago 24, Ill 
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4. Mounted Wheels and Points: 
Safe and Efficient Operation, Critical 
Speeds. (Grinding Wheel Institute 
lists all standard mounted whecl 
shapes, giving general rules for safe 
operation together with tables of criti 
cal speeds. 

5. Disc Grinding: Safe Rules and 


| Methods (Grinding Wheel Institut 


describes the special features of disc 
grinding, and illustrates recommended 
practice with respect to mounting pro 
cedures and the use of safety tech 
niques. 

6. Handling, Storage and Inspection 
of Grinding Wheels: Safe Rules and 
Methods. 

7. Mounting Techniques for Wheel 
Sleeves on Cylindrical Grinding Ma- 
chines (Grinding Wheel Institute), 
2P-3-52, deals exclusively with the 
climination of wheel breakages on 
cvlindrical grinding machines by 
recommending the specific amount of 
“wrench pull” for the operator to use 
when mounting wheels on each of the 
more common types of cylindrical 
grinding machines. 

8. Safe Speeds for Grinding Wheels 
(Grinding Wheel Institute), 1P-42, is 
based on the rules in the ASA Safety 
Code B7.1-1947. It lists established 
rules governing the proper speeds to 
be used for safe grinding wheel oper 
ations, touching on wheel strength, 
peripheral speeds and the overall efh 


ciency of low speeds in respect to re- 


duced wheel breakages. 

9. Portable Grinding Machines: 
Safe and Efficient Operation (Grind- 
ing Wheel Institute), 4P, outlines the 
conditions that are likely to cause 
trouble and describes the safe use and 
maintenance of portable grinding ma 
chines for both the workman and the 
supe rVisor 

10. High Speed Grinding Machines: 
Heavy Duty Maintenance of Swing 
Frame and Floor Stand Machines; 
Large Hold, Organic Bonded Wheels 
Grinding Whecl Institute) outlines 
in general terms the conditions largel\ 
responsible for trouble if not corrected, 
ind describes proper inspection and 
maintenance of that portion of the 
equipment that affects the safety of 


thr wheel 


Machining Plastics 
Takes Special Know-How 


Plastics is a rapidly expanding field 

Machining can be done with stand 
ird tools, but they must be adapted 
especially to the type of plastic being 
worked on. 

Here are some suggestions on how 
to get the right tool for the job, from 
the Small Defense Plants Administra 
tion’s Technical Aids series, ““Machin 
ing Plastics—No. 1:” 





Plastics vary widely in their physi- 
cal properties because they can have 
unlimited combinations of elements. 
Particular cutting qualities of the 
various plastics should be examined 
carefully before selecting tools or tech- 
nique Strength ,dimenisonal stabil 
ity and toughness must be determined. 

Thermal reaction. Cutting and 
clearance edges must be shaped so 
that the cutting operations cause no 
unnecessary frictional heat which 
would soften the work and distort it 
under pressure of the cutting tool. 
Gummy materials should be machined 


at the highest possible speeds 


Selecting Steel 


Selecting tool steel. The abrasive 
quality of the plastic is the major con 
sideration. For example, a filler like 
wood flour has little influence on th« 
cutting edge of tool steel, but a min 
eral filler will dull the sharpest edg 
tool steel material 


tipped with carbide 


on an ordmary 
quickly lool 
or some other hard material would be 
preferred in this case. 

rhe thermosetting phenolics, which 
contain tough and destructive abrasive 
fillers, are also very injurious to ordi 
nary steels. Vhey gummy) 
when machined at high speeds and th« 
edges of ordinary tools dull quickly 
lipped tools would conserve tool ma 
terial, reduce downtime and provide 
1 more accurate piece with finer finish 
Phey are usually equipped with a zero 
rake or with a slightly negative rake on 
the top surface and with a clearness 
1S de grees 


bec ome 


of as much a 


In Drilling. Back out Often 
All piastl 


| good heat 


materials are 
insulators. So the heat generated in 
drilling has to be retained in the tool. 
Frequent backing out of the drill is 
necessary, then, to help remove chips 
that would otherwise clog up the hole, 
rub against the drill point and land 
ind dull the drill prematurel 

For this reason, it’s harder to drill 
blind hol nm some than 
through hole 

Variations in drill points. It’s not 
enough to keep the drill points very 
sharp Even if they are honed or 
lapped after sharpening at the standard 
included angle of 118 degrees, they 
still won't produce good work unless 


pla stics 


pointed according to the character: 

tics of the plastic being drilled 
Thermosetting plastics. Some of 

these material 

ind plvester 

1 point having 


drill much better with 

1 60 to 90-degree in 
cluded angle lipped drills having 
cither highly polished or chome-plated 
flutes are also frequently used, especi 
ally on long production run 


like the phenols, ureas 


y 
w 


GUN NOZZLES 
1050 combinations 


a 


SPRAY GUNS 
36 different models 


AIR COMPRESSORS 


AIR SUPPLY SYSTEMS 
light, medium, heavy-duty 


filtered, heated air 











g 


MATERIAL HANDLING 
EQUIPMENT 
9 models of pumps 





a, 
= 
gs 





SPRAY BOOTHS 
Over 510 styles and sizes 





RESPIRATORS 
3 styles 








OIL AND 
WATER 
EXTRACTORS 
7 models 

to supply 
clean, dry air 








MATERIAL TANKS 
2 to 60 gallons 


AIR & MATERIAL HOSE 
12 types 





| 0 6 g standard products 


simplify your inventory 


By handling Binks, you expand 
your sales opportunities. In one 
compact catalog, you have every- 
thing a customer needs...from a 
standard spray gun to complete 
finishing systems. 

And, through constant advertis- 
ing, Binks never stops promoting 
you as the local source of every 
spray painting need. 


Moreover, you can get the equip- 
ment shown here, and a lot more, 
on the same purchase order. This 
means fewer inventory headaches, 
simpler invoicing and bookkeep- 
ing. 

Send in coupon or write Binks 
Manufacturing Co., 3128-30 Carroll 
Ave., West, Chicago 12, Illinois, 
for more information. 


Learn how to slash finishing costs! Mail coupon now! 


cccce----- 


EVERYTHING OK 
SPRAY PAINTING 


REPRESENTATIVES IN PRINCIPAL U.S. 4 CANADIAN CITIES + 
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Binks Mouufacturing Co.,3128 30 Carroll Ave., West, Chicage 12, Il. 


FREE! Helpful Catalug 

Please send me a FREE copy of your 
CATALOG-DATA BOOK NO. 955 describing 
the profit-making products in Binks line 


NAME 
ADDRESS 


ORGANIZATION 


SEE YOUR CLASSIFIED PHONE DIRECTORY 
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When drilling cast phenolics it is 
best to select a drill very slightly over 


size as the drills sometimes cut about 
0.003 inch undersize. Since phenolics 
have a considerable abrasive action, 
drills are preferred having highly pol 
ished flutes, a slow helix and a nega 


tive rake. 
for [AX ||. ® @) Hose Fittinas Drill speed should be as high as 
bs possible, without burning. Frequent 
backing out will aid in chip removal 
ind thereby help drill to remain 
coo] 
Laminates. <A drill with a twist 
steeper than normally furnished, a 
thin lip and little rake, is best for 
drilling laminates. Such a tool will 
produce a cleaner cut, especially of the 
flutes are wider than standard. Thi 
will offer better chip control and 
present increased clearances on the 
cutting edges 
Due to reduced friction, such a drill 
will remain cool and will not grab the 
laminates or cause splitting Also, 
since such plastics are rather resilient 
and the holes tend to be somewhat 
smaller than the drill, a drill slightly 
larger than the finished size should 
ALSO First IN FIRE PROTECTION EQUIPMENT be used. \ special flat or bottom drill 
is recommended for drilling parallel 
with the laminations. 


W. D. ALLEN MANUFACTURING CO. Thermoplastics. Some of thiese, 


CHICAGO 6 + NEW YORK 7 like the acetates, polystyrene and acr 
lics, soften under excessive drilling 


heat. Slow drill speeds and the appli 
cation of a coolant are recommended 


= Soapy watcr or some special cooling 
Handle All moor i or lubricant as tomer nded 
M by the plastic manufacturer should 
Railyard be hoo, 
Jobs For other thermoplastics, like th 
cellulose acetates, change the standard 
WELL ee drill points to 140 degrees imeluded 
angle and thin down the web. Th 
rubbing effect may be greatly reduced 
and the removal of chips aided if 
the flutes are polished and/or the 
POWER KING helix angle is increased to about 15 


NEVERSLIP degrees. 
SLIPPROOF Molded thermoplastics. [ot-set and 


; STAINLESS STEEL | - cold-set parts should be machined 
> _FASTENINGS aovance sarery 4 | % litle 32 posible. IF the sur 
PG OF ALL TYPES i CAR WRENCH mechanical, chemical and electrical 

There are, 


ESTABLISHED |887 





properties are impaired 


RIGHT OFF THE SHELF / however, many instan vhen drill 
ing cannot be avoided 
c 








Acrvlic resin thermoplastics. 1D) 
ta-Stech-Servies cn smell or persion or reduction of heat can bi 
large quantities * Cop Screws obtained by the design of the tool 
Metal b West tneee hy its speed ind rate of te d, ind the ws 
Screws * Nuts, Washers, Etc MOVERS ot cooling agents. Che recommended 
Class 3 AN Drilled Fillister Heads Whether the job is light, heavy, or average lip ingl 1s 7) dc PICS, flute ing 17 


freight cars quickly and safely and are a ] 
WRITE, WIRE OR PHONE must for shippers and receivers of freight rar grees ind the polishe 1 ind 
YOUR REQUIREMENTS Check the needs of your customers for Car | | t I t u t] f ti 
Movers and SPURS. Advance Slip-proof xe AVOUT ONC-TOUTTN O a 
New Catalog just off the Safety Spurs ft ALL makes of Car Movers 
press——write today and are a good source of revenue. We the heel 
af sell onty thru distributors and urge users | ] | ] +} r , 
7 STAINLESS SCREW CO. to buy thru them oo high a spec t iting 
= spindle will result in gumming of th 
phastic, sticking of the drill and un 


itisfactorv work 


< 
-, 
: — 
Fast service on special screw one of the BADGER Car Movers can 
machine products handie it. They can spot, shift, or move ce grees, lip cl irance ingk + to ) 


. o¢ Uo) a | oe 
oN AR mory 4-1240 


2770 Union Avenue * Peterson 2, WN. J. 
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Hollow and mulls are 
holes are to 
Phe 
satisfactorily 
im thick 


Special tools. 
preferred if fairh 
thin 


large 


be dulled stock one- O1 


will 


cutters 


drill holes one mech or larger 


two-ring fy 


Diamond-tipped drills, who 
ilmost indefinite 
for drilling large holes 
with plenty of abrasive filler 


An adjustable tool 
tment if 


illed in a 


plasti 


useful life 3: t 


AT be 
in heavy 
would pro 
holes of 
mall ut 


good inve variou 
17 must be « 
ber of plasti 

If drilling 
ccuracy of tl hol 
large extent on the proper start of the 
drill Ii i the drill tarting 
right, first drill a small hole as tart 
for the drill 

Drilling speeds. In many « drill 
t bv using the highest 
on the drillpr ind 
juired amount of pla 
the drill heats up 
iround the edg 
10.000 


latest 


lathe the 
depends to 


done on a 


larger 
ing is done be 
speed obtamabl 
removing the 

tic maternal before 

burt 
eds as high a 


ind/or raise 
of the hole: 


rpm are not uncommon on the 


Sp 


tvpe dnilpre 
Plastics with mineral or other abra 
sive filler must be drilled at slow speed 
approximately 75 fpm In all case 
it is best to examine the data sheets of 
the drill and plastic material manu 
facturer 
Keep Tools Sharp for Turning 
Better tool conservation and re 
duced lathe will result 
if all cutting tools are kept verv sharp 
ind the cutting edges are lapped or 
honed after final abrasive sharpening 
Use i negative rake 
ommended, with maximum clearan 
to avoid friction 
Rapid removal of 
portant as it keeps them from rubbing 
iwainst the fin hed 
Molded polystvrene or acetates. 
Lathe tools made of anv material for 
machining these plastics should have 
to 15 degrees with a 
rake. A tipped 
extra st when 
ind Is ¢ pecialh 


fla h tre 1 


downtine of 


whenever re 


shavings is im 


surface 


i ck rance uy 
zero or shghtly negative 
tool will justify. the 
used on molded part 
pre ferred for t 
parting tin 
Phenolics. 
with the rai ingle 
learance 
Man 


which reduce 


unming the 


NMloldings are turned 
kept at 
ingle a be 
ct th 


usualh 
zero Whale the 
up to 16 degi shop 
tool ibow cont 
what the front clearance 
the quality of the finish 
Thermoplastics. Molded 
other therm tics are 


om 


but MNpro' 


vinvls and 
| casicr to ma 
chine if the front and side clearance 
of standard lathe tools are increased 
ind above those usu- 
machining ordinary fer 

This will keep the 

ind easy cutting, will 
utting ede ind pro 


somewhat over 
ily used im 
rous matcrial 
tool shary 


con It the 


] 
cool 








THE BELT HOOKS 


WITH THE 


There is no substitute for Safety 
Belt-Lacing because the paten- 
ted Safety binder bars not only 
hold each hook in perfect align- 
ment (both before and after ap- 
plication) but also cover and pro- 
tect belt ends, prevent fraying 
and assure long life. It's the all 
purpose belt-lacing, too. It can 








5388 N. Menard Ave. 





be applied in 
shops not only with shop lacers but also in the field with the 
pocket Tu-Way Lacer and a hammer. 


Write for Catalog Sheets 
SAFETY BELT-LACER CO. 


factories and 


Chicago 30, U. S. A. 





duce a chip which is free-flowing. A 
hipbreaker ground into the top cut 
ting face will help in guiding the 
hip 

Laminated plastics. ‘Thies 
quire a small negative rake on the top 
irfaces of the cutting with a 
ither nose radius for fine sur 
face [his radius may be as 


il Oo Ie 


tools 
large 
utting 
much as one-fourth inch. 

Molded vinylite materials, Stand 
ird tools are satisfactory for these op 
rations provided front and side clear 
ices are increased somewhat 
those of the standard lathe 

Also, the rake angle should be in 
reased, which can be done easily by 
hollow grinding of the top cutting su 
face This will result in better chip 
emoval at the expense of somewhat 
increased tool wear due to the cor 

ponding reduction in the cutting 
tool material back of the cutting edge 

Canvas-base plastics. The frayed 
these plastics often necessi 
1 final finishing, which is usually 
bufhing 


OvVCI 


tools. 


fiber in 


( by special 
However with a 
round-nos the end of a 
turning tool will often produce a fin 
ish that may not require any buffing 

In cutting-off anv of these material 
ure that the tool has plenty of 
clearance to 


operations 
fairly large 


cutting 
point on 


itl ike 
front and side 
ible rubbing 


ivoid po 


ind consequent overt 
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heating. ‘The lathe speed should also 
be reduced about 50 percent 
Speeds and feeds. For most 
cient turning operations the 
recommended by the plastic 
facturers are usually. the 
taimable on the lathe, but never so 
high as to overheat or soften the 
workpiece. Experimentation will often 
best speed. As a guide, 
a few of the speeds in general use are 
For high speed steel tools—phen 
200-600 ft. per minute; vinyl 
250-300; laminated plastics, 


cth 
ps 4 al 
manu 
high ‘tt ob 


indicate the 


olics, 
plastics, 
200-500: 

For tipped tools—phenolics, 500 
1.500: vinvl plastics, 500-1.000 lam 
inated plastics, 400-1,200 

Coolants. These should be used 
iccording to the recommendations of 
the plastic manufacturers whenever 
there is any danger of overheating, 
gunming of tools or softening of 
workpiece 


In Milling, Watch Pressures 


Plastic workpieces cannot withstand 
heavy milling pressures. If they ar 
weak to withstand the 
work 
imple welded fixture 
can be tandard 
tec] welded to 
gcther for supporting such workpieces 
These would be ads 


too thin or too 
cutting pressure in’ ordinar 
holding Vise 
out of 


mH ile r¢ idils 


ind ( isils 


hi ip 


infagcous cven on 
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WILLEYs 


TUNGSTEN CARBIDE 


TOOLS 


CARBIDE TIPPED 
WORK SUPPORT BLADES 
for Centerless Grinders 


Standard thrufeed and in- 
feed work support blades 
available from stock. Prices 
on special blades quoted on 
receipt of prints. Worn 
blades salvaged — retipped 
and reground. 


WRITE FOR CATALOG 
SPECIAL TOOLS 


Send prints for prompt quotes on special tools. 


WILLEY’S CARBIDE TOOL CO. 


1@i2 W. Vernor Highway Detroit 1, Michigan 











OIL CuP GREASE CUP WATER GAUGE Fittings: SAE, 


AIR COCK 
SHUT-OFF COCK 


TRY COCK 


o 


WRITE FOR CATALOG 








ESSEX BRASS CORPORATION. 


2000 FRANKLIN STREET Est. 1907 DETROIT 7, MICH. 
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mall quantity milling operation 

Work-holding fixtures designed es- 
pecially for each workpiece not only 
permit rapid and efficient clamping 
and releasing of the workpieces but 
ilso afford a support sufficiently strong 
to hold down vibration. 

Destructive vibration may be fur 
ther reduced by the use of spiral cut 
ters, making sure that at least two 
teeth are constantly engaged. Plain 
cutters tend to overheat due to side 
friction. 

Friction in milling operations may 
be reduced if the cutting tool takes 
the heavy part of the chip first, that 1 
if the “climb” milling technique 1s 
used 

Air blast is generally found to be 
most satisfactory for the removal of 
chips 

Milling feeds and speeds. Use max 
imum speeds and feeds possible on 
your machine; up to 400 surface feet 
per minute with carbon steel cutters 
and up to 1,000 sfm with tipped 
tecth. Similar speeds may be applied 
when fly cutters are used for extremely 
fine finishes. Properly ground fly cut 
ters give extremely fine finishes with 
light cuts, especially on surfaces of 
molded vinyl plastics 

Milling plastic gears. Standard gear 
cutting equipment furnished with any 
milling machine may be used on the 
usual laminated plastic gear materials 
Several milling cutters are obtainable 
for each pitch. 

Half numbers in cutters are also 
available for each pitch and may be 
used for plastic gears with very fine 
divisions. 

A detailed study of the application 
of milling cutters will be found in the 
pamphlets on gearcutting supplied by 
the cutter manufacturers. They show 
how to calculate gears, how te select 
and grind the most adequate milling 
cutters, and how to select the gears for 
the indexing mechanisms required to 
turn the crank for properly locating 
gear teeth. 


Measure Blanks 


Measure gear blanks in all cases be 
fore fastening them on the work arbor, 
as the gears will not be correct if they 
are milled out of off-size blanks. If the 
holes in the faces of the blanks are 
straight and there are no hubs project 
ing bevond the faces, a number of 
planks can be milled together—pro 
vided that they are parallel and some 
kind of backing plate is used for a 
milling cutter runout. 

Such a plate will hold the blanks 
tight on the arbor and prevent fraying 
of the blank end 

Care must be exercised when sharp 
ening cutter teeth. They must be 
ground radially and equidistant. Other 





wise the original shape of the tool will 
be lost. 

It is good economy after cach cut 
ter sharpening to measure the first two 
teeth at the pitch line for thickness 
and depth before proceeding with the 
milling operation. 

Ihe correct thicknesses of gear 
teeth of different pitches are given in 
all milling machine manufacturers’ 
tables. An accurate gear tooth vernier 
and caliper should be used for meas 
uring 

When indexing molded plastics, re 
member that they are not as rigid as 
metal parts and therefore should be 
held particularly firm on the arbor to 
pre vent distortion 


Threading & Tapping 


Chromium plated and high speed 
nitrided taps with three flutes are best, 
to reduce friction and prevent stick 
ing of the material to the tap when 
the tool is withdrawn. If the surface 
of the plastic material is apt to chip 
out as the tapping tool enters the hole, 
a slight chamfer around the hole will 
help to avoid such trouble. 

For larger holes, either, collapsible 
taps are used or the threads are molded 
in the plastics, since molded threads 
ire stronger than threads cut in the 
holes with any kind of tapping tool. 

Use of inserts. In most molded ma- 
terials the chips are apt to wedge 
around the land of the tapping tool 
and its flutes. Therefore many shops 
prefer molded inserts which can be 
molded into the plastics—unless the 
screws used in the tapped holes are 
not disturbed after insertion. 

Laminated plastics. Threading lam- 
inated plastics can be improved by 
using a special tap with a negative rake 
on the front face. Considerable clear 
ance on the land is desirable to avoid 
binding the tapping tool on its with 
drawal 

Fabri-filled phenolics. Cutting 
threads economically in these materials 
requires a constant stream of cold air 
directed on the tool 

Cast resins. A negative rake will 
prolong the life of a three fluted tap 
ind protect it from the abrasive action 
of the material 

\ V-shaped tool is recommended 
if threading is done on a lathe. This 
tool is ground on one side and set at 
30 degrees. Then, by swinging the 
compound rest 30 degrees the other 
wav, the usual 60-degree thread can 
be cut with the tool all the stronger 
ince it is ground on one side onh 

If a thread chasing tool is used, as 
mav be the case on automatics work 
ing on plastic rods, the teeth should 
be relived considerably to reduce fri 
tion 

Coolants. Small threads are usualh 


” 


e1o-Seal woes CLAMPS 


When the steel worm gets its bulldog 
grip deep into the slots of the 
steel band of an Aero-Seal, it’s there 
to stay until you want it to let go! 
Makes a leak-proof hose connection 
or clamps any two or more 
objects of any shape together in an 
unshakeable bond. Proved under 
hardest usage, under extreme 
vibration, in automotive, aircraft, 
industrial installations. 
Can't shake loose 
or snap open accidentally. 
ALL AERO-SEALS HAVE 

STAINLESS STEEL BANDS 


WORM DRIVE 





HOSE CLAMPS z 
‘ / 
ANOTHER (BREEZE) PRODUCT 


Breeze Corporations, Inc., 41 South Sixth St., Newark, N. J. 


NO FIDDLING — 
NO FUMBLING 


Easily, quickly installed any place 
you can reach with chumb and 
one finger, or with a pipe wrench 
or long-handled pliers. Threads 
engage automatically when band 
slips under clamp. Integral con- 
struction; no parts to lose. Screw- 
driver or thumb screw types. 


USE AGAIN 
and AGAIN 


Bands conform to any shape. 
Stainless steel band resists cor- 
rosion; lasts indefinitely. Can't 
shake loose, but you can unscrew 
and reuse again and again. 
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BETTER 
WELDED 
CHAIN 


for every industrial purpose, for 
every essential industry —wherever 
chains are needed, you'll find 
Wesco Chains doing a better job be- 
cause they are better welded chains. 


PROOF COIL CHAIN 

BBB COIL CHAIN 

SLING CHAINS AND 

LOG CABINS 

RAILROAD CHAIN Write a 


WESTERN CHAIN COMPANY 


1819 BELMONT AVENUE e CHICAGO~13, ILLINOIS 





One of the most fan 
THE BIG tastic of the Paul tapped dry When a coolant is used, 
Bunyan yarns is the . r 
ae of tee Pant OaP\ vater is usually a better cutting 
STRETCH Bunyan stretched the medium than cither lard oil or kero 
underground railroad 
and re-located it so cre Somectinc i cold blast of au 
that it formed @ pipe line for Standard Oil is sufficient 
from the Texas oi! fields to their northern 
refineries 


The only thing fantastic about the 
“MORE SOWER First 1953 Allotments 
To Provide More Steel 
97 
More steel will be available for 


certain products in the first quarter 
is the numbeer of jobs that turn up thet it oc? NP 
will handle. Yeu cannot help but appreciate illotments for /)>, if I \ recom 
the wide adaptability and power pulling pos ] 
sibilities of this compact, sturdy “More Power _ ndations are follow d 
Puller.” NPA recently completed a survey 
This mighty midget is standard equipment on of the steel industry s order books. 
each truck of several contractors’ fleets. Why? 
Because its every-day use is becoming more Officials said the estimated supply for 
and more universal. Which also makes th 
“tere Power Puller” @ very useful item for the coming quarter will be at an all 
the Distributor to stock t higl 

ime high. 


It comes equipped with 20, 30, or Ope n space will be widely scattered, 
40 feet of cable. List Price $27.75 ) ( 
to $33.80 FO.B Factory however, and will vary from area to 
irca, officials said 


Distributor and Dealer . 
Openings Ihe Government should consider 
freeing up to 1,480,000 tons of addi 


TV, tional finished steel in certain prod 
She 


ant " 2 ucts, industry spokesmen advised. 
i yeth- Sc olf ol They said the industry has been pro 
: ducing ingots and steel for castings at 
1 rate of 115 million tons annually. 
NEWARK, OHIO ——_! A combined consumer-producetr 
NPA task group has been organized to 
study further removal of controls over 
certain steel products 
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Certificates of Necessity 
Drop in Dollar Volume 


Ihe dollar value of certificates of 
necessity issucd during the most 1 
cently reported two-weeks — period 
dropped about 50 percent, compared 
to carlier periods last Fall 

Hlowever, the number of plant ex 
pansion projects authorized was about 
the same. Of 165 projects approved 
between October 23 and November 
fifty were classed as small business 

Ninety-six applications for tax benc 
fits were denied during the period 

Value of projects approved totalled 
$118.606.60% 

Here's a selected list of projects for 
which certificates were issued 

Company: FE. W. Bliss Co., Ha 
tings, Mich.—Product: machine tools 

Amount certified: $183,.963—Per1 
centage allowed: 50 percent 

Master Spline Co., Detroit—pre 
cision gears for defense industri 
$35,050—50 

Ampco Metal, Inc., Milwaukee 
parts and components for military end 
items—$322,648—65 

The ‘Turner Brass Works, Syca 
more, I[l].—precision screw machine 
products—$84,566—65 

Minneapolis-Honevwell Regulator 
Co., Minneapolis—ordnance—$960, 
O000—40 

Globe Hoist Co., Des Moines 
components of military end item 
$?1.384—65 

Wheeler Machine Products Corp., 
Providence, R. I.—tools, fixtures, gages, 
drills, jigs and dies—$5,361—70 

United States Rubber Co., Prov: 
dence and Woonsocket, R. I.—ord 
nance—$27,787—45 

Arter Grinding Machine’ Co., 
Worcester, Mass.—machine _ tools 
$11,717—70 

H. K. Porter Co., Inc., Roselle, 
N. J.—forged steel fittings $21,736 

4() 

Arco Tool & Die Corp., Davton, 
Ohio—machine tools, dies and jig 
$98,500—35 

Big Three Welding Equipment 
Co.. Houston, ‘Texas—electri ir 
welding equipment—$326,398—50 

Advance Tool & Die, Los Angeles 
tools, dies, jigs and fixtures—$27,356 

70 





BOOM IN ARIZONA 


Arizona is heading into a mining 
boom that will equal World War II's, 
Engineering and Mining Journal, Mc- 
Graw-Hill publication, says. Compan- 
ies will pour $200 million inte expan- 
sion of major copper developments 
there in the next two years 














Machine Tool Curbs 
Eased for Civilians 


The National Production Author 
itv granted more freedom to machin 
tool producers to ship on unrated 
orders in two important steps taken 
recently. One was an amendment of 
Order M-41 and the other was revoca 
tion of Order M-41A 

Amendment of Order M-41 chang 
the percentage split of machine tool 
production between military and civil 
ian purchasers from 70-30 to 60-40, 
except critical tools listed in Exhibit 
D of M-41. The other change was to 
give producers an option to reject 
rated orders during the three-month 
period prior to the delivery month 
This was known as the “frozen per 
iod”’. This means that now a civilian 
customer is virtually assured of deliv 
ery if his order at the producer’ 
reaches the “frozen period” as it need 
not be displaced automatically by a 
rated order. 

Ihe amendments were made in 
view of the declining volume of mil 
tary orders and the necessity of keep 
ing production rates at a level high 
enough to assure delivery of pending 
military orders on schedule 


o Change in Procedures 
No Chang P I 


Revocation of M-41A which set up 
standards of cligibility for priority rat 
ings for machine tools and_ related 
production equipment, doesn’t make 
any change in the procedures for ob 
taining ratings. Defense contractors 
must still apply to the Armed Services 
for machine tool ratings while “B” 
product manufacturers have to appl 
to NPA, using Revised Form NPAI 
138. Civilian industries, however, will 
still find obtaining ratings hard be 
cause of the latitude permitted for 
hipment of unrated orders 

Other changes in M-41 include: (1 
revision of Exhibit A to climinate bal 
ancing machines and certain kinds of 
measuring and testing machines; (2 
discontinuance of Exhibit C; (3) re 
vision of Exhibit D to clarify defini 
tions of grinding machines and shap 
ers; (4) revision of section explaining 
the operation of the “Numerical Pref 
erence List,” (restricted document 
wailable only to machine tool pro 
ducers—due for amendment 

During the past three months, an 
NPA team of experts visited 32 ma 
chine tool plants whose monthly de 
liveries represent 56 percent of the in 
dustry’s monthly dollar shipment 
Ven of the plants reported an imm<¢ 
diate need for more orders to maintain 
prevailing production rates. It i 


hoped the amendments to M-41 will 
timulate placement of more civilian 


ord I 


SHELDON 


CHICAGO 


U.S. A. 


Precision Machine Tools 


New products... 

new machine tools 

...new attachments 

and accessories build profits 


- 


A SHELDON Horizontal Milling Machine 
is not only the logical first Milling Ma 
chine for small shops, and a valuable 
adjunct to most tool rooms and die 
shops, but will cut the costs of produc- 
tion milling of small parts. 


The SHELDON 12° Bock-Geared Shaper 
has the accuracy, operational features 
and sturdiness of much more costly 
machine tools and a speed ronge from 
12 to 180 strokes per minute 


SHELDON 


During the next few months many 
of the plants you serve will enter de- 
fense work. Many will require addi- 
tional machine tools as well as acces- 
sories and attachments to convert old 
machine tcols for new use. 

You can serve these customers 
well, to your personal profit, by calling 
to their attention the productive ca- 
pacity, extreme accuracy, speed, easy 
operation, and moderate prices of the 
SHELDON Precision Machine Tools. 

These better 10”, 11” and 12’ 
SHELDON Precision Lathes, that 
often pay out in a single job, are un- 
surpassed for producing turned parts 
and for second operation work. 

See that each salesman in your 
organization has his SHELDON Cata- 
log and shows it wherever possible. 


MACHINE CO., INC. 


4232 North Knox Ave., Chicago 41, Illinois 
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Social Security Returns 
Due From Self-Employed 


The second annual report by self- 
employed, covering their 1952 earned 
net income for Social Security pur 
oses, is due between January | and 
March 15. 

Some 1951 returns have not been 
processed because Schedule Ca, asso- 
ciated with the income tax return 
Form 1040, was incomplete. Some re- 
turns were submitted without a Social 
Security number and others did not 
state clearly “the nature of business”. 


é 
pear bve ye Such delays in crediting of income for 
1952 can be avoided by inserting the 


Pre ite 
5. By the big j 1 social 
assigned social security number anc 
for the TOUGH JOBS! mnportant concisely explaining the nature of your 


; news to 


, business 
¥ MINNEAPOLIS HONEYWELL DISTRIBUTORS K rhe 1952 amendments to the Social 


HEXACON soldering irons Security Act increased the minimum 
are a profitable line for the . . ] a5 
ee eke | retirement benefit from $20 to $25 
cause it represents one of the a month and the maximum payment 
most complete lines available | roc . : 
Sellen. te to Gated Ge daeaen | | from $80 to $85. Maximum family 
were throughout = west, Ji | benefits were increased from $150 to 
nd an aggressive har itting ; - = . 
sales promotion campaign is | $168 > a month Provision ism ide 
telling the story to a ! for a self-employed person to earn as 


quarter of a million key 4 
men in industry each 4 much as $900 in his taxable year and 





ae. Bs | still receive all benefit payments for 


ae ilies E | the year 
HEXACON ELECTRIC CO. _In_the preparation of the 1952 
mie | Schedule C and Ca, self-employed per 
™ AY AVE. ROSELLE PARK NEW JERSEY sons or their accountants should dou- 
ble-check before submitting these 
forms to the Director of Internal 
Revenue. Doctors, lawyers, dentists, 
architects, full-time practicing account- 
ants, professional engineers and some 
others are still excluded from coverage 
and cannot report net income for 
Social Security purposes 
Ihe amount of tax for self-em 
ploved is still 24 percent of net earn 
ings from $400 to $3600 a vear. The 
Social Security report is made on the 
combined schedule C and Ca which is 
filed with Form 1040. Local field 
offices of the Social Security Adminis 
tration will supply an_ explanatory 
booklet and information 


Small Gear Plants to Get 
Third of Expansion Goal 


Gear and drive manufacturers with 

Foot Control Leaves 450 or fewer emplovees will get special 
Both Hands Free To Work ee 7 ot spe 
consideration when they apply for 


tax benefits to expand their plants 


+ . * 2 
Fast Action! Fast Selling! Immediate Delivery! 4 scceist Washington decision has 
Every production or assembly job where there is a repetition of operation, needs this earmarked 33 perce nt of the expansion 
fast-action SPEEDY AIR VISE! Operated by air and controlled by foot, it leaves both goal ot this industry for small busi 
hands free for more rapid insertion and removal of work. Speeds up drilling, tapping, ness. ‘This amounts to a little more 
milling and assembly. Reduces costs, lost motion and fatigue. Husky, compact, than 64 million dollars in new capital 


precision-built; exerts a grip of 15 times air line pressure! Tried once—te-$ 90 vest nt betw J uarv | 1951 
ordered in quantity. With Foot Control Valve, Air Hose and Fittings, only.... ; —e ey — . 
and January 1, 1954. 


Territories Open for Distributors and Factory Representatives A} t $14 1 tH f 

0U million worth of cer- 

W. R. BROWN CORP, 2657 N. NORMANDY CHICAGO 35, ILL. tificates of necessity have already been 

SPEEDY AIR VISES + AIR REGULATORS + AIR FLLTERS + PORTABLE COMPRESSORS + PAINT SPRAYERS issued for the industry, including both 
AMERICA'S MOST TALKED-ABOUT VISE AT A PRICE large and small plants 
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NPA Official Urges 
“Shadow” Plants 


Instead of stockpiling tools, the 
Government should build ‘“‘shadow” 
plants for certain military end items, 
Ralph S. Howe, director of NPA’s 
Metalworking Equipment Division, 
told the nation’s machine tool manu 
facturers recently. 

Addressing the National Machine 
Tool Builders Association at White 
Sulphur Springs, Mr. Howe warned 
that the industry Is suspicious of any 
form of subsidy. But shadow plants, 
standing by in case of war, would not 
be in the same category as a Govern 
ment-owned stockpile. 

He stressed that weapons become 
obsolete faster than the tools to pro 
duce them. A shadow plant to pro 
duce jet engines, for example, would 
still be 90 percent useful even if the 
engine design were changed 

“We know that even to get pilot 
lines started has been a problem,” he 
said. ‘“‘While we still have time, thes« 
shadow plants should be seriously con 
sidered.” 

Gages would be a particular con 
cern. Since thev are needed in much 
greater volume during wartime, the 
Government will have to finance 
complete standby plants, he predicted. 

Meanwhile, the machine tool in- 
dustry must find enough markets to 
keep operating at a safe level. In some 
large companics and many smaller 
concerns, distress areas are already de 
veloping, as decreasing orders cut into 
backlogs. Production plans for 1953 
are bemeg revised downward 

Mr. Howe said the machine tools 
industry 1s now producing at the rate 
of about $1,200 million a vear, with 
an average backlog of one vear’s busi 
nNcss 

Ile urged tax relief to enable build 
ers as well as buvers of productive 
equipment te recover their investment 
more quickh 

“Industrial equipment in this coun 
trv is generally prettv old and inade 
quate.” he said, “and such a tax re 
form would change the whole atti 
tude of manufacturers toward re 
habilitation and modernization.’ 





FLYING’S LOST GLAMOUR 


Flying evidently has lost its glamour. 
The Civil Aeronautics Administration 
plans a campaign to arouse the inter 
est of American youth in flying, Avia 
tion Week, McGraw-Hill publication, 
says. The aviation industry has been 
asked to cooperate in reviving the at- 
traction that personal flying used to 
have 











HEIN-WERNER HYDRAULIC JACKS. 


Simplify 


countless industrial jobs 


Sell your customers this powerful package of hydraulic 
force to handle the tough jobs around their plant. 

For instance, this Model 30.11AA Hein-Werner Hydraulic 
Jack provides 60,000 Ibs. of hydraulic pressure for any 
pushing, pulling, bending, or straightening operation. 
With it, one man can easily lift big loads, move heavy 
machinery, bend rods, press bushings, and handle hundreds 
of similar heavy-duty jobs. There’s no need for crews 


or helpers . . . no confusion or wasted man hours 


The Model 30.11AA weighs only 71 Ibs. and has a 
convenient carrying handle. Its tandem pump speeds 
jacking and saves effort. Individual testing at 1% 
times rated capacity assures safety. Write us for details. 
Hein-Werner Hydraulic Jecks are available in models of 1%, 3, 5, 

8, 12, 20, 30, 50, and 100-tons capacity. H-W Jacks of 12-tons capacity and 


larger have carrying and positioning handles PUSH ond PULL"’ 
Hydraulic Jacks come in models of 4, 10, and 20-tons capacity. 


HEIN-WERNER lies 
CORPORATION (/ZZgiali 


Waukesha, Wisconsin 
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HOISTS 
TROLLEYS 








Geared and Plain Trolleys 











A Complete Line .. . . types 
AND capacities to 20 tons 


Every type of Philadelphia Hoisting Equipment 
spur gear, differential, low headroom as well 

as geared trolleys—oflers superior features which 

enable distributors to offer their customers 

greater values and definite savings in materials 

handling. Yet these advantages are assured at Spur Gear Differen Low Head Room 

competitive prices—and by a source of supply Hoist tial Hoist Trolley Hoist 

which not only meets all needs but which can 

be depended on for prompt, intelligent handling 

of distributors’ needs Write for Catalog describing the com 


plete “Philadelphia” line in detail 











CHAIN BLOCK & MFG. CO. 
MASCHER & NORRIS STS., PHILADELPHIA 22, PA. 











For Volume Sales 


CONCO SPUR GEAR HOIST 
In capacities ranging from '%-ton through 25- 
ton. All modern features. Request bulletin 1540. 
For army type and low-headroom type trolley 
hoists request bulletin 1550. 





CONCO DIFFERENTIAL HOIST 


Light weight, low cost. Capacities '2-ton 
and |-ton. Request bulletin 1520. 





CONCO |-BEAM TROLLEYS 


Plain or geared type, with Hyatt Roller Bearing wheels, 
in capacities of 1-ton through 10-ton. 
Request bulletin 1510 


CONCO ENGINEERING WORKS 


Division of H. OD. Conkey & Co., Division Street, Mendota, Iilinois 
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Copper Inadequate 
For Expanded Demand 


If the civilian demand tor copper 
products expands, there is no prospect 
of sufficient raw materials to meet it, 
NPA officials told primary copper pro- 
ducers recently. 

Military demands and the resump- 
tion of stockpiling leave no room for 
increasing other types ot production, 
they said. 

Producers urged an end of price 
controls and scored what one of the 
group termed “an ordeal by planning.” 
[he present price of 244 cents per lb., 
they said, prevents reaching produc- 
tion goals in refined copper 

They also recommended deferring 
stockpile purchases until the price 
question is settled. 

NPA spokesmen said domestic al- 
locations issued to consumers of 
primary copper would be made good 
and imports from foreign countries 
would be distributed to domestic pro- 
ducers on an equitable basis 

OPS officials present, however, said 
there would be no immediate decon- 
trol of copper prices. ‘They offered to 
meet with industry representatives to 
discuss the problem 

NPA officials admitted that Govern- 
ment estimates of the supply of 
primary and secondary copper were 
probably optimistic, especially in rela- 
tion to custom smelter production 


Raise Expansion Goal 


44 Percent for Nickel 


DPA has upped the nickel expan- 
sion goal 44 percent. 

The revised goal calls for an in- 
crease of 58,000 short tons per year 
over the previous goal of 132,000 tons 
announced earlier this vear. The dead- 
line has been extended from 1954 to 
1955. 

If it’s reached on schedule, the new 
goal will mean an increase within 
three vears of 89,000 tons over the 
1950 available U. S. supply of 101,000 
tons. 

Total U. S. consumption in 1951 
was 86,416 tons, of which about 44 
percent went into stainless and other 
stecls 

Canada, our chief source of nickel, 
supplied $8,000 tons last vear. In 
1951, only 762 tons of new nickel 
was produced domesticalls 

Nickel in allovs permits an increase 
in strength without a corresponding 
loss in ductilitv, and also increases 
resistance to wear, shock and chemical 
action. Nickel allovs are vital to jet 
engine production Other uses are 
in the moving parts of high speed 
machinerv, armor plate, and corrosion- 
resisting tools and surface coatings 





Sell BRONZE BARS 
for MANY uses 


Perhaps you, too, can increase 
your sales of UNIVERSAL BRONZE through suggesting 
varied applications. Other distributors do. In addition e 
to bushings, bearings, washers and thrust plates, certain Universal 
manufacturers are making bronze gears, sheaves, trolley . 
wheels, guide rolls, air tool nozzles, etc., from bronze 


bars. There are many reasons for wider use of this 
material: ease of machining, non-sparking properties, 


corrosion resistance, long life, less frequent replacement 





. to mention a tew 
GET NEW CUSTOMERS THROUGH ADAPTABILITY 


By, investigating the potential uses of bronze in 
your territory you will probably find new customers— 
some of them needing a considerable volume. Then, too, 
some of your present customers will have other uses 
than those for which they now purchase bronze. You 
can help them by proposing UNIVERSAL BRONZE for new 
uses, and you can often greatly increase your sales. If 
you need information on the subject, write us 


JOHNSON BRONZE COMPANY, 
535 South Mill St., New Castle, Pa. 


Sleeve Bearing 
Headquarters 


Since 1901 


JOH NSON DN, © (BEARINGS 


MOST COMPLETE LINE ON THE MARKET 
A distributor of Johnson Bronze has the distinct advantage of 
selling a complete line, which includes: Standard Stock Size GP 
Bearings, Electric Motor Bearings, Graphited Bearings, Self-Lubri- 
cating Powder Metallurgy Bearings, Johnson Universal Bronze 
and Babbitt. 
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MOTORIZED 
HEAD PULLEY 


@ THERE'S NOTHING LIKE IT ON THE MARKET 
It's completely different from conventional 
conveyor drives. It's simply a new applica- 
tion of the long-proven gear reduction 
drive. Everything . electric motor, reduc- 
tion and all moving parts... is con- 
tained inside the pulley shell. The shell 
rotates about the motor which is held 
stationary by a torque arm attached to the 
conveyor frame. I'ts the newest thing in 
maintenance-free conveyor operation. It's 
a sure-hre seller! 
@ EVERY CONVEYOR CUSTOMER IS A 
PROSPECT 
The market is unlimited! Every belt con- 
veyor or belt-bucket elevator owner will 
want several, because Motorized Head 
Pulleys save 70% to 90% of conveyor trouble 
and downtime! With every part inside the 
re shell, there are no sprockets, chains, 
-belts or jack-shafts to service and lubri- 
cate... no exposed motors to maintain. 
@ THERE iS NO END TO THE REPEAT SALE 
POTENTIAL 
When they add up the savings gained b 
Motorized Head Pulley installations, all 
maintenance-conscious owners will be 
repeat buyers. Think of your pulley re- 
placement sales in the mining, milling, 
crushing and heavy construction industries; 
in factories and foundries; in chemical, 
coal, food processing plants, etc. 
@ PROFITABLE SALES AREAS STILL OPEN 
A few choice territories are still open for 
live-wire distributors. Send the coupon 
today for complete details about this 
valuable franchise. 


MANUFACTURING COMPANY 
Cedar Rapids, lowa, U.S.A. 


1OWA MANUFACTURING COMPANY 
Ceder Rapids, lowe, U.S.A 


Please send details about your Motorized Head 
Pulley opportunity 


Name 
Tithe 
firm 
Address 
City 


State 


——— 
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A Million Salesmen 


to Help You Push 
the MARSH Line 


When you go out to sell the Marsh line 
there are plenty of salesmen working 
with you. Every month over a million 
Marsh advertisements are going into 
every branch of industry where pres- 
sure gauges, dial thermometers, heat. 
ing specialties and refrigeration con- 
trols are used, telling the story of 
Marsh leadership. 

And remember that these advertis- 
ing “salesmen” simply confirm the still 
more forceful sales message of Marsh 
performance — performance that has 
won recognition for Marsh products 
as the instruments and specialties that 
offer the most in accuracy, in stamina, 
in downright quality and value. 

Yes, it will pay you to know and 
push the highly acceptable Marsh line 
of pressure gauges, dial thermometers, 
steam traps, vents, packless valves and 
other specialties... now broadened by 
the acquisition of the highly respected 
“Electrimatic” line of refrigeration 
controls and solenoid valves, Ask for 
latest catalog and price data, 


MARSH INSTRUMENT CO. 
Sales Affiliate of JAS. P MARSH CORPORATION 
Dept. C., Skokie, Hl. 
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A Message to Capable Men Who 
Are Still Earning Under $10,000 


Here Are Some Surprising Facts about the Great Demand for 
High-Salaried Executives Today—and What You Can Do 
to “Break Into” the $12,000 to $20,000 Bracket 


What You Can Learn from 
These Successful Executives 
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The One Ingredient That Qualifies Management—providing the all-important 
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If you pay in full when you send this coupon, | 
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NO.6 OF A SERIES 


| NEWS, IDEAS AND INFORMATION 
OF INTEREST TO STARRETT DIS- 
TRIBUTORS AND THEIR SALESMEN 


THE L. S. STARRETT COMPANY =» 


SINCE 188O WORLD'S GREATEST TOOLMAKERS 


STARRETT MAKES IT 
THE RIGHT TOOLS FOR DEPTH MEASURING 


No. 449 
Micrometer 


Depth Gage Depth Gage Depth G 


Among the more than 3000 Starrett 
Tools, there is the widest possible 
choice of gages for measuring depth 
No. 449 Micrometer Depth Gage, for 
example, is one of a complete line in 
bases 


cluding 24%, 3, 4, 5 or 6 inch 


and round or flat rods all with lock 
nut and no-glare Satin Chrome Finish 


T he No 


can be turned to any angle do not 


149 features flat rods which 


roll off narrow shoulders. Starrett Dial 


MAKE THE MOST 
OF STARRETT 
EDUCATIONAL MATERIAL 


All of us owe an obligation to stu 
dents, apprentices and budding me 
chanics. The time you spend helping 
them “‘learn the ropes’ will be repaid 
in a lifetme of loyalty. To help you 
guide the next generation of tool 
buyers in the right direction, Starrett 
provides a wealth of educational aids 
Offer it freely to schools, colleges, in 
and 


stircutions shops with training 


No. 236 No. 49368 
Depth and Protractor and 
Angie Gage Depth Gage 


Depth Gages are available in a vari 


ety of types and indicator arrange 


ments with flat or knife edge bases 


Starrett Vernier Depth Gages, Depth 
and Angle Gages, Die Makers Depth 
Gages and Protractor Depth Gages 


all offer special features and advan 


tages. It’s easy to please everybody when 


you stock and sell the complete line 


of Starrett Tools for all precision 


measuring 


programs Use it when young cus 


romers look to you for advice and 


hel; It s excellent material, expertly 


prepared and highly regarded by 


students and instructors 


INDUSTRIAL 
DISTRIBUTOR 


DISPLAY THIS SEAL 


Help Sell Industrial Distributor Serv- 
ice To Industry. Ask The Starrett 


salesman how you can cooperate. 
(ADVERTISEMENT ) 





MECHANICS HAND MEASURING TOOLS AND 
PRECISION INSTRUMENTS ~- DIAL INDICATORS 
STEEL TAPES - PRECISION GROUND FLAT STOCK 
HACKSAWS, BAND SAWS end BAND KNIVES 


ATHOL, -MASS., U.S. A. 


NEVER NEEDS SHARPENING 


HERE'S THE PITCH ON 
“SKIP-TOOTH” BAND SAWS 


It's the difterence in or teeth 


pitch 


per-inch that distinguishes Skip 


Looth from regular band = saws 
Widely spaced teeth eliminate load 
ing, keep the blade cutting clean and 
fast. The buttress tooth shape holds 
its cutting edge, never needs sharpen 
ing. Skip Tooth blades are used untul 
worn out then replaced with no re 


They 


are especially recommended for cut 


setting or re sharpe ning expense 


ting magnesium chromium, bronze, 


soft brass and other non-ferrous 


metals also, for special Compost 


tions, fibre, bakelite plastics and 


wood. Starrett makes both regular and 
Skip Tooth band saws to satisfy every 
need and preference. As always, the 


Starrett name 1s a tremendous sales 


advantage 











No! No! You must look me im the eve 
before you can be hypnotized! 








CC 


product 


Your Customers will like | 
this Easy to Clean, | 
long-lasting Valve 


@ Designed for quick disassem- 
bly where frequent cleaning is 
necessary. Union bonnet adds 
strength; won’t distort body or 
threads when removed. Rising 
stem shows position of wedge; 
fluid not in direct contact with 
operating threads. 

High test bronze body and 
bonnet; high tensile rolled bronze 
stem; nickel-alloy solid wedge 
and seat rings: Sizes 14” to 3”. 
Steam: 200 lbs. at 500° F; owa: 
400 lbs. non-shock. 

These features make it easy to 
sell the No. 716 R-PaC Bronze 
Gate Valve. Write or call nearest 
R-PaC district office for further 
details. 


R-PsC 
valves 


R-P&C VALVE DIVISION 
AMERICAN CHAIN & CABLE 


Reading, Pa., Atlanta, Baltimore, Boston, Chicago, Denver, Detroit, Houston, 
New York, Philadelphia, Pittsburgh, San Francisco, Bridgeport, Conn. 





